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The Dining Porch —A New and Fertile Sales Field 


From the diary of a home owner 

‘“When we first moved into our new home 
we thought that it was perfect. After one ter- 
rible summer we found that we had forgotten 
something vital in building—a sleeping porch. 
That was not fatal, however, and so early next 
spring we got a ¢ arpenter to put a porch on 
the back—a big porch, because we 
thought it would be a good place 








was built three years ago. Since that time in 
the same neighborhood eight porches have been 
built and visitors are taking the idea away 
with them to other communities. 

Most lumbermen who are now in business will 
remember when the sleeping porch boom 
started. 


Of course, some sleeping porches had 


is a pleasing lawn and garden to look out over, 
the enjoyment of a dining porch will be in- 
creased—and the best way to have such a pleas- 
ing view is to beautify the yard. Nothing adds 
more to the attractiveness of a lawn than a per- 
gola or so, a seat here and there and a trellis 
for plants to climb upon. Thus the sale of such 
articles, or the sale of lumber for 
them, goes hand in hand with 








to keep vegetables, the ice box 
and a few extra things. As he 


was putting the finishing touches 
on the screens the carpenter 
stopped and, looking out over our 
back yard, said, ‘It won’t be long 
until you are eating all your meals 
out here. You will live on this 
porch.’ Our yard is attractive and, 
with all the shrubs and flowers in 
their first new leaves and with 
the straight even rows of the vege- 
table garden promising good things 
for the summer, it did rest one to 
look out over it. 

‘““We put a bed on the porch and 
found that hot nights had no more 
terrors for us. One night—we never 
will forget it—we had a lJuneh be- 
‘ause it was too hot for a regular 
dinner, and the table was set on 
the porch. That was the begin- 
ning of our dining porch. We do 
eat all our meals there while the 





weather is hot, and we live on it 
during a large part of each day.’’ 
It is 
The porch 


The above is not fiction. 
an actual happening. 
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The sale of a Pullman or built-in breakfast nook 
goes hand in hand with the sale of a dining 
perch. Note how cozy this one is. Other 
built-in conveniences, such as a folding ironing 
board, can be sold readily 

















A dining porch which is the most popular room of the house. 
it opens up so all outdoors can come in. 
easily by the alert retailer 


been built for years, but suddenly the country 
was swept with an epidemic of sleeping porch 
building. Fierce and furious were the con 
troversies regarding the healthfulness of sleep- 
ing outdoors; there was much prejudice to over 
come, but the sleeping porch won out and today 
is a boon to thousands of families. Millions of 
feet of lumber have been used to build sleeping 
porches and each year the total grows. 

The potential field for the sale of material to 
build dining porches is just as great as was that 
for the sale of sleeping porches. Americans are 
hecoming more and more outdoor people. Out- 
doors—at least where there is shade—it is bear- 
able and generally it is cool. Every year more 
people take automobile tours, more people go 
camping and come to appreciate the desirabil 
ity of living outdoors as much as possible. The 
dining porch will enable them to bring the out 
doors home with them and keep it there. If 
will mean comfort at meal time and a pleasant 
place in which to sit. It offers just about as 
much opportunity to the average person to live 
outdoors as is practical. 

As has been mentioned 
porch idea is not strictly 
ment of the idea in an aggressive sales cam 
paign is new, however. The field represents 
one of the great trade reserves which the lum- 
ber industry has to draw upon. Incidentally 
the development of this field will lead to still 
further business for the alert retailer. If there 


before, the dining 
new. The develop 


Such porches can be sold 


the sale of the material for a 
dining. porch. 

The retail lumberman who wants 
more business can well afford to 
put on a campaign to stimulate 
the building of dining porches. 
Such porches will be of varying 
size and the material bill will run 
from $100 up. The dining porch 
should be built so that it will be 
sheltered from the sun as muck as 
possible, but at the same time its 
location should be such as to se- 
cure full benefit from the breezes 
of summer. It should always be 
screened, and its attractiveness 
and general usefulness will be in- 
creased by putting in windows. A 
Pullman dining set also should go 
along with the porch; flower boxes 
and ferneries will add to its at- 
tractiveness. A porch such as this 
is a cool place to do ironing—so 
why not a built-in ironing board? 

If you want more business, get 
a dining porch campaign under 
way at once. The business is there 
waiting to be dug up. Get after it. 








Note how 
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One of the pleasures of a dining porch is the 
view of the yard. The pleasanter the pros- 
pect the greater the enjoyment. Nothing sets 
off a lawn better than wood ornaments such 
as pergolas, seats etc. 
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Sales Service 


That’s Different 


To create closer co-operation and 
better understanding between buy- 
ers and ourselves, we invoice di- 
rectly from the mill all orders for 


Someone Is Going 
to Supply Builders 


When a fellow gets tired of unsightly soft- 
wood floors or is planning a new building he 
is a prospect for Oak Flooring. Someone is 
going to supply him—why not you? 


P ° 5) 
erfection 
BRAND OAK FLOORING Northern Hardwood 


and Hemlock Lumber 


By this method we can guarantee you 
the exact grades for which you pay— 








is all that its name implies—the acme of perfection 
in quality, milling, beauty and durability. It is an all- 
year seller and a constant repeater for dealers. 
Remember we have two big plants manufacturing 
“Perfection” brand plain and quarter sawed Oak 
Flooring. 


We invite your inquiries all dealings are strictly ‘‘open and above 
board. Let us tell you more about 
Arkansas Oak Flooring Co. our service and facilities. 


PINE BLUFF, ARK. 


Perfection Oak Flooring Co., Inc. 


SHREVEPORT, LA. Weidman -Vogelsang 
SALES OFFICES: Senate. Lumber Co. 


Pine Bluff, Arkansas GRAND RAPIDS, MICH. 
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Car Shortage Greater Menace than Congestion 


HERE there is so much smoke there is sure to be some 
fire” is an adage that fits the present railroad situation. Re- 
ports of embargoes are heard from the producing sections 

only to be denied by the roads, or “explained” by the use of words 
that may or may not mean the same as embargo. Of one fact 
everybody may be sure: Federal and State authorities, as well 
as mine operators and coal buyers, are doing all they can to get 
coal out of the mines and into consumption, and coal has precedence 
over lumber. 

Threshing is going on in most of the grain producing sections 
of the United States and farmers are marketing immediately con- 
siderable of their crops. Grain also has precedence over lumber. 

Shortage of cars for lumber was threatened before the shopmen’s 
strike, before the coal strike and before the harvesting of grain 
began. All these factors have merely aggravated a situation that 
was daily growing more serious owing to the increased demand for 
lumber to supply material for a widespread building boom. 

In some quarters fear of a runaway market was expressed, but 


nobody in the lumber industry wants to see it and there will be 
no such thing if it can be avoided. Buying of lumber should pro- 
ceed in a sane manner, there should be no frantic bidding for stocks, 
and there should be no undue urgency for stocks not needed im- 
mediately. As nearly as possible buyers should confine their buy- 
ing to their immediate needs. 

Grain movement soon will reach the peak and will then subside, 
but demand for coal cars may be expected to continue, even to 
increase, for some time, whether the miners’ strike is settled or 
not. At the moment threats are made that the “big three” railroad 
brotherhoods will join the strike of the shopmen, but hopes are 
entertained that a way will be found to avoid the strike’s spread if 
not to end it. 

Whatever happens in the transportation situation, it is to be 
hoped that lumber buyers, and sellers too for that matter, will 
“keep their heads,” and avoid methods that can do no good but that 
may kill demand and demoralize business generally by skyrocketing 
prices. 
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Modern Lumber Merchandising 


EN WHO PROFESS TO BELIEVE in modern lumber mer- 
chandising are having trouble in deciding just what it is; 
and men who do not believe in it are having just as much 

trouble. Perhaps the confusion lies in the fact that most of us 
are apt to think about methods of merchandising instead of the 
things we hope to get done by using these methods. We judge 
a man by his tools rather than by his accomplishments. 

In undertaking any work it is important to know what is to be 
done. With this knowledge in mind it is easier to select the 
means and the method fitted to the purpose. The big object of 
lumber merchandising is the very simple one of understanding 
and meeting the needs and desires of a community in such a way 
that customers can get their buildings at a reasonable cost and 
with a minimum of delay, worry and disappointment. Many 
things are included in this short statement. This general object 
has changed little if at all since the first retailer went into busi- 
ness. The thing that makes the difference between the old mer- 
chandising and the new is the change that has come about in 
the customer’s needs and desires. 

It is hard for some dealers to realize that such change has taken 
place, and they can see no sound reason for revising sales methods 
that for a generation have served dealer and customer so prac- 
tically. These men know that the livery stable which a dozen 
years ago had a place in every town and village has given way to 
the garage and gasoline filling station. They know that a man 
who tried to operate a livery stable in any average town would fail; 
not because people no longer want to ride on the highways, but be- 
cause their needs and desires in this regard have changed. Some- 
what similar changes have taken place in the conditions which affect 
house building. If a house of six rooms designed and built in 1882 
and a house of similar size designed and built in 1922 are compared, 
the two buildings will be found to have little more than the rudi- 
ments of building structure in common. If the earlier house shows 
any attempt at artistic design or adornment it is apt to be an ill- 
fitting bit of pretension borrowed originally from a palace or church. 
Within are the steep stairs, the dark hall, the inconvenient arrange- 
ment of rooms, the frail defenses against summer heat and winter 
cold and the complete absence of plumbing. The small house of 
forty years ago was crudely planned and contained little in design 
or workmanship that was beyond the combined ability of a hammer- 
and-saw carpenter and yard man distinguished by having a strong 
back. The modern small house is, or at least may be, designed with 
much art and skill. It has harmonious lines and a unified, finished 
appearance; its windows are placed to yield perfect light and venti- 
lation; it is built to conserve heat in winter and to be cool in sum- 
mer; its room arrangement is planned with as much skill as a tailor 
uses in designing a coat; and it has systems of heating, lighting and 
plumbing beyond the reach of the owner of the palace of forty 
years ago. 

This difference in design and execution illustrates in a rough way 
the changed problem confronting the lumber dealer. A well planned 
house does not just happen. Neither is it financed in a haphazard 
way. The modern customer usually knows the completed effect he 
wants to get, but he must buy someone’s technical skill as well as 
someone’s lumber and shingles in order to get it. If he is building 
a small house he shies away from an architect’s fee and looks with 
favor at a concern that is able to furnish not only materials but 
knowledge and skill and a degree of responsibility in producing the 
effect which possesses his imagination. 

The retailer of 1922 can not decide to use his father’s methods 
and to be content with his father’s range of business. To occupy a 
place in his community as important as that held by the dealer of 
forty years ago the modern merchant must handle a larger and a 
more varied stock and must have a wider range of technical knowl- 
edge. He probably will make use of about the same methods and 
tools that other modern merchants have found effective; for people 
the country over are much alike, are educated and influenced by 
about the same things and have rather similar wants. A method 
that proves sound and economical in one part of the country is likely 
to be sound and economical in another. But uniformity of method is 
unimportant as compared with uniformity of excellence in service. 
So long as a dealer understands his community and out of his under- 
standing builds a sound service he will be a modern merchant re- 
gardless of the methods he uses. He may contract, or he may 
have a working agreement with independent contractors; he may be 
his own architect, or he may have an arrangement with an outside 
architectural service; he may loan his own money on new buildings, 
act as agent for outside capital or promote building and loan asso- 
ciations and second mortgage companies; he may deliver with trucks 
or mules or oxen; he may have a show window and a sales room or 
he may not; he may have a cash register and an adding machine, 
or he may keep his money in his pocket and add his figures with a 


pencil. If he succeeds in offering his customers a satisfactory service 
that will help them get the houses they want and need at reasonable 
cost and without delay or disappointment he may write himself 
down a modern merchant, 





Fire Losses Are Due to Carelesssness 


TIS SO EASY TO MANIPULATE FIGURES to prove anything 
desired that common folks are suspicious of statistics. Even a 
bank statement that conforms to law may mislead the novice. 

It takes time, effort and experience to understand figures and to 
analyze statistics—more time than the casual reader will give. 
That’s why figures about fire losses due to shingle roofs may be 
made to serve the ends of anti-shingle advocates. 

In a letter to the Engineering News-Record W. E. Mallalieu, 
general manager of the National Board of Fire Underwriters, says 
“during the five years ended with 1920 our actuarial bureau reported 
losses of $41,667,246 from ‘sparks on roofs’ alone, the damage being 
in addition to that due to conflagrations, which are separately classi- 
fied.” With his letter Mr. Mallalieu sends two photographs, show- 
ing two large shingle roofed houses with the roofs burned out and 
another dwelling with fire-resistive roof standing unharmed in the 
midst of the devastated area. 

The letter referred to takes exception to editorial comment of the 
News-Record, in an earlier issue, to the effect that evidence is lack- 
ing to support charges made by opponents of the shingle roof, and 
offers the figures and pictures to substantiate the charges. On this 
point the editor observes: 

“There is no difference of opinion about the fact that shingles 
will burn and the fact that the blast from a fire trends upward 
and therefore endangers a roof more than a wall. The Arverne 
picture speaks convincingly on the latter point, and might even 
suggest, did we not know better, that shingle side walls protect a 
wooden house from fire. The highest part of the house is the most 
vulnerable to fire damage, and it is quite logical to make it the first 
object of fire-prevention treatment. In other words, efforts to 
reduce the danger of outside fire attack should begin at the roof. 
But this, we believe, is as far as the argument has been carried 
successfully. It does not support two claims that have been con- 
stantly urged expressly or by implication in the anti-shingle cam- 
paign literature: first, the claim that the wooden shingle roof is 
a great fire menace and in particular is the prime conflagration 
breeder; second, the implication that the ordinary wood-frame-and- 
sheathing dwelling with wood shingle is dangerous. On the con- 
flagration claim, figures giving conflagration losses together with 
causes would be in order; such statistics as have come to our atten- 
tion make the shingle appear as a minor factor.” 

It is to be noted that the figures cited in support of anti-shingle 
claims are for losses due to “sparks on roofs,” leaving the inference 
of course that they were shingle roofs. Figures of the National 
Board of Fire Underwriters show that for the five years 1915 to 
1919 inclusive fire losses attributed to “sparks on roofs” were 2.58 
percent of the total for the period; for 1916 to 1920 inclusive they 
were 3.11 percent of the total; for 1917 they were 3.01 percent and 
for 1918, only 2.36 per cent. During 1920 of all the fires in 311 
cities only one-third of one percent extended beyond the buildings 
adjoining and only 1.53 percent of them extended or were com- 
municated to adjoining buildings. Opponents of the wood shingle 
want to include the communicated fire loss in the same category 
as the spark loss, claiming that in that way the losses due to 
wood shingles are more accurately shown. The fact is that accord- 
ing to the underwriters’ own figures 75 percent of the losses due 
to communicated fires occurs in classes of buildings not commonly 
roofed with shingles at all. 

One fact that wood shingle opponents appear to overlook is that 
wood shingles are not set afire by spontaneous combustion; in most 
cases there is carelessness or negligence of some kind back of fires 
on shingle roofs and elsewhere. For 1918 the underwriters’ figures 
show that defective chimneys and flues caused 4.24 percent of all 
losses, and sparks on roofs (not all of which were shingled) 2.36 
percent. If owing to defective flues wood shingle roofs were set 
afire it would hardly be logical to charge the loss to the shingles. 
Sparks from machinery caused 2.7 percent of all losses and “sparks 
from combustion” (whatever that may mean) caused 1.74. Persons 
who do not smoke tobacco may reasonably ask that the use of 
matches for that purpose be prohibited in view of the figures cited 
by the underwriters that show a loss in 1918 of $16,453,562, or 
5.82 percent of the total, due to that cause. 

There can be no doubt that the annual fire loss in the United 
States is appalling and largely needless. The underwriters show 
about twenty classifications of fire losses and their causes, only a 
few of which are specific and definite. Practically all of them 
involve an element of human carelessness. Even lightning may be 
guarded against, and many fires due to spontaneous combustion 
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result from conditions due to ignorance or nme of men. 
The fact i is that the use of fire has been vastly extended and care- 
fulness in its use has not been proportionately developed. Accord- 
ing to the underwriters’ figures the use of electricity involved a 
loss of nearly twenty-one million dollars in 1918. The responsibility 
for fire loss must be placed upon those who are careless in their 
use of fire. The world can not be made fireproof, and if man were 
made to do without fire he would be deprived of one of his most 


valuable servants. 





-Lumberman for United States Senate 


UMBERMEN EVERYWHERE WILL be interested in a 
news story in this issue of the AMERICAN LUMBERMAN of the 
action of the people in an East Texas community in volun- 

tarily endorsing as a nonpartisan candidate for United States 
Senater from Texas a nationally known and respected lumberman, 
“John Henry Kirby, organizer and now chairman of the board of 
the Kirby Lumber Co., president of the Southern ‘Pine Association 


turers’ Association. 


and immediate past president of the National Lumber Manufac- 


This action of his East Texas friends came as a surprise to 
Mr. Kirby and he has not announced his definite decision to make 
the race. Lumbermen and men in business and industry generally 
will await with interest Mr. Kirby’s decision and with even greater 
interest will await the decision of the people of the great State 
of Texas as recorded at the polls in November should Mr. Kirby 
agree to run for office. 


The country needs in its highest legislative body men of the type 


of John Henry Kirby, a man with a broad vision, deep patriotism 
and love for his country and its Constitution, of brilliant intellect 
and sound business judgment. 

Not because he is a distinguished leader of the lumber industry 
does the AMERICAN LUMBERMAN express the hope that his people 
will honor Mr. Kirby and themselves by electing him to the United 
States Senate, but because in that position he will reflect honor 
and credit upon his State and bring to the Senate a measure of real 
statesmanship that is greatly needed. 











Forest Fire Situation in Northwest 

[Special telegram to AMERICAN LUMBERMAN] 

SEATTLE, WasH., Aug. 9.—From Whatcom 
County is reported a new outbreak of the Saxon 
fire that two weeks ago gave much trouble in 
the logging operations of the Bloedel Donovan 
Lumber Mills. At an early hour this morning 
this fire was burning so fiercely that Fred E. 
Pape, State supervisor of forestry, and George 
©. Joy, chief fire warden: of the Washington 
Forest Fire Association, hurried to the scene 
with a foree-of one hundred men. The fire 
is spreading into the district along the upper 
reaches of ‘the Nooksack River for a distance of 
two or three miles, and is thought to have 
burned over from three to.five sections of fine 
old growth cedar. The sweep of the flames is 
irregular and spotted, but the areas that have 
been attacked’ are completely destroyed and the 


damage to the timber is very heavy. The 


principal owners are the Sound Timber Co., 
Michigan Timber Co., and E. K. Wood Lumber 
Co. 

Two new fires have broken out in Pierce 
County, one between. Electron and Fairfax and 
the other on the National Park road. Both 
are burning fiercely. The McCormick fire in 
Lewis County, which has already destroyed a 
considerable quantity of fir timber, is again re- 
ported to be in bad condition. Outside of this 
fire there is a notable improvement in the situa- 
tion in the southwestern part of the State. A 
week ago the force of fire fighters there num- 
bered seventy-five, today the outlook is so favor- 
able that the number of men has been cut down 
to seventeen. In the Olympic district, the Port 
Angeles fire, which last week was burning fierce- 
ly along the Angeles road, has been suppressed. 
Aside from the loss to the Nichols shingle mill, 
the early reports of damage from this fire were 
exaggerated. 

There are no further reports of fire damage 
in the Chelan district and other parts of the 
State which last week were in serious trouble. 
With the exception of the Nooksack fire, the 
situation in the State is considerably improved, 
nevertheless the prospect in that part of the 
State and the situation in general was so serious 
yesterday that the trustees of the Washington 
Forest Fire Association met in speciai session 
here to discuss the best ways and means of 
fighting the fires. 

Everybody is hoping for rain and, for the 
first time since May 24, the weather bureau has 
given an encouraging "forecast. There was a 
slight rain in British Columbia on Monday 
night, and one or two seattered sections of 
Washington also. had rain in small quantities. 
During the last twenty-four hours the precipita- 
tion at Boise, Idaho, was .01 inch; at Helena, 
Mont., .02 inch, and at Spokane there was a 
trace of rain. The area of high pressure is 
central over Iowa, and the area of low pressure 


has advaneed thru Washington. northward into 
British Columbia. The temperature has fallen in 
the last twelve hours in, British Columbia and 
northern Washington, indicating unsettled 
weather for the entire Puget Sound region. The 
important thing is that there will be ‘‘ possibly 
showers’? accompanied by moderate south to 
southwesterly winds. If the forecast is ful- 
filled and rain falls generally the storm will be 
worth untold millions of dollars to the lumber 
industry of the Pacific northwest. 





{Special telegram to AMERICAN LUMBERMAN]/ 


PORTLAND, ORE., Aug. 9.—The lumber indus- 
try was relieved tonight when light rain began 
to fall in western Oregon, the first time in an 
even fifty days, making the forest fire situation 
less grave. During the unusually long dry spell 
industry has expended several hundred thousand 
dollars for fire fighting and has lost much oper- 
ating time. 





[Special telegram to AMERICAN LUMBERMAN] 

SeaTTLE, WasuH., Aug. 10.—Rain thruout 
western Washington has temporarily checked 
forest fires. The fall is heaviest at North- 
head and in the Grays Harbor country, where 
the precipitation during twelve hours has been 
.46 inch at Seattle and on Puget Sound the 
fall is .26 inch. There is rain all over the 
Olympic peninsula. The forecast is rain Thurs- 
day and possibly Friday with probability of 
fair weather Saturday. Little rain has fallen 
in Oregon with only a trace at Roseburg. Some 
of the logging operations are resuming. Unless 
there is a heavier downpour the danger of forest 
fires will not be greatly decreased. 


Week’s Production Drops 8 Percent 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Aug. 10.—Decline in the 
volume of production is the outstanding fea- 
ture of the lumber movement last week as 
shown by the telegraphic reports received today 
by the National Lumber Manufacturers’ Asso- 
ciation from eight regional softwood associa- 
tions. 

The decline was approximately 17,500,000 
feet, or 8 percent, compared ‘with the preceding 
week. 

There were small reductions in the volume of 
shipments and orders over the preceding week, 
but they are not significant in themselves. It 
is believed that production has suffered from the 
suspension of logging operations on account 
of the forest fires in the Northwest, and the 
transportation situation caused by the shop- 
men’s strike has reacted on orders and ship- 
ments. The restriction of production is virtu- 
ally confined to the Pacific coast and Rocky 
Mountain regions, the West Coast Lumbermen’s 
Association producing less than the Southern 
Pine Association for the first time in months. 


Production for last week as reported by 365 
mills, ten less. than the week before, was 206,- 
020,775 feet; shipments, 203,038,507; orders, 
208,001,597; the decreases as compared with 
the preceding week being respectively, 17,510,- 
301; 1,306,767 and 3,555,857 feet. As com- 
pared with the corresponding week last year 
the week ending Aug. 5 showed gains of 41,- 
863,445 in production; 44,202,526 in shipments 
and 54,773,981 feet in orders. 

As compared with the normal production of 
five larger associations with an established nor- 
mal, it being 208,872,116 feet, the actual cut 
was 93 percent, shipments 91 percent and orders 
93 percent. Stated relatively to the production 
of all eight associations reporting weekly, ship- 
ments were 98 percent and orders 99 percent. 


Car Shortage Grows More Acute 


{Special telegram to AMERICAN LUMBERMAN] 

MempPHis, TENN., Aug. 10.—The shipping 
situation in the South is growing more acute 
daily. The car supply is rapidly diminishing, 
and among manufacturers there is a general 
complaint of inability to secure cars for lum- 
ber loading. On some roads sidings are filled 
with lumber laden cars that are not being 
moved because of lack of motive power. Gondola 
cars which were formerly available for lumber 
are now assigned to the movement of coal. 
Melons, fruit and perishable freight are utiliz- 
ing box cars. The mills report having received 
no box ears for six or seven days. The Illinois 
Central and some other railroads are moving 
a tremendous tonnage, but lumber is not on 
the preferred initial list. The mills depend- 
ing on the Southern railway and its subsidi- 
aries report an almost complete breakdown 
of service. It is generally conceded that if 
the railroad and coal strikes were settled im- 
mediately an acute ear shortage would still 
be inescapable. 

Southern pine mills all report heavy order files 
and rapidly increasing demand, with the mar- 
ket strengthening all along the line. Buyers 
are clamoring for lumber, but many orders are 
being declined and some concerns have taken 
their salesmen off the road. Stoeks are badly 
broken and generally are much below normal. 
There is an active demand from retail yards, 
while the call for railroad material and other 
special eutting is heavy. Export demand is in- 
creasing and sales are reported of sawn tim- 
her, thirty cubie average, at $35 at port. 

The hardwood demand is very active and the 
market strong. Everything is in demand down 
to No. 3 oak, and some eall is developing for 
that. Production is being increased, but stocks 
that are in shipping condition are low. Furni- 
ture and automobile factories are the largest 
buyers of hardwood and box and erate factories 
are taking increasingly larger quantities of 
material. The market on hardwood and pine is 
decidedly strong. 
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OFFERS PORT ORFORD CEDAR STRIPS 


We have on hand approximately 1,200,000 lineal 
feet of Port Orford cedar strips S2S to %-inch in 
approximately 3-foot lengths. ‘These strips are 
smooth on two sides and have a saw edge on the 
other two sides. Have you any suggestions to 
offer as to the best means or medium of locating 
a possible consumer for such material 7—INQUIRY 
No. 688. 

[The above inquiry is made by the purchas- 
ing agent of a large manufacturer of storage 
batteries in the middle West. Port Orford 
cedar has been found to be very desirable for 
battery separators. Presumably, therefore, 
the stock this company wishes to dispose of 
can not be put to that use. It could be made 
into very good lattice, and a concern that is 
selling a good deal of lattice can well make 
use of it. These pieces could be utilized in 
meny ways by a factory which consumes 
much wood. They would serve to good ad- 
vantage as strips for putting on wallboard, 
that ip, covering the joints where two sheets 
of board join. The name of the inquirer will 
be furnished upon request.—EDITor. | 


WANTS NORWAY PINE FOR EXPORT 

We are interested in making a connection with 
a mill producing red (Norway) pine for export. 
We have communicated with most of the members 
of the Nerthern Pine Manufacturers’ Association, 
pone of whom is in position to furnish us this 
grade of lumber. We would appreciate it if you 
would put us in touch with mills prepared to 
make a connection for exporting this stock.—IN- 
quiry No. 687, 

{The foregoing inquiry comes from a Penn- 
sylvania firm. Judging from the number of 
similar inquiries that have come to the 
AMERICAN 'LUMBERMAN, export trade is im- 
proving. A great deal of Norway pine is ex- 
ported from Canada and probably the in- 
quirer would be willing to make connections 
with Canadian producers. The name of the 
inquirer will be supplied to any lumber com- 
pany wishing to export Norway pine.— 
EpIror. } 


PENCILS FOR LUMBER TRADE 

Will you kindly advise us if there is any special 
pencil used in the lumber trade and, if so, what 
is the diameter of the lead and the hardness or 
softness of the lead? 

We want to find out if there is any special 
pencil or grade of pencil that has a general ac- 
ceptance on the part of builders and others in- 
cluded in that classification. If so, will you kindly 
give us the name of it so that we may procure 
necessary samples? If there is none, please let 
us know what you would think of a mechanical 
pencil, especially made up for the building trade, 
so constructed as to have the proper thickness of 
lead and the proper hardness or softness, thus be- 
ing suitable for artisans in your particular field.— 
Enquiry No. 674. 

[The above inquiry is from an advertising 
ageney. In building, of course, the carpenter 
pencil is largely used. This pencil has a wide, 
flat lead, and is made so that it will follow a 
rule or square easily in making marks upon a 
board. It may be obtained from any hardware 
store and the leads vary in hardness. In the 
manufacturing and grading of lumber, lumber 
crayon is used very largely. This crayon is in 
different colors, tho it is generally either red, 
blue or black. Some crayon is similar to the 
grease crayon used by children in school, while 
other makers produce a black lead crayon. Some 
make crayons approximately one-half inch in 
diameter covered with paper, while one make 
has a covering of some waterproof substance, 
possibly a varnish. This last feature is very de- 
sirable, inasmuch as most sawmill yards are very 
hot places in summertime and ordinary grease 
crayon, if it does not have a tendency to melt, 
at least rubs off and is disagreeable. 

Crayon for marking lumber should be so soft 
that mark can easily be made on the board with- 
out denting it. If a crayon could be invented 
which would make a mark upon the board which 
would remain discernible and at the same time 


could be removed easily it would help. Not in- 
frequently purchasers object to marks upon a 
nice board, and of.en, if the board is to be fin- 
ished in the natural shade, it is difficult to re- 
move the mark of the crayon. For this reason 
some lumber companies use chalk similar to that 
used on blackhoards, but the objection to this 
is that the marks readily wear off. The opinions 
of lumbermen as to the ideal pencil or crayon 
for the lumber field are solicited.—EbiTor. ] 


BASE FOR FIGURING CASH DISCOUNT 

Will you please advise us customary method of 
figuring cash discount on a car bought on a 37-cent 
rate basis and arriving on a 35-cent rate, it being 
agreed that the buyer is to get the benefit of any 
reduction in freight rates? Should the disceunt 
be computed on the difference between the amount 
of the invoice and the freight at 35 cents, or on 
the difference between the amount of the invoice 
and the freight at 37 cents? Also, what is cus- 
tomary in computing discount in case of an ad- 
vance in freight rates?—INQuIRY No. 684. 

[The foregoing inquiry is made by a whole- 
saler of lumber in the Southwest. The con- 
ditions of the sale as stated in the first case mean 
merely that the net price to the buyer is the 
face of the invoice, less the freight actually 
charged. Of course, the eash discount is figured 
on that amount and not on the gross. The net 
of the invoice is found by deducting the freight 
paid which, in this ease, is 35 cents a hundred. 

The case is somewhat different where the 
rate is advanced and the seller does not pay 
the advance. In effect the seller says to the 
buyer that, for example, 35 cents is the maxi- 
mum amount of freight that he will stand at the 
price per thousand quoted. If the rate is ad- 
vanced the buyer must pay the advance and 
he must arrive at the net of his invoice by de- 
ducting the amount that the seller has agreed to 
pay; and that would be the base on which to 
figure his cash discount. 

It happens also in the second case that the 
amount deducted for cash is greater because 
figured on a larger base than if the higher rate 
of freight were taken from the gross invoice. 
The comment of readers is invited on this ques- 
tion.— EDITOR. ] 


WANTS GOOD MIDDLINGS 

Can you tell us from whom we can buy good 
daisy middlings? It seems impossible to buy in 
this part of the country. 

Do you know of any flouring mill journals or 
publications, and where published ?—INQuiIRry No. 
673. 

[The above inquiry comes from a Tennessee 
hardwood manufacturer, who has been given 
the name of one company which states it can 
furnish middlings of any quality desired. There 
are three kinds of wheat middlings—middlings, 
standard middlings and red dog middlings. The 
name of ‘‘daisy,’’ according to information re- 
ceived, is colloquial, probably originally em- 
ployed to specify a good quality of middlings. 
The inquirer has been given the names of a 
number of journals covering the flour milling 
field.—EDIrTor. | 


A TREE TALLYING MACHINE NEEDED 

Will you kindly advise where we can purchase 
what is known as a tree counter? This is used 
in estimating timber, is somewhat larger than a 
pencil and can be carried concealed in the hand, 
so that as fast as a person comes to his timber 
by the pressure of thumb on the end it keeps total- 
ing numbers.—INquiry No. 686. 

[The inquirer evidently is seeking a tree 
tallying machine or as it is frequently called 
a ‘‘tally register.’’ The inquirer has been 
given the name of a manufacturer of a round 
tree tallying machine. Concerns that speciai- 
ize in the manufacture of engineering ma- 
chinery make such devices, but for some rea- 
son are averse to making the fact known to 
the lumber industry. This inquiry is printed 
with the thought that some timber cruiser will 
be able to suggest a particularly desirable 
machine for the purpose.—EDITor. ] 





SEEKS CURTAIN ROLLER BUYERS 

We want the names of all the concerns that buy 
pine pickets for curtain rollers, or other concerns 
that may be in the market for similar stock. 
Some are being made in this territory now and we 
are d sirous of putting in a plant for the exclusive 
manufacture of pickets from the whole log.—IN 
quiry No. 685. 

[Careful study of available lists reveals 
few manufacturers of curtain rollers, and 
most of those listed are in the east. The in- 
quirer has been furnished the names of those. 
Presumably, he wants to turn this stock. Cur- 
tains are used in all widths and practically all 
of the log could be used in making rollers, 
either the square blanks or the finished prod- 
uct. As a general rule, a not very high grade 
of wood is used for this purpose. It must, 
however, be free from knots and _ serious 
cross grain, tho frequently the turning is 
rather roughly done. The address of the in- 
quirer will be supplied upon request.— 
EDITOR. } 


ASKS FOR EXPORT TALLY SHEETS 


We have a large order for hard maple for ex- 
port. Have you and can you supply us with export 
tally sheets ?—INQuiry No. 693. 

[The northern hardwood manufacturer mak- 
ing the foregoing inquiry has been referred to 
a concern which is able to furnish tally sheets 
of the kind desired. The inquiry is published 
here with the thought that some lumberman 
may have an especially advantageous form of 
tally sheet to offer. The name of the in- 
quirer will be furnished to anyone interested. 
—EDpITor. } 


MARKET FOR FURNITURE WASTE 


I have been requested to give information as to 
whether there is a market for scrap wood from 
furniture factories. Much of the material is of 
fair size, possibly a square foot of board, or three 
or four square feet of board. Gum, birch, maple 
and some mahogany are among the woods for 
which a market is desired. At present the mate- 
rial is used as fucl. Do you know whether any 
of the above mentioned woods could be utilized in 
the paper industry? Perhaps manufacturers of 
novelties made of wood might provide an outlet. 
If you know of any market, will you kindly favor 
me with suggestions ?—INQuIry No. 667. 

[The above inquiry comes from the director 
of research of a company that specializes in 
information on various phases of business oper- 
ation. 

The manufacture of paper from wood blocks 
has been tried in a number of cases and, while 
the woods named above are not as a rule 
largely used in paper making, at least birch 
and maple are used to some extent, and there 
is no reason why gum and mahogany can not 
likewise be employed. The inquirer has been 
given the name of an engineer who can throw 
further light upon this subject. 


The manufacture of wood novelties seems to 
present interesting possibilities. A vast amount 
of wood is used in small articles and maple is 
one of the favorite woods. The wood novelty 
manufacturers in many cases prefer to purchase 
their stock in standard lengths, because they 
say it is cheaper to work it; but an investigation 
of the possibilities in this field ought to develop 
a considerable market for the hardwood residue 
from furniture factories, provided the sizes of 
this refuse are reasonably well suited to the 
requirements of the novelty makers. Some of 
the wood could be used to good advantage in 
inlay work or in making parquetry flooring. 
This last statement is particularly true of the 
mahogany. The sizes of the woad waste sug- 
gest that the material might be utilized in the 
manufacture of small boxes. There is a con- 
siderable demand for small wood boxes. There 
are some lumbermen ‘who specialize in the sale 
of small stock such as is mentioned by the 
inquirer. This article is printed for their bene- 
fit, so that they may get in touch with the 
inquirer, if they desire.—EpITonr. ] 
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In the Southern Pine Field 


Transportation difficulties form the basis 
of every report received this week from south- 
ern producing districts. Not only are the mills 
facing a car shortage, which in some sections 
allows them scarcely more than 10 percent of 
their requirements, but the congestion of most 
of the southern lines holds up in transit those 
few cars which the mills have been able to 
secure and load out. The Illinois Central 
Railroad this week placed an embargo against 
all commodities not named in the priority or- 
ders recently issued by the Interstate Com- 
merce Commission, including lumber; and the 
Louisville & Nashville was reported to be 
refusing all lumber shipments. The former 
railroad explained that the embargo was a 
purely temporary expedient to clear up the 
congestion of its lines, and stated that it 
would be lifted toward the end of the week. 
The Louisville & Nashville is concentrating on 
coal, and frankly admits that it will have 
little equipment available for other freight. 
The other roads declare themselves for the 
most part to be in ‘‘ good shape,’’ but shippers 
and distributers who have had occasion to 
avail themselves of their facilities are in- 
clined seriously to doubt these declarations. 
It should be realized that even if the striking 
shopmen should return to their jobs soon, it 
would still be some time before repaired cars 
could be released in sufficient volume to affect 
the situation. Some southern pine mills have 
been forced to close down owing to the lack 
of cars. Demand in the meantime remains 
strong, and prices are slowly but steadily ad- 
vancing. Customers who are faced with a 
lumber famine—and many of them are— 
in their eagerness to secure material are of- 
fering the mills premium prices for quick 
deliveries; but the mills, well supplied with 
orders, have in many cases withdrawn from 
the market, not caring to book orders on 
which they can not promise shipment. In- 
dustrial demand as a whole is slow, and the 
railroads are not buying as much as they were 
recently. It is the retail trade that is the 
ehief source of the current insistent, almost 
feverish, demand. Country trade has lately 
shown signs of improvement. Exports from 
Gulf ports are also in larger volume, for the 
most part moving to the West Indies and 
South America. 


Features of the Hardwood Trade 


The hardwood market shows fair activity, and 
is in the main satisfactory, tho some disappoint- 
ment is teing expressed over the fact that earli- 
er expectations of a rush in business in August 
have not been fulfilled. The failure of the fur- 
niture interests to enter the market on a large 
scale, to provide for the sizable volume of busi- 
ness they booked during the midsummer shows, 
is largely responsible. It appears from reporis 
from a number of furniture manufacturers that 
another wave of conservatism is sweeping over 
retail dealers who, after forcing prices on their 
orders down to a point where they were prac- 
tically profitless to the manufacturers under 
present conditions, are now canceling. How- 
ever, trade with the furniture industry is not 
so poor as many of the hardwood distributers 
seem to imagine. It does not buy today in the 
large quantiiies that it normally does, but it 
buys a good deal oftener. The flooring inter- 
ests are still the most conspicuous buyers on the 
hardwood market, and the amount of No. 2 
common oak that is absorbed by them is par- 
ticularly notable. Interior trim and sash and 
door makers also are important purchasers, and 
if there has been any decrease in the takings of 
the automobile industry, as some report, it has 
been so slight as to have been almost unnotice- 
able 2s yet. Manufacturers of agricultural im- 
plements, and in a smaller way those of vehicles, 
evidently are enjoying a much improved busi- 


ness, judging from their interest in the hard- 
wood market. <A feature of the current situa- 
tion is the steady improvement in the call for 
lower grades, and the improvement of prices on 
them. Prices generally remain virtually un- 
changed. The slight weakness recently noted 
in some woods, such as better grade oak, sap 
gum, chestnut and practically all the northern 
hardwoods with the exception of birch, is still 
present but does not seem to have become ag- 
gravated. The car shortage is proving bother- 
some in many sections of the South, and it is 
reported that not only are shipments badly de- 
layed but that some mills have been forced to 
close down because of inability to secure trans- 
portation facilities for either inbound logs or 
outbound lumber. In the North the problem is 
not so much searcity of cars as of logs. The 
old logs are rapidly going and few new ones 
are being cut, because of difficulty in securing 
woods labor. Production consequently is heavily 
curtailed, and, as stocks are nowhere sizable, 
northern manufacturers continue to predict a 
real shortage in the near future. 


Hemlock and Northern Pine 


The extreme difficulty experienced by north- 
ern and eastern consumers in securing southern 
pine and Douglas fir for prompt delivery is re- 
flected in the demand for hemlock and northern 
pine, which during the last several days has ex- 
panded appreciably, in the East as well as in 
home territories. But these woods, and par- 
ticularly the former, are in very restricted sup- 
ply, and for that reason little actual business 





Statistics on production, orders and 
shipments appear on page 52 





is being transacted. Both dry and green hem- 
lock stocks are strictly limited, and production 
is being curtailed by the scarcity of logs which 
has developed as a result of its being impossible 
to get sufficient labor to conduct logging opera- 
tions. Many conversant with the sivuation in 
the North believe that the hemlock production 
from now on until the winier log input begins 
to become available will be no more than 25 
pereent of normal, Others make a somewhat 
higher estimate, but all agree that it will be 
impossible to raise the output above a fraction 
of mill capaciiy. The northern pine industry 
finds itself in a similar situa.ion. Shipments 
meanwhile move comparatively freely, the north- 
ern producing section as a rule not suffering 
from the car shortage as acutely as do many 
others. Hemlock prices are very firm at about 
$2 akove list, and still have a distinet upward 
tendency, while northern pine shows no weak- 
ness. 


Cypress Trade Developments 


Cypress manufaciurers report that the de- 
mand for their product coniinues to be brisk. 
The call from the retail yards is particularly 
insistent, but industrial consumers also are on 
the market for sizable quantities. Shipments, 
however, are becaming increasingly difficult to 
make, on account of the severe car shortage at 
the mills and the congestion of railroad lines, 
which hardly ever fails to tie up such cars as 
it has been possible to obtain and load out. 
Mills as a rule continue to operate full time and 
are building up their stocks, which already are 
fair both as to size and assortment. The ey- 
press manufacturers regard the future most 
optimistically, and believe that all the lumber 
they can pile now will find an eager market as 
soon as ready for shipment. Prices have shown 
no noteworthy change during the last week. 


Conditions on the West Coast 


That production of Douglas fir holds up 
above normal is surprising to many in view of 
the fact that forest fires, which at last re- 
ports were fully as serious as heretofore, have 
curtailed logging operations to a very ma- 
terial degree. The explanation, however, 
seems to be that loggers are cleaning up all 
their down timber and that this is supplying 
present requirements. But the warning has 
been issued to the mills that the last vestige 
of supply is being rapidly exhausted, and that 
after rain has put an end to the fire menace 
and regular logging operations have been re- 
sumed there will be a considerable interval 
before the output will be ample. It there- 
fore appears that, so far as their log supply is 
concerned, the mills are operating ‘‘on a shoe 
string.’’ Cars are fully as searce on the west 
Coast as they are in the South, and it is prae- 
tically impossible to effect rail deliveries. 
Being thus cut off from sources of supply, re- - 
tail yards and other consumers in the middle 
West and East are as a rule badly in need of 
lumber and show great concern about their 
immediate requirements. Those that have 
placed orders are insistently urging the sell- 
ers to rush the shinments along, and those that 
have orders to place are searching for mills 
that ean give quick delivery. But none of 
the mills are willing to promise anything of 
the sort, that being beyond their control, and 
will not accept orders unless on an express 
understanding to this effect. Prices are grad- 
ually advancing, and many buyers are offer- 
ing premiums to induce the mills to make 
special efforts to get lumber forward. 


Western Pines and Redwood 


Transportation troubles have been aceom- 
panied with a voluminous and urgent demand 
for western pines, but little of it can be met, 
as the mills are unable to secure enough cars to 
ship out even the limited number of orders 
that their stocks would permit them to book. 
Prices on the Inland Empire products, pines, 
fir and larch, are advancing. So far as stocks 
are concerned, however, they are increasing, 
now that the spring cut is reaching shipping dry 
condition. One of the large producers has with- 
in the last few days pushed up prices an aver- 
age of $2 thruout the list, and other manufac- 
turers are expected soon to take similar action. 
The market is very strong indeed. ‘‘ You can 
sell anything that you can possibly get shipped 
to market,’’ state eastern distributers. ‘‘ Priee 
is no objection, so long as you are able to sup- 
ply the lumber.’’ There appears to be a real 
famine of material at a great many of the re- 
tail yards which, now that the car shortage is 
interfering with regular deliveries, are showing 
great anxiety over supplies wherewith to meet 
the insistent demand which they themselves are 
called upon to satisfy. California white and 
sugar pine manufacturers also report a heavy 
demand and that practically every order is ae- 
companied with a request for immediate ship- 
ment. While the car supply in that section is 
reported to be more ample than in most others, 
prompt shipments are practically out of the 
question on account of the fact that the mills, 
with their low stocks, are generally far behind 
in filling their orders of shop and upper grades. 
The redwood market is steady, with eastern 
demand holding up well, the call from Califor- 
nia undiminished, and export business not en- 
tirely lacking. New dry stocks are coming oa 
the market, but there is no indication of sur- 
plus in any iiem. A feature of the market is 
the improving call for lower grades. 
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CoRPORATE FINANCING during June, 1922, 
totalled $354,000.000, against $418,000,000 for 
May, 1922, and $125,000,000 for June, 1921. 








AMERICAN LUMBERMAN 


AvuGus®E 12, 1922 





Houston, TEx., Aug. 
7.—John Henry Kirby, 
chairman of the board 
of the Kirby Lumber 
Co., and his many 





JOHN H. KIRBY, 
Houston, Tex. ; 


Whose Friends Launch 
“Kirby-for-Senator” 
Club 





friends in Houston, 
learned today for the 
first time of a definite 
movement being 
launched to induce Mr. 
Kirby to enter the race 
for United States Sen- 
ator from Texas as a nonpartisn candidate. 
Farmers and truck growers near Kilraven, 
Cherokee County, with a number of business 
men from Wells, met last Saturday and organ- 
ized a Kirby-for-Senator Club. The meeting 
was strictly focal in its inception, no one out- 
side of that community—not even Mr. Kirby— 
knowing that such a movement was contem- 
plated. All varieties of political belief were 
represented, the president of ‘the club being a 
political free lance, the other offices being filled 
by old-time Democrats, Republicans and former 
American party men, with one active Socialist 
included in the membership roll. The club pro- 
poses to foree Mr. Kirby into the race, with 
or without his consent, and hopes to show such 
strength that the Republicans will not nomi- 
nate a candidate. Tho out of harmony with 
many of the present Democratic policies, Mr. 
Kirby has refused consistently to line up with 
the Republicans and his supporters believe this 
will add to his strength as a nonpartisan can- 





didate. The Kirby-for-Senator Club unani- 
mously adopted the following resolution: 


WHEREAS, The proceedings of the present Con- 
gress have proved beyond a doubt that shifting 
political lines make party solidarity impossible ; 
and 

WHEREAS, The modern tendency of government 
in this country and abroad is steadily away from 
partisanship and creed and toward entire freedom 
of thought and action on the part of representa- 
tives of the people, particularly in the United 
States Senate; and 

Wuereas, Serious problems which confront us 
here in Texas are of small import to people of other 
States, and vice versa; and 

WHEREAS, The recent primary election held with- 
in the ranks of our principal political party has 
served to demonstrate the utter futility of party 
action and political wire-pulling at a time when 
momentous interests are at stake and the Consti- 
tution itself is seriously menaced ; and 


WuEkEAS, The welfare of the country means far 
more to the patriotic citizen than the transient 
success of any party or individual, and we believe 
the time has arrived when party lines should be 
obliterated, sectionalism forgotten, individual am- 
bitions submerged, cliques and inner circles dis- 
solved, and the best brains and civic consciences 
of the country brought to. the fore, and, believing 
also that we have in Texas a,man big enough and 
brainy enough to serve this great Commonwealth 
in the United States Senate, to the credit of the 
State and to the satisfaction of its people, and in a 
manner which will enhance the welfare of Texas, 
increase her prestige and command for her the re- 
spect and friendly consideration of the citizens of 
her sister States; therefore be it 

Resolved, That we hereby band ourselves to- 
gether under the name of the nonpartisan Kirby- 
for-Senator Club of Wells for the purpose of se- 
curing the election of John Henry Kirby, of Har- 
ris County, to the Senate of the United States, 
and we invite men and women of all political 
factions to codperate with us by forming clubs 
similar to this, and thus impress the people with 
the strength of this movement; be it further 

Resolved, That we recognize in John Henry 
Kirby one who haS8 not allowed the pressure of his 
business affairs, weighty tho they be, to still his 
civie activities or smother his love of justice and 


right. Keenly alive to the needs of our tre- 
mendous agricultural, commercial and industrial 
industries, ever mingling with and feeling the 


WANT LUMBERMAN TO RUN FOR SENATOR 


pulse of people of all walks of human endeavor, 
ever viewing economic policies and Governmental 
problems calmly and_ dispassionately, and in 
marked contrast to the hysterical cavortings of 
some of our near-statesmen, John Henry Kirby 
can be relied upon to enter the chamber of the 
most dignified body on earth and win instant recog- 
nition there, and we express entire confidence that 
his quiet dignity, serene self-confidence and _ sin- 
cerity of purpose will command the respect of his 
colleagues to such an extent that Texas can well 
expect to share more fully in the commercial and 
industrial life of the whole country, at the same 
time conserving every right inherent in her citizen- 
ship and sacred in the hearts of her loyal 
people. 

Mr. Kirby was apprised of the action of the 
Cherokee County folks just as he was prepar- 
ing to leave for Memphis to address a meeting 
of hardwood manufacturers and when asked for 
a statement said he was profoundly grateful to 
the good people of Cherokee County for their 
expressions of confidence, but was not prepared 
to make a definite statement, and further said: 

‘*My preference has been to serve my State 
in industrial rather than political lines, but I 
realize that the good citizenship of Texas ap- 
preciates the fact that we are confronted by a 
grave crisis. I somehow feel that a man who 
loves the Constitution as I love it ought to be 
willing to offer himself as a sacrifice and a 
protest, even if he gets no further than the 
protest stage. Iam a Democrat. If I conclude 
to enter the contest for the Senate subject to 
the will of the people in the November election, 
I will run as an independent Democrat. 1 
make this statement because some of my friends 
have heard rumors that I would be pleased to 
accept the nomination of the Republican party 
in Texas. Obviously I could not and would not 
accept the Republican nomination for the rea- 
son that I am a Democrat; but if I ran, I would 
appreciate a Republican endorsement just as I 
would appreciate the endorsement and support 
of all good people.’’ 





SOUTHERN PINERS 


[Special telegram to AMERICAN LUMBERMAN] 

MEMPHIS, TENN., Aug. 10.—‘‘The tide of 
prosperity in America is rising, and the business 
of the country is in sounder financial condition 
than before the boom which collapsed in 1920,’’ 
was the optimistic declaration made by J. E. 
Rhodes, secretary-manager, before the special 
meeting of subscribers to the Southern Pine As- 
sociation held at the Hotel Gayoso here today. 

He said that, despite strikes in the building 
trades and unsatisfaetory foreign conditions, 
southern pine mills had, during April, May and 
June, this year, received a record breaking vol- 
ume of business. He showed that the average 
production per operation of 101 mills during 
June was 2,745,000 feet, the largest for five 
years, and that average shipments were consider- 
ably larger than for corresponding periods since 
1917. Average stocks at the mills, he said, are 
12 percent--below those of last year, having de- 
clined since last December from 5,487,000 feet to 
5,148,000 feet. Orders on hand July 1, he stated, 
averaged 1,529,000 feet, an increase of 98.3 per- 
cent over December last. year, while stocks on 
hand not covered by orders had decreased 22.8 
percent. -He pointed out that, despite the in- 
crease in production per mill from 1,769,000 feet 
in December, 1920, to 3,001,000 feet in May, this 
year, stocks have not maintained their equilib- 
rium and have at times fallen short of what they 
should have been because of increased demand. 
Shipments, he said, have shown the same trend 
as production, and in May, this year, broke all 
records since August, 1917, when they averaged 
3,664,000 feet. 

Mr. Rhodes indicated that southern pine manu- 
facturers had reduced their costs to $20.37 a 
thousand in May, this year—$3.01 below last 
lecember and 45 percent below the maximum, 
$57.2, in December, 1920. 
The association, during the week ending July 
22, 1922, he said, received orders representing 
103.4 pereent of production! Mr. Rhodes also 


showed that June exports of southern pine were 
the largest since October, 1920, and that exports 
during the first six months of 1922 were 46 per- 
cent larger than the total exports via Gulf ports 
for the corresponding period of last year. With 
the exception of 1920, he said, exports of south- 
ern pine for June were the heaviest in seven 
years. 
Grade and Trade Marking Discussed 


W. T. Murray, of Rochelle, La., chairman of 
the grading rules committee, reviewed at length 
the standardization conferences thus far held 
and reported that, despite the magnitude of the 
task of harmonizing all conflicting interests, sub- 
stantial progress had been made. 

There was free discussion of the grade mark- 
ing and trade marking of lumber. Edward Hines, 
of Chicago, made the most substantial contribu- 
tion thereto. He told of the marked progress 
made by the Chicago Retail Lumber Dealers’ 
Association, which is trade marking and guaran- 
teeing the grade, size and quantity of 90 percent 
of the lumber now being delivered in that city. 
He indicated that the movement is meeting with 
the hearty approval of architects and ultimate 
consumers, and that what is being done in Chi- 
cago can be done in other places, even if there 
are no more than two or three retailers. He said 
that advertisements are being inserted weekly 
in Chicago papers reaching 2,500,000 readers tell- 
ing them just what grade marking and trade 
marking really mean to them as factors in se- 
curing what they want and what they buy. He 
declared that he was strongly in~favor of both 
grade marking and trade marking by associations 
of manufacturers as a means of stopping short 
measurement and illegitimate competition. He 
also asserted that the manufacturer of special 
grades is a ‘‘eurse’’ to the lumber industry and 
expressed opposition to individual trade marking. 

W. T. Murray, F. H. Farwell, Orange, Tex., 
©. C. Shepherd, Oakdale, La., chairman of the 


grade marking committee, President Kirby and ° 


DISCUSS SUPPLY AND TRADE MARKING 


others joined in the discussion, which was large 
ly educational. No action was taken on the sub 
ject today. 


Predicts ‘‘Big, Fat Autumn’’ for Lumber 


Referring to the extraordinary activity in 
building operations thruout the United States, 
to the substantial progress being made by the 
railroads in repairing their cars, despite the 
strike, and in buying new equipment, and to 
the large needs of southern pine on the part 
of the agricultural population, as a_ result 
of the splendid crops now indicated, Mr. Rhodes 
predicted that this fall would be a ‘‘big, fat 
autumn’’ for the lumber industry. He de- 
clared that the southern pine market is in a 
strong position, but he also asserted that south- 
ern pine manufacturers, thru reduction in their 
manufacturing costs, are making it possible to 
supply the large potential demand at prices that 
will attract trade rather than force it in the 
position of waiting for lower values. 


Should Brake Steadily Strengthening Market 


President J. H. Kirby, in calling the meet- 
ing to order, made a strong plea that manu- 
facturers of southern’ pine do everything in 
their power, individually, to prevent such a 
runaway market as is now elearly among the 
possibilities of the near future. He regretted 
that it is impossible, because of the present 
attitude. of the Government toward so called 
trusts, for the southern pine manufacturers 
to agree to restrict prices as far as possible, 
and that it is necessary for them to give the 
forces of demand and supply full play. He 
declared that every manufacturer has a right 
to sell his lumber for any price it will bring, 
but Mr. Kirby had come to the conclusion that 
lumber should be sold only at prices which 
will yield a fair return on the investment and 
which will not interfere with the progress 
of the substantial program under way in this 
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country, Conditions surrounding the industry, 
he said, are most favorable and point to much 
higher prices. 


Offered Political Honors by Texas Farmers 


Secretary Rhodes announced that Mr. Kirby 
had been asked by the farmers of Texas to 
make the race on the independent ticket for 
United States Senator. This drew from that 
gentleman the statement that he had not 
‘*placed his hat in the ring’’ thus far, that he 
preferred serving his State in an industrial 
way rather than politically, but that he is still 
considering the subject and might, if his serv- 
ices appeared to be needed by his State, con- 


sent to make the necessary sacrifice. He showed 
himself profoundly touched by the flattering 
offer of the farmers of Texas and by the ap- 
peals made to him by letter and telegram to 
make the race. 


THURSDAY AFTERNOON 


The Southern Pine Association this afternoon 
sent the following telegram to President Har- 
ding: 

The subscribers to the Southern Pine Asso- 
ciation here assembled, representing manufac- 
turers of southern pine in the nine southern 
States, desire to assure you that they un- 
equivocally favor upholding the stand of the 
railroads on seniority involved in the railroad 
shopmen’s strike. The railroads’ pledge to 


protect those who have proved loyal in this 
crisis should be regarded as a binding obliga- 
tion, and we hold that they should not be 
forced to sacrifice a great principle for ex- 
pediency. The moral right is on the side of 
the railroads, and with the support of all good 
citizens, under the able leadership of your 
administration, right will triumph. 

This action followed presentation of late 
information from Washington, D. C., by 
Frank Carnahan, eastern representative of 
the Southern Hardwood Traffic Association, 
regarding the transportation situation, and 
an urgent plea from the Federated Industries, 
of Seattle, Wash., that the pine interests stand 


(Conciuded on Page 55) 








THE 


Parents who have taken some pains to in- 
culeate habits of saving in their children know 
the difficulties involved. The only sound method 
is one that directly relates the getting of the 
money to its use. The child must learn to meas- 
ure and classify his wants and balance or ad- 
just them to his income. His wants always ex- 
ceed his means of satisfying them, as do those 
of his parents. He, like his parents, must 
choose from among his wants those that he pre- 
fers to satisfy and let the others go unsatisfied. 
He will not discriminate unless his income is 
strictly limited. If he can get more money 


when he has used up his allowance he sees no - 


need of denying himself at all. 

In general some sort of effort is expended in 
the produetion of money, and it would seem 
that the person earning the money will value it 
in proportion to the time and effort expended in 
producing it. At any rate, that is an early 
lesson to be learned, and the best way to teach 
it to a ehild is to require him to do something 
for every cent of his allowance, the compensa- 
tion being, measured by the achievement, or by 
the effort put forth. If it is too easy to get 
more money after the allowance has been spent 
there is no incentive to further effort and no 
inducement to save. 

Money is stored up effort or energy, which if 
properly plaeed (invested) will go on working 
for its owner. The owner may accumulate 
enough of this money, or energy, to enable him 
to dispense with further effort in producing his 
livelihood, because the earnings of his ac- 
cumulated wealth will support him. Or he may 
continue his efforts and raise his standard of 
living. He may use more time in self improve- 
ment; give his family more comforts and even 
luxuries; educate his children; see more of the 
world, and in many ways use his time in more 
satisfying ways than in merely living from hand 
to mouth. 

Only a small percentage of American children 
learn the virtues of saving. Most of them spend 
their most productive years in extravagance, so 
that they reach almost middle age before they 
know how to go without the things they do not 
need in order to have the things they do need. 
Most of them live in hope that their earnings 
will overtake their expenditures; but they gen- 
erally are disappointed. Anybody can spend 
more than he can earn, however much that may 
be. Everybody has difficulty in learning to 
spend less than he earns. It is a hard lesson 
to learn, but once learned it leads to fortune. 

Thrifty citizens make a prosperous commu- 
nity. There is no permanent benefit to anybody 
in unthrift. The only way a community can ac- 
quire capital for making necessary improvements 
is by saving. Without savings a community has 
liabilities without assets, and is to all intents 
and purposes. bankrupt. With abundant sav- 
ings it is a good credit risk. Where money is 
made abundant thru industry and thrift, trade 
is active, expansion and improvement are 
normal, commercial losses are negligible and 
failures are rare. People who work and save 
soon learn the economy of home owning, and 
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home building is the normal procedure of the 
newly wedded. Home ownership is the standard 
set, and it is so generally recognized that it is 
almost a condition of marriage or the immediate 
object of the household economic system. 


There is little in the conduct of the American 
school to emphasize the wisdom or virtue of 
saving, or of adopting sane views of living. 
Both example and precept teach extravagance 
in dress and in living generally. There is little 
harm in teaching children to want finer cloth- 
ing and better homes, if they are at the same 
time taught the necessity of earning the means 
of acquiring them. Too often, however, they 
are taught to want but not to work and save. 
Schooling should be a course in preparation for 
living, and the teaching by both example and 
precept ought to inculcate the fundamentals of 
political economy in the most practical man- 
ner. Saving should be taught in the schools, 
and the virtues of home owning might well be 
a part of the course. 


In many communities homes are badly needed, 
but no money is available to build them because 
the young folks spend their money as fast as 
they earn it. Lumbermen have understood this 
situation for many years and they have tried 
in many ways to remedy it. They have seen the 
necessity of coaxing the money out of the 
‘“stocking’’ banks, as well as of teaching the 
young folks to save. A suggestion in this di- 
rection is offered by D. J. Fair, of Sterling, 
Kan., an enterprising lumberman who believes 
in building communities as well as in building 
houses. Mr. Fair says: 


‘¢Building ard loan associations have been 
lent up for a long time and we believe will be 
in that same condition for some time. They 
need a greater membership list and most of 
them are not availing themselves of the rural 
credit certificate feature. Nothing has beén 
done in a substantial way to encourage thrift 
in the school system. This has been tried in 
the parochial schools all over the country and 
is being handled very successfully. Stamp 
vending machines issuing gummed stamps of 
the value of the coin deposited in the machine 
are being manufactured by a Chicago firm at a 
price that is beyond the reach of the average 
building and loan association. If these ma- 
chines could be leased on a fair rental basis 
both interests would be properly served. As it 
is, the price interferes with the local building 
and loan associations installing these machines 
at favorable points. In the next sessions of the 
legislatures of the different States some con- 
structive work should be done with the State 
hoards of public instruction in getting a short 
course of thrift established as part of our reg- 
ular school work. 

‘“There are several million dollars in the 
school fund of this State. By special legisla- 
tion this could be made to provide a revolving 
fund for purchasing stamp vending machines 
to be placed in the school room of every district 
in Kansas and make it possible to carry out 
this short course in the school curriculum. In 
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Community Schools Should Teach Thrift 


that manner we would have a consistent growing 
fund from savings of the schcol children. which 
would finally find its way into the buildin and 
loan associations and assist local organizations 
in providing funds for loans in those’ com- 
munities, and it would educate the town and 
country citizens to the idea of systematic, con- 
sistent saving and developing a thrifty people. 

‘*My suggestion in forming building and 
loan associations would be to drop the word 
‘building,’ as practically none of these associa- 
tions in the United States undertake the build- 
ing of homes, but, as in our ease, they should 
select a title that properly represents the pur- 
pose for which the organization is created. 
Ours is The Peoples’ Savings & Rural Credit 
Association, and by publicity and personal con- 
tact with the public all are informed as to the 
services it undertakes to perform for the com- 
munity. 

‘‘The banking fraternity is naturally in- 
clined to resist the activities of any building 
and loan association, as all banks are advertis- 
ing and attempting to promote thrift and are 
offering from 3 percent to 44%4 percent for time 
deposits. We find that in many cases there is 
a working agreement amongst local bankers to 
interfere with any marked progress in the sav- 
ings and loan or building and loan organiza- 
tions. We take a broad viewpoint in organiz- 
ing our associations. Contrary to my personal 
desire, we associated the bankers with us on 
the directory and our secretary has at all times 
complained that the bankers are not support- 
ing the institution. All of these bankers are 
owners of a reasonable amount of capital stock 
and yet they do not recommend the securities of 
the organization in preference to all other in- 
vestments, a strange situation but neverthe- 
less true. This has caused me to feel that the 
formation of building and loan associations in 
future should be undertaken with the idea that 
a line-yard company should capitalize its as- 
sociation within its own organization and for the 
local yard operator, who should be the heaviest 
interested in the permanent stock, and allow 
only enough other stock of the permanent type 
issued to incorporate his company and then be 
placed with those only that he knows will be 
constant boosters for the association. 

‘It appears to me that the average time is 
ten years that it takes to build an association 
to the point where it is a financial factor of con- 
siderable standing in the community and able to 
fight its battles successfully in competition with 
the bankers. That, of course, is too long a 
period, the business should be built as rapidly 
as a bank is developed, and in three years it 
should be going well. The difficulty im the de- 
velopment of most associations is that the State 
laws, and in some cases the bylaws of the as- 
sociations, do not permit charging large enough 
membership fee a share issued to the saving 
member to finance the educational and pub- 
licity campaign that is necessary. We can 
charge 50 cents a share, which really is not 
sufficient compensation for the secretary, con- 
sidering the work that he is required to do.’’ 
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A New Ohio Yard Which Is Being Built to Meet Trade Require- 


ments Revealed by the Experience of Three Generations in One City 


In Wooster, Ohio, there is a retail lumber- 
man who has a trade that has been built 
up and consolidated thru three generations 
and who is engaged in building and moving 
into a fine, modern yard. To most of us 
and probably to all of us he must seem to be 
a fortunate fellow. At least he does to 
the chief noise maker of this department. 
It happens often that when one enjoys the 
cumulative trade of many years the yard 
is an old fashioned place. Sometimes, es- 
pecially if we are young and ambitious and 
have a conservative elder exercising lord- 
ship over us, it seems that our craft-wise 
ancestors built too well. We wish in our rash 
moments that the staunch old sheds which 
they built back in the ’80s were not quite 
so staunch. We could look on with secret 
satisfaction, tho with prudent outward signs 
of woe, if these rugged buildings would fall 
down like the walls of Jericho. Then per- 
haps the powers would consent to replace 
them with buildings fitted more exactly to 
modern requirements of sales and service. 
And on the other hand, when a person has 
a chance to build a brand new plant it hap- 
pens rather frequently that he must do it 
in a new point where his trade is vet to 
be built; so one must guess at the kind of 
plant that will be needed, and mistakes are 
easily made. 


But the Wooster retailer, whose name is 
W. R. Curry, appears to be in the position of 
having the best of both of the situations 
mentioned above. His grandfather founded 
the business more than fifty years ago, and 
Mr. Curry knows how much trade there is 
in the community. He knows how much yard 
space and storage room he needs, so he is in 
the best fix in the world to design the place. 
During the last fifty years the city of Wooster 
has grown up around the yard site selected by 
the founder of the business. Wooster now 
numbers nine or ten thousand people; and 
that’s a pretty big town to have a large lum- 
ber yard right in its center. Mr. Curry 
has been planning for some time to move 
his plant and to build new sheds and a mill, 
so he has looked around for ideas. His plant 
was under construction at the time of my 
visit, and to the passing observer it is easy 
to look at. We guess it will be a joy to carry 
on a lumber business in it. 


Mr. Curry had several reasons for moving 
his yard to a new location. One was a de- 
sire to get a railroad siding into the yard. 
Another was to reduce the cost of insurance. 
In fact, the saving in insurance premiums 
alone would be enough to pay the interest 
on a pretty respectable block of money. Per- 
haps there may be fire limits which made 
necessary the movement of the yard. At any 
rate, save for old time’s sake and perhaps 
for pick-up trade there is no great advantage 
in having storage sheds and a planing mill 
down town. A down-town office is a pretty 
good thing in most eases, tho its value de- 
pends upon the size of the city and the buy- 
ing habits of customers. And, finally, it is 
consilerable of a satisfaction, in building a 
new yard to begin on a clear lot and to make 
the new construction without being bothered 
with the effort to carry on business on the 
grounds at the same time; something that 
adds muck to the work and confusion of re- 
building an old yard. Mr. Curry built his 
new vard and continued doing business at 
his old one. 

Mr. Curry was undecided at the time of my 
visit as to what he would do with the site of 
the old yard. It is a large block of land and 
is so located that it is of high value. It is 


big enough to contain fifteen or twenty 
houses, and perhaps houses will be built on 
it. There is a lively desire on the part of 
far sighted citizens to secure it for a city 
park or for a central school. No other block 
of land of equal size and value is likely 
ever to become available within the town. 


Center of a Rich Farming Community 


The city of Wooster is located on the 
Lincoln Highway and is about straight south 
of Cleveland. It is the center of a rich 
farming community. Ohio is a wealthy State 
with diversified interests, all of which are 
important sources of revenue. In the first 
place it is a great farming country, raising 
grain, stock, tobacco and the like. In the 
second place it is an industrial State and 
makes automobiles, trucks, cash _ registers, 
locomotives and a hundred other things. And 
in the third place it produces coal and petro- 











The above illustrations show how the lawn may 
be rendered more attractive by lawn furniture. 
Spruce is a wood much favored for building 
articles of this description, but many woods are 


entirely satisfactory. Furthermore, short 
length material can be used almost exclusively. 
This sales field will be found particularly good 
by city and suburban retailers, tho it is not 
one to be neglected by country dealers 


leum. To this list many other items might 
be added; for instance, specialized manufac- 
tures like pottery that depend upon peculiar 
raw materials. Wooster has the benefit of 
most of these things, particularly of agricul- 
ture and oil wells. As we drove into the city 
we saw oil pumps working away out in 
meadows and pastures and corn fields. The 
wide valley in which the town is located is a 
subject for a pastoral artist. As one comes 
over the rim either to the east or to the 
west of Wooster on the Lincoln Highway he 
sees spread out at his feet a great sweeping 
map of fields and farm buildings, stretching 
away for miles and making a wonderful set- 
ting for the pretty little city. 

Wooster is the home of Wooster University, 
a Presbyterian college of high rank, and the 
campus with its big group of buildings is 
located on the hill just above the town. 
Across the valley to the south is the State 
agricultural experiment station. A drive 
about the orchards and fields and lots of this 


experiment station is a revelation of the farm 
wealth of the Buckeye State. It was only our 
respect for property, fortified by apprehension 
of possible bull logs, that kept us from ad- 
vancing in force upon a peach orchard which 
adorns the station. The experimental work 
done here has already added much to the farm 
knowledge and wealth of Ohio, and no one can 
say what its future value may be. The station 
and the science departments of the college co- 
operate to their mutual advantage. 

Many of the roads in this part of Ohio are 
paved, and brick seems a favorite material. 
The road builders have male what they them- 
selves call a mistake in laying this paving. 
Much of it is so narrow that when two vehicles 
meet one must get off the brick on to the 
wing. These wings are mostly the natural 
soil and get very muddy after a rain. The 
paving is usually laid at one side of the road 
so that all the vehicles going west, say, must 
do all the getting off. After a few miles of 
this arrangement the paving shifts over, and 
the east bound traffic must give up the paving. 
A narrow paving of this kind is not so bad if 
the wings are made of gravel or other material 
that will pack down smooth and hard. Other- 
wise building it narrow is a rather serious 
mistake. Three feet wiler would allow 
vehicles to meet. It would cost more, of 
course, but it would be worth more. No more 
narrow paving is to be laid around Wooster, 
and the highway authorities are said to be 
considering making the old pavings wider. 


Large Amount of Building in Progress 


Well, this is the setting for Mr. Curry’s 
yard. A thriving city in a farming country, 
fortified with considerable wealth in oil wells, 
a college of the first rank and a great farming 
experiment station. As is to be expected in 
an old community like this, old at least as 
American towns go, there has been consider- 
able wealth accumulate|!. There are fine 
houses and beautiful streets. Mr. Curry has 
one of the nicest houses in the city, and it is 
appropriately built of wood. There is a large 
amount of building going on in Wooster this 
year. In fact, on one street in the course of 
four or five blocks there were about ten houses 
being built. This may not be much of a 
story when compared with the frenzied build- 
ing of Dallas or some of the other wonder 
cities, but it compares very nicely with the 
average run of towns this year. New houses 
are showing up all thru the city; and so far 
as I know there is no industrial expansion or 
other unusual reason for a building boom. 
People needed the houses, had the money and 
are building. I was told at the college that 
the housing conditions are rather crampe | and 
that when married men are added to the fac- 
ulty they have a desperate time finding houses 
in which to live. Indeed, a number of teach- 
ers who under ordinary conditions would have 
rented as a matter of course have had the 
pleasures and satisfaction of home ownership 
so impressed upon them by their own expe- 
riences that they have bought or built. One 
department heal with whom I am acquainted 
bought a house before prices started jumping 
up. Within three weeks he could have sold 
at a profit of $1,500, and within three months 
he could have more than doubled his money. 
He could sell now for nearly if not quite twice 
what he paid, but he sits back and smilingly 
tells all comers that he is well satisfied with 
his home as it is and has no desire to experi- 
ment further. 

So it is apparent that Mr. Curry must be 
having rather a large trade. He is making 
sales to farmers, tho Ohio farmers are not 
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plunging in the matter of new buildings. We 
have noticed in driving thru a number of 
midwestern States that the amount of farm 
building that is showing up is rather small. 
Sometimes we see a complete new set of 
buildings, indicating that a newly married 
couple is taking up the business of life on a 
subdivision of the home farm. Sometimes we 
see a new house or a big barn. When such im- 
provements are being made they are nearly 
always large and substantial buildings. There 
appears to be little tendency in the country 
toward shotgun construction or small and 
makeshift buildings. The farmers either build 
well or not at all. As we see it, this is a 
rather good sign. We are always depressed 
at the sight of temporary and haphazard 
building. Sometimes it is necessary, but 
nearly always it begins going down within 
a year or two, and then there is a depressing 
period of ‘‘making it do’’ before 
the owner can bring himself to 
the point of doing the job over in 
a permanent way. He remembers 
with something of dismay how 
much money the makshift cost, 
and he begins figuring it up by 
years of service and finds it quite 
as expensive as, or perhaps more 
expensive than, sound construc- 
tion. We believe it is a good sign 
when farmers. begin breaking 
their long building famine by 
building sparingly but well. Their 
neighbors are likely to imitate the 
sound construction, and once the 
movement is started the country 
business men are very likely to 
put up the buildings they really 
need, 


Some Details Regarding the New 
Yard 


No doubt you’re interested in 
the yard Mr. Curry is building. 
It was not far enough along at 
the time of my visit for photo- 
graphs to show the yard as it will 
look when completed, but it was 
far enough along for imagination 
to fill out the picture. In the first 
place, the street along the front 
is soon to be paved, and in the 
meantime the trucks can go out 
of the rear of the yard on to pav- 
ing. The grounds are large; 
larger in fact than will be used 


ROUGH AND FINISH 


Ingenious Arrangement of Ladders 

The main shed is a double decker with a 
paved alley. There is an ingenious arrange- 
ment of ladders leading up to the second deck. 
In fact, the devising of means for climbing up 
to and down from the upper decks seems to 
have inspired as much inventiveness as any 
other feature of lumber shed construction. I 
have seen so many kinds of stairs and hinged 
and balanced ladders that the field for further 
possible variation seemed limited. But this 
is a new one. It consists of a ladder just 
long enough to stand on the alley floor and 
to reach up to the second deck when standing 
against the post. It is hung on a short track 
something like those used on garage doors. 
This track runs out to the edge of the walk in 
front of the upper deck and slopes down 
enough so that when the ladder is pulled out 
into place it will stand firmly on the floor and 


A Shingle Roof 
To Last 40 Years 
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roof. 


How does this sort of a guarantee sound to you? 
Buy our special “WOODY” Brand of. shingles, lay 
them according to our specifications, and we will give 
you our written guarantee that your roof will last 40 
years. 


These shingles are graded by skilled millmen and 
inspected for thickness, size and grain. 


The initial cost is the final cost. 
Send for Folder. 


HARDWOOD FLOORS 


With its wide alley it will be a fine place for 
the men to handle lumber. On the second 
deck along one side are bins that are tightly 
enclosed and fitted with sliding doors. These 
are for finishing lumber. The molding rack is 
fitted for end storage, and the bins are set at 
an acute angle to the alley so that the stock 
always falls to the back of the bin and does 
not clog the front opening, The yard will be 
completely enclosed, partly by high wire fene- 
ing and gates and partly by utilizing the blank 
walls of the sheds. 

Taking it altogether it promises to be a big, 
handsome plant, designed to utilize proved 
labor saving devices, but in no sense a freak 
yard. Doubtless those people who have a 
fondness for innovations do a real service to 
the lumber business by conducting its experi- 
ments for it. One of my fellow workers on 
the staff of this journal not long ago remarked 
about a certain lumberman that 
he seemed more interested in effi- 
ciency than in making money. It 
sounded queer if not impossible; 
for it’s hard to think of a busi- 
ness as completely efficient if it is 
not completely profitable. But 
some observation inclines me to 
believe that there are managers 
who get so engrossed in the mat- 
ter of working out a business ma- 
chine that they push their reforms 
even at the expense of reducing 
profits. As we stated above, per- 
haps they are benefactors by rea- 
son of doing the extreme experi- 
menting for the rest of us. 

But we are inclined to admire 
the man most who fits his business 
equipment to his community’s 
needs so that he will have just 
the right amount of equipment to 
serve his customers most effec- 
tively. Most of us can remember 
the time when cost systems were 
first being worked out. The men 
had to file so many reports and 
puzzle so long over the meaning 
of some of the questions on the 
slips that they lost about a quar- 
ter of their working time. It took 
a couple of clerks to tabulate the 
information, and frequently when 
it was tabulated it didn’t seem 
to mean anything. This was the 
beginning of reasonable cost sys- 
tems and so doubtless played an 


at present in building the yard LUMBER important part in the development 
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and mill. But these Ohio cities of business. 

grow, and it is always a comfort- SA8H AND DOORS COLUMNS In the same way it sometimes 
able feeling for a man to know his ROOFING WALL BOARDS falls to our chance to see yards 
future expansion is not to be han- equipped most marvelously. We 
dicapped by a lack of space. It are always respectful. OUften- 





happens frequently that in an 
industrial section a lumberman 
works easily and naturally into 
some kind of manufacturing. In 
fact, Mr. Curry uses his planing 
mill to make not only the interior 
trim needed in the houses he sells, 
but also to manufacture large 
quantities of the wooden grill- 
work used in cold air registers. 
The railroad siding is rather 
long and runs parallel to the 
street, but some distance back from it. Along 
one side is a long umbrella shed. A similar 
shed along the other si‘e is not so long, for it 
leaves room for a single-alley shed measuring 
70x220 feet. The north end of this shed comes 
out on the railroad siding, and the south end 
is on the street. The office and mill, the latter 
measuring 80x100 feet, are west of the en- 
closed shed. All unloading of lumber is done 
by means of gravity rollers. Cars can be 
spotted in front of the proper bins in the 
open sheds and the contents rolled directly to 
the pilers. Cars for the closed shed are spotted 
in front of the alley, and the rollers are set up 
to reach to the bin where the stuff is to go. 
Mr. Curry is well pleased with these rollers 
and says they speed up the unloading of cars 
to a startling extent. Little, if any, of his 
stock will have to be placed on trucks or 
wagons to get it from the car to the bin. 


Woodhead 


Main Office and 
914 &. Malin &t. 





This Los Angeles (Calif.) retailer is using newspaper space to emphasize 
the lasting qualities of wood sningies—this in a State where substitute 
interests are attempting to abolish wood shingles 


lean slightly toward the bins. Experiments 
proved that even then the ladder was not 
quite firm enough. It had a tendency to slide 
up the track when a man started climbing up 
it. Some sort of latch was necessary. So a 
1x4 strip measuring about 18 inches in length 
and having a notch in the outer end, was fast- 
ened by a bolt thru its inner end to the stud 
supporting the walk in front of the second 
deck. When the ladder is pulled out to the 
outer end of the track this latching board 
drags on the top step, and when the ladder 
reaches the end of the track the notch drops 
down over this step and holds it firmly. When 
it is desired to push the ladder back out.of the 
way it is swung outward at the bottom which 
disengages the notch, after which the ladder 
slides along the track and stands against the 


post. 


This shed is well lighted and ventilated. 


Lumber Co. 


Display Room 
Malin 2446 


times the boss has bought the 
equipment only when convinced 
by careful investigation that it 
will pay. But sometimes he buys 
it because it looks intriguing and 
because he thinks maybe it will 
be useful. The chances are that 
he is pursuing the fascinating 
game of efficiency so hard that 
he has rather lost sight of sane 
service and profits. I thought of 
this the other day when driving 
thru a little country village. On a nice 
lawn, I believe it was of a church or some 
other public building, I saw an elderly man 
cutting the grass. He had an ordinary hand 
power lawn mower, but he was using it in a 
most extraordinary way. There was a chain 
around the handle down close to the machine, 
and to this chain a horse was hitched. The 
old fellow steered the mower with one hand 
and drove the horse with the other. Far be it 
from me to say he was not doing a good job. 
But he had a horse doing a job ordinarily well 
within a man’s muscle power, and he laid him- 
self open to rather appalling possibilities of 
malfunctioning. When I think of some of the 
horses of my acquaintance hitched to a dingus 
of no heavier draft than a hand mower and 
making the loud, whizzing, chattering noise 
such a mower makes I shudder and pursue the 
picture no further. I know boys who would 
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have hitched these horses to just such an ap- 
paratus had they thought of it, but these lads 
were not considered by their neighbors to be 
safe and sane or likely ever to be President of 
the United States. 


[The next instalment of the Realm of the 
Retailer will deal with the worth of and results 
obtainable from special selling campaigns. It 
gives some experiences of men who set out to 
and did build business in the early part of this 
year.—EbITor. } 


Enter the “Lumberteria” 

AKRON, On10, Aug. 8.—Considerable interest 
is being displayed in Akron by the public in 
a ‘‘lumberteria’’ which has recently been 
opened by Yoho & Hooker. Yoho & Hooker 
were originally contractors and did a good deal 
of work for the Government during the war. 
They have a small establishment in Youngs- 
town as well as the main plant here. Simply 
expressed, their idea in conducting a lumber 
business is to work it on the cafeteria plan. 
They have trade marked the word ‘‘lumber- 
teria’? and are using large space for ad- 


vertising their venture. A feature of their 
advertisements is that lumber is priced by the 
piece. The advertisements further state that 
no delivery will be made and that the terms 
are cash. The plan of operation is similar to 
that of a cafeteria or of the cash and carry 
grocery stores which of late years have become 
so numerous in the cities. Yoho & Hooker 
believe they have adjusted the retail lumber 
business to this plan of operation and that it 
will enable them to conduct business at a sub- 
stantially lower cost than according to the 
usual method. 





NEWS AND 


Sliding Stairway as a Space Saver 


Compactness is one of the desirable character- 
istics which modern architects aim to secure in 
the designing of homes and bungalows, for they 
recognize that the tendency of present day build- 
ers is to construct smaller homes and make use 
of every inch of available space. The higher 
costs of labor and material, together with the 
many modern conveniences now necessary in 
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“Presto” Disappearing Sliding Stairway 


every home, ‘have brought this tendency. The 
desire to economize on space has led to the 
use of such space savers as built-in kitchen 
cupboards, breakfast and dining nooks, in-a-door 
beds, folding kitchen tables, ironing boards etc. 
In this class of space saver the sliding stairway, 
which enables the owner to secure access easily, 
quickly and safely to the attic without using any 
space in the room below, has found a place for 
itself. 

The ‘‘Presto’’ disappearing sliding stairway 
recently placed on the :1arket by the Farley & 
Loetscher Manufacturing Co., of Dubuque, 
Iowa, is light and strongly constructed of good 
lumber, and is so arranged that it slides on 
pulley wheels up thru a hole in the ceiling into 
the attic. The weight of the stairs is counter- 
balanced by two powerful coil springs, so that 
scarcely any effort is necessary to raise or lower 
them. The pulleys rest on a small panel door, 
which when the stairs are up fills the opening 
so that nothing can be seen except this neat 
panel door in the ceiling. The over balancing of 
the top of the stairs when they are all the way 
up keeps the panel door firmly closed, so there 
is no chance of it pulling down, states the manu- 
facturer, and the weight of the stairs when 
pulled all the way down is more than sufficient 
to hold the stairs down firmly so there is no 
chance of them rolling or sliding up accidentally. 

According te the manufacturer, the ‘‘ Presto’? 
stairway is a real space saver, not only in the 
room below, but because it makes another room 
available in the attic. This space often other- 
wise would not be used because of the inconven- 
ience in getting up there and the impossibility 
of building a stationary stairway without cut- 
ting up the room below. The ‘‘ Presto’? stair- 
way is so safe and simple that anyone can 
operate it—even a child can use it, the manu- 
facturer states. The installation also is very 
simple, as the stairs can be installed very readily 
and quickly in old homes as well as new ones. 
Complete directions for setting up are furnished 
with every stairway. Many of the older types 


POINTERS FOR 


of homes with large unused attics are being 
converted into flat buildings, and the ‘‘ Presto’’ 
sliding stairs have been found to be just the 
thing to make the attic room available. 

The increasing use of wall board has led to a 
desire to use the attic in many ways, and any 
carpenter can fix up an attic into a play room, 
livable room, or even sleeping quarters at a very 
small cost, using wall board and a ‘‘ Presto’’ 
sliding stairway. The Farley & Loetscher Manu- 
facturing Co. advises that it carries a large stock 
and invites correspondence for further par- 
ticulars. 


Down-Town Office Pays 


Early this year the Woodhead Lumber Co., 
of Los Angeles, Calif., decided to open a down- 
town office entirely separate from its yard. 
Retail lumbermen have often debated the 
feasibility of opening a down-town office, but 
so far few have attempted the experiment. 
Some companies have located their entire 
plants in permanent locations in the heart of 
the business district, and such companies al- 
most always report that the location is very 
advantageous to them. To separate entirely 
an office from a yard, however, is a decided 
and novel departure in the merchandising of 
lumber. The movement has paid the Wood- 
head Lumber Co. well, however. The results 
and benefits of a down-town location for a 
retailer’s office are best explained as follows 
in the words of D. Woodhead, president of the 
company: 

‘*After an experience of four months we 


RETAILERS 


chairs so that customers can use these facili- 
ties in comfort. 

‘*We also display samples in the shape of 
4-foot panels of all kinds of lumber, wall 
board, hardwood flooring and roofing that we 
carry in stock. 

‘*Tt had been our observation for some time 
that even when customers went out to the 
office of a suburban yard to purchase their 
lumber, they seldom would take the trouble 
to go out into the yard to look at the grade of 
the lumber they were purchasing, but would 
do business in the office with such descriptions 
of grades as were given them by the counter 
salesman, so that as a matter of fact the cus- 
tomer is in a better position to purchase intel- 
ligently from our down-town store than from 
the yard, in view of the fact that we carry 
these samples in convenient handling form for 
their inspection. 

‘*We also have a large collection of colored 
photographs of homes on our walls, and con- 
tractors are finding out they ean bring pros- 
pective buyers into our store, and by showing 
them the prints and photographs can quickly 
arrive at the building ideas which the cus- 
tomer desires the contractor to carry out. 
And the contractor is thereby saved much 
preliminary work.’’ 


Iowa Retailer’s Novel Addition 


DuBuQuE, Iowa, Aug. 8.—Progressiveness is 
a jewel in the lumber industry as well as in 
other paths of trade. The Pyramid Lumber Co., 
of this city, has taken great strides toward 














A View of the Interior of the Downtown Office 


find ourselves to be entirely satisfied with our 
experiment of locating the main office of our 
lumber yards on the ground floor in a down- 
town location, combined with an exhibit and 
down-town store. We have twice had to 
increase our selling force and find that the 
public, as well as building contractors, is 
taking advantage of the convenience with 
which it can transact its lumber business. 

‘*We keep a large number of plan books, 
and all kinds of data regarding the building 
of homes, on a large table with comfortable 


of the Woodhead Lumber Co., Los Angeles, Calif. 


arousing interest in home building in Dubuque 
and vicinity. One step in this direction was 
made in joining a constructive local bank and a 
plumbing and heating concern in launching an 
extensive campaign thru the Dubuque daily 
papers, bringing prominently before the public 
the huge building program and details of the 
easy payment plan fostered by the advertisers. 
This campaign resulted in numerous inquiries 
and created widespread enthusiasm, culmin- 
ating in the building of many homes here. 
Another novel idea conceived by the Pyra- 
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mid Lumber Co. was the installation of an 
architectural service department, the company 
realizing that a suecessful lumber dealer to- 
day must be a salesman and have a vast store of 
building ideas to present to a prospective home 
owner. The customer’s ideas are jotted down 
on a rough sketch and submitted to the archi- 
tectural departmént to be combined into a 
home or whatever building is desired. When 
the pencil sketch is ready it is submitted to the 
customer for approval or further changes, and 
after his approval the cost of the complete 
building is given, including everything from 
foundation to chimney top, all carpentry, ma- 
sonry and plastering included. This makes the 
lumber company the general contractor and cus- 
tomers realize that it has enough at stake to 
see that the job is a success. Since the installa- 
tion of this department three months ago, the 
company has found it necessary to add to the 
architectural force in order to supply the de- 





Uses Road Signs to Advantage 


A unique way of advertising has been started 
by the Dille Road Lumber Co., of Cleveland, 
Ohio, which, according to L. S. Cantlon, secre- 
tary of the company, is proving successful. It 
has begun a billboard campaign which it plans 
to continue for a year. The billboard cam- 
paign in itself is not novel, but the fact that 
the Dille Road company is the only lumber com- 
pany in the city which is taking advantage of 
this means of advertising makes it interesting. 

The background of the board is painted a 
dark green, and in the center is an attractive 
picture of a forest under which in heavy print 
are the words, ‘‘ Dependable Lumber.’’ There 
are four of these boards in Cleveland, and they 
are all in the busiest parts of the city. Two 
of them are placed along the boulevards, where 
motorists who are thinking of building sum- 
mer homes will see them. These prospective 
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One of the Highway Signs of the Dille Road Lumber Co. 


mand for sketches, blueprints and bills of ma- 
terial. At the time the department was opened, 
the Pyramid Lumber Co. sent out a personal 
letter to all of its contractors, telling them that 
this department was at their service at any 
time, in drawing sketches, blueprints or taking 
off material lists. This service is greatly ap- 
preciated by contractors as it is of big assist- 
ance to them, and in its building activities 
thruout Dubuque the Pyramid concern finds the 
contractors working with it 100 percent. 
The company is so well satisfied with the work 
of its architectural department that it be- 
lieves it ‘will be a matter of only a few 
years before all line-yard companies and in- 
dividual yard owners will find an architectural 
service department an. important factor in the 
success of their business. 


In expressing his views on the addition of 
this department, J. W. Kriebs, first vice presi- 
ident and secretary of the Pyramid Lumber Co., 
said: 


Por some time this matter had been in our 
minds and we arrived at a decision this spring to 
at least give it.a fair try. There are entirely too 
many retail lumber dealers in the business today 
who, instead of being salesmen, are price meeters 
and beaters. It behooves the wide awake retail 
lumberman, if he wishes to secure a return on his 
investment, to get away from competition. Our 
experience has been that our competitors, retail 
lumbermen; quote lower prices than do the mail 
order houses: ~With~-our architectural department 
we can interest a customer in exactly what he 
wishes and generally we are able to close with 
him without any competition. We aim to make 
a fair margin and nothing more. 

We wish to bring out the fact that without our 
architectural department we have been .able to 
beat mail order competition very successfully by 
having the prospect submit a plan of the home in 
which he is interested and on which he has a 
price from the mail order house. We have our 
architectural department go over this design or 
cut, take a complete list of everything that goes 
into the home—with the exception of cement, lime, 
plaster, brick etc., on which mail order houses do 
not quote. When we have figured the cost on this 
list of,material we are able to go to the prospect 
and quote such a price as will give us the business, 
and we assure you at a nice margin of profit. 


We do not hesitate to say that we feel we have 
installed a department that ranks today as the 
most profitable one in our business, even tho it is 
yet in its infancy, 


builders are induced to place their orders with 
this firm because it is out in suburbs and can 
give prompt service. 

Mr. Cantlon said, ‘‘During the last couple 
of months sales have greatly increased, and [ 
attribute this success to this new advertising 
which attracts the attention of the people, for 
no other lumber company in the city has as 
yet made use of this method.’’ 


Could Not Handle More Business 


FLUSHING (LoNG IsLAND), N. Y., Aug. 7.— 
Three large retail lumber firms share the bulk 
of the business to be had in Flushing and vicin- 
ity, and all of them have been hard pressed the 
last few months to supply demands occasioned 
by one of the busiest construction seasons this 
section has experienced. 

The firms are the Queensborough Lumber 
Co. (Inc.), Copp-Stratton (Ine.), and Thomas 
Burton, a specialist in hemlock, Gulf pine, 
white pine and spruce. 

The Queensborough company also operates 
plants in Whitestone and Bayside, and the main 
buying office and bookkeeping department are 
located in the latter place. The Queensbor- 
ough’s Flushing yard, extending from 40 to 80 
Bradford Avenue, is the largest of the three 
units. 

The company was formerly the Flushing 
Lumber Co., which was owned by Frank Neill 
and was in exisience only one year. Mr. Neill 
is now vice president of the Queensborough 
company, of which George M. Stevens, president 
of the Stevens-Eaton Co., is president. Charles 
T. Jensen is treasurer and the Stevens-Eaton 
Co. practically controls the operations of the 
Flushing firm. 

Stariing business during the war, the com- 
pany met with instantaneous success and has 
prospered far beyond the dreams of its organ- 
izers. It has its own railroad siding and op- 
erates five auto trucks for the Flushing yard 
alone. W. McDermott, assistant manager of 
the Flushing yards, said that business in mid- 
summer has been better than any time during 
the year. He added: ‘‘There has been no sign 
of a summer lull. One week in July was the 
largest from a viewpoint of volume of any in 
the history of the company.’’ The company 
gets its supplies of lumber exclusively by rail 


and deals extensively in red cedar shingles and 
spruce lath. 


H. C. Copp, president of Copp-Stratton 
(Ine.), said he was busier than he ever had 
been and could see no signs of a lull, He 
added: ‘‘We have so much to do, that we 
scarcely know where to start.’’ 


The Copp-Stratton yard extends for two hun- 
dred yards along the tracks of the Long Island 
railroad at Lawrence Street and Bradford Ave- 
nue, and the firm has a large mill for the manu- 
facture of trim, sash and doors. It operates a 
fleet of motor trucks and has a building set 
aside for storing millwork. 


In addition, the Copp-Stratton company has 
another large yard adjoining that of the 
Queensborough company in Bradford Avenue. 
This storage yard is filled to capacity at the 
present time and another large lot across the 
street has recently been acquired. Piles of fir 
exceed in height those of any other wood and 
inquiry brought the assertion that this Pacific 
coast product is enjoying greatly increased 
popularity in this section of Long Island. 


A unique feature of the Copp-Stratton plant 
is a building set aside for the baling of saw- 
dust, which is carried by pipes direct to the 
upper floor of the baling establishment. The 
bales are sold in earload lots for bedding of all 
kinds and this end of the business in itself has 
been found most profitable. 

Despite the fact that the apparatus of the 
company’s mill is electrically driven and many 
labor saving devices are in use, the force of 
men employed is larger than at any time in 
the firm’s history. 

The office and yard of Thomas Burton is 
situated at 95 Lawrence Street and from this 
auto trucks radiate for a distance of twenty- 
five miles. Mr. Burton started business on the 
present site about two years ago, having emi- 
grated to Flushing from Long Island City, 
where he has maintained a yard for the last 
twenty-five years. 

Mr. Burton explained that his lease in Long 
Island City would expire soon and the yard 
there would be abandoned, altho at present 
he has large quantities of large timbers stored 
in it. 

With the abandonment of the Long Island 
site, Mr. Burton plans to construct a new build- 
ing over the entire length of his place in Flush- 
ing and he will otherwise increase his facilities 
there. Large garages and an enormous shed 
are among recent improvements at the plant, 
the acreage of which has also been increased. 


Mr. Burton described business as wonderful 
and said he had been kept busy for weeks sup- 
plying large operations in Queensborough and 
in Flushing, Franklin Place, Whitestone and 
Rockville Center. He eaters principally to the 
building trade, but of late industrial orders 
have picked up and this end of the business is 
expected to develop with the approaching weeks. 


‘¢We never let our piles stand very long,’’ 
said Mr. Burton. ‘‘They are constantly being 
turned over. Eighteen or twenty earloads are 
now on the road to the plant and a eargo ship- 
ment also is en route. There is seareely a stick 
of old lumber in the yard. Business has been 
very good all summer and it is holding up splen- 
didly.’’ 

Mr. Burton brings much of his lumber to 
Flushing by auto truck from distributing points 
in New York City, and a great amount of it 
comes direct by rail from the West. Mr. Burton 
spoke interes‘ingly of the hemlock situation. 
He said: ‘‘The Pacific coast product is a great 
improvement over much of the lumber we have 
handled in recent years. The Canadian hem- 
lock we are receiving now is the finest I have 
seen or sold in the last twenty years. Our west 
Coast hemlock has turned out very well.’’ 

All three of the Flushing firms report that 
they are buying heavily at present and all are 
working to capacity. At each establishment it 
was said that it would be impossible to handle 
a greater volume of business with present facili- 
ties. It is no wonder, then, that all are pre 
paring to make improvements and to put !'lush 
ing even more firmly on the lumber map. 
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PLAN SCIENTIFIC TESTS OF FIR COLUMNS 


SEATTLE, WASsH., Aug. 5.—Important devel- 
opments in the work of the West Coast Forest 
Products Bureau will take place during the 
present month, since the director and his two 
assistants will be actively engaged on the Coast. 
Within that time the preliminaries will be com- 
pleted for scientific tests of fir columns, and 
there will also be conducted a series of district 
meetings at which the manufacturers will be 
able to place themselves in personal contact 
with the executives of the bureau. 

Next week, C. J. Hogue, director, and L. P. 
Keith, manager of the structural department, 
will coéperate with Dudley F. Holtman, con- 
struction engineer of the National Lumber 
Manufacturers’ Association, Washington, D. C., 
in picking out fir columns for use in the tests 
to be made at the Forest Products Laboratory, 
Madison, Wis. Up to the present time, there 
has not been an authoritative test of long fir 
columns, for the effect of knots and other 
defects on strength. The Forest Service has 
never made such a test, nor has it recommended 
any method of designing columns. 


Recently there was made an appropriation 
thru which an upright column-testing machine 
was installed at Madison, with a capacity of 
1,000,000 pounds—sufficient to break any col- 
umn up to about sixteen inches square. In 
order to develop a column-design formula and 
logical working values for columns, the Na- 
tional association and the Madison laboratory 
are conducting a series of tests of Douglas 
fir and southern pine. The selections of south- 
ern pine timbers have been made and most of 
them have been tested. 

Mr. Holtman is here to make the selection 
af the first lot of Douglas fir timbers, in con- 
junction with C. W. Zimmerman, of the Seattle 
timber testing laboratory at the University of 
Washington. Together with Mr. Hogue and 
Mr. Keith, the other two officials named will 
pick out forty specimens of fir chosen now 
from summer cut; and in the winter there will 
be selected another group of forty specimens 
of winter cut—one of the objects being to dis- 
cover if there is any difference in quality 
traceable to the time of year in which the 
stock is felled. 

The specimens will cover a wide range, vary- 
ing from the small yellow fir of the Hoods Canal 
type; the large red fir of the Columbia River 
type, to the distinctive old growth fir which 
perhaps reaches its maximum development in 
the Grays Harbor country. Mr. Hogue and his 


partment of the bureau, will conduct a series of 
district meetings, all the way from Coos Bay, 
Ore., to Vancouver, B. C., the object of which 
will be heart-to-heart discussions of the sub- 
ject of market extension, in which the manu- 
facturers are expected to take an active part. 
At the end of August, Messrs. Hogue and 
Keith will leave for the East, while Mr. Stron- 
ach will prolong his stay in fir territory prob- 
ably three months. 


SHIP HUGE LOG TO ILLINOIS FAIR 


AsTorIA, OrE., Aug. 5.—About the time Co- 
lumbus discovered America a forest of fir 
trees was springing up on the south side of the 
Columbia River in what is now known as the 
Saddle Mountain region, near Astoria, Ore. 




















Mammoth Fir Log for Aurora (IIl.) Exposition 


That forest, which has been growing for more 
than seven hundred years, will furnish one of 
the big features of the Central States Fair & 
Exposition, which will open Aug. 18, at Aurora, 
Ill. The exhibit from the west Coast will take 
the form of a fir log, cut from a tree in the 
Saddle Mountain forest. The specimen is so 
large that it requires two freight cars to trans- 
port it, one of them forty-five feet long and 
the other forty-two feet. Originally the tree 


grounds. It will reach Aurora in about a week. 
With the exception of a single point, Mr. Allen 
is willing to tell everything he knows about the 
Saddle Mountain log; he recognizes it as a 
typical specimen of Douglas fir; he vouches for 
its immense age; and he says it could be cut 
into enough lumber to make an imposing struc- 
ture. How much? That’s the point. Mr. 
Allen refuses to say. What will the log scale? 
This is one of the profound secrets of the Au- 
rora fair. The scale has been made, and the 
figures have been mailed to a leading bank at 
Aurora, to remain inviolate for the time being. 
Visitors to the fair will be asked to guess the 
number of board feet contents of the great log. 
A record will be kept of the guesses, and on the 
last day the visitor who has guessed closest to 
the correct total will be treated very kindly. 

As shown by the accompanying illustration, 
the log is being shipped in its rough state, the 
under-cut appearing plainly. It is expected 
that the exposition management will trim the 
ends, so that the big tree will present a fresh 
appearance. Except for the railroad regula- 
tions, it would have been possible to ship a much 
longer log, but the length was held to eighty 
feet on account of the restrictions insisted upon 
by the roads. The tree was cut by the Saddle 
Mountain Logging Co. 


EXTRACT MOTOR FUEL FROM WESTERN LARCH 


PORTLAND, OrE., Aug. 5.—Western larch has 
been found by Government forest experts to 
be one of the most valuable sources for motor 
fuel. This announcement has just been re- 
ceived at the Portland office of the Forest 
Service from the Forest Products Laboratory 
at Madison, Wis., where experiments have been 
carried on for some time. This should be of 
particular interest to lumbermen of the North- 
west, for according to Forest Service esti- 
mates, the Oregon national forests alone con- 
tain 2,835,000,000 feet, board measure, of west- 
ern larch, while the national forests of the State 
of Washington contain 1,550,000,000 feet of 
this species, or a total of over 4,000,000,000 
for national forest areas alone in these two 
States. 

Forest experts say that ‘‘experimental fer- 
mentations of sugars obtained from western 
lareh indicate that this wood is one of the 
most valuable sources of ethyl alcohol. By 
a careful regulation of temperature and acidity 
and by finding the proper yeast, the Forest 
Products Laboratory has succeeded in convert- 
ing into alcohol not only the sugars obtained 




















More than three hundred lumbermen’ from all parts of the United States attended the midsummer meeting of the West Coast Lumbermen’s Associa- 
tion in Tacoma, Wash., July 26. The picture shows the distinguished representatives of Washington’s foremost industry, and their guests, 
assembled on the steps of the splendid Scottish Rite Cathedral, in which the sessions were held. In the center of the photograph, first row, 


seated, is A. C. Dixon, of the Booth-Kelly Lumber Co., Eugene, Ore., president. 


The meeting complimented the executives on the unusual 


excellence of the program, naming Robert B. Allen, secretary-manager; R. L. Brown, assistant, and L. A. Nelson, district manager for Oregon, 
with headquarters at Portland. Also by a standing vote the lumbermen extended a sign of their appreciation of the Tacoma Lumbermen’s 
Club for the signal hospitality which marked this occasion as notable in the history of similar gatherings in that city. 





associates will further choose a range from the 
lightest weight pieces to the densest pieces, 
and from clear four sides to pieces quite full 
of defects—the object being to secure a wide 
range in every way. An interesting develop- 
ment already has shown that knots have a 
very much less effect on the strength of a 
column than they have on beams and stringers. 

After completing the selection of the speci- 
mens for the tests, Mr. Hogue, Mr. Keith, and 
Harry 8. Stronach, manager of the industrial de- 


was more than three hundred feet high; the log, 
as it will appear at Aurora, is more than eighty 
feet long, with a diameter of nine feet at the 
base and of more than six feet at the point 
where the top was cut away. 

The West Coast Lumbermen’s Association, 
Robert B. Allen, secretary-manager, Seattle, 
Wash., is shipping the log to E. S. Todd, of 
Hanna & Todd, lumber merchants of Aurora, 
who will place this big stick on display in front 
of the new forestry building at the fair 


from a hydrolysis of the cellulose, but also a 
large proportion of the galactose sugar ob- 
tained from the galactan in the wood.’’ 

The above, to the every day American, means 
that some day he may get ethyl alcohol from 
western larch to run his ‘‘flivver’’ with, for 
the total alcohol yield obtainable from western 
larch has been found to be at least thirty- 
three gallons a ton of dry wood, or almost ten 
gallons a ton more than that of any other 
wood studied. 
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The production of ethyl alcohol from any 
source is of particular importance in view of 
the impending shortage of motor fuel; and 
that western larch is so productive a source 
of this material is of especial interest to the 
Pacific coast lumber industry since it affords 
a means of utilizing not only the waste but 
also the large quantities of butt logs of high 
galactan content now left in the woods. 
Forest officers believe that the paper industry 
should also be interested in the fact that galac- 
tose from larch can be fermented, for by ex- 
tracting galactan from larch chips before pulp- 
ing, a quantity of sugar easily converted into 
ethyl alcohol can be obtained. 


CONSTRUCTING ADDITION TO COAST PLANT 


CVERETT, WasH., Aug. 5.—Beginning with 
next week, the Canyon Lumber Co. is discon- 
tinuing its night shift at the big riverside mill. 
Richard Hambidge, manager of the company, 


LOGGING PROJECT CREATES NEW TOWN 


PORTLAND, OrRE., Aug. 5.—One of the newest 
communities to spring up in response to de 
velopment of logging operations in Oregon is 
the town of Grand Ronde on the border line 
of Yamhill and Polk counties, where the Charles 
K. Spaulding Logging Co. has its main timber 
supply, enough to keep the mills at Salem and 
Newberg running steadily for sixty years, cut- 
ting as they do now 260,000 feet in eight hours. 

The Grand Ronde logging project was 
started about eighteen months ago and all 
that gave excuse for a dot on the map and 
the name Grand Ronde was a blacksmith shop 
and store and a few scattered farm houses, 
occupied largely by Indians, the new town hav- 
ing sprung up on the fringe of the old Grand 
Ronde Indian reservation. 

One of the accompanying illustrations shows 
that the new town has been laid out along the 
most modern lines, with good wide streets and 














Smits, who has conducted a ‘‘Paul Bunyan’’ 
column in a Seattle daily newspaper, and has 
published many entertaining contributions from 
old-timers, which have been turned over to the 
University of Washington for preservation. 
Mr. Smits says editorially: 


Standing alone in his might and inventiveness 
is Paul Bunyan, central figure in America’s meager 
folklore. Only among the pioneers coula Paul 
thrive ; his deeds are inspired by such imagination 
as grows only in the great outdoors. For hours at 
a time lumberjacks will pile up the achievements 
of their hero. Each story is a challenge calling 
for a yarn still more heroic. The story teller 
who succeeds in eliciting a snicker is an artist, 
indeed, as the Paul Bunyan legends must always 
be relatcd and received with perfect seriousness. 
Paul Bunyan has become a part of the everyday 
life of the loggers. He serves a valuable purpose 
in giving every hardship and tough problem its 
whimsical turn. 


The Pacific Northwest has fruitful soil for 
the exploits, and without doubt ‘‘ Paul Bunyan 











(Left) Modern town of Grand Ronde, with up-to-date hotel and school. 








(Center) Some necessary trestle work built in constructing standard 


gage railroad. (Right) Camp No. 1 of the Charles K. Spaulding Logging Co., two miles beyond the city on the edge of the timber 


claims that running nights is an unsatisfactory 
method of manufacturing lumber. This com- 
pany’s plant, which has always been one of the 
most consistent operating plants in the Pa- 
cific Northwest, is to be kept up to the demand 
of the changing conditions in the lumber in- 
dustry just as it has in the past. At the time 
that the plant was built, the principal output 
of Pacific coast mills and demand for their 
products was large and long timbers. Today 
the rail trade is demanding a much greater 
amount of 1- and 2-inch lumber, as fir is more 
generally taking the place of other woods. 


At the present time the Canyon Lumber Co. 
has under construction a very important addi- 
tion to its present plant, which will contain 
two large gangs,.one 48-inch, and one 40-inch, 
of Wickes Bros. manufacture, and a 40-foot 
automatic trimmer, with a new sorting table. 
The addition of this equipment will easily in- 
crease the output of the plant from 270,000 
feet to 350,000 in eight hours. Not only that, 
but it will place the company in a position to 
manufacture lumber to meet present day de- 
mand. Contrary to conditions prevailing in 
most sawmill plants, the Canyon company’s 
plant has a large excess of power, as in addi- 
tion to the main sawmill steam power plant, it 
has a very large 2,000-kilowatt Allis-Chalmers 
turbo-generator, and it will therefore not be 
necessary to increase the power plant any to 
take care of the additional unit of the plant. 

The Canyon Lumber Co. has unusual shipping 
facilities, and at the present time its lumber is 
going out to the export trade, to the coastwise 
trade, and intercoastal via vessels and into the 
rail-trade territory in cars. Richard Hambidge, 
general manager of this company, is a lumber- 
man from start to finish. He began in the lum- 
ber business as a boy in the South, starting to 
work for $1 a day, in 1881. Since then, he has 
been at it continuously, and altho he talks some 
of retiring from the active part of the busi- 
ness his many friends believe and hope he will 
continue his aetivities for many years to come. 


sidewalks. The most conspicuous building and 
usually the most attractive to travelers is the 
hotel, which is modern in every way. Further in 
the background is seen a large school. A stand- 
ard gage railroad has been built from Willa- 
mina, terminus of the Southern Pacific’s west 
side branch, to Grand Ronde, a distance of nine 
miles, and thence into the timber another nine 
miles. From Willamina to Grand Ronde it is a 
common carrier, To bring the line into the big 
timber some heavy bridge work had to be done 
as is shown by the picture of the large trestle. 
At present the company has two logging camps, 
the first one, on the very edge of the timber, 
being shown in the layout. The force now 
employed by the company in its logging opera- 
tions numbers 300 men, The principal offices 
are in the Northwestern Bank Building, Port- 
land, and F. C. Haworth handles the sales of 
the output of the mills. 


OFFERS TALE OF PAUL BUNYAN’S EXPLOITS 


WESTWOOD, CaLir., Aug. 5.—Lumbermen with 
kiddies have met an agreeable discovery in the 
current advertisement of the Red River Lumber 
Co., of Minneapolis, Westwood, Calif., Chicago, 
Los Angeles and San Francisco, that the marvel- 
ous exploits of ‘‘Paul Bunyan and His Big 
Blue Ox,’’ have been gathered into an attrae- 
tive volume, which is now ready for distribu- 
tion. The text and illustrations by W. B. Laugh- 
ead portray a fascinating career, as told in the 
camps of white pine lumbermen for generations 
during which time the loggers have pioneered 
their way thru the north woods from Maine to 
California. The way to secure this wonderful 
hook, which has been issued by the Red River 
Lumber Co. for the amusement of friends, is to 
send in the name, coupled with a request for 
the ‘‘Exploits.’’ There is a local tone to the 
book in its reference to efforts to preserve this 
myth, which belongs strictly to the North Amer- 
ican continent, including a line in praise of the 
University of Oregon, and the work Lee J. 


and His Big Blue Ox’’ will gain wide cireula- 
tion here thru the liberal offer of the Red River 
Lumber Co. to ‘‘send in your name.’? 


CONVENTIONERS SEE COAST MANUFACTURING 


SNOQUALMIE FALLS, WasH., Aug. 5.—General 
Manager F. R. Titcomb, of Snoqualmie Falls 
Lumber Co., entertained a party of distin 
guished guests last Monday, showing them the 
process of lumber manufacture from the tree 
to the finished product. His visitors were: 
Wiltiam A. Durgin, of the Department of Com- 
merce; M. J. Fox, of Iron Mountain, Mich., 
president of the Northern Hemlock & Hard 
wood Manufacturers’ Association; O. T. Swan, 
of Oshkosh, Mich., secretary-manager of that 
association; J. E. Graves, of Jacksonville, Fla, 
president of the Georgia-Florida Saw Mill As- 
sociation; E. C. Harrell, of Jacksonville, seere- 
tary-manager; Wilson Compton, Washington, 
D. C., seeretary-manager National Lumber 
Manufacturers’ Association; Edgar Poe Allen, 
Washington, D. C., publicity director National 
association. The party was taken from Camp 
B into the woods, and witnessed electrical log- 
ging operations, and later at the mill watched 
a 9-foot log put thra the process of manufac 
ture. 


(PA aaaaeaaas. 


AIR PATROL FOR OREGON FORESTS 


WASHINGTON, D. C., Aug. 7.—Army air- 
planes have been ordered to establish a forest 
fire patrol in Oregon. For the last few years 
the army has been codperating with the Forest 
Service in this work. The first season air patrol 
was confined to California forests. Then it was 
extended to include Washington and Oregon. 
The Oregon patrol will be conducted by army 
air service personnel from Crissy Field, San 
Francisco, and Mather Field, Calif. Seven 
pilots and twenty enlisted men have been 
assigned to this work, and seven planes will 
be used. The expectation is that the aerial 
patrol will operate for sixty days. 





52 AMERICAN LUMBERMAN Avoust 12, 1922 
Lumber Movement for Thirty Weeks* 





Production Shipments 
; ; 1922 1921 ,1922 1921 19°2 1921 
PSOMEMGTT FINO ABUOCTTIOR s 5 oo 5.60 04056-5046 005.6.04 099900006 o0s 2,076,151,146 2,035.189,789 2,116,228,165 2,093,996,673 2,235,107,242 2,068, Hae Ab. 
PR ED 5a cab dike See ats Miao Ay SED a aoIOS Rou Be ele ee 75,712,852 66,826,226 71,011,857 66,660,620 '79,007,€64 . -66.595,880 
EE 5.5. 04S SN55 SAR SOL DO SNORKS 4-00 e caew onan 2,161,863,998  2,102,916,015  2,187,240,022 2,160,657,293 2,314, 114,306 2, 134, 73, 152 
West Coast Lumbermen’s Association...............000008 2,329,847 441 1,388,826,164 2,310,420,704 1,477,036.619 2,342,673,037 ij a “ey 159 
July oo ee rey eee ee een ee ee €3,511,834 54,395,454 75,426,800 68,395,532 72,€39,026 4,283 
ORES GbR ACN eae din dele bise le oh. b Pigs oss, s Ke 2,413,359,275 1,443,221,618 2; 385, (917,504 1,545,432,151 2,421,312,063 1, oT, aed 442 
Western Pine Manufacturers’ Association.............-+.+. 580,944,c00 384,996,082 719,511.000 342,667,728 752,125,000 337.350.0000 
July Pa ood Mis ee ea abn s ae ei babe Ss ans oe lete 32,139,000 23,913,000 26,236,000 17,115,000 24,525,000 16,100,000 
POL Dhue Nek ak boos e aN rN Sees SE We daGh sense ea bees 613,083,000 408,939,082 745,747,000 359,782,728 776,650,000 353,450,000 
California White & Sugar Pine Manufacturers’ Assn....... 1€6,406,000 125,872,000 145,073,0C0 114,488,000 ery 4 256,873,000 
ANE D GOD 61550009 6516/0 ole 'ei0 6 8101 64150 6)4\o ane ers oes S'5y6\5.5, Aad 4,107,050 7,602,000 2.087,0C0 5,807,000 LIER.NO 2.323.000 
BA GSS b ve WED baw SchGke Cou 6a ¥bN6 SS eeewe eos Kua Ee 170,513,000 133,474,000 147,160,000 120,295, 000 311,353,000 260,256,000 
Californian Redwood Association... ..66..ccccssacsvscescepwce 210,437 ,000 143,109.000 196,230,000 95,469,000 202,916,000 85,069,000 
SSE 5d GRbw AD oS Sh sie WS ON DS O:5 ON F500 6 SROs eae oe bs 7,204,000 7,009,000 5,213,C00 6,217,000 6,196,000 2.405,000 
OE SkSU 5G s Rice So WEE ol We RlN.wadSA Sos be ES 217,641,000 150,118,000 201,443,C00 101,686,000 209,112,000 87,474.000 
North Carolina Pine ASSOCIATION, «oes cine ccc ccnseseews 242,184,501 155,495,208 229,007,°68 144,685,759 239,107,3°0 129,558,619 
ED oa Nib eRe SEIS COSC DEK BET SUSE OS Ge ie 7,868,753 6,471,699 9,622,672 7,963,733 7,708.907 , 6,975,987 
PON bs 60d esd. 65sa 4 eS eHASRDODY bs wsheuhbaew sass eee we 250,053,654 161,966,907 238,630,640 152,649,492 24€,816,217 135,534,606 
Northern Hemlock & Hardwood Manufacturers’ Assn...... 58,5€0 0cO 59.031,009 77,568,C00 44,189,000 75,477,CCO 38,623,000 
PE Oe 6.566. b nn 6o 0.65 t8in a 6546539 55 be eae a bee beet es 2,094,000 2,029,000 3,537,C0O 1,629,000 2,418,000 1,638,000 
EL, 54.0500 OS ESETKS Dab E ROOST SE SSS SERS OS ANOS 60,654,000 61,063,000 81,105,000 45,818,000 77,895,000 40,261,000 
Northern Pine Manufacturers’ Association............. +. 240,127,107 No Report 201,°53,118 No Report 203,188,000 Not Reported 
BRED 55.6: 4G 6b 60 W:N9oboo aw be Raiee we whs es Ka ba 7.2 10,893,637 No Report 9,834,178 No Report 8,349,000 Not Reported 
ci) er pee ey ee ee eee mens ae ee See ee Assess 251) '020, 744° 214,787,296 211,537,0CO0 


Total for one week (Cut, Shipments and Orders)......3. ae 223,531,076 168,276,379 203,038,507 173,787,885 208,C01,592 149,902,150 
Total for thirty weeks (Cut, Shipments and Orders).,..#.. .6,128,188,671  4,460,798,622  6,202,030,462  4,486,320,664 6,568,790,186  4,648,743,200 
Michigan Hardwood Manufacturers’ Assn., Jan.- Sena: 1922:, 


I eee ee Peet oe ey 26 or No Report 31,811,000 No Report Not Reported Not Reported 
SEAPOWOOOS «06.05060.09. 658605004600 oe ee a 68,43 2,000 No Report 54,728,000 No Report Not Reproted Not Reported 
Grand Total (Cut and Shipments) . EE ee 6,223, 226\671 6,288,569,462 


* The 1222 figures begin with the week ended Jan. 7 and include those for the week ended July 29. The 1921 figures are for the tanta 
period, Compiled by the National Lumber Manufacturers’ Association. 





Record of Direct Sales of Douglas Fir 


SEATTLE, WASsH., Aug. 5.—In the record of direct sales of Douglas fir for May, June and July, as compiled by the sales qiporting department 
of the West Coast Lumbermen’s Association, a most significant feature is that the volume of sales of every item on the, list has fallen materi- 
ally, in some instances being less than half that for the previous month; yet there are no instances of extreme rise in ‘Price, and in ‘some cases 
there are slight recessions. The comparative figures are: 
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V. G. Fir Flooring, 1x4: -——Sales—— ———_—-——-Prices Ceiling: —-Sales—— Prices 
No. 1— No. Feet No. High Low’ Spread —" No.2 —_ better— 4 Feet ° No. High Low. Spread 
A 100 537,000 10 $59.00 $48.75 $10.25 May ..eccccccccccccececs 549 —-2,503.000 13° $35.00 $28.00 $ 7 00 
ME: \ vccsnnscgutencuseeya 80 648.000 11 57.00 48.00 a 518 2,250,000 14 36.00 28.00 00 
EE cna cansaacencubeue 38 199,000 S -MERO. BRO RD © I once deces ce ccccscsse 282 1,458,000 12 37.00 2y.50 7.50 
gla atl ee  gamcmen 105 585,000 18 35.00 20.50 14.50 
May ....... riccdicavanaill 537 2,431, 54. 50 A sede en uannnaiedeens ; : y : 

. ~ i eabbacameieees- Bet 2°575°000 ae aie BR ie > “eeaeenesseneneces: 83 488,000 13 31:50 22/50 9.00 
BOIS. vsuwsesevsccusecect 316 1,476,000 15 54.50 42.00 12.50  DUNY eo scceessciicscvercs’s 69 416,000, 14 35.00 :24.00-., 11.00 
No. 3— Drop Siding: ‘ bey pee ‘ 

BE Socnsiceséincvncarecet 141 914,000 13 «41,75 > 3400 7.75 6” No. 2 and better— hs gag mv 
BM onacaccuancucusvande 148 856,000 Tie ¢ ie + Se ee eeeeienninenrae 614 3,841,000... 18. 39.00 , 29.00 ., 10.00 
BE con ceiccenmaaees 80 489,000 9 46.50 30.00 16.50 June .........sccccsceeee 568 3.347.000 - 45 41.00" 30:50, * 10.50 
8. G. Fir Flooring: July Nog 333 2,105,000 16 45.00 . 84.00" 11.00 
4” No. 2 and better— RS oes pica aeeeheuscases 151 = 1,190.000 16 ©, 33.50 24.50 9.00 
os cat aameesal 204 1,467,000 14. 36.00 ~—-29.00 a > Re esbgarenpanccger ire 121 833.000 15 ' 39.00 2850 10.50 
EE. vcisoscescdcasuuncast 194 1'129/000 i “Tees eee ROW Bele .”....:ccccecssaess. 60 495,000 13° ‘86.50. 24.50 12.00 
EY sciso4bncddoleraeaedad 121 968,000 9 41.00 33.00 re bars 
4” No. 3— 8 and 10” No. 1— ; ‘ 
OS » 64 — 433,000 |. a. ae. a eerie 523 5,244,000 15 15.50 10.50. 5.00 
JUNE see eeeeeeeeeeeeeeees 77 = 551,000 ae. a. an >> ii ~~ “Spenenaenaneeneeness 572 5,191,000 14. 20.50 ~—-:11.50 9.00 
JULY cece cece eee ee ee eeee 41 384,000 7 35.00 29.00 et |” REAM epie ene 322 2,576,000 15 1950 12.50 7.00 
6” No. 2 and better— 12” No. 1— 
spine. pee 253 «937,000 12 40.00 31.00 A I aM Bt 140 710.000 11 17.00 11.00 6.00 
ileal aes iiatagit 238 —-779.000 9 41.00 33.00 8.00 June aie EP IN 143. —«6 87,000 12  20.00° 13.50 6.50 
BE iva cnsicnancéevaal 145 479,000 9 44.00 36.00 i Ear ebeteneeney 101 490,000 10 - 20.00 14.00 6.00 
aialll 0 28.00 8.00 at” ee a lel 13 15.50 10.25 5.25 
OS pe EE OC 48 175.000 11 36.00 8. gba eanietetieneeeeptiegses 68 784, "15. : : 
- Raarimampneecniateee 45 152.000 11 38.00 30.00 a Ce oO kc coaekeee 963 3.737.000 15° 18.50 12.00 6.50 
DE sxulbntcknnxonceduinn 32 134,000 10 38.00 31.00 ee a 461 1,547,000 17.19.00 =: 13.50 5.50 





Production and Shipments of Western Pine 


PorTLAND, OrE., Aug. 5.—The Western Pine Manufacturers’ Association has prepared the following analysis of June operations by member 











mills: 
Production Statistics for June Shipment Statistics for June Production and aa. a. 
——Mills reporting: Production ——Mills reporting—— ——-Shipments—— Production .....cccccce 163, 127, 499 121,647,684 
Total Nocut Cutting Feet Total No shpts. Shpg. Cars Feet BRIDIMCHUEE: 6s cnwcosecres 4,521 76,873,872 
BOSS sccweuneee 53 2 51 163,127,499 1922.... 53 I 52 6,596 172.204.521 Shipments exceed cut SEER aii acnaee 
BOEL. csauvanesic 56 10 46 121,617,684  1921.... 56 2 54 2,910 76,873,872 Cut exceeds shipments .......... 44,773, 812 
Shipments June, 1922 Shipments June, 1921 Shipments June, 1922 Shipments June, 1921 
Cars Feet Cars Feet Cars Feet Cars eet 
fl , . 233 7,560,910 ph 4,485,308 PR voicccae pita kale saxkbares 89 2,501,318 49 1,445,352 
Montana ..... — 431 10,333,633 196 4,994,709 DRCRIGBD occscessceesincses 369 9,301.985 106 2,716,874 
SSPRON 500600 — , 58 1,504,334 53 1,503,920 tO. Gdnds i calcewawsieos pipe fee 3,484,655 85 2.266.392 
Washington ......... 467 11,801,879 157 3,898,779 IR 65s oir nice coo000 eas 49 1,388,871 19 535.067 
North Dakota ... ee 129 3,218,353 54 1,278,100 Atlantic coast States*.,.... 1,370 36,917,518 666 17,810,483 
South Dakota ....... ec 140 3,586,716 35 900,308 Other eastern Statesj...... 133 3,522.1474 74 1,951,614 
DEINNCBOTR «02... 045 ¢ 637 16,744,835 250 6,616,913 CORMIER 0 555 6isct:k'b ae 56S wae hl rd 14,273 eke ipcekeues 
WISCONSIN oos.ccrncccee . 390 py eae 220 5,637.977 Oklahoma and Texas....... 4 110.926 i: 16.851 
INNUIR Jas is eibis wisesd: oan Akdis bach Se 521,424 143 3,706,524 SRMTOUTIE, 6.055 51c/0o4o4Gsiea es 35 1,104,555 4 236,996 
SI cabbbe x 00d 0400.6 400% 628 18 116, 946 245 6,492,333 IOWA. sacks vane swseseeesee ice)  _eaveimnracal 4 107,194 
NNO ose Si wis. cose. o> St 2,003,705 46 1,100,712 — anne —— —_—___—_ 
ee | ere woes Bit 6,893,204 83 2.191,292 TOA dvccics peewee ¢000<6,096 172,204,521 2,910 76,873,872 
Ne Terr eee 91 2,417,835 37 1,004,982 , 
SIND) Sergi 5 ck wae Sas nee 184 4,740,738 142 4,128,260 *Pennsylvania, New Jersey and States north. 
i ea nee 89 2,341,637 67 1,834,932 yEast of Mississippi and south of Ohio rivers. 


The following figures show the number of mills reporting June, 1922, prices and volume of inquiry as normal, or above or below normal, as compared 
with the volume of inquiry or price level of May, 1922: 
Normal Above Below Normal Above Below 
ROE Gin ieewane ss diewSseo4s-onsndouacenass 16 20 0 TOGMITIGS oie cnvdinscdesegesiseviessdeeecesateeees at 18 6 
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National Analysis 


WASHINGTON, D. C., Aug. 7.—The National 
Lumber Manufacturers’ Association issues the 
following analysis of figures appearing in the 
table at the top of page 52. Orders and 
shipments are shown below as percentages of 
production: 


During During 30 
Week Ended Wks. Ended 
July 29 


July 29 
No. of Ship- Or- Ship- Or- 


ASSOCIATION— mills ments ders ments ders 
Southern Pine ....... 127 94 104 102 108 
WEGOr CONS cccses ons 124 90 94 99 100 
Western Pine ....... 43 82 76 322 20 
California VPines...... 4 51 28 86 183 


California Redwood... 9 72 86 9¢ 96 
No. Carolina Pine.... 41 122 98 95 99 
Nor Hemlock & Hdwd. 18 169 115 134 128 
Northern Pine ...... 9 0 86 





Oak Flooring Statistics 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics on 
oak flooring: 

Comparative Weekly Statistics 

1922— Production Shipments Orders 
Week July 29. 5.064.000 5.357.000 4,586,000 
Week July 22. 4.792.000 5.023.000 3.855.000 
July 3 to 29.. 18,868,000 19,323,000 16,138.000 


1921— 
July 4 to 30.. 8,641,000 8,816,000 7,761,000 





California Redwood Data 


San Francisco, Cauir., Aug. 5.—The follow- 
ing information is summarized from the Cali- 
fornia Redwood Association’s statistical re- 
port for the week ended July 29: 


Member mills reported Entire 
Percent Industry 


No. of of pro-(estimated) 
mills Feet duction Feet 
Production ... 9 ,204,000 100 13,100.000 
Shipments ... 9 5,213,000 72 9,500,000 
Orders— 
Received ... 9 6,196,000 86 11,300.000 
On hand.... 9 44,481,000 aa 80,900,000 


Detailed Distribution for Week 
Shipments Orders 





9 Mills 9 Mills 
Northern California*....... 1,864,000 1,899.000 
Southern California*....... 1,838,000 2,601.000 
WHOMEGUINE cecacweadcééscwuua 51,000 31.000 
PRMONIEE dcacccidccdcndssces 1,460,000 1,300.000 
MONO ccdadwinléicaxsewends 0 365.000 
TEGUMD  Weadenenddiddee cies 5,213,000 6,196,000 


P gba and south of San Luis Obispo-Bakers- 
e ine. 
+Nevada, Arizona, Oregon and Washington. 
TAI] other States and Canada. 





THE AVERAGE price of all commodities, ac- 
cording to the Bankers’ Commodity Price List, 
on July 1, 1922, was $427.90, compared with 
$428.61 one month previous, $416.64 on Jan. 
1, 1922, and $371.74 on July 1, 1921. 





Data on California Pines Sales and Prices 


San Francisco, Cauir., Aug. 5.—The California White & Sugar Pine Manufacturers’ Asso- 
ciation summary of sales (sidings, battens and lath not included) by member mills during the 
week ended July 29 gives California sales as 3,755,500 feet at an average price of $25.20 
f. o. b. mill; and total sales as 14,722,000 feet at an average price of $50.30 f. o. b. mill. 
Total sales by grades and average f. o. b. mill prices realized follow: 


Feet Av. Price 
California White Fine 


Feet Av. Price 
Mixed Pines 


Feet Av. Price 
White Fir 


Nos. 1 & 2 clr. 0.500 $102.80 Common— No. 3 com. and 

C select ...... 170.500 90.90 . a scone hs 52,000 $ 22.40 

D select ...... 166.000 81.05 No. 1.....+-. 18.000 $ 50.90 No. 4 com..... 237.500 10.65 

No. 3 clear.... 706.000 80.05 No. 2.....+.- 334.000 30.25 Mixed ........ 13.000 24.10 

Inch shop .... 215.900 44.90 No. 3........ prt pe. Lg No. 1 dimen... 112.500 18.70 

No. 1 shop....1,235.500 60.90 No. 4........ gp a No. 2 dimen... 25.000 14.10 

No. 2 shop....2,000.500 48.85 No. Daaewauas 15.000 =11.60 Douglas Fir 

No. 3 shop... 485.000 29.80 au ee SS | (Cee... 27,000 $ 26.70 

106 «ee eeeee . . 
Stained" y78'500 46.90 No. 1 dimen... 19.000 24.79 © Ties & timbers 2,000 29.50 
Sugar Pine No. 2 dimen 25 er 2 : Mountain Pine 

Nos. 1 & 2 clr. 68.000 $148.65 — ereccece 1.125.000 38.33 Common ...... 741,000 $ 16.05 

No. $ clear.... 696.000 106.7@ j ~~" ****",rrr"’ . Australian 

Inch shop .... 254.000 50.05 Lin. Ft. Av. Price ssensialaacee 25,000 $ 75.50 

No. 1 shop....1.417.500 77.05  Siding— Lathe 

No. 2 shop....2,438.000 52.70 B&btr. bev.. 30.000 $ 44.80 Pieces Av. Price 

No. 3 shop.... 424.000 30.50 © iaccess 10.000 43.80 No. 1 pine..... 577.000 $ 6.75 

Stained ....... 59.500 53.70 Oise aces 75.000 44.75 No. 2 pine..... 335.000 5.50 

Cedar Short C&btr. 24.000 25.75 32” pine ...... 30.000 1.55 

Jetuedeabbeass 420.000 $ 24.75 Mise. ....... 42.500 70.55 Fir, white .... 325.000 6.15 





MICHIGAN FIRM OPENS NEW HEADQUARTERS 


MusKEGON, Micu., Aug. 7.—The Simonson 
Lumber Co., of this city, which was incorporated 
July 1 and succeeds J. T. Simonson & Co., an- 
nounces that it has opened headquarters as 
manufacturers’ agent opposite the Union 
Depot, 80 as to make it convenient for its many 
customers operating mills and factories in all 
parts of the United States, Canada and Cuba, 
where, it is stated, a great many of the com- 
pany’s ideas have been used by the leading 
mill builders. The Simonson company eredits 
the success of its nearly forty years in busi- 
ness to the valuable orders received from its 
old friends in the lumber industry, and extends 
to its valued clients and prospective customers 
a cordial invitation to call at the new location. 

The announcement also states that every one 
of the company’s stockholders is a mechanic and 
a descendant of the old pioneers who followed 
the Indian trails to find a lake resembling a 
‘‘musket-gun,’’ where there was an abund- 
ance of fish, where the large game roamed 
under the pines, and pigeons darkened the sun. 
This was nearly one hundred years ago. There 
are now four generations of these pioneers who 
have made their homes in Muskegon; they have 
been taxpayers of this city for about seventy 
years, and have operated, erected and equipped 
mills from ocean to ocean, from Cuba to New- 
foundland. When Muskegon was the largest 
lumber manufacturing city in the world and 
working hours were twelve a day until the de- 


mand was made for ten hours or no sawdust, 
two of the Simonson company’s stockholders 
were there, it is stated—the youngest sawyer 
and lumber grader and one of the first success- 
ful band saw mechanics in Michigan. 


FORM INTERCOASTAL ASSOCIATION 


New York, Aug. 7.—Growing out of con- 
ferences that have been held in this city over 
a period of several months and which have 
brought many of the large shippers of the 
Pacific coast across the continent, the Inter- 
coastal Lumber Shippers’ Association has 
opened offices in the Grand Central Terminal 
Building, this city. The membership includes 
representatives of the large west Coast manu- 
facturers and the firms engaged in the cargo 
trade on the Atlantie seaboard. 


The guiding genius of the new association 
is J. H. Burton, president of the Burton-Beebe 
Lumber Co., in whose offices many of the pre- 
liminary conferences incident to launching the 
project were held. Mr. Burton has been named 
president of the Intercoastal association and 
in an interview with the correspondent of the 
AMERICAN LUMBERMAN several months ago he 
stated that the purpose was mainly to get 
codperation among all those chiefly interested 
in intercoastal shipments. 

The central idea is to stabilize trade cus- 
toms, because the greatly increased business 
in west Coast products has brought about con- 


ditions unlike any that have existed in the 
past, when cargo arrivals were the exception. 
Vessels laden with millions of feet of lumber 
now come with consignments to many different 
dealers and the distribution of this lumber 
in itself presents an unusual problem. One 
aim of the Intercoastal association will be to 
iron out differences that may arise and to 
prevent misunderstandings. 

Disputes will be arbiirated as they arise, 
without the intervention of set rules that might 
create dissension and disorder. The new asso- 
ciation purposes to work in harmony with the 
several organizations of dealers in the East 
and the exchange of credit and trade infor- 
mation will be one of the methods employed 
to promote codperation to the last degree. 

Other officers of the association, hesides Mr. 
Burton, are H. R. Duniway, J. H. Baxter & Co., 
vice président; Charles R. Lockridge, Bloedel 
Donovan Lumber Mills, secretary; Ralph C, 
Angell, Babecock-Angell Lumber Co., treasurer, 

The membership includes the Burton-Beebe 
Lumber Co., Willapa Lumber Co., Babeock- 
Angell Lumber Co., Charles R. MeCormick 
Lumber Co., United States & Foreign Sales 
Corporation, J. H. Baxter & Co., Bloedel Don- 
ovan Lumber Mills, Krauss Bros. Lumber Co., 
Olympic Pine Lumber Co., and the Robert 
Dollar Lumber Co. All of these firms have 
offices in New York City. 


PARRA ABEEaE: 


APPOINTED ASSISTANT SALES MANAGER 


Sr. Louis, Mo., Aug. 7.—Announcement of 
the appointment of D. R. Bowes as assistant 
sales manager of the Consolidated Saw Mills 
Co., Arcade Building, was made today by J. 
A. Meyer, secretary and general sales manager. 
The appointment becomes effective at once, and 
Mr. Bowes has already 
taken up his new duties. 
He takes the position 
formaly held by J. F. 
Herd. 

Mr. Bowes has been 
with the Consolidated 
company for approxi- 





D. R. BOWERS, 

St. Louis. Mo. ; 
Assistant Sales Manager 
Consolidated Saw 
Mills Co. 





mately twelve years, 
having been southern 
sales _ representative 
practically during that 
entire time, and his pro- 
motion is well deserved. 
He got: his start in the 
planing mill of the Nei- 
meyer Lumber Co., of Little Rock, Ark., and 
gradually progressed into the sales department, 
which work he has been following for the last 
ten or twelve years. Thru his long experience 
Mr. Bowes has gained a thoro knowledge of 
the lumber business. During the last four years, 
Mr. Bowes has had headquarters at Memphis, 
Tenn., where he has many friends. 





ORGANIZE PERMANENT EXHIBIT 


New Or.eans, La., Aug. 7.—At a meeting 
of prominent contractors, architects and dealers, 
held at the Contractors and Dealers’ Exchange 
last week, it was decided to organize the per- 
manent building material exhibit planned by 
Mrs. Emma B. Parker+and .Frances T, Camp- 
bell, and described in the AMERICAN LUMBER- 
MAN several weeks ago. Twenty-five building 
material dealers and contractors already have 
engaged space, it is stated, and the exhibit 
probably will be opened on Oct. 1. Leading 
local architects have formally endorsed the pro- 
ject and pledged it their hearty support. The 
exhibit will be housed, it is understood, on the 
ground floor of the Weis Building, occupied 
by the New Orleans Cotton Exchange during 
construction of its new building. 
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Considering the growing of softwood timber 
for the future from the standpoint of the 
county or other taxation unit, the first and 
most important conditions are that the area of 
outlying forest lands in these counties is 
generally extensive, the area of highly produc- 
tive lands is small, the annual receipts from 
agricultural and other crops are low, the op- 
portunities for settlement are limited, induce- 
ments to industry are lacking, transportation 
is expensive, and in many cases the climate is 
severe. To understand these conditions clearly 
it is necessary to consider an example, and the 
following conforms to actual conditions in 
round numbers: 


Acres 
Den ae Dopent AGRE... ce vcr vccveseeet 1,328,000 
we oe ae a ee 166.000 
Area, Of Tmprovid iand,......cccescsvves 83,000 
Be Oe We Bs 96 605 6.066 eee ess 83,000 


Total areas of county...........+. 1,660,000 
Graphically this county appears like this: 








ery [eRity 
Forest Land "5 /ESIaG 
5 pe) ON 
eas 

















This is a mountainous county with altitudes 
1,000 to 8,000 feet above sea level. There are 
many streams running in steep canyons and a 
few small lakes. The annual snowfall varies 
from one foot in the valleys to ten feet on the 
highest ridges. The growing season begins in 
April and closes with the first snowfall in 
November. A railroad runs thru the county, 
and, with the roads and highways, affords the 
only means of transportation. The waste 
land is on high, rocky, mountain ridges, on 
steep mountain sides and under streams. The 
improved land is in the little valleys and pro- 
duces some fruit, hay, grain and vegetables, 
the chief agricultural industry being dairying. 
The grazing land is in the foothills and 
sparsely timbered sections, but during the 
summer there is considerable forage for stock 
among the timber. The forest land, or at 
least 95 percent of it, will never be of any 
value for any other purpose, hence will always 
be forest land. 

The population of the county is about 7,000, 
and these are natural conditions with which 
these people have to deal. The outstanding 
fact is that 80 percent of their county is 
absolute forest land, which shapes all the 
economic, industrial, social and political con- 
ditions under which they have to live. This 
being true, they are more vitally and directly 
interested than anyone else or any other group 
of people in what isdone with the forests 
and the land on whichthey grow. 


Realize Necessity for Perpetuating Forests 


Several sawmillshave been operating in 
the county for a number of years, affording 


Localizing Forestry 


Part I|_Some Reasons Why It Must Be Done and Some Problems Involved 


[By George H. Rhodes, Secretary California Forest Protective Association, San Francisco] 


employment for a num- 
ber of men and a mar- 
ket for much of the 
farm and range prod- 
ucts. This brings the 
value of the forests 
home to the people and 
makes them realize the 
necessity for protect- 
ing and perpetuating 
them. They see clearly 
that the 80 percent of 
their county which is 
forest land is and al- 
ways will be their 
greatest asset and most 
valuable resource. The 
receipts alone from 
people seeking health 
and recreation in the 
county are enough to 
interest the residents 
in the prevention and 
suppression of fire, and 
they levy a specia! 
county tax for this pur- 
pose, using it in codper- 
ation with timber own- 

















ers, Other counties and 
the State. If there are 
national forests in the 
county they codperate 
with the Forest Service as well. 


Must Provide for Forest Regrowth 


While the people of this county realize the 
necessity for protecting the mature timber 
from fire and take an active part in doing it 
effectively, they do not generally realize that 
the time has come to provide for forest re- 
growth. Being surrounded with timber and 
seeing how little of it has been cut up to the 
present time, it has not occurred to them that 
trees must be growing on cut-over lands if 
their forests are to be perpetuated. That is 
the subject upon which they must be informed 
so that they will protect the young timber 
from fire and support whatever is necessary 
to be done to secure a full stand of forest re- 
growth on the cut-over lands, and to secure a 
full stand of growing timber on other forest 
lands. In short, to bring and keep all their 
forest lands under a full stand of timber con- 
tinuously. The welfare of the 7,000 people in 
this county is. intimately affected by the 
forests. They are more interested in forest 
perpetuation than any 7,000 people in any 
large city, or any small city, or in any State 
or county in the country where they buy a 
little lumber once in a while and have no 
other interest in forests except that they en- 
joy touring or sojourning among them when 
they have an opportunity. For these reasons 
the people of this mountain county are the 
ones on whom will fall the actual work of 


The People of This Mountain Country Are the Ones on Whom the Actual 
Work of Perpetuating the Forests Will Fall 


perpetuating the forests, and they are the ones 
that must be informed and assisted and given 
every encouragement. When their active par- 
ticipation is secured forest perpetuation will 
be assured. 

And so the necessary education in matters 
of forestry must begin in the communities 
where forests grow and where they will con- 
tinue to grow on account of the large areas of 
outlying lands suitable for no other purpose. 
Forestry must be localized, brought home to 
the people who live in the forest regions. 
When they realize fully what it means to 
them they will carry on. Laws, regulations, 
compulsion, penalties ete. will not be neces- 
sary. They will grow forests because it will 
be to their interest to do so, just as farmers 
in agricultural sections grow wheat, corn or 
fruit. Forestry will be on a sound and success- 
ful basis when it is carried on from the stand- 
point of the forest communities. 


Counties Should Work Out Own Forest Plans 


Of course, there is every variation from the 
above example in the percentage of different 
kinds of lands, but the essential thing is that 
the proportion of outlying forest land is al- 
ways large, or it could not be treated as a 
forest county, and forestry must be treated 
from the standpoint of the forest county or 
community. Counties having small forest 
areas and .large agricultural areas could favor 
the forest lands, but counties having extensive 











The Improved Land in Forest Counties Is in Little Valleys and Produces Some Fruit, Hay and Grain. 


Forest Land and Always Will Be 


Most of the Area of Such Counties Is 
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forest areas could not do this to the same 
extent, and yet the latter are the counties in 
which the timber supply for the future must 
actually be grown. These two conditions show 
why it is expedient for each county to work 
out its own plans for forest perpetuation, and 
there are other conditions which operate con- 
stantly to make forestry a matter for local 
control and activities. No general laws, rules 
and regulations can be mae to cover the dif- 
ferent details to be found in different forest 
regions, and none will be necessary when tne 
local communities take hold of forestry, except 
to enable State and Federal codperation in a 
helpful way. 

The details of fire protection, reforestation, 
slash disposal, and other matters will be 
worked out rapidly thru experience and educa- 
tion to fit widely diversified local conditions, 
but one problem, taxation, must be given par- 
ticular attention, and that will be the subject 
of the third paper. 


[Note: This is the second of a series of five 
articles, the third of which will appear next 
week. It will deal with the problem of forest 
taxation from the standpoint of the forest county 
or other local taxation unit—Eniror.} 

MEN HAVE GIVEN various reasons for breaking 
off the smoking habit but perhaps the most novel 
was that assigned recently by a man who said 
he was quitting smoking because it was ‘‘ becom- 
ing a feminine habit.’’ 


SOUTHERN PINERS DISCUSS SUPPLY AND 
TRADE MARKING 


(Continued from page 45) 


squarely behind the railroad executives and 
the men who have helped to keep the rail- 
roads in operation since the strike began. 


Reports for Grading Rules Committee 


W. T. Murray, chairman of the grading rules 
committee, reported that he, and his associates 
thereon, recommended that changes be made 
in the Gulf coast classification, to clarify and 
simplify foreign specifications, and that these 
be printed in Italian, French, German and 
Spanish; that the committee had declined to 
modify the 5 percent clause; that the com- 
mittee had requested that the subcommittee 
on molding should have its report ready so 
that the grading committee could pass on it 
in thirty days, and that the table of weights 
be amended so as to provide 2,200 pounds and 
2,000 pounds as the weights of 4 inch for 
longleaf and shortleaf respectively, and 2,300 
pounds and 2,100 pounds for 6 inch. Mr. 
Murray stated that Capt. J. C. McDonough, of 
Eau Claire, Wis., would be able to furnish two 
grade marking machines—one for use east of 


the Mississippi and the other for use west: 


thereof—within the next two weeks, and that 
the cost of grade marking would not exceed 
1 cent per thousand feet. 


Large Railroad Orders Predicted 


. F. Bonner, chairman, submitted the re- 
port of the special committee on car lumber 
requirements, but this was solely for the bene- 
fit of association subscribers. It may be stated, 
however, that the report foreshadows a large 
demand for car lumber as soon as the rail- 
road strike is settled, and that the committee 
is pledged to work out practical and feasible 
plans under which southern pine car material 
requirements may be taken care of as to quan- 
tity and prices. 

The directors, at the noon meeting, author- 
ized an appropriation of $2,500 for dry kiln 
study in connection with the Forest Products 
Laboratory at Madison, Wis. 

Edward Hines, of Chicago, offered a resolu- 
tion that the paper on business conditions and 
statistics of the industry (already summarized 
in this report) be printed at unce and dis- 
tributed to all manufacturers of pine lumber, 
whether or not subscribers to the Southern 
Pine Association. 

The association on motion of A. W. Ranney 
unanimously voted to submit to a referendum 
of the subscribers the question of increasing the 
percentage of short lengths in planing mill 
stock under the grading rules, and also pro- 
posed changes in the Gulf coast classification. 

H. B. McCawley, of Attorney L. C. Boyle’s 


‘office, explained recent rulings of the timber 


section of the Treasury Department affecting 
lumber inventories. 





What Makes You Wail the Loudest? 


Judging from the number of entries 
received, there are lots of things about 
the lumber business which are not pleas- 
ing to those who are in it. This is simply 
another way of saying that the ‘‘trouble 
contest’’ is progressing splendidly and 
that many retail lumbermen are avail- 
ing themselves of the opportunity to ex- 
press freely and frankly what it is about 
the retail business which gives them the 
most trouble. Entries in the contest 
have been received from every section of 
the United States, ranging from Maine 
to California and from Wisconsin to 
Texas. 

It gives one a satisfying feeling to ex- 
press freely and fully what it is about 
a business that one most objects to. 
However, aside from the pleasing feel- 
ing after ‘‘getting it off your chest’’ 
there is a very practical and real value 
to be derived from such a contest. Con- 
structive criticism is about the most valu- 
able aid that can be rendered a person 
or business; consequently a contest such 
as this which will isolate and throw up 
into the white light of day the things 
which are most objectionable about the 
retail lumber business, will certainly re- 
sult in constructive criticism which will 
mitigate if not entirely eradicate the 
troubles. 

The contest is open to every lumber- 
man. So far there has been no unanim- 
ity in naming the worst thing about the 
retail lumber business. One entry writes 
bitterly of inability to get the material 
desired milled as ordered; another com- 
ments acidly on the variation in sizes. A 
middlewestern man writes feelingly of 
the kicks received constantly from the 
head office. From all over the country 
lumbermen pay dubious compliments to 
the quality of competition they are up 


against; price cutting comes in for a 
very proper ‘‘panning.’’ Still another 
lumberman bewails the uncertainty of 
the wholesale market, while others in 
strong chorus comment upon the lack of 
knowledge of cost possessed by other re- 





The Prizes Offered 


It is not very often that prizes 
are offered for telling what is 
wrong with a business. That, how- 
ever, is just what is being done in 
this case, for the American Lum- 
berman offers the following prizes 
for the worst things lumbermen 
can tell about the retail lumber 
business: 











First prize........... $25 

Second prize......... 15 

Third prize.......... 10 
tailers. The pleasant (?) customer who 


comes into a yard and tears a pile of lum- 
ber apart looking for some ‘‘better 
boards’’ is hung over the fire and fried 
properly, while respects are freely paid 
to those customers who forget to pay. 
There is no money in the country, accord- 
ing to some who cite collections as the 
ever present drawback to the lumber 
business. One retailer evidently has 
more than a speaking acquaintance with 
hard labor, for he comments in strong 
language upon the inventor of the 95- 
pound sack of cement compared to the 
more easily handled 80-pound sack of 
plaster. One dealer naively confesses 
that his greatest objection to the lumber 
business is lack of profit. 


The foregoing are only some of the 
drawbacks to the lumber business as re- 
vealed by a hasty glance thru numerous 
entries in the contest. There are many 
others, and dealers who wish to enumer- 
ate them and at the same time run a 
chance of obtaining a substantial prize 
are urged to get their entries to the 
AMERICAN LUMBERMAN by Sept. 5, 
which is the closing date of. the contest. 
Letters may be of any length necessary 
to cover the subject fully, tho letters not 
to exceed 500 words are preferred. As 
it is ideas that are being sought for, liter- 
ary style will not be considered and 
prizes will be awarded on the basis of 
facts and ideas. 


NOVEL PLAN FOR SELLING CUT-OVER LAND 


NEw ORLEANS, La., Aug. 7.—General Man- 
ager-S. M. Bloss, of the Lyon Lumber Co., at 
Garyville, La., visited New Orleans last week 
and announced that the company would, begin- 
ning Sept. 1, undertake the colonization and 
development of a part of its cut-over lands 
in Livingston Parish, along novel lines. The 
lands selected for immediate development have 
been platted into sixty 40-acre tracts. Ten 
acres of each tract are to be donated to home 
seeking applicants, on condition that five acres 
be cleared within six months and an additional 
three acres within one year. A deposit of $100 
will be required as evidence of good faith, but 
will be returned as soon as the clearing is com- 
pleted. A crop must be raised on at least seven 
acres within two years. When the crop is 
raised a warranty deed, reserving, however, 
all mineral rights, will be given the tract 
holder without charge. ‘‘The company is 
giving away these lands,’’ Mr. Bloss explained, 
‘*to populate the district in order to create a 
demand for its remaining cut-over property. 
Each of the tracts is on a public road within 
half a mile to three miles of the town of Liv- 
ingston. The lands when cleared are particu- 
larly adapted for strawberries and early vege- 
tables for the northern markets.’’ 
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Utility Standardization 











This article is offered as a constructive and 
friendly criticism on the program of lumber 
standardization as it has been conducted to date. 
Some statements have been made with great 
bluntness, but all of them are founded on actual 
experience in putting over various standardiza- 
tions in connection with the wood industry. This 
article is merely an amplification of the doctrine 
of scientific standardization which I have advo- 
cated from the outset. I hold no brief for the 
Hardwood Manufacturers’ Institute any more 
than for the National and all other hardwood 
associations —W. A. BasBiTT. 





Two short years ago lumber standardization 
had only to be mentioned to raise a laugh more 
or less derisive. Today, even the most hard- 
boiled of old-timers realize that lumber stand- 
ardization is the one urgent, perilous and un- 
avoidable task confronting the whole circle of 
industries which depend on the forest harvest. 
Practically all the great associations of lumber 
manufacturers have gone on record in favor of 
this project. The Department of Commerce and 
the Department of Agriculture have joined 
hands to assist the lumbermen to secure early 
and thorogoing results. Several conferences of 
nation wide scope have been held. others are in 
preparation. and the standardization mill is 
humming with business.—or at least vociferous 
with the shouting of orders more or less con- 
tradictory. 

What's the Matter? 

Something is wrong. The writer’s diagnosis 
may be entirely mistaken, but the issues at 
stake are far too momentous to permit the 
writer or any other patriotic business man to 
keep silent for fear of seeming impertinent for 
venturing to speak. It is no pleasant situation 
which compels one to differ fundamentally with 
the many eminent leaders in the present move- 
ment. Therefore, I might as well let the worst 
be known, and give the reasons afterward. The 
present problem of lumber standardization is off 
to a false start. The discussions, which have so 
far been recorded, remind one strangely of the 
“schoolmen” of the Middle Ages, who used to 
gather in conventions and discuss in all serious- 
ness questions: of opinion, such as: How many 
angels can stand on the point of a needle? The 
discussions were bitter battles of opinion: and, 
one year with another, the majority opinion so 
varied that to this day we have no certain and 
reliable information on this important subject. 
If these old boys of an age long dead had got 
down to cases and secured a properly pointed 
needle and then assembled a bunch of angels 
and made a working test run, they would hive 
secured real information which would be inter- 
esting even to this unromantic generation of 
sawdust makers. We would not laugh at them, 
We would be keen to follow their example. On 
the other hand, if they could not get the bunch 
of angels together, they would have still secured 
valuable information, viz., that the question 
could not be answered until some way could 
be found to make a real test. Until the test is 
made nobody's opinion matters, and anybody’s 
is as good as another's. 

The discussions of lumber standardization to 
date have been to a marked degree schoolmen’'s 
battles of opinion, hardboiled, sectarian, un- 
scientific, somewhat obscured by jealousies of 
leaders: and as futile as a means of finding out 
the truth about this great urgent issue as the 
wordy wars of the pious monks of long ago— 
and for the same reason. It is facts, not opin- 
ions, which determine the truth. 

It would seem to be highiy important at every 
stage of the standardization program to remem- 
ber that the facts which are required for a 
scientific standardization of lumber have no 
more connection with and depend as little upon 
past customs, rules, and trade habits as the 
facts which Galileo established regarding the 
relation between the earth and the sun were 
connected with and depended upon current 
opinions of his day that the earth was square 
and that the sun revolved around in the solid 
firmament above the solid, foursquare earth. 
How far astray the opinions of the past may 
lead us will appear later in this discussion. 
What this standardization must have is the 
facts of utility—the highest possible eco- 
nomic use of the whole of the forest harvest. 
Production and sales programs must conform 
to this economic demand. There are no short 


[By William A, Babbitt] 


cuts to this goal. There is no alternative to 
the path of thorogoing scientific procedure. 


Standardization by Changing the Rules 

One of the most highly regarded methods of 
reforming political and civic conditions which 
have become intolerable is to change the rules 
of the game. We shorten or lengthen the terms 
of office, introduce initiative and referendum, 
extend or narrow the functions of one set of 
officials, and correspondingly increase those of 
the others, appoint city managers, gerrymander 
the boundaries of political units, buy street 
railway systems etc. ad infinitum, in most cases 
finding that our efforts to escape one set of evils 
have thrown us into a different and worse situa- 
tion. In all cases, whether or not the result de- 
sired shall be attempted by making this or that 
change in the rules, the issue is finally deter- 
mined by opinion. While the contest is on, the 
air is full of great gobs of facts, which are used 
to bolster up this or that opinion, but almost 
never establish the truth, which alone can guide 
men to right judgments. With the records of 
the project to date before us, is it possible to 
escape the conclusion that the whole plan is sim- 
ply one more futile effort to escape a great and 
necessary reform in the wood industry by the 
old and barren expedient of changing the rules 
of the lumber rection of that industry? 

In proof of this contention, one has but to read 
the records of all conferences so far held by the 
parties at interest in this great enterprise. Two 
stages have been passed thru a!ready. as a mat- 
ter of formality. Asa matter of fact. there are 
few indications that the original position has 
been to any practicable degree surrendered, 


The Original Position 


The fundamental position of nearly all organ- 
izations of lumbermen is that while no doubt 
the rules of all other associations are more or 
less defective (probably more) the rules of that 
particular association are as near perfect as hu- 
man skill and wisdom can make them. So 
strongly is this position held by one great lum- 
ber association that it was not represented at 
the recent standardization conference in Chi- 
cago, held within a few blocks of its headquar- 
ters: while another great lumber association en- 
dorsed the inspection rules of this nonparticipat- 
ing lumber association as its final authority. 

Now the writer does not wish to be understood 
as criticizing the position of this limber associa- 
tion. If standardization of lumber is to be ob- 
tained by merely writing new rules, then this 
lumber association has taken a sound position in 
sticking to its old rules. and staving out of the 
Chicago conference. Reference is made to this 
outstanding case because it illustrates why the 
project of lumber standardization, as now organ- 
ized, is futile. It is essentially an effort to bring 
about a needed reform by changing the rules of 
the game; and every man is entitled to say, and 
nearly all conservative men will say, “the old 
rules are best."’ Every one of us knows the 
unscientific character and clumsiness of the 
English system of weights and measures. Nev- 
ertheless, scarcely one of us would vote for or 
assist In the adoption of the metric system in 
our own business. We will think and work in 
inches and feet forever, amen. 


The Second Position 


At the Chicago conference there was offered 
an advance over the situation which developed tn 
Washington. A meeting ground was offered by 
using the studies of the Forest Service, as to 
uniform grading rules for softwoods. Whether 
this new basis will be generally acceptable ts 
decidedly a question. At all events the Chi- 
cago conference was not sufficiently representa- 
tive of the lumber industry criterion. The pos- 
sibilities are very great. 


The Missing Factor 


The missing factor in all these deliberations. so 
far, is summed up in the word utility. Whether 
or not standardization of lumber and other com- 
modities is a constructive or destructive pro- 
gram depends entirely upon the relation of such 
program to utility. Like fire. standardization is 
a good servant, but a bad master. Any stand- 
ardization which does not clearly serve a sound 
economic purpose is always dangerous and prob- 
ably vicious. Furthermore, the burden of proof 
rests upon the proposed standardization, rather 
than upon existing practices. This burden of 
proof must be met not only with respect to the 
project as a whole, but also with respect to the 


particulars of the project. The utility, the net 
usefulness to the commonwealth, is the court be- 
fore which every standardization project must 
be haled and tried. 

To illustrate how far the lumber industry is 
from this basic reyguirement, I recall that a large 
part of an afternvon session of the Chicago con- 
ference was spent on the question of whether a 
finished one-inch board should be twenty-five 
thirty-seconds or twenty-six thirty-seconds of 
an inch in thickness; so to speak, whether 
twenty-five or twenty-six angels could stand on 
the point of a needle. Not. once was the ques- 
tion broached as to whether the whole question 
of thickness was not arbitrary, and whether a 
check up would not show that neither was 
soundly utilitarian and economic. 


In the same class comes the noise made so 
loudly by the architectural fraternity against the 
standardization of millwork. It is not improb- 
able that a careful analysis of the demand for 
moldings—let us say—will show that architec- 
tural specifications which run outside the estab- 
lished designs for moldings may be as much as 
5 percent of the total footage annually con- 
sumed. The writer doubts that it is as much as 
2 percent. Furthermore, some veteran millmen 
claim that not one architect ‘in a hundred can 
design an original and meritorious’ special 
molding. The truth about these and thousands 
of similar questions will not be found by swap- 
ping opinions, but by rigorous scientific investi- 
gation of the actual facts, 


The Missing Viewpoint 


Not less striking than the ‘‘missing factor” of 
utility as the guide of standardization, is the 
relatively complete absence of the economic 
viewpoint. 1 do not mean to suggest that the 
economic point of view is not present in the 
minds of business men. However that may be, 
it is certain that few realize that back of this at- 
tack upon the problems of marketing lumber— 
of which the naming and marking of clearly de- 
termined lumber grades is only a detail—is the 
irresistible urge of a new economic age. For 
lumbermen, this new economic age is appalling. 
We face reserves fast diminishing both in qual- 
ity and quantity: we face new and permanent 
higher levels of cost from stump to paid invoice. 
Wallace and his Forest Service, Hoover and his 
“simplifications” division, and so on down the 
line are not responsible for this attempt to ad- 
just the program of the lumber industries so 
that they will conform to economic law and es- 
cape destruction. They are but watchmen warn- 
ing us before it is too late. To quote Grover 
Cleveland, “Gentlemen, we are confronted by a 
condition, not a theory.” 


The National Hardwood Grading Rules 


The writer raises this question with regard to 
the National Hardwood inspection rules, because 
they represent probably the highest development 
of lumber inspection rules, to the best of his 
knowledge and belief. The answer to the ques- 
tion, “What is the matter with the National 
Hardwood Inspection Rules?” can be put in a 
few words. The National Hardwood inspection 
rules send to the junk pile at least four boards 
out of every ten than fall from the saw. All of 
No. 3 common and part of No. 2 common are 
locked behind economic barriers which did not 
exist when this great system of Inspection rules 
was developed, It is with a feeling of profound 
regret that truth compels us to accept the ver- 
dict that the hardwoud inspection rules are in 
direct opposition to economic law, and that their 
operation under new conditions has brought the 
hardwood industry into a position of extreme 
jeopardy. Furthermore they develop now such 
an enormous waste of lumber that Federal in- 
terference would probably be legal as well as 
justified. It was a monumental bridge which the 
National Hardwood inspection rules built be- 
tween the producer and consumer the world 
over. It used to carry all the traffic originated 
by the hardood mills of all America. but now it 
sags under the load, and can only carry 60 per- 
cent of that load. So the old bridge must 
progressively make way for one that will han- 
dle the traffic of the new era, and make way 
without interrupting that traffic. 


Rebridging Niagara Gorge 
Eight or ten vears ago it became necessary 
for the Grand Trunk railway to remove the fa- 
mous suspension bridge over the Niagara Gorge, 
to make way for a structure which would carry 
modern rolling stock. The new structure was 
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not a suspension bridge, but a cantilever. Nev- 
ertheless. the new type of bridge was built in 
and around the old, beautiful structure in such 
a way that traffic was never interrupted. One 
‘day the new structure was complete and the old 
bridge was gone; but the commerce of the world 
flowed on uninterruptedly during the great tran- 
sition. 
Rebridging the Market Gorge 

Most of us are agreed that the old bridge be- 
tween producer and consumer, built of our sun- 
dry and various systems of lumber grading 
rules, is antiquated and unsafe, and must be re- 
placed. This bridge has been tinkered and re- 
paired to the limit, and must be junked. But 
the process of installing the new structure and 
tearing out of the old must go on, at equal pace, 
in order that the commerce of the world may 
flow on uninterruptedly during this great transi- 
tion, 

A Task of Years of Scientific Work 

It has taken us fifty years to complete the old 
bridge, which the new world-wide economic sit- 
uation made obsolete almost overnight. Its re- 
placement is no job for hasty hectic conference 
of jealous, alarmed, and suspicious lumber 
groups. It is a task of years of scientific work. 
Each member of the new bridge must be a 
proved member, shown by test to be able to 
carry its share of the great load, before it is 
placed in position. Is it not obvious that the 
adoption of any ready made or hastily made 
standard inspection rules for all lumber products 
should be regarded with suspicion? Is not the 


job too big, and the hazards too great to war- 
rant the acceptance of summary proposals along 
this line? Have we not already in hand all need- 
ed evidence to convince us that the structure 
which we must now erect must be a new type, 
and that the plans of the old bridge can not be 
revamped for this structure? 
The Basic Engineering Problem 

Like many another major operation, the basic 
problem of this structure is very simple and easy 
to understand; while the application of the prin- 
cipl’s will tax all available skill. The final solu- 
tion of the problem of lumber standardization 
requires no more and no less than for the lum- 
ber producer to furnish what the lumber con- 
sumer requires, subject to such conditions as are 
necessary for a sound production program. The 
obligation of the lumber consumer, in the writ- 
er’s opinion, tu do his share is no less funda- 
mental and necessary than the obligation of the 
lumber producer. We venture the prophecy that 
it will be harder for the consumers to state their 
wants intelligently than for the producers to 
supply those wants. 

If this conclusion is correct, then we have a 
final and decisive reason for rejecting summary 
standardization proposals. It could be plausibly 
argued that lumbermen had better let the pres- 
ent status continue until adequate proof is in 
hand that any proposed standardization will 
break up the present economic impassé in the 
lumber industry. Is there any other ‘‘adequate 
proof’? which can be offered except that any pro- 
posed standardization represents a proved scien- 


entifically established quantity demand of known 
groups of consumers, and this demand conforms 
to sound production methods? Standardization 
as a general proposition is academic nonsense. 
But standardization on proved demand is wis- 
dom itself. 


What Next? 


If I were a lumberman, I would not worry 
about new rules or old, right now. Inspection 
rules are the easiest things in the whole prob- 
lem, once you have isolated the real demands of 
lumber consumers. Your first big job is to help 
your customers to discover what their real re- 
quirements are. 

If I were a lumberman with 25 to 40 percent 
of my stock behind impassable economic bar- 
riers, I would sit in no rules conference, I would 
refuse to accept the conclusions of any rules con- 
ference, unless that conference was actually 
(not merely nominally as now) a bona fide 
meeting of producers and consumers of lumber, 
advised and assisted by the highest public and 
private technical staffs, and dedicated to the sin- 
gle purpose of putting supply and demand ona 
sound and simple economic basis. 

If I were a lumberman, I would refuse to let 
the consumer ‘‘pass the buck.’ I would insist 
that he bear his full burden of the joint respon- 
sibility of the wood industry to set its house in 
order. This is the sort of economic engineering 
which alone can design and build the structure 
which will span the Niagara Gorge of lumber 
with a bridge able to carry the vast loads of 
the new age. 





INSTRUCTIVE LUMBER AND MACHINERY EXHIBITS 


Rough and ready but good humored Paul 
Bunyan is daily entertaining at the Pageant 
of Progress, now in full swing at Chicago’s 
famous breeze swept Municipal Pier, and is 
warming the cockles of his visitors’ hearts 
with that genial, beaming smile of his that 
his fiercely bristling moustachiog 


Paul’s kindly visage looks dowp 
with pride from the tip-top of a 
handsome exhibit of the products 
of his own beloved forests way 
back in the Golden West, which 
has been installed on the upper 
end of the pier’s north wing by 
the Red River Lumber Co., with 
mills at Westwood, Calif., and dis- 
ttibuting yard in Chicago. 

The Red River Lumber Co. is 
one of the largest manufacturers 
of California white and sugar 
pines, which, according to tradi- 
tion, supplanted the Michigan 
and Wisconsin white pine in 
Paul’s affections when the virgin 
timber was eut off. The Pageant 
exhibit was arranged by H. T. 
Fall, manager of the Chicago dis- 
tributing yards, and he succeeded 
conspicuously in creating a dis- 


surprising amount of public notice. A pleas- 
ing decorative effect is had thru the employ- 
ment of branches of white and sugar pines 
and of cones of both species in all stages of 
development. On the back partition are ar- 
ranged a number of interesting photographic 
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views of the company’s logging and manu- 
facturing operations in and around Westwood. 
On the right hand side, in swinging racks, are 
shown full pieces of each grade of factory 
lumber manufactured by the company, and 
on the left hand side, in similar racks, are 
selections of doors and other mill- 
work manufactured at the com- 
pany’s own mills and earried in 
stock at the Chicago yards, as 
well as of moldings, beveled sid- 
ing and other finished lumber, A 
complete piano keyboard, to- 
gether with numerous other ob- 
jects, illustrates conclusively the 
excellent adaptability of the Cali- 
fornia pines to manufacturing 
uses without number, and other 
articles show its unusual value as 
a wood turning material. 

‘‘There is a big difference in 
pines, grade for grade,’’ states 
one of the signs prominently dis- 
played. ‘‘It’s the lightness, soft- 
ness and texture, combined with 
good milling, perfect seasoning 
and eareful grading that made 
Red River California white and 
sugar pine famous.’’ Another 
sign gives the factory grade 


play that is attracting a really Exhibit of the Red River Lumber Co. at Pageant of Progress, Chicago Wilths as 6 to 36 inches, with an 





























Representative saw manufacturers—the Simonds Manufacturing Co. and E. C. Atkins & Co.—presented some very attractive exhibits of 
their products at the Pageant of Progress, Chicago. 
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average of 14 to 16 inches, and about 85 per 
cent 16-foot lengths, and points out that ‘‘ wide 
lumber and soft texture are two reasons why 
Red River California white and sugar pine is 
preferred. It means better cutting advantage 
and a low percentage of waste.’’ Still an- 


other sign bears the statement that ‘‘piano 


‘and pipe organ manufacturers use large quanti- 


ties of Red River California white and sugar 
pine for keys, key beds, pipes and other parts 
requiring the choicest wood obtainable. Paul 
Bunyan’s pine meets this requirement because 


it’s wide, light, soft and straight grained.’’ 


BUSINESS FAILURES during June, 1922, num- 
bered 1,698, compared with 1,868 for the pre- 
ceding month, and 1,354 for June, 1921. 





LUMBER TRANSPORTATION DEVELOPMENTS 


CAR LOADINGS FOR WEEK 


WASHINGTON, D. C., Aug. 9.—The Associa- 
tion of Railway Executives today announced 
that the loading of revenue freight on American 
railroads during the week ended July 29 ag- 
gregated 859,733 cars, compared with 861,124 
during the preceding week, a reduction of 1,391 
ears. This was an increase of 64,301 cars over 
the corresponding week of last year, but a de- 
crease of 76,633 cars compared with the same 
week of 1920. 

Coal loadings totaled 76,374 cars, an increase 
of 314 over the previous week, but a decrease of 
73,065 compared with the corresponding week 
last year, and a decrease of 109,418 cars com- 
pared with the same week two years ago. 

Grain loadings were 59,170 cars, an increase 
of 1,604 over the previous week, but a decrease 
of 4,360 under the same week of 1921. How- 
ever, it was an increase of 19,318 cars over the 
same week of 1920. 

Forest products totaled 58,197 cars, a de- 
crease of 315 cars compared with the week be- 
fore, but an increase of 12,435 cars compared 
with the corresponding week of last year. Com- 
pared with the same week of 1920, it was a 
reduction of 5,005 cars. 


MIDWEST RATE RELATION RESTORED 


SEATTLE, WasH., Aug. 5.—As the result of a 
decision in the Omaha rate case, in which the 
West Coast Lumbermen’s Association had in- 
terested itself, there will be an equalization of 
rail rates on forest products, effective Sept. 11, 
reducing the lumber rate to Omaha from 66 
cents to 62% cents, and raising the rate to St. 
Paul from 60 cents to 62% cents, thus placing 
the two distributing centers on a _ parity. 
Shingles will take a 12%-cent differential over 
lumber. 

Interest in this case dates back to the 10- 
percent reduction of Aug. 26, 1920, which was 
made without reference to previous adjust- 
ments, so that Omaha was given a higher rate 
than St. Paul. The change Sept 11 will wipe 
out the differential in favor of St. Paul. Lum- 
bermen are inclined to think that the new 
ruling will not make a great deal of difference. 
It is said that St. Paul territory, where the 
rate has been raised 214 cents, receives about 
twice as much lumber as does Omaha, where the 
rate has been reduced 3% cents. 


SOUTHERN EMBARGO AND SHORTAGE 


Mempuis, TENN., Aug. 8.—The Illinois Cen- 
tral Railroad yesterday declared an embargo 
effective at once, on all carload freight at its 
stations, Fulton, Ky., and south, and from 
connections at Cairo, Ill., and south, destined 
to points north of Cairo and east of Fulton, 
according to announcement of the Southern 
Hardwood Traffic Association. The embargo 
is also effective on the Yazoo & Mississippi 
Valley Railroad. 

These two roads, according to the association, 
have also embargoed all carload freight on the 
Kentucky division and from connections, at 
Evansville, Ind., Hopkinsville, Ky.,. Louisville, 
Elizabethtown, Owensboro and Paducah, Ky., 
destined to Paducah and beyond. 

It is understood that a permit system will be 
established in the immediate future, permits to 
be issued from the Chicago offices of the com- 
pany. 

A partial embargo is effective on the Louis- 
ville & Nashville, especially on the coal-carry- 
ing division. Other roads that have not de- 
clared embargoes are failing to handle freight 
promptly. The association estimates that more 
than three thousand cars of freight are tied 
up in Memphis at least one thousand of which 
are loaded with forest products. 


There is shortage of cars for handling logs 
to mills and also for loading outbound ship- 
ments. The association states that many 
southern mills are out of commission and that 
others are not operating more than half time 
owing to car shortage. 


Car Shortage Slows Up Lumber Traffic 


Reports reached the AMERICAN LUMBERMAN 
early this week regarding car shortages and em- 
bargoes on southern roads. The Illinois Cen- 
tral was reported as having embargoed lumber 
from all points south of Cairo, and the Louis- 
ville & Nashville was reported as refusing all 
lumber shipments. 

Inquiry at the offices of the superintendent 
of transportation of the Illinois Central brought 
the explanation that the difficulties on that line 
had been due to its being called upon to take 
care of enormous tonnage that normally is 
carried on other lines, but which under pres- 
ent conditions they are unable to take care of. 
Another factor in the situation is the vast in- 
crease in coal movement northward over the 
Illinois Central, which normally carries most of 
its coal southward. Assurance was given by 
the officials that on Wednesday or Thursday 
instructions would be issued to all agents to 
accept 50 percent of normal lumber loadings at 
the road’s own stations and from its connec- 
tions. It was expected that so far as handling 
traffic was concerned, normal conditions would 
soon be restored. The car shortage, however, is 
becoming acute, and officials declared that 
lumbermen have much more to fear from that 
cause than from embargoes. 

Officials of the Chicago & Eastern Illinois, 
which handles lumber traffic from southwestern 
lines having no terminals in Chicago, said that 
no embargoes have been declared on it or its 
lumber road connections. Car shortage, how- 
ever, is becoming daily a more serious menace to 
lumber movement. 

Santa Fe freight representatives in Chicago 
say that there is no embargo of lumber on that 
system. The car supply, however, is dwindling, 
owing to movement of grain and ether com- 
modities. Still, traffic is moving along in very 
good shape, considering the general situation; 
ear shortage being the only immediate menace 
to lumber movement. 

From Chicago representatives of the Louis- 
ville & Nashville it was learned that no embar- 
goes have been declared against lumber. How- 
ever, that system is a very heavy carrier of coal, 
all the mines along it are in operation, pro- 
duction is steadily increasing and loadings of 
that commodity under the priority rule have 
precedence over other traffic. Hence movement 
of lumber thru the coal territory is likely to 
be slowed up somewhat. Notwithstanding the 
reports mentioned, the Louisville & Nashville 
Chicago officials deny the existence of embar- 
goes. 

The Southern Pacific lines report no embargo 
and no congestion, that would interfere with 
the movement of lumber. 


TWO LUMBER CASES DECIDED 


WASHINGTON, D. C., Aug. 7.—Division 2 of 
the Interstate Commerce Commission in Inves- 
tigation and Suspension Docket No. 1,535, holds 
the carriers have not justified proposed in- 
creased rates on lumber from California and 
other far western States to St. Paul and Du- 
luth, Minn., and other points in the vicinity. 
Authority is denied the transcontinental lines 
to continue lower rates from and to the above- 
named points than to intermediate points, as 
requested in Fourth Section Application 349. 
The increased lumber rates were to have be- 
come effective May 1 had not the commission 
suspended them. They applied to carriers op- 
eraiing via Ogden, Utah, and Omaha, Neb. 

Division 4 in Docket No. 12,735—Wash- 
ington Manufacturing Co. vs. Oregon-Wash- 
ington Railroad & Navigation Co. and Direc- 
tor General, as agent—holds that the failure of 
carriers, due to car shortage, to furnish suf- 
ficient equipment for outbound shipments from 
Tacoma, Wash., to enable complainant to use 
transit credits on shipments to that point of 
rough lumber from stations in Washington 
does not justify either the granting of an 
additional period for the use of such credits 
or an award of reparation. The complaint is 
ordered dismissed. 


SAYS ROAD ASKED BONUS FOR CARS 


WASHINGTON, D. C., Aug. 7.—The H. C. Mills 
Lumber Co., manufacturing hickory lumber 
and flitches at Fletcher, Lonoke County, Ar- 
kansas, has filed with the Interstate Commerce 
Commission a complaint against the Chicago, 
Burlington & Quincy Railway Co. and connec- 
tions, asking $575 reparation, on the ground 
that the initial line, the Pine Bluff & Northern, 
refused to furnish cars for interstate shipments 
except on payment of excessive rates. The 
products of the mill are shipped te Chicago, 
Moline, Ill., and Evansville, Ind. 


PaAREEEEEAAEEEEAAaE. 


NEBRASKA BUILDING ASSOCIATIONS ACTIVE 


OMAHA, Nes., Aug. 7.—An exhaustive com- 
pilation of figures made by T. J. Fitsmorris, 
director of the Nebraska Building & Loan 
Association of Omaha, from reports now being 
made up by all building and loan associations 
in the State, shows that there is in round num- 
bers nearly $8,000,000° more money in these 
companies in the State now than a year ago. 
Mr. Fitsmorris has analyzed these figures, and 
shows that this means $8,000,000 more to loan 
for building purposes. 


Mr. Fitsmorris has gone further. He has 
surveyed the building situation in the various 
cities and fair sized towns of the State. He 
shows that 7,000 loans have been made by 
these associations in the fiscal year closed June 
30, as against 4,171 in the previous fiscal year. 
Of this number 1,952 went for the construction 
of residences, compared with 1,116 for the 
previous fiscal year. He quotes building and 
loan officials of Lincoln as saying business for 
them was better the first six months of this year 
than during all of 1921. He quotes Fremont 
building and loan officials as saying that de- 
mand for loans for building purposes is fairly 
strong and the supply adequate. Beatrice 
(Neb.) officials report building demand strong, 
while Grand Island reports the largest building 
program ever experienced. Norfolk reports 
that people have plenty of money to build and 
are building. Seward reports the house short- 
age very serious, with five seekera for every 
home vacant. 
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NEWS FROM THE NATION’S CAPITAL 


STRIKES ENGAGE FEDERAL POWERS 


WasHINGTON, D, C., Aug. 7.—In proposing 
today that the railroad shopmen and the railway 
executives submit the question of seniority rights 
to the Railroad Labor Board President Harding 
made what some persons close to him believe to 
be probably his final effort to bring about an 
amicable settlement of the railroad strike. The 
President is understood to feel that public senti- 
ment will back his stand, especially in view of the 
fact that both sides already have agreed to abide 
by the decisions of the board hereafter. 

With the railway executives declining to ac- 
cept the President’s suggestion that the striking 
shopmen be put back to work without loss of 
seniority rights, in the public interest, the loyal 
men and new employees who were guaranteed 
permanent positions not to be discriminated 
against, many close observers here felt that 
the executives missed the psychology of the 
situation. The feeling expressed here was that 
the seniority question would yield readily to 
adjustment by the individual railway systems 
if the executives accepted. 

The shopmen accepted the three proposals 
of Mr. Harding and doubtless gained in public 
sentiment thereby, since their agreement to 
abide by the decisions of the Railroad Labor 
Board, in view of the walkout, was a distinct 
forward step. That by rejecting the latest 
proposal, after having agreed to abide by the 
decisions of the board, they will lose more than 
they gained, is even more certain. 

Frankly, President Harding did not know 
when he submitted his latest proposition wheth- 
er it would be agreeable to either side in the 
railroad strike. He took the step in the public 
interest, hoping that neither side would fail to 
grasp the psychology in view of their action on 
the first two of the three preceding proposals. 

Those who are inclined to sympathize with 
the employees may not see the point at once, 
but the feeling generally expressed here is that 
the rank and file of American citizens expected 
the shopmen to demonstrate the good faith of 
their agreement to abide by the decisions of the 
labor board by consenting to have that body 
pass upon the one important point remaining 
in dispute—seniority. 

The fact that the board put out a resolution 
on the subject of seniority not agreeable to 
the strikers, it was pointed out, need not have 
acted as a bar in any sense, since that action 
was not a formal finding and apparently was 
’ none too well advised. That the men were in- 
clined to hold aloof partly on account of the 
board’s resolution, which, it will be recalled, 
was adopted after their leaders announced that 
the shopmen were no longer employees of the 
railroads and therefore not under the jurisdic- 
tion of the board, seemed evident shortly after 
the latest proposal was made public by Presi- 
dent Harding. Officials hoped that after B. M. 
Jewell and other leaders had had an opportunity 
to think the matter over from all angles they 
would realize the predicament the men would 
be in if they rejected the suggestion and or- 
dered the sirike to continue. 


Just what will be the drastic measures first 
adopted by the administration should develop- 
ments require the use of Federal authority has 
not yet been disclosed. It is known, however, 
that the entire situation has been carefully can- 
vassed by the President and his advisors. 
However much they may regret the necessity 
of takine drastic action, unless all signs fail 
they will not hesitate to do so when such a 
course is deemed no longer avoidable. 

The President has been very patient in the 
matter of both strikes, and especially in the 
coal strike; entertaining a conviction that the 
opposing sides, being reasonable human be- 
ings, must see the necessity for reaching an 
agreement before the danger point of economic 
disaster actually is reached. He has been bank- 
ing more or less on this conviction, meanwhile 
seeking by conference, suggestion and other- 
wise to facilitate such an understanding. 

Persons who come in close contact with the 


President declare that he is determined the 
country shall have coal and transportation and 
that if it comes to the worst every ounce of 
authority possessed by the Federal and State 
governments shall be employed to that end. 

The increase in the production of bituminous 
coal last week brought the volume within about 
1,100,000 tons of the production of all mines 
during the week immediately preceding the 
shopmen’s strike. 

The machinery set up by the Federal fuel 
distributer is now funetioning. Secretary 
Hoover has announced that the Government’s 
efforts to keep down profiteering are now about 
95 percent effective at the mines. If only a 
few operators reach an agreement with the 
miners at the Cleveland conference Department 





SAVINGS MAKE SOUND CITIZENS 


[Chicago Journal of Commerce] 


History makes man wise. No fact is 
better established than this. The man 
who knows the history of his country is a 
better citizen than one who does not. The 
man who knows the history of his city is 
better qualified to vote on its problems 
than one who does not. Economic prob- 
lems are better studied in the light of his- 
torical knowledge than in ignorance. 

One truth shines in all modern history 
wherever constitutional government has 
existed. It is that upon the sound judg- 
ment of men of property depend the sta- 
bility, the permanence and the efficiency 
of all free governments of liberty-loving 
peoples. The wisdom which comes with 
property is not limited to the very rich, 
nor must a citizen have great possessions 
to judge best what is necessary for his 
country’s welfare. A little farm, a little 
home, or a little bank account—any per- 
sonal possession having value — gives a 
citizen a better view of the value of his 
political institutions and of the protection 
necessary for them, because they are the 
sole guaranty he has that his own little 
store, which he has saved by his thrift, 
will be protected for the benefit of those 
he loves most. 

A man with nothing, who has never 
saved, is always likely to be influenced 
by theories of government which protects 
property rights because he has no prop- 
erty to protect. Thus it happens that hos- 
tility to government and to laws is most 
prevalent among wasters. So also it must 
happen that the owners—owners of 
homes, farms and other property—must 
control government if sound principles 
are to prevail and property is to be pro- 
tected. The greatest influence for justice, 
for freedom, for liberty in this country, 
is possession of property, and it controls 
the small as well as the large owner. 
Prosperity breeds content, and savings 
make safe and sound citizens. 











of Labor officials feel that the result will be to 
force other operators into line. Meanwhile, 
every effort will be made to increase production 
in nonunion districts and keep the coal moving. 

While no foundation exists for reports that 
the Government contemplates taking over cer- 
tain key mines this week, officials who have 
studied the situation most closely are convinced 
that the same authority which would enable 
the President to take over the railroads would 
apply to mines in an extreme national emer- 
gency, which is believed not far distant if the 
two strikes remain unsettled. 


CAR RULE MAY CHECK BUILDING 
WASHINGTON, D. C., Aug. 8.—The Associated 
General Contractors of America today predicted 
that unless the Interstate Commerce Commission 
modifies its priority orders so that building ma- 
terials can move freely in all sections of the 
country the greater part of the big construction 


activity now under way will cease for lack of 
materials. The contractors fear the commis- 
sion’s orders are so drastic that they will defeat 
the purpose they are intended to serve; namely, 
keeping industry going, by seriously embarrass- 
ing an industry which in all its ramifications 
gives employment to close to eleven millions. 


"SREB ELEL28a8: 


GERMANS HAVE BUILDING PROBLEM 


WASHINGTON, D. C., Aug. 8—The Berlin 
Municipal Construction Board (Stadbauamt) 
has just been created to help solve the desperate 
housing problem in the German capital, aceord- 
ing to a report received by the Department of 
Commerce. Like other cities, Berlin has a great- 
ly inereased population. Building costs have 
been excessive, retarding construction activity. 
A small separate house in 1914 cost about 7,000 
marks. A house of the same general propor- 
tions last year cost 80,000 to 100,000 marks. 
Unfortunately, the new board starts out under 
a serious handicap, the State construction sub- 
sidy for Berlin having recently been reduced 
from 180,000,000 marks to 65,000,000 marks, 
the difference being diverted to the develop- 
ment of construction elsewhere. Construction 
will be subsidized locally thru the Berlin Mort- 
gage Association, German-Giro Central Banks 
and the Land Insurance Association of Berlin. 


ACQUIRES CONTROL OF COMPANY 


GREEN Bay, Wis., Aug. 9.—A. J. Tipler, 
president of the Tipler-Grossman Lumber Co., 
manufacturer and wholesaler of northern and 
southern hardwoods, with headquarters in 
Green Bay, has purchased from W. J. Grossman 
his stock and holdings in the Tipler-Grossman 
company. There will be no change in any way 
in the conduct of business by the company. At 
Tipler, Wis., the modern band mill of the com- 
pany will continue to manufacture lumber and 
the same good and careful attention will be ac- 
corded all business as has been the company’s 
custom in the past. 


FORESTRY BUILDING SPACE RAPIDLY TAKEN 


Aurora, Iuu., Aug. 9.—Exhibit space in the 
Forestry Building, which will be one of the in- 
teresting features of the Central States Fair 
& Exposition to be held in this city Aug. 18-26, 
is being rapidly taken, according to advices 
received from E. 8. Todd, chairman of the for- 
esiry building committee. Mr. Todd says that 
the Southern Pine Association has taken two 
booths, the Southern Cypress one and that the 
Arkansas Soft Pine Bureau, the Northern Hem- 
lock & Hardwood Manufacturers’ Association, 
the shingle branch of the West Coast Lumber- 
men’s Association, and the California redwood 
people have also taken space. The Forest Serv- 
ice of the Federal Government and the State of 
Illinois have also arranged for booths in which 
to display comprehensive exhibits of forest 
products. The National Lumber Manufactur- 
ers’ Association is arranging to display a model 
farm besides several other exhibits. The Maple 
Flooring Manufacturers’ Association will have 
in its exhibit thirty-two panels of maple floor- 
ing displayed in an attractive manner. 


ENTERS LUMBER COMMISSION BUSINESS 


Sr. Louis, Mo., Aug. 7.—John F. Herd, who 
has been assistant sales manager of the Con- 
solidated Saw Mills Co. for the last six years 
and previous to that connected with the Nei- 
meyer Lumber Co. at Little Rock, Ark., has 
entered the commission business under the name 
of the Mississippi Valley Lumber Co. Offices 
will be at 1775 Arcade Building. Lee Hess will 
be associated with Mr. Herd. The new con- 
cern will handle only southern pine lumber. 

TWENTY-FIVE species of wood, grown in many 
countries, appear in the American market under 
the name mahogany. 
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Biggest Concatenation in Quarter Century 


Tacoma, Wasu., Aug. 5.—Everett G. Griggs, 
of the St. Paul & Tacoma Lumber Co., Snark 
of the Universe, imparted the biggest boost to 
Hoo-Hoo the order has experienced in many a 
long day when he personally conducted the con- 
eatenation here last Wednesday. Not only was 
the class of sixty-eight the largest put thru the 
tests in an interval of many years; but the ad- 
dition of fifty reinstatements, raising the total 
to 118, made the initiation the most ambitious 
and significant in a quarter of a century. 

In addition to Maj. Griggs as Snark, the 
team was: 


Senior Hoo-Iloo—George Cornwall. 

Junior Hoo-Hoo—Donald H, Clark 

Bojum—F rank T. Cole. 

Jabberwock—L, R. Fifer. 

Custocatian—Cecil V. Gray. 

Arcanopcer—Roy A. Dailey. 

Scrivenoter—J. P. Austin. 

Gurdon—W. B. Mack. 

The initiation, which was held in the Scot- 
tish Rite Cathedral, was witnessed by a large 
and appreciative gathering of members, who 
keenly enjoyed the playful antics of the litter 
during the eventful journey into the onion 
patch and catnip beds of Hoo-Hoo land. Maj. 
Griggs will soon leave for Detroit, Mich., where 
he will preside over the annual meeting of the 
fraternity. Out of compliment to the Snark 
of the Universe, the Tacoma class has been 
named the Everett G. Griggs’ concatenation. 
Among its members are: 

New MeEmBErs-—W. G. Clark, 
Timber Co., Seattle; F. W. 
Lumber Co., Tacoma; Vaughn 
Wood Pipe Co., Tacoma; Robert L. Reedy, 
Wheeler-Osgood Co., Tacoma; Robert S. Osgood, 
Wheevler-Osgood Co., Los Angeles, Calif.; F. A. 
Hobart, Wheeler-Osgood Co., Tacoma; John FE. 
Manley, Manley-Moore Lumber Co., Tacoma; Ed- 
win V. Wintermote, Puget Sound Lumber Co.,, Ta- 
coma; Adrian Paul Judson, Buffelen Lumber & 
Manufacturing Co., Tacoma ; R. W. Vinnedge, Seat- 
tle Mill & Logging Co., Seattle; Ralph Brindley, 
Wheeler-Osgood Co., Tacoma; Edgar Poe Allen, 
National Lumber Manufacturers’ Association, 
Washington, D. C.; R. C. Glanville, Wheeler-Os- 
good Co., Tacoma: Alvin Schwager, Nettleton Lum- 
ber Co., Seattle; E: C. Brownfield, St. Paul & Ta- 
coma Lumber Co., Tacoma; E. J. Snyder, Clear 
Fir Lumber Co., Tacoma; F. R. Titcomb, Sno- 
qualmie Falls Lumber Co., Snoqualmie Falls, 
Wash.; D. H. Doud, Defiance Lumber Co., Tacoma ; 
J. A. Gabel, Pacific Mutual Door Co., Tacoma; 
M. G. Fairchild, Tidewater Mill Co., Tacoma ; 
W. E. Murphy, Willapa Lumber Co.,; Portland, 
Ore.; Harry Breener, Tidewater Mill Co., Ta- 
coma; George A. Bell, Cedar Home Lumber Co., 
Stanwood; R. G. Wright,: Buchanan Lumber Co., 
Olympia ; Horace McClure, AMERICAN LUMBERMAN, 
Seattle; Herbert Fryar, Northwest Blower Kiln 
Co., Seattle; Frost Snyder Clear Fir Lumber 
Co., Tacoma; J. G. Newbegin, Newbegin Lumber 
Co., Tacema; C. M. Clark, Wheeler-Osgood Co., 
Tacoma; K. E. Emerson, Tacoma Planing Mill 
Co., Tacoma; R. L. Bronson, Tacoma Planing Mill 
Co., Tacoma; Ralph Stevens, A. C. Dutton Lumber 
Corporation, Seattle; E. H. Strange, A. C. Dutton 
Lumber Corporation, Seattle; W. Yale Henry, 
Clear Fir Lumber Co., Tacoma; W. D. Riley, Amer- 
ican Car & Foundry Co., New York City; Ray 
Warner, St. Paul & Tacoma Lumber Co., Tacoma ; 
8. S. Waterman, St. Paul & Tacoma Lumber Co., 
Tacoma ; P. G. Hilditch, Retail Lumbermen’s Credit 
Association, Seattle; L. L. Knapp, Puget Sound 
Lumber Co., Tacoma; K. B. Kellogg, Ship Lumber 
Co., Tacoma; G. E. Lamm rs, Bahamas-Cuban Co., 
Seattle; H. A. Smith, McL od Lumber Co., Port- 
land, Ore.; L. W. Field, Tidewater Crossarm & 
Conduit Co., Tacoma; H. J. Perry, Tacoma Ledger, 
Tacoma; John Dower, John Dower Lumber Co., 
Tacoma; F. N. Insinger, American Wood Pipe Co., 
Tacoma; George D. Newbegin, Cascade Lumber 
Co., Tacoma; W. G. Dalin, Henry D. Davis Lum- 
ber Co., Portland, Ore.; E. J. Brader, Cascade 
Timber Co., Tacoma; G. I. Muirheart, John Dower 
Lumber Co., Tacoma; J. F. Poe, John Dower Lum- 
ber Co., Tacoma; Adolph L. Weber, John Dower 
Lumber Co., Tacoma; George J. Osgood, Wheeler- 
Osgood Co., Tacoma; H. E. York, Wheeler-Osgood 
Co., Tacoma; W. R. Ripley, Wheeler-Osgood Co., 
Tacoma. 

REINSTATEMENTS—C, H. Grinnell, Heidner-Grin- 
nell (Ine.), Tacoma; N. O. Cruver, Wheeler-Osgood 
Co., Tacoma ; R. W. Anderson, Wheeler-Osgood Co., 
Tacoma; W. C. Hoboart, Wheeler-Osgood Co., Ta- 


Kent Lumber & 
Smith, Pacific States 
Morrill, American 


coma; George H. Osgood, Wheeler-Osgood Co., 
Tacoma; BP. EK. Berglung, Wheeler-Osgood Co., Ta- 
coma; G. W. Crain, West Coast Lumberman, 


Tacoma ; Philip L. Reese, Wheeler-Osgood Co., Ta- 
coma; R. L. Dickman, Danaher Lumber Co., Ta- 
coma; A. W. Hayland, Preston Mill Co., Seattle; 
A. W. Miller, Cameron Lumber Co., Victoria, B. C.; 
Roland C. Williams, Washington Fir Finish Co., 
Seattle; C. E. Bronson, C. © Bronson Lumber Co., 
Seattle; A. C. Dixon, Booth-Kelly Lumber Co., 
Eugene, Ore.; Lee P. Hill, Carlson-Hill Lumber 
Co., Tacoma; Hugo Winkenwerder, University of 
Washington, Seattle; Samuel Parks Johns, jr., 
Snoqualmie Falls: F. B. Hubbard, Centralia; Ed R. 
Hogg, Atlas Lumber Co., Seattle; Gordon M. Mac- 


Donald, Weyerhaeuser Sales Co., Tacoma; Edward 
Thomas Verd, Bryant Lumber Co., Seattle ; Charles 


D. Fratt, Robinson Manufacturing Co., Everett ; 
Thomas Bordeaux, Seattle; John Charles Bu- 


ehanan, North End Lumb:r Co., Tacoma; Edward 
G. English, English Lumber Co., Mt. Vernon; 
B. R. Lewis, Clear Lake Lumber Co., Clear Lake: 
W. H. Bonner, Everett; John Snyder, Clear Fir 
Lumber Co., Tacoma; F. B. Roberts, Newbegin 
Lumber Co., Tacoma; A, K. Martin, Pacific Na- 
tional Lumber Co., Tacoma; Harry W. Stuchell, 
Wallace Lumber Manufacturing Co., Everett: L. C. 
Aston, Aston & Todd, Tacoma; Lee L. Doud, De- 
fiance Lumber Co., Tacoma; Leslie L. Doud. De- 
fiance Lumber Co., Tacoma; Ed N. Lindberg, John 
Dower Lumber Co., Tacoma: William C, Deering, 
John Dower Lumber Co., Tacoma: William C, 
Wheeler, jr., Wheeler-Osgood Co., Tacoma: Jere- 
miah G. Startup, Fir Tree Lumber Co., Tacoma ; 
Earl M. Rogers, St. Paul & Tacoma Lumber Co., 
Tacoma; George C, Cooks, Tid water Crossarm 
Conduit Co., Tacoma; Thomas J. Handforth, Lind- 
strom & Handforth, Tacoma; William W. Wood, 
Wood & Iverson Co., Tacoma; William F. Downs, 
White Star Lumber Co., Elma; James T. Gregory, 
Tidewater Mill Co., Tacoma; Frank RB, Cole, Frank 
Ri. Cole Co., Tacoma: Ed A. Wright. Pacifie Mu- 
tual Door Co., Tacoma; William H. Squier, Fuller- 
ton Lumber Co., Minneapolis, Minn.; J. G. Dickson, 
Pacific States Lumber Co., Tacoma; Samuel Wil- 


son, Pacific National Lumber Co., Tacoma; Jobn 
Joseph Herlihy, Washington Wood Products Co. 


MEMPHIANS TO HEAR HOO-HOO TALK 

Mempuis, TENN., Aug. 8.—Parson Simpkin, 
apostle of Hoo-Hoo, will return to Memphis 
Aug. 18 when he will deliver an address at 
luncheon to lumbermen and those engaged 
in allied lines on the principles of this order. 
W. L. Evans, Vicegerent Snark for the western 
district of Tenn, is, arranging for a large at- 
tendance on this occasion. Parson Simpkin 
addressed members of Hoo-Hoo here several 
months ago and succeeded in greatly reviving 
interest in the order. 

There will be a concatenation on the evening 
of that date at which the eyes of a large num- 
ber of kittens will be opened to the mysteries of 
the order, and Mr. Evans is urging all mem- 
bers to attend so that they may see how Hoo- 
Hoo is practiced by Parson Simpkin and other 
members of the Supreme Nine. 

Mr. Evans states that there will be a Dutch 
luncheon after the concatenation at which ‘all 
kittens will eat free, trimmings and everything 
thrown in.’’ 





Activities of the Lumbermen’s Clubs 


TOLEDOANS IN OUTING 


ToLEDO, OHIo, Aug. 7.—The Toledo mem- 
bers of the Union Association of Lumber & Sash 
& Door Salesmen entertained the Toledo Lum- 
bermen’s Club Aug. 5 at La Tabernilla on the 
Bay Shore. 

Seventy-six places were marked for a fine 
chicken dinner which was heartily partaken of 
by every one present. During the dinner light 
and snappy entertainment was furnished in the 
way of music and singing—a la cabaret. 

After dinner J. C. Pattison, president of the 
Union Association, weleomed the Toledo Lum- 
bermen’s Club and Kar] Aschbacher accepted 
the welcome in behalf of the club and ex- 
pressed his high regard for the friendly feeling 
that exists between the various branches of the 
lumber industry in and around Toledo. 

During the afternoon a ball game was staged 
between the wholesalers and retailers with a 
result of 12 to 5 in favor of the wholesalers. 
Those who did not mix up in the ball game 
worked up a good appetite by swimming, throw- 
ing stones at the swimmers, and mumble-peg. 
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PLAY SEATTLE GOLF SEMIFINALS 


SEATTLE, WASH., Aug. 5.—Semifinals in the 
first annual cup tournament of the Metropolitan 
Club narrowed the contest to Fraser (16) and 
Crosby (24), and to Gamble (28) and Fair- 
bairn (18). Subsequent play eliminated Fraser 
and Gamble. Crosby and Fairbairn will contest 
for the cup in the finals, to be played next 
Tuesday on the municipal links. 
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BIG DAY ON HUCKLEBERRY ISLAND 


New York, Aug. 7.—The Building Material 
Men’s Association of Westchester County held 
its annual outing and clambake last Thursday 
at Huckleberry Island, where the Indians of 
the famous reservation were hosts of the or- 
ganization for the last time. The clambakes 
of the Westchester association have attained 
a wide reputation in the lumber fraternity of 
the metropolitan district, but the Indians noti- 
fied the guests that they could not be caterers 
another year and for this reason the 1922 
affair was tinged with regret. 

The outing this year was larger even than that 
of a year ago. A week previously, many of the 
Westchester members had been guests of the 
Long Island association and members of the 
latter organization were out in force to par- 
take of the luscious feast prepared by the red- 
skins. Some of the New Jersey lumbermen also 
made the trip to the island and with a large 
contingent of New York City dealers on hand 
the day was a big one, devoid of speechmaking. 
Business was discussed only informally. 

The big island playground is adjacent to the 
grounds of the New York Athletic Club at 


Travers Island, affording a splendid place for 
athletic contests which formed the main feature 
of the Westchester program. A contest at 
quoits was a novel feature. The committee 
had arranged reservations for 200 at dinner, 
but the number present slightly exceeded that 
figure. 

Secretary Tracy Cowen, of New Rochelle, dis- 
tributed the tickets and the outing was in the 
hands of a committee made up of James A. 
Floyd, Frank M. Carpenter, Clinton G. Swack- 
hamer and J. Albert Mahlstedt. Mr. Mahlstedt 
is a member of the Huckleberry tribe and has 
been influential in obtaining the consent of the 
Indians for the outings in recent years. 


REVIEWS LUMBER CONDITIONS 


NEw ORLEANS, La., Aug. 8.—At its weekly 
luncheon today the New Orleans Lumbermen’s 
Club had as principal speaker J. H. Burton, 
of J. H. Burton & Sons Co., New York and 
New Orleans. Mr. Burton makes his head- 
quarters in the former city, but visits New 
Orleans frequently. The local office, which is 
headquarters for the company’s export  busi- 
ness, is in charge of his sons. Mr. Burton has 
just completed a trip thru the South and his 
talk today was in part a review of conditions 
as he found them on that trip. 


Speaking generally, he reported that the mills 
in operation east of the river were producing 
ten days ago at not to exceed 75 to 80 percent 
of capacity, with many facing further restric- 
tion of operations or close-downs because of 
crippled railroad service. Mills west of the 
river he found fairly well supplied with equip- 
ment, with the exception of those on the Kan- 
sas City Southern; but car shortage was in 
sight and it was generally believed continuance 
of the strike must seriously interfere with ship 
ments. 


His representatives and business associates on 
the Pacific coast reported that a long dry period, 
followed by forest fires, and rail transport 
trouble had eut production materially. There 
was a shortage of logs, forcing some of the 
mills to shut down. Plants that customarily 
carry 30,000,000 to 50,000,000 feet of lumber 
on their yards had reduced mill stoeks to be- 
tween 5,000,000 and 10,000,000 feet. Southern 
mill stocks likewise are low and badly broken. 


Housing construction in the East, after a 
brisk spring start, had quieted down somewhat, 
but industrial construction was coming along 
nicely, with many projects planned and con- 
templated. With such conditions prevailing, 
the strike interruption came. The present situa- 
tion taken by and large differs, he said, from 
any in his experience. The outlook is contingent 
upon the continuance of the strike. That diffi- 
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culty overcome, he thought lumbermen had 
every reason to expect an active market. 


Export Outlook in Europe 


Taking up the export outlook, Mr. Burton re- 
ealled that some time ago, while in Paris, he 
had served upon a committee of the Interna- 
tional Chamber of Commerce whose duty it was 
to gather data on lumber supply and outlook 
in connection with reconstruction work. The 
eommittee’s comyilations showed that in pre- 
war times the United Kingdom and Continental 
Europe drew 60 percent of their lumber supply 


from Russia, the other 40 percent being drawn 
from domestic forests, Scandinavia and the 
United States. It was calculated that Russia, 
because of its numerous troubles, would be sub- 
stantially ‘‘out of the picture’’ for a number 
of years, supplying not to exceed at best 20 
percent of Europe’s requirements, and probably 
not more than 10 or 15 percent. Forests in the 
warring nations had been greatly damaged 
during the war. This shortage of supply, it 
then appeared, would have to be made good by 
the United States. 

With all Europe five to seven years behind 


in its building, with this country still short of 
housing, the logical outlook was for a lumber 
demand so great. in volume that prices could go 
only one way. Its development abroad had been 
checked by Europe’s financial troubles and the 
outlook was contingent, so far as Europe is con- 
cerned, he cautioned, upon that continent’s 
financial recuperation, the solution of financial 
problems just now acute—upon the world’s 
ability, in final sum, to finance the purchase of 
its construction needs. 

Mr. Burton’s talk was closely followed and 
was rewarded by a rising vote of thanks. 





HARDWOOD TRAFFIC MEN CONSIDER RAIL SITUATION 


MEMPHIS, TENN., Aug. 9.—The Southern 
Hardwood Traffic Association, at its semiannual 
meeting at the Hotel Gayoso here this morning, 
attended by more than 100 representative mem- 
bers, unanimously adopted resolutions declar- 
ing that restoration of seniority rights to strik- 
ing railway shopmen would be ‘‘ indefensible 
injustice’’ to those men who have made opera- 
tion of the roads possible since the strike be- 
gan and pledging its support ‘‘to those men 
who have continued their services to the public 
or who have accepted service under the emer- 
gency and have by so doing made possible con- 
tinued operation of the transportation system 
of the country,’’ and also ‘‘to the railroad 
executives and to the public officials who are 
continuing to seek operation of the railroads 
and to protect every man in his right to work.’’ 

The resolutions were introduced by a commit- 
tee of four, named by J. F. McSweyn, who pre- 
sided, George C. Ehemann being chairman. 
The other members were: W. H. Russe, J. V. 
Norman and C, L. Faust. Mr. Norman de- 
clared that the issues involved now must be 
fought out at some time and that, while the 
hardwood lumber industry would suffer, now 
was the time to settle the question definitely. 


Actions on Various Matters 


After a statement from J. V. Norman, coun- 
sel, regarding the seriousness of the transpor- 
tation situation and the extremely critical con- 
ditions almost certain to develop in the imme- 
diate future, regardless of whether or not the 
coal and railway strikes are settled at once, the 
association voted unanimously in favor of au- 
thorizing the appointment of a committee of 
twelve to fifteen members, heads of representa- 
tive firms, to go to Waslrington, whenever nec- 
essary, to assist in securing for the hardwood 
industry its full share of available cars. The 
association also authorized the appointment of 
a standing committee on car service to assist the 
officers in securing cars for members. Neither 
of these committees was named today. 

The association also voted in favor of the 
issuance of tariffs showing rates on hardwood 
lumber from all member producing points to the 
principal destinations in the United States and 
Canada when 400 subscribers, on the basis of 
$40 per annum, are secured. The plan is to 
issue the tariffs in loose leaf form and to make 
changes whenever these are necessary. The tar- 
iffs are te be available to nonmembers on the 
basis of $100 rental per annum. 

Frank Carnahan, eastern representative of the 
association, with headquarters at Washington, 
stated that the shopmen’s strike has been virtu- 
ally won in the East and that substantial prog- 
ress in the same direction is being made in 
other grand divisions of the country. The 
South, he indicated, is in worse condition than 
any other section but plans are being worked 
out for interchange of empties which will go a 
long way toward relieving conditions. He 
showed that the railroads are handling 70 per- 
cent as much freight as during the peak week 
ended March 22, 1920. He pointed out that the 
greater part of this loss is in coal loading and 
that, if coal loading were eliminated, the per- 
centage as related to the maximum referred to 
would be 90. 


The Future Transportation Situation 
Said he: 
The car shertage which has been predicted for 


months has arrived and, in the opinion of the 
Interstate Commerce Commission and the car serv- 
ice s:ction of the American Railroad Association, 
we will experience severe transportation conditions 


this fall and winter. ‘This will be influenced in a 
measure by decreased percentage of operation, but 
in a larger measure by increased offerings of ton- 


nage. I think, however, that this shortage in 
your territory is not occasioned so much by short- 
age of equipment generally as by the inability of 
the various roads to move empty cars therein. 
Up to this time no orders for interchange of 
empties have been set up, but we are assured by 
the Interstate Commerce Commission that, if con- 
ditious warrant, it will order empty cars into this 
territory. It will be absolutely impossible to move 
any empty cars thru Potomac Yards or Cincinnati, 
as operating conditions on the Southern, Norfolk 
& Western and Chesapeake & Ohio rvads will not 
permit. We should be able, however, to influence 
empty cars thru the St. Louis gateway to assist 
roads on both sides of the river. 


After citing figures tending to show the rapid 
increase in car loadings, Mr. Carnahan stated 
that loadings of forest products for the week 
ended July 22 reached 58,512 cars compared 
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with 65,000, the heaviest ever experienced in 
the history of the industry. Continuing, he 
said: 

I am informed that the wheat movement from 
the West and Northwest will begin shortly and 
will be the heaviest we have ever had. Undoubt- 
edly empties will be moved into that territury to 
take care of this movement and your car loading 
will be affected by such empty movement. Cars 
will be drawn from the East and South. 


Priority Orders Effective Indefinitely 


Mr. Carnahan indicated that the Interstate 
Commerce Commission will keep its priority or- 
ders in effect for an indefinite period, whether 
the coal strike is settled or not, as ‘‘it is the 
purpose of the administration to keep indus- 
tries in operation by giving preferential treat- 
ment to coal.’’ He pointed out, in this con- 
nection, that with coal, grain and lumber mov- 
ing to capacity, the other commodities will 
quickly absorb the remaining car supply and 
a severe car shortage is bound to result. He 
added that one of the members of the Inter- 
state Commerce Commission is predicting a car 
shortage ‘‘far more severe than in 1920’’ and 
he urged that the association take steps to 
make personal appeals to the authorities at 
Washington in the interest of the hardwood 
lumber industry. 

In conclusion Mr. Carnahan stated that he 
is making efforts to have a representative of 
the Interstate Commerce Commission assigned 
to this territory to assist lumbermen in secur- 
ing cars and in moving their products. 

Secretary-Manager’s Report 

J. H. Townshend, secretary-manager, in a re- 
port covering activities of the association dur- 
ing the last seven months, declared that the 
decision gained in the hardwood rate case rep- 











resented the most substantial victory in the 
history of this organization in that it secured 
a reduction of about 3 cents a hundred pounds 
long before the general reductions were or- 
dered by the commission and that it paved the 
way for the 10 percent cut made at that time, 
effective July 1, 1922. He intimated, in this 
connection, that the association is planning rate 
reductions in other directions in all cases where 
the members feel that such reductions are 
necessary. 

Mr. Townshend said that, at the urgent re- 
quest of the association, the Missouri Pacific 
and other lines in the Southwest have made 
application to the rate committee to establish 
rates from southwestern mills to Carolina des- 
tinations 2 cents a hundred pounds over those 
from Mississippi Valley plants, thus putting 
mills on the west side on a competitive basis for 
this business from which they are now practi- 
cally excluded. 

He also stated that the association has con- 
sidered for some time the question of establish- 
ment of double net rates. Most of the tariffs 
west of the Mississippi provide that two net 
rates can not be obtained, that is, if the net 
rates are applied on the logs moving to the 
mill, the lumber moving therefrom to the 
fabricating plants must pay full loeal rates. 
The result of this adjustment is that sources 
of supply of these fabricating plants are be- 
ing restricted and the lumber mills drawing 
their logs by rail are being deprived of floor- 
ing and box markets. He characterized this as 
an ‘‘unjust situation which demands immediate 
relief’? and he added that it is being vigor- 
ously handled with the carriers, with the prob- 
ability of a favorable adjustment within the 
next week. 

Many other miscellaneous reductions were 
summarized by Secretary Townshend and briefly 
discussed. 

The membership committee reperted eighty- 
eight additions since Jan. 1 and predicted that 
the total increase for the current twelve months 
would be 175. Resignations were reported as 
very few and due principally te finamcial em- 
barrassment. 


Refuses to Modify Priority Orders 


[Special telegram to AMERICAN LUMBERMAN] 

WasuinoTon, D. C., Aug. 106.—The Inter: 
state Commerce Commission has so far refused 
to modify its priority orders. The Southern 
Hardwood Traffic Association and several other 
shippers’ and consumers’ organizations have 
urged modification in order that industrial and 
building activity be not unnecessarily impaired. 
Apparently the commission is determimed to get 
the machinery running smoothly before grant- 
ing modifications, no matter how hard some 
shippers may be hit meanwhile. 

Waat Is reputed to be the oldest sassafras 
tree in Pennsylvania, if not in the country, has 
just been cut at Harrisburg. According to 
Professor Illick of the Pennsylvania department 
of forestry, the rings indicate an age of 210 
years. It measured 13 feet in cireumference. 
Originally in the forest, the march of progress 
happened to leave it in a fence corner, and 
when the city grew around it the tree was on a 
corner, where it was carefully preserved as 
long as it was fit. 
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Aug. 16-17—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Whittle Springs Hotel, 
Knoxville, Tenn. Quarterly meeting. 


Aug. 28-25—Maine Forestry Association, Knox 
Academy of Fine Arts, Bar Harbor, Me. Sum- 
mer meeting. 


Aug. 28-Sept. 1—National Safety Council, Cass 
Technical High School, Detroit, Mich. Annual. 


Sept. 7-9—Concatenated Order of Hoo-Hoo, Hotel 
Statler, Detroit, Mich. Annual. 


Sept. 23-28—National Association of Cost Account- 
ants, Atlantic City, N. J. Third international 
cost conference. 


Oct. 25-28—Pacific Logging Congress, Scottish Rite 
Cathedral, Tacoma, Wash. Annual. 


PLANNING FOR 1923 CONVENTION 


New York, Aug. 7.—The Northeastern Re- 
tail Lumbermen’s Association, successor to the 
Retail Lumber Dealers’ Association of the State 
of New York, is circulating a questionnaire 
with a view to selecting a convention city for 
1923 that will meet the convenience of the 
greatest number of its members. In the past 
the association has held its conventions in 
up-State cities as follows: 1916—Poughkeepsie; 
1917—Syracuse; 1918—Albany; 1919—Buf- 
falo; 1920—Syracuse; 1921—Utica; 1922—Ro- 
chester. 

Paul 8. Collier, the secretary, has his head- 
quarters in the Beckley Building, Rochester, 
and he devised the questionnaire method of 
selecting the meeting place for 1923. At the 
outset, Mr. Collier states that the officers of 
the association are seriously considering hold- 
ing the next convention in New York City, and 
he then outlines arguments pro and con. 

Mr. Collier also announced that membership 
certificates and signs would be distributed to 
members of the organization, so that the latter 
may be hung conspicuously in the offices of 
those in good standing. Tentative plans have 
been made to obtain neat metal signs similar to 
those used by the National Association of 
Credit Men and the American Bankers’ Asso- 
ciation. 

The trade extension committee of the North- 
eastern association has announced a correspond- 
ence course for the retail lumber merchant in 
merchandising building materials. The course 
was prepared by the National Lumber Manufac- 
turers’ Association. 


NEW YORK FORESTERS TO MEET 


Tupper LAKE, N. Y., Aug. 7.—The great 
question of ‘‘minimum requirements’’ in the 
handling of timber lands will come before the 
foresters of New York State next week, when 
the New York section of the Society of Amer- 
ican Foresters will hold a summer meeting at 
the Cornell University forest school summer 
eamp. The utilization of Adirondack hard- 
woods and their management will also be a 
feature of the conference. This will be the 
second of two conferences scheduled for the 
same week on forest problems of New York 
State. The first will be the paper mill side 
of the problem, when the paper mill woodsmen 
meet at Utica, Aug. 15. 

The New York section, thru its sample plot 
committee, has prepared very careful recom- 
mendations covering forest management re- 
quirements in New York State which have 
been submitted to United States Forester W. 
B. Greeley. These will be considered at the 
Tupper Lake meeting, following suggestions 
by the timber land owners of the Empire State 
Forest Products’ Association which has con- 
sidered the recommendations in detail in the 
light of their possible application to their own 
timber land holdings. 

Representatives of the woods departments 
of the New York State paper mills have been 
invited to attend a meeting at Utica, Aug. 15, 
to consider the advisability of development 
standards and possible standard contract 
forms covering the purchase and sale of pulp- 
wood for New York mills. Another subject 
which will be discussed is the advisability of 





employing experienced check scalers by the 
paper industry in this region, for the purpose 
of rendering impartial decisions in disputes 
arising from quantities or grades in pulpwood 
transactions. 
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NORTHWESTEEN DISTRICT PLAN 


MINNEAPOLIS, MINN., Aug. 7.—A plan for 
bringing together members of the Northwest- 
ern Lumbermen’s Association to aid the mem- 
bers in solving their everyday problems, thus 
making the association more valuable, has been 
evolved by Secretary William H. Badeaux. 
In brief, the plan is to divide the entire associ- 
ation territory into districts composed of from 
three to six counties, each dealer in the terri- 
tory being assigned to some district according 
to his geographical location. A meeting is then 
called in each district, the dealers appoint a 
district chairman and at that meeting lay be- 
fore those present the details of the plan. The 
Northwestern Lumbermen’s Association intends 
to have a field representative in each State cov- 
ering the association territory attend these 
meetings, getting acquainted with these mem- 
bers and keeping in active personal touch with 
each dealer of the district. 

Of the plan the official publication—The 
Northwestern Dealer—of the Northwestern 
Lumbermen’s Association says: 

The advantages of this plan are many-fold and 
easily recogniz d. We will be able to give help 
when it is needed, where it is needed and will be 
most effective. Actual and permanent coédperation 
is anticipated thru this plan. It means an in- 
crease in the membership of our organization and 
will bring home to every member our services, 
which are worthy of recognition of every dealer 
in the Northwest. 

This plan will enable us to get right down to 
the ntsc A difficulties and problems of the iocal 
dealer and help him solve them. Personal con- 
tact between the Minneapolis office and the mem- 
bers thruout the territory is our immediate and 
main desire. 

Notice of meetings to all members will be sent 
out from association heaquarters, and the field 
representative will be present at all meetings to 
relay information from the members to the asso- 
ciation and from the association to the members. 

Already several district meetings have been 
held, one of the most recent being that of 
officers and directors of the Northwest Iowa 
Lumbermen’s Association who met at Fort 
Dodge on July 27 to confer with Secretary Ba- 
deaux, of the Northwestern Lumbermen’s Asso- 
ciation, on his district association plan. After 
Mr. Badeaux had told of his plan in detail it 
was enthusiastically endorsed and a promise of 
support and codperation was made for meet- 
ings to be held in the near future at Fort 
Dodge, Rolfe, Storm Lake, Britt, Emmetsburg, 
Pocahontas and Hawarden. Secretary Williams, 
of the Iowa association, will make the arrange- 
ments. 

Officials and members of Southwestern Iowa 
Retail Lumbermen’s Association met at the 
Savory Hotel at Des Moines Aug. 1, to hear 
of the district organization plan. President 
T. H. Potter, of the Southwestern association, 
approved of the plan and will arrange for a 
meeting in Harlan as soon as possible. Secre- 
tary W. S. Richardson will arrange for meet- 
ings at Creston, Council Bluffs, Atlantic, Kel- 
lerton, Clarinda and other points thruout his 
territory. 

At Newton, Iowa, on Aug. 2, thirty-five lum- 
ber dealers of that section decided to adopt 
the Northwestern Lumbermen’s Association 
plan of district organization, with the excep- 
tion that these dealers wish to hold meetings 
every three weeks instead of every two or three 
months. As now planned a meeting will be 
held in Marshalltown on Aug. 23, at which 
time lumber problems peculiar to Marshall- 
town dealers will be solved. Robert Connor, 
of the Stokely Lumber Co., Grinnell, was ap- 
pointed chairman of the Newton district and 
will be assisted by a number of live wires from 
his district. One of the interesting features of 
this meeting was the suggestion of Mr. Ba- 
deaux to place the lumber business on a 30- 


day cash basis. He urged that when a sale is 
made, it should be understood that payment 
is expected within 30 days, or that a discount 
of 5 percent for cash will be given. Where the 
purchaser desires 60 to 90 days or longer terms, 
the dealer should charge an equitable amount of 
interest for the long term and take the cus- 
tomer’s note for the full amount. This idea 
made a big hit with the Newton members and 
they urged the association to get behind it and 
push it along. 


PLEASED WITH WHOLESALE MERGER 


SEATTLE, WASH., Aug. 5.—Lewis Schwager, 
second vice president of the American Whole- 
sale Lumber Association, is gratified at the an- 
nouncement of amalgamation of that organiza- 
tion with the Yellow Pine Wholesalers’ Asso- 
ciation, saying: 

This move will benefit both organizations. In 
the Pacific Northwest there are forty members 
of the American Wholesale Lumber Association, 
and as a result of this move I expect to see many 
more wholesalers in our territory affiliate. The 
action of the yellow pine men ought to demon- 
strate to our producers that the association is pre- 
pared to offer many advantages. The American 
association has done great work during its four 
years of existence. It has bettered conditions 
with the railroads, manufacturers and consumers 
by means of the arbitration it has been able to 
offer. Now that it has the additional strength of 
the yellow pine men, it should be in a position to 
render even more service. 

Mr. Schwager is president of the Schwager- 
Garland Lumber Co., which has just moved from 
the Securities Building into an elaborate suite 
embracing offices 445-9 Henry Building. 


INSTITUTE EXECUTIVE TAKES HOLD 


MEMPHIS, TENN., Aug. 8.—S. F. D. Meffley, 
who, as assistant secretary of the Hardwood 
Manufacturers’ Institute, in direct charge of 
membership, publicity, advertising, and edu- 
cational and trade extension work, has set him- 
self the task of securing ‘‘300 members in three 
months,’’ has taken hold with both energy and 
enthusiasm. 

Since entering upon his new duties, he has 
written letters to both manufacturers and users 
of hardwood lumber setting forth the character 
of service to be rendered and the advantages to 
be derived from affiliation with this organiza- 
tion. He is basing his campaign largely on 
the idea of elimination of ‘‘the tremendous 
burden and loss of waste.’’ 

In his letters to users of hardwood lumber 
he is suggesting that they appoint committees 
to employ competent experts to make immedi 
ate surveys of the needs of their industry, just 
as the manufacturers are doing, and that the 
committees representing the users and the man- 
ufacturers then meet in conference in a ‘‘ friend- 
ly and earnest endeavor to develop a program 
which will assure stabilization, progress and 
prosperity, and which will save money, both to 
the producer and the user.’’ 

In conclusion, he invites the users to join 
with the manufacturers ‘‘in a sound, clean, 
practical program of activity that has for its 
keynote elimination of the burden and loss of 
waste,’’ and adds: ‘‘The purpose fits in as 
closely with your prosperity as it does with 
ours, ’’ 

Mr. Meffley states that the institute had re- 
ceived 78 members since the Louisville organi- 
zation meeting, bringing the total, as of Aug. 
7, to 155. This is an increase of slightly more 
than 100 percent over the 77 enrolment at that 
time. 


PLANS ADVERTISING CAMPAIGN 


ATLANTA, GA., Aug. 7.—Members of the 
Georgia Roofers’ Association, an organization 
of manufacturers, at the regular monthly meet- 
ing held at Warm Springs, Ga., the early part 
of August decided to carry on an advertising 
campaign in the North and middle West. 
The September meeting will be held at Ma- 
con, Ga. 
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Hardwood Institute Members and Officials Record Progress 
and Visualize Constructive Program for Organization 


MEMPHIS, TENN., Aug. 9—At the regional 
meeting of the Hardwood Manufacturers’ In- 
stitute, held at the Hotel Gayoso here this af- 
ternoon and attended by approximately seventy- 
five manufacturers of hardwood lumber from 
the central and southwestern producing districts, 
its officials made perfectly clear that the insti- 
tute proposes to render beneficent service in 
favor of manufacturer, consumer and public. 
The meeting was characterized by much en- 
thusiasm. 


New Department Heads Are Introduced 


President C. H. Sherrill presented John M. 
Pritchard, secretary-manager; S. F. D. Meffley, 
assistant secretary; F. F. Murray, technical 
engineer, and C. E. Van Camp, assistant sec- 
retary, to the members and explained the duties 
of each of these gentlemen. They, in turn, in 
a few words, pledged their best efforts toward 
discharging the duties devolving on them. Mr. 
Murray said he had already called on represen- 
tative organizations in the automobile and fur- 
niture industries and on the Forest Products 
Laboratory in an effort to gather all the avail- 
able data pertaining to technical aspects of 
hardwoods, as a means of preventing duplica- 
tion of effort. 

L. R. Putman, directing manager of the Amer- 
ican Wholesale Lumber Association, declared 
that associations of manufacturers, distributers 
and retailers are necessary and that, while one 
could not serve the entire industry, all working 
together could solve the problems thereof and 
work to its advantage. 


Sets High Standard of Public Service 


President Sherrill informed members that 61 
percent of the standing hardwood timber of the 
country is in the South, and told them that it is 
up to the owners to put before the people the 
uses to which it is adapted. He urged activity 
in trade extension work and also made a bril- 
liant plea for standardization. 

Mr. Sherrill stated that the institute would 
not undertake any statistical work until the 
forms which are to be sent to members for data 
have been approved by the proper authorities at 
Washington. 


He also asserted that the strike of railway 
workmen is likely to lead to ‘‘selfishness’’ and 
higher prices for hardwood lumber, and declared 
that prices for No. 1 common and better are 
high enough. He read a letter from Franklin 
D. Roosevelt, of the building industry, appeal- 
ing for codperation in the direction of price 
stabilization. He also urged the reading of 
trade papers and technical publications, all of 
which, he said, are discussing standardization. 


Vice President Visualized Great Possibilities 


E. B. Norman, second vice president of the 
institu‘e, speaking on ‘‘What the Hardwood 
Manufacturers’ Institute Can Do for Manufac- 
turers of Hardwood Lumber,’’ referred to the 
last forty or fifty years as a period of unpar- 
alled scientific research and advances in proc? 
esses of manufacture and insisted that there 
was no escape from the indictment ‘‘that we 
have not kept pace with the times from either a 
scientific or commercial standpoint.’’ He con- 
tinued, ‘‘ All of the problems incident to our 
catching up with the times are bound up with 
the activities of the Hardwood Manufacturers’ 
Institute. In order to work out these problems 
which are peculiar to the manufacturers of lum- 
ber it will be absolutely necessary, and the 
bounden, patriotic duty of manufacturers to 
bring about and recognize more clear and more 
severe lines of. demarcation between the inter- 
est of the manufacturer, the consumer and the 
public, on the one hand, whose interests are 
identical, and those intervening interests, on the 
other hand, whose problems are not the same and 
whose interests may be conflicting. If they act 
now they will succeed in working our problems 


thru the Hardwood Manufacturers’ Institute. To 
accomplish this: 

We must have an intelligent set of rules, the 
integrity and practicability of which can be im- 
mediately recognized by the consuming public, and 
a practical m thod of applying these rules that 
will be open to all the world. 

We must have a statistical bureau that will give 
to the public all the information that those of us 
within the business can procure, and it is to be 
hoped that the Department of Commerce will allow 
these statistics to be gathered and distributed so 
that th y will be informative to the public and to 
ourselves. This is of special importance to the 
small producer down in the woods who does not 
now have the means to keep informed. 

We must have a wide advertising campaign, 
intelligently telling to the public the truth about 
our business and our problems. 

We must have an engineering department capa- 
ble of working out the needs of the consumer, to 
the end that he may have better and cheaper lum- 
ber if possible, for the purposes to which he is 
putting it. 

We must s°cure the membership and the heart- 
felt loyalty of every producer of lumber. 

A. J. Higgins, of the A. J. Higgins Lumber 
& Export Co., New Orleans, speaking on ‘‘ What 
the American Manufacturer Can Do to Increase 
Consumption of Hardwoods in Foreign Coun- 
tries,’’ laid down the broad formula that they 
must cater to the needs of foreign users; that 
they must keep a continuous supply of lumber 
with which to fill the demand they have created, 
even during periods when it is not as profitable 
to sell abroad as in the home markets; that they 
must advertise, in an understandable way, what 
they have to sell; and that they must then de- 
liver exactly what they have advertised and sold. 
A better classification, so that the foreign buyer 
wil] know what he is buying, will go a long way 
in the direction of increasing foreign use of 
American hardwoods, he declared. ‘‘If 10 to 
20 percent of American production is exported, 
it will help materially in stabilizing prices and 
in preventing wide fluctuations. ’’ 


Makes Stirring Plea for Codperation 


J. H. Kirby, -president of the Southern Pine 
Association and a member of the institute, made 
a brilliant plea for every hardwood manufac- 
turer in the United States to come into the new 
organization. Trade associations, he declared, 
had proved of tremendous advantage to him and 
his associates. He did not believe it possible 
for the institute to fail to do constructive work 
under its present able leadership. He insisted 
that there is something more in life than making 
money but he added that there should be a fair 
return for the manufacturer himself and for 
every man he employs. He asserted that no 
manufacturer could work out the problems of the 
hardwood industry singlehanded and alone. This 
institute can perform a wonderful service for 
the industry and for the public, but all must 
come in. Its activities relate to production and 
distribution. ‘‘There are no price agreements 
and no agreements to curtail production,’’ he 
continued. ‘‘No trade secrets are revealed. 
There are no criminals among the lumbermen 
that I know. We always obey the law if they 
will only tell us what the law is. It is well for 
lumbermen to come together in regional or gen- 
eral meetings, not necessarily to discuss boards 
but to diseuss public welfare and public policies 
as a unit. I do not want the Government bu- 
reaus handling lumber activities which we can 
handle for ourselves. If we can get all the hard- 
wood manufacturers into the institute it will not 
only put money in their pockets but also happi- 
ness in their hearts because they will have a con- 
sciousness of service rendered to themselves and 
to their country.’’ 

President Sherrill, in introducing Mr. Kirby, 
stated that he is being importuned by people of 
his native State, Texas, to stand for nomination 
as United States Senator. , 

Mr. Sherrill stated that other regional meet- 
ings would be held in the near future, one in the 
Southwest, one in the Appalachian territory and 
one in the East. ‘‘The plans of the institute,’’ 
he said, ‘‘are national in scope and we propose 
to put ourselves in position to respond as a unit 


when Secretary Hoover wants information or 
data concerning the hardwood lumber industry.’’ 


Discuss Reconstruction of Grades 


B. F. Dulweber, chairman of the inspection 
rules commit‘ee, said that, in reconstructing 
grades so as ketter to meet the needs of con- 
sumers, as authorized at the Louisville conven- 
tion, he and his associates are proceeding on the 
theory that grading is a mutual problem of the 
manufacturer and the consumer and that manu- 
facturers must meet these needs as far as pos- 
sitle with the timber now available. He said the 
consumers had been rather skeptical as to help 
from manufacturers, that they had never before 
been considered and that they could not under- 
stand this attention. He pointed out, however, 
that the committee is making headway and that 
it would have the hearty support of all con- 
sumers within the next six months. 

Mr. Dulweber said that his committee had 
met two thoughts: (1) That present rules had 
existed with little change for twenty-five years 
and that consumers questioned their being 
changed now; and (2) that the contemplated re- 
construction of the rules—which will not be at- 
tempted until a complete survey has been made— 
will result in confusion. He dismissed the first 
by saying that there would be no progress if this 
view prevailed. As to the second, he asserted 
that he could take any inspector and not only 
improve his understanding of the rules as 
changed, but increase his efficiency 100 percent 
with the expenditure of very little time and 
effort. 

He briefly reviewed negotiations with the 
Southern Cypress Manufacturers’ Association 
regarding acceptance of the inspection rules of 
that organization on cypress lumber. He inti- 
mated that manufacturers identified wih the in- 
stitute did not manufacture the same character 
of cypress or use as much planing mill machin- 
ery as members of the cypress organization, 
with the result that the rules of the latter did 
not fully meet the requirements of the former. 
He said he had asked for suggestions from the 
association and that, failing to receive any, he 
had put up to his committee a list of suggested 
changes, which, if approved by his associates, 
would be submitted to the cypress organization. - 

Mr. Dulweber said that the inspection depart- 
ment is functioning splendidly, that demands for 
both original inspection and reinspection are 
rapidly increasing and that, despite this fact, 
the inspection forces had been so increased as to 
take care of all calls therefor. 

Later in the afternoon, Mr. Dulweber de- 
clared that reconsiruction of grades so as better 
to meet the needs of consumers, under the pres- 
ent constantly decreasing supply of No. 1 com- 
mon and better, resulting from smaller timber, 
would eventuate in a better distribution of de- 
mand and larger eall for grades below No. 1 
common. He pointed out that, under present 
rules, which are not scientifically constructed, 
buyers must seek principally ‘‘clear’’ lumber. 


Declare Success of Institute Assured 


F. K. Conn, chairman of the membership com- 
mittee, urged all manufacturers who had not 
joined the institute to do so ‘‘ because we are 
going over big for the reason that hardwood 
manufacturers need a strong organization.’’ 

It was announced during the afternoon that 
J. H. Kirby is now a member of the board of di- 
rectors of the institute, thus making his advice 
and counsel available at all times. 

James E. Stark, in a brief talk, declared that 
there is a great opportunity ahead of the insti- 
tute and that he was confident it would show 
excellent results. 

C. L. Faust, of Jackson, Miss., who is chair- 
man of the membership committee for his Sate, 
declared that he hesitated about accepting that 
position but said that he now has a vision of the 
vast possibilities of the institute and that he is 
ready to work for this organization with all his 
might. 








AMERICAN LUMBERMAN 


AuGusz 12, 1922 











BUSINESS CHANGES, INCORPORATIONS, ETC 








BUSINESS CHANGES 


ALABAMA, Brewton — Neal Veneer Co. 
changing name to Neal Lumber & Manufactur- 
ing Co. 

CALIFORNIA. Anaheim—C. Ganahl 
Co. succeeded by Ganahl-Grim Lumber Co. 

Heber—Varney Bros. Lumber Co. succeeded 
by M. H. Cavin. 

Los Angeles—Miller Lumber Co. succeeded by 
H. C. Waugh. 

COLORADO. Keenesburg — Mawson-Deffen- 
baugh Lumber & Coal Co. succeeded by T. E. 
Mawson, 

FLORIDA. Blountstown — Neal Veneer Co. 
changing name to Neal Lumber & Manufactur- 
ing Co. 

ILLINOIS. Aurora—Johns & Brown Co. 
changing name to Schuler & Brown Co. 

Chicago—Central Hardwood Lumber Co.; 
Albert D. Bradley, president, sold interest to 
Sam Levin. 

INDIANA. Bedford—J. H. Barclay has sold 
his interests at Bedford and has become associ- 
ated with the R, R. May Hardwood Co., Louis- 
ville, Ky. 

Bourbon—Bourbon Silo Co. moving to Fort 
Wayne. 

Waldron—Home Lumber Co. and Waldron 
Lumber Co, succeeded by Home Lumber & Coal 
70. 

IOWA. Arlington—Keve Lumber Co.’s inter- 
ests sold to Arlington Lumber Co. 

Cincninati—W. S. McDonald succeeded by L. 
Y. Parker & Lester Best. 

Emmetsburg—Emmetsburg Coal & Supply Co. 
succeeded by Interior Lumber Co. 

LOUISIANA. Rhoda—Waddell-Williams Lum- 
ber Co. changing name to Norman-Breau Lum- 
ber Co.; increasing capital from $150,000 to 
$500,000. 

MAINE. Portage—Blanchard Lumber Co., of 
Boston, purchased the How Brook mill and will 
move to Portage to begin operation in early 
September. 

MICHIGAN. Concord—Dart & Carr succeeded 
by A. A. Wilder & Son. 


MINNESOTA. Lismore—J. & W. C. Shull 
(Inc.) sold to C. L. Colman Lumber Co. 
MISSISSIPPI. Poplarville — Hoskins Moore 


Lumber Co. sells Poplarville mill and timber 
holdings to Love Lumber Co. 

NEBRASKA. Bloomfield — Farmers’ Union 
Elevator Co. succeeded by Leslie Campbell. 

NEW JERSEY. South Bound Brook—Judson 
Cain succeeded the late Geo. W. Yeandle in the 
lumber business. 

NORTH CAROLINA. Winston-Salem — For- 
syth Dining Room Furniture Co. and Forsyth 
Manufacturing Co, succeeded by Forsyth Furn- 
iture Lines (Inc.) 

OREGON. Anlauf—Buck Creek Lumber Co. 
succeeded by A. Werin. 

Landax—Landax Lumber Co. 
Burnett Mills & Timber Co. 

Portland—Barker-Cox Lumber Co. changing 
name to Pacific Northwest Lumber Co. 

PENNSYLVANIA. Ronks—L. Clyde 
sold to E. D. Leaman. 


WASHINGTON. Port Orchard—Port Orchard 
Lumber Yards & Shingle Co., changing name to 
South Bend Lumber Co. 


INCORPORATIONS 


ALABAMA. Allison—Ingham Burnett Lum- 
ber Co., incorporated. 

Birmingham—Kirkpatrick Lumber & Timber 
Corporation, incorporated; capital, $10,000. 
Goodwater—McLeod Lumber Co., incorporated; 
capital, $25,600. 

CALIFORNIA, 
Co., incorporated. 

Los Angeles—Charles R. McCormick Lumber 
Co. of Los Angeles, incorporated as local repre- 
sentative of McCormick interests; John Olsen, 
manager. 

Santa Rosa—Petaluma Box Co., incorporated; 
capital, $500,000, 
_ COLORADO. Pueblo—Soft Pine Lumber Co., 
incorporated; capital, $25,000. 
_ FLORIDA. Bradentown—Dunan Lumber Co., 
incorporated; capital, $50,000. 

South Jacksonville—South Jacksonville Lum- 
ber Co., incorporated; capital, $75,000. 

_ GEORGIA. Ludowici—Glennville Manufactur- 
ing Co., incorporated; lumber manufacturing and 
building material dealer. 


ILLINOIS. Chicago — Bigelow - Lamoreaux 
Lumber Co., incorporated; capital, $100,000; 
wholesale lumber; 10 N. Clark St. 

INDIANA. New Albany—R. H. Humphrey 
Lumber Co., incorporated; capital, $50,000. 

Shelbyville—Reece-Handley Co., incorporated; 
capital, $20,000; to manufacture furniture. 

KENTUCKY. Somerset—Wayne Stave & 
Lumber Co., incorporated; capital, $5,000, 

MARYLAND. Baltimore—Woodmere Lumber 
Co., incorporated; capitak, $200,000. 


succeeded by 


Smith 


Anaheim—Young Sash & Door 


Lumber 


Port Deposit—Woodlawn Lumber Co., 
porated; capital, $50,000. 

MASSACHUSETTS. Boston—Koerner Furni- 
ture Co., incorporated; capital, $50,000. 

Concord—Wilson Lumber Co., incorporated; 
capital, $50,000. 

MISSOURI. Homestead—Olness Lumber Co., 
incorporated; capital, $25,000. 

St. Louis—Fisher Body St. Louis Co., incor- 
porated; capital, $100,000; manufactures auto 
bodies. 

St. Louis—R. R. Giese Wagon Co., incorpor- 
ated; capital, $16,000. 

St. Louis—Gorg Tie & Lumber Co., 
porated; capital, $100,000. 

NEW YORK. New York—Alabama Lumber 
Co., incorporated; capital, $10,000; manufactures 
wood pulp, lumber and byproducts. 

OHIO. Cleveland—Kentucky Lumber Co., in- 
corporated; wholesale. 


incor- 


incor- 


OREGON. Portland—Constock Lumber Co., 
incorporated; capital, $10,000. 
TENNESSEE. Johnson City-——-Doe _ River 


Flooring Co., incorporated; capital, $50,000. 

WASHINGTON. Aberdeen-Hoquiam—B. F. 
Johnson & Sons Logging Co., incorporated; cap- 
ital, $25,000.. Purchased logging tract on North 
River; constructed logging road. 

Everett—Edwards Mill Co., incorporated; capi- 
tal, $75,000; sawmill. 

Hoquiam—Griffiths Cedar Manufacturing Co., 
incorporated. 

Port Angeles—Sequim Prairie Mill & Timber 
Co., incorporated; capital, $150,000. 

CALIFORNIA. South Pasadena—C. W. 
ton, recently began; retail lumber. 

GEORGIA.  Douglas—Stubbs & Stubbs recent- 
ly began; manufaeture and wholesale lumber 
and ties. 

ILLINOIS. Danville—Pierson-Hollowell Hard- 
wood Co., recently began; hardwood sawmill. 

Springfield—Kern & Jones Lumber Co., re- 
cently began; retail lumber. 

INDIANA. Indianapolis—Trevlac Band-Saw 
Mill Co., organized to operate sawmill; capital- 
ized at $10,000; Directors, Elmer W. Hughey, 
Augustus Jennings and Oren E, Evans. 

IOWA. Stratford—J. H. Sonksen 
began; commission lumber. 

KENTUCKY. Berry—Bradford & Rogers re- 
cently began; retail lumber. 

Irvine & Jackson—Hazard Lumber & Supply 
Co., recently began; retail. 

MICHIGAN. Parma—S. A. Wilder & Son re- 
cently began; retail. 

MINNESOTA. Duluth — Twoomey-Williams 
Co., recently began; lumber. 

NORTH CAROLINA. Winston-Salem—Wins- 
ton-Salem Chair Co., recently began. 

_ TENNESSEE. Knoxville—Eagle Manufactur- 
ing Co., recently began; manufactures furni- 


~ CASUALTIES 


Up- 


recently 


ALABAMA, Gadsden—Smith Lumber Co., 
loss by fire, $5,000. 
ARKANSAS. Clarksville— Johnson County 


Lumber Co.; fire destroyed planing mill, machin- 
ery and stock at loss of $7,000; partly covered 
by insurance. 

Poyen—Saw mill, grist mill, Delco light plant 
and several thousand feet of lumber destroyed 
by fire; B. H. Cunningham, owner. 

CALIFORNIA. Bay Point—Pacific 
Lumber Co., loss by fire. 


GEORGIA. . Cuthbert—Knight Lumber Co.’s 
planing mill totally destroyed by fire, also 400,000 
feet of lumber; loss, $70,000; small insurance. 

‘ ILLINOIS. Cairo—Cairo Lumber Co., loss by 
re. 


NEW YORK. Potsdam—Christy Bros. Lum- 
ber Co., loss by fire, $1,000. 


NORTH CAROLINA. Elkin—Elkin Veneer 
Co., plant totally destroyed by fire, loss, $15,000; 
partly covered by insurance. 


OREGON. Granite—Sawmill of the La Belle- 
vue Mine on Granite Creek 2% miles from here 
destroyed by fire. James Brown, of Baker, in 
charge of mill and logging work. 

Myrtle Point—J. L. Aasen’s sawmill destroyed 
by fire; loss, $10,000, partly covered by insurance. 

VIRGINIA. West Point—Union Box Co., loss 
by fire. 


WASHINGTON. Chehalis—Chehalis Mill Co.’s 
plant destroyed by fire; loss, $300,000; partly 
covered by insurance; will probably be rebuilt. 

Winlock—Brewer & Baldwin Shingle Co.’s mill 
destroyed by fire; loss, $15,000, covered by in- 
surance; will probably be rebuilt. 

Spokane—Western Lumber Exchange; circu- 
lar mill on Skin Creek, 15 miles from Bonners 
Ferry, destroyed by fire with loss of $6,000; 
partly covered by insurance; plant was used 
for cutting match block timber. 


States 


‘NEW MILLS and EQUIPMENT 


GEORGIA. Ludowici—Dunlevie Lumber Co. 
erecting wood distilling plant to utilize stumps 
and dead fallen timbers unavailable for ‘lumber 


manufacturing; capacity of more than 1,000 
gallons. 
LOUISIANA. Forbing—N. L. Hudson, sr., of 


Cedar Grove, La., erecting sawmill and planer. 

MICHIGAN. Crystal Falls—United Last Co. 
building new factory. 

OKLAHOMA. McAlester—T. H. Rogers Lum- 
ber Co. building addition. 

OREGON. Warrenton — Astoria-Warrenton 
Planing Mill Co., being reorganized and moving 
from Warrenton to Astoria, where mill will be 
erected to take place of the one recently de- 
stroyed by fire. 

VERMONT. Rutland—Smith Lumber Co. will 
erect building at 90 West St., and will occupy 
when completed. 


WISCONSIN. Appleton—O. E. Knoke building 
lumber shed 50x 70 feet. 

Appleton—H. J. Thoreson Lumber Co. com- 
pleted erection of lumber and stock shed, 60 x 100 
ft. Addition adjoining planing mill to be used 
as receiving building for shavings and a con- 
veyor to carry the shavings is installed. : 

Milwaukee—Rockwell Manufacturing Co. build- 
ing factory building one story, 200 x 54. 

Oshkosh—Buckstaff Co., casket and chair man- 
ufacturer, building office building, one story, bun- 
galow type; improvements under way on factory 
building, 
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TIMBER LAND SALES 


WHITESBURG, Ky., Aug. 8.—The Virginia Iron 
& Coal Co., of Stonega, Va., purchased 1,000 acres 
of timber lands on the Kentucky-Virginia border 
and will install sawmills at once. The Caywood- 
Il’ope Lumber Co. purchased timber in the Big 
Black Mountains. 





CORNETTSVILLE, Ky., Aug. 8.—Cornett Bros. pur- 
chased oak and chestnut timber on the Leather- 
wood Creek headwaters and will start developing 
soon. J. L. Dizney, of Eolia, Ky., purchased sev- 
eral hundred acres of timber lands on the Cumber- 
land River headwaters. 





OBITUARY 


ALEXANDER MACLAURIN, president of the 
Campbell, MacLaurin Lumber Co., Montreal, 
Que., and vice president and general manager 
of the St. Maurice Paper Co. (Ltd.) Three Rivers, 
Que., died on Aug. 3, following a lingering ill- 
ness. Mr. MacLaurin was 70 years of age and 
was one of the best known lumbermen in eastern 
Canada. He was a former president of the Cana- 
dian Lumbermen’s Association, and a former 
president of the Montreal Lumber Agsociation. 
The funeral, which was largely attended, took 
place on Aug. 5. 














MARIAN POULSON, sister of Alex Poulson, 
of the Poulson Logging Co., Grays Harbor, 
Wash., died on July 30 at her home near Mon- 
tesano, Wash. Miss Poulson was born in 1866 
in Colchester County, Nova Scotia, and went 
west about ten years ago to live with her brother. 





W. J. POOLER, president and general man- 
ager of the Pooler Lumber Co., of Ogdensburg, 
N. Y., died on Aug. 4, in the Good Shepherd 
hotel, Syracuse, from injuries sustained in an 
automobile accident, his machine turning over 
with himself and family, including wife, two 
daughters and a son. One daughter sustained 
a broken collar bone and is still in the hospital. 
Mr. Pooler was 55 years old. 





JESSE BOWLING, for many years an active 
lumberman on Powell’s River, Wise County, 
Virginia, died Monday, Aug. 7 at his home near 
Dorchester, where he had resided nearly all of 
his life. He leaves a widow and several children. 





ELLSWORTH SMITH, proprietor of a planing 
mill at Newark, Ohio, died at the age of 55, 
following an operation for the amputation of 
three fingers. Mr. Smith met with an accident 
in the planing mill in which his fingers were 
badly mangled. He had been in business about 
twelve years. 





WILLIAM SIMPSON, for many years head of 
the William Simpson Planing Mills, Queen 
Street, Toronto, Ont., died recently at his home 
there, aged 80. He was widely known in lumber 
circles, retiring a few years ago from active 
——— A widow, four sons and four daughters 
survive. 


STATE-OWNED and operated port terminals 
are to be established at Savannah, Ga., follow- 
ing its designation as the official Georgia port 
by the present session of the State legislature, 
and about $15,000,000 will be invested in the 
construction of warehouses, terminals etc. 
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“The Peril of the Republic” 


When Benjamin Franklin was in France 
just prior to the revolution that overthrew 
Louis XVI, he wrote a personal note that since 
has become famous and that but for its irony 
was most complimentary to the French ruling 
class. It was, however, a veiled picture of 
French blindness to France’s impending fate, 
which the astute American philosopher fore- 
saw. De Tocqueville, the keenly observant 
Frenchman, who as the fruit of his visit to 
America im the ‘30s wrote a work that ranks 
with that of Lord Bryce, also predicted the 
revolution in France with the accuracy of an 
inspired prophet. But those of the French na- 
tion who might have saved it from its terrible 
welter of blood failed of their duty. 


It has been said that students of history 
have the advantage of deducing from the ex- 
perience of the past the principles that con- 
trol the destinies of men and governments, 
while others learn only by current experience. 
There is enough to be noted in the present so- 
eial and political unrest and confusion in the 
United States to inspire a wish to know their 
significance, and particularly whether they im- 
peril free institutions. 


The great achievement of the Constitution’s 
framers lies in the use they made of the world’s 
previous experience as a guide in designing a 
form of government possessing excellences 
never before realized and omitting defects that 
had caused the downfall of governments of the 
past. All the world has since had ample op- 
portunity to observe the success with which they 
wrought. 


From time to time the world’s wisest men 
have extolled our form of government, have 
elucidated its principles and also have shown 
wherein certain policies and proposals violate 
its spirit if not its letter. Often by the un- 
thinking these sincere defenders of liberty and 
tree government have been called unprogressive 
and even reactionary. Considerable acumen 
is needed to discern a tendency in government. 
Indeed, the effects of even radical changes in 
principle may not be immediately observable, 
particularly by those who habitually consider 
unrelated facts and ignore eternal principles. 
Some tendencies in American affairs have been 
observed with considerable anxiety if not with 
serious alarm by persons who are solicitous of 
the nation’s welfare. 


In ‘‘The Peril of the Republic,’’ a work 
just published*, Daniel Chauncey Brewer has 
made observations and comments upon Ameri- 
can conditions and tendencies of a sort to chal- 
lenge the thought and even excite the grave 
eoncern of those who wish the form of govern- 
ment preserved as established in the Constitu- 
tion, 

The author sees great danger in the influx of 
peoples who have no traditions of liberty and 
self government, as well as in the indifference 
of those who have such traditions. Recent re- 
strictions on immigration and the proposal of 
still greater indicate that a majority of Con- 
gress is at one with Mr. Brewer on that point. 
Some immigrants do not understand our in- 
stitutions, many more are indifferent toward 
them, and still others lead or follow in move- 
ments designed to destroy them. 

Mr. Brewer sees danger also in the widen- 
ing gulf between those who have and those 
who have not, a danger that is aggravated by 
the vulgar display of wealth. ‘‘It is all very 
pitiful and tragic,’’ he says, ‘‘ because thrift, 
a virtue in a republic, is good. The accumula- 
tion which follows thrift that is not covetous- 
ness is good, and the encouragement of art, 
the building of ample homes, and the weaving 
and wearing of beautiful fabrics, if not spoiled 
by pride, are good; but these things contain 
that in themselves which is self destruction in 
any society which does not provide safeguards 
thru right education. 


‘*Unless,’’ he says, ‘‘we can find a way to 
pull together the edges of the yawning gulf 
which divides the country into two great camps, 


*G. P. Putnam’s Sons, New York, N. Y. 


we can hardly hope for a long continuance of a 
political system inherited from a former gen- 
eration.’’ 


One fact with respect to immigration that 
the author emphasizes is often overlooked. It 
is that millions of aliens temporarily or per- 
manently domiciled in the United States are 
at times here and at times traveling abroad; 
thus keeping currents of influence moving thru 
alien populations in this country and the racial 
groups overseas. ‘‘The average alien,’’ the 
author says, ‘‘lives in an old world environ- 
ment, in which he is open to impudent robbery, 
criminal intrigue and exploitation.’’ Figures 
he presents show that the great mass of immi- 
grants is drawn to thirteen States, and that 
the foreign population of those States, which 
comprise less than one-sixth of the country’s 
area (excluding Alaska), is more than one- 
fourth the population of the entire country. 
His figures show also that more than one-half of 
the population of the States that are the centers 
of the nation’s industry is of foreign birth 
or parentage. 


The author observes that these racial groups, 
cut off from Americanizing influences by their 
ignorance of the English language and angered 
by what they have been led to believe has been 
Government neglect and indifference that have 
made them easy victims of exploitation, are 
eager listeners to antiamerican and revolution- 
ary propaganda. These foreign groups, tho 
separated from one another by race and lan- 
guage, are a unit in their ignorance of and 
their antagonism toward American institutions 
and are ready followers of revolutionary lead- 
ers. 


It is this situation that makes the vast igno- 
rant and unassimilated foreign population a 
menace to America. Indeed, many facts drawn 
from the author’s own experience present the 
danger so strikingly as to be disconcerting to 
those Americans who have been accustomed to 
rest in the belief that America is safe by virtue 
of her free institutions. 


Parts of the work constitute an indictment 
of Americans who exhaust their energies in 
commerce while ignoring social and political 
conditions that threaten the nation’s life. 
There is little of an encouraging nature in it, 
for the author paints his picture in the darkest 
shades. The best of citizens, however, need 
oceasionally to be stirred to the depths, and 
‘‘The Peril of the Republic’’ is caleulated to 
perform that function admirably. Those who 
love their country and wish to perpetuate its 
institutions want to know the dangers that 
threaten, in order to remove them. They will 
find in this book abundant evidence of those 
dangers. The book is supplied by the AMERI- 
CAN LUMBERMAN at the publishers’ price, $1.75, 
postpaid. 


MAKING HARDWOODS FROM SOFTWOODS 


BERLIN, GERMANY, July 25.—The manufac- 
ture of pine, poplar and similar ordinary woods 
into ebony, mahogany and other expensive 
hardwoods is a likely development here. An 
invention has been patented by Albert Theodore 
Otto, New York City, the American represen- 
tative of the extensive Krupp interests, whereby 
softwoods are hydraulically compressed to a 
point where they become so heavy as to sink 
in water. Any color desired is given the wood 
by forcible injection of a stain into it before 
the actual compression. A black stain, for 
instance, will thus create ebony and a rich 
dark brown stain mahogany. 

According to German experts, it is absolutely 
impossible to distinguish the fabricated hard- 
wood from the genuine, the former having all 
the characteristics of weight, beauty and wear 
of the latter. 

Mr. Otto, the inventor, believes that the hard- 
wood industry thruout the world will be revolu- 
tionized thru this invention. One result will 
likely be a very considerable drop in the 
European importation of mahogany, ebony and 
other high class woods, in his opinion. 





This is 
Actual 


This Ad Is Worth 
$2 Per M to You 


Clip it and attach to your order for any 
of the following items and we will allow 
you a credit of $2 per M—regardless of 


\ 


how many thousand feet you buy. 


SPECIAL AUGUST BARGAINS 


“Bruce” Blue Label Brand flooring is a 
trade winner and a steady repeater. 
Order any quantity—carloads or L. C. 
L.—direct from our big Chicago ware- 


house. 

Ch). FEE CH Ge. ein cdc ccccacecce. $145.00 
(2) 782 Select Otd. Red. cccccccceceesee 110.00 
(3) 78uZ Clear Otd. Whiite..ccccéccccs-. 170.00 
(4) 3%x2 Select Otd. White.............. 110.00 
(5) ¢%x2 Select Plain White.......... ..- 105.00 
(6) 3%x2 Clear Maple ......... pa oe 102.50 
(7) %x2 Factory Maple ....ccccccccccces 42.50 


€. BagTHOLomew HARowo00 Co, 


Office and Warehouse 
4052 Princeton Avenue, 
Chicago 
WE SELL TO DEALERS ONLY 
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In conjunction 
with Clancy’s 
RED BOOK \ 
Service we 
maintain an 
efficient 
staff to handle 
your 
and delinquent jy 
accounts. he: 


New York Office 


legal 


claims 


Ask for 
Pamphlet 
49-C. 


Address Legal Department 


Suite 1746-63—608 So. Dearborn Street, 
CHICAGO, ILLINOIS 





LUMBERMEN’S CREDIT ASSOCIATION 


157 East 44th St. 

















| 
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Fix Your Credit Loss 


in Advance 


You can state prett 
item in your over-hea 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


accurately every 
expense but one— 


The American Credit-Indemnity Co° 


| S11 Locust 
| St. Louis. M 


OF NEW YORK 


. 1141 Marquette Bldg. 
0. Chicago, IIL 


80 Maiden Lane 
New York, N.Y. | 
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Redwood 
tate. Jrom 
St.Louis. 










A Service You 
Should Know 


As distributors for the 
Union Lumber Company, 
Fort Bragg, Calif—one of 
the largest shippers of Red- 
wood in the world—we are 
prepared to ship you Red- 
wood from St. Louis in small 
or large quantities, mixed 
cars if you desire. 

California Redwood, Longleaf 


Timbers and Dimension, 
West Coast Lumber. 





Julius Seidel 
Lumber aay 


St.Louis 
Mo. 





















Better Service for 
Central West Buyers 


St. Louis has long been an im- 
portant lumber distributing 
point and many buyers in the 
central states will now welcome 
the news that from St. Louis 
they can obtain quick ship- 
ments of 
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iS! Ww ‘OAKSFLOORI 


Our plant is equipped with the latest 
Yat2s disc machinery for manufactur- 
ing “Sterling” smooth finished Oak 
Flooring and Moulding from high 
quality oak. 

All standard thicknesses, widths and 
grades of flooring are carried in stock, 
and we can make shipment of L.C. L., 
carlots or truck loads. 





Investigate our 
facilit.es today. 


Sterling Hardwood 


Bea Flooring Co. 
ST. LOUIS, MO. 



































BIG TREES 


I’ve noticed this: The big tree has the clear, 
The tree that lifts its head above the rest 
Nor bends to every storm of every year; 
I’ve noticed this: The big tree is the best 
By every test. 


And so I think it often is with men: 
The big is one above life’s little things, 
Who bends to storms, but lifts his head again, 
And thru the winters still awaits the springs, 
And works and sings. 


No youthful habit ever chains his limb 
Like poison-vines around a sapling tree; 
Slander, temptation, these are naught to him; 
Whatever rotten hearts around may be, 
His own is free. 


Great souls that lift above the sin-sick world, 
Big trees, big men, these are the need of now, 

Whose heads are lifted to the heavens pearled— 
Whatever storms may beat about their brow, 
Big anyhow. 


Be big, above the little things of life, 
Despair, and jealousy and idle ease; 

Be big in strife, yes, big because of strife, 
Be big as are the great, triumphant trees, 
Yes, big as these. 


In Other Words, We Do Not Care for Hair 
Tonic as a Tonic 

‘Wet or dry?’’ asked Jack, the Devon Avenue 
barber, as he poised a comb above the head of 
this department. 

*“T don’t know whether you mean my hair or 
my principles,’’ said we, ‘‘but, in either case, 
dry.’? 


KEEPING DOWN TO WORK 


Not long ago there were some lines in this 
department about a traveling man who found 
himself marooned in a town on Sunday. The 
picture shows were all closed, and there was 
no place to go. It is a well known fact that 
an American has to go somewhere. So, as 
there was no other place to go, this sales- 
man went to church. 

Not long ago this department, finding it- 
self in exactly that situation, thought it 
ought to take some of its own medicine, so 
we dropped into a Methodist church at Wheel- 
ing, W. Va. We were a little late and just as 
we entered, the choir rose and sang. 

‘*And in that life of light I’ll walk till 
traveling days are done.’’ 

It is hard for a traveling man to get away 
from his work. 


THE CLASS IN DRY-KILNING 


The class in dry-kilning at the Forest Prod- 
ucts Laboratory at Madison opens up an inter- 
esting avenue of thought to the practical lum- 
berman. The class was not called the dry- 
kilning class because the strenuous study almost 
killed the dry-kilners, nor did the study have 
anything to do with that small but vociferous 
minority which imagines that the country has 
been practically killed by the drys. 

Nothing of the kind. No, these were men 
who make automobiles, golf clubs and other 
necessi.ies of American life that are made of 
wood, and of wood that must be properly kiln- 
dried. And they studied such questions as the 
moisture content of automobile spokes (which, 
to our mind, is a new but clever place to hide 
the stuff) and how golf clubs can be kept 
straight (we can think of no other method than 
to raid them occasionally) and such things as 
that. 

But, as a practical lumberman, we want to 
ask, yea, even to suggest, why it would not be 
possible for the Forest Products Laboratory 
(wiih the accent on the labor) to invite in other 
lumber consumers and teach them the multitud- 
inous and multifarious phases of the proper ap- 
preciation and application of wood? For ex- 
ample the farmer? What’s the use of showing 
the manufacturer of farm implements how wood 


should be kiln-dried if the farmer is going to 
turn around and leave them out in the wet? 

The farmer has a lot to learn about lumber, 
but not if you ask him, 





CUTTING PRICES 


In these days when somebody says ‘‘prices’’ 
somebody else immediately says, ‘‘sh-h-h.’’ 
Prices, like pajamas, are something not to 
be discussed by nice people. Talking about 
cutting prices or maintaining prices may land 
a man in the penitentiary. Which isn’t so 
bad, since he would then be assured of three 
meals a day from the otherwise reluctant 
public. 

But most lumbermen own automobiles, and 
any man who owns an automobile owns a 
shining example of the evil of unmaintoined 
prices and the present tire situation. There 
is a tire war on between the manufacturers 
and it is popularly supposed that the con- 
sumers are reaping the benefit. But are they? 

A man can start down automobile row now 
and have the same tire quoted to him at 
seven different prices. It makes a demoral- 
ized market and a dissatisfied trade. Every 
time a man buys a tire he thinks he might 
have bought it for less somewhere else or 
that some favored customer is getting it 
for less right here. 

But, in the language of the day, that ain’t 
all. There are two ways a tire manufacturer 
can meet cut-throat competition; cut his own 
throat or cut quality. The second is the 
simplest and safest—for him. It is not so 
safe for a man who rides on his tires. 

As for the poor devil of a dealer who 
stocked up at regular discounts and then finds 
that the manufacturer is slipping a better 
discount to some fellow down the street, 
words can not adequately paint his misery. 

That kind of a market does not help any- 
body—consumer, dealer or manufacturer. 





To the Couple Who Spent Yesterday 
Inspecting Their New Home 

You climbed up ladders; you inspected the first 
and second floors and the attic. But did you spend 
much time in the cellar? 

Probably not. Yet the comfort of your home will 
depend on what you put down there. 

We’ll, let us tell the American Radiator Co., 
which published the above advertisement, say 
it does. 


TEACHING LUMBER IN THE PUBLIC 
SCHOOLS 

Instruction in the use of wood was, in the 
childhood of most of us, restricted to the use 
of hickory and birch. It is a matter of regret 
to some of us old crabs that hickory and birch 
are but little employed by the teachers of to- 
day. If it were, perhaps we would have fewer 
flappers and less jazz. Parents long ago ceased 
to train their children ; if the teacher also 
lays (or lies, whichever is correct) down on the 
job, what is to become of the kids? 

But perhaps nothing serious will become of 
them because of the falling off in the use of 
birch and hickory if something is substituted 
therefor. Ordinarily we are violently opposed 
to the use of substitutes for wood—but not if 
the substitute is wood. 

In the old days, if a boy or girl did not like 
school, the birch switch or the hickory rod made 
them like it. But pine and fir and oak and 
other things can make them like it, and like it 
in a different and better way. 

- Perhaps if the boy learns the beauty of build- 
ing, and the girl the fun of furnishing a home, 
they will get a better slant at life than they 
get in the popular songs and popular magazines 
of the day. Perhaps they will suddenly see 
that a little white cottage is more to be de- 
sired than an ‘‘apartment in a cage of steel 
and stone;’’ perhaps they will get nearer to the 
real things of life and a little farther from the 
artificial. 

And, then again, perhaps they will not. 

But it’s worth trying. 
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What It Costs to Operate Trucks 


With an increasing number of good roads, and 


a corresponding increase in the use of motor 
trucks, lumbermen are turning more and more to 
delivering material in the country, and in some 


eases to delivering material at other yards within * 


trucking distance. Trucks represent a consider- 
able investment and the expense of operating them 
is no small part of the total expense of conduct- 
ing a business. Where deliveries are made a dis- 
tance of only three miles it is evident that, where 
the expense of operating the truck per mile is 30 
cents, the delivery cost of 90 cents is not over- 
whelmingly large. If, on the other hand, this 
material is delivered fifty miles away, the cost of 
delivery will be $15 and, unless this cost is taken 
into consideration, the lumberman is very likely 
to find his business in poor financial condition 
before long. 

In other words, the retail lumberman of today 
should know what it is costing him to deliver 
material by truck and should base his selling prices 
in some measure upon this cost. However, a great 
many lumbermen do not know their truck operat- 
ing costs. In fact they do not realize how much 
it is costing thim to deliver matvrial either by 
team or by truck. Therefore the accompanying 
figures, secured from F. B. Chapman, treasurer of 
Finch, Pruyn & Co., of Glens Falls, N. Y., will be 
particularly helpful and instructive. Of course 
truck operating costs vary with the type of truck, 
condition of the roads, ability of the driver, and 
so on. But that these costs should be known and 


against truck operation. The company at times 
delivers 75 to 80 miles from its yard. The 2- and 
1-ton trucks are equipped with pneumatic tires, 
while the 3%-ton truck is equipped with solid 
tires. The detailed figures appear at bottom of 
this page. 


June Makes Republic Sales Record 


Positive evidence of rapidly improving business 
conditions is reflected in the volume of sales now 
being enjoyed by the Republic Truck Sales Corpo- 
ration, of Alma, Mich., according to Col. Frank PB. 
Smith, president. 

“From a sales standpoint, June was our best 
month in two years,” says Col. Smith, “and during 
the first six months of 1922 we sold more Republic 
trucks than during the entire year of 1921.” 


Getting Satisfaction from Log Hauling 


The F. B. Zieg Lumber Co., of Fredericktown, 
Ohio, has used motor trucks for a long time and 
has tried out various types of equipment, so that 
from its experience it is able to tell what sort of 
equipment will haul logs satisfactorily. The com- 
pany transports its logs by truck over consider- 
able distances and frequently has to operate over 
very poor roads. Furthermore, Ohio timber is 
more or less scattered and a truck one day may 
go forty miles north for a load and the next day 
be required to go fifty miles south for one. Con- 
sequently a log loading mechanism is essential, 

and one that will work 











quickly is extremely de- 
sirable. Because of the 
varied character of the 
roads and at times their 
poor quality, good trac- 
tion is absolutely essen- 
tial, and therefore tire 
equipment is very im- 
portant. And the truck 
must be sturdy, depend- 
able and easy running. 
In new equipment pur- 
chased recently, the F. B. 
Zieg Lumber Co. believes 
it has two outfits which 
have all of the advantages 
named above. F. B. Zieg, 
president of the company, 
in writing to the AMER- 
ICAN LUMBERMAN said: 








One of the Logging Truck Units Found so Successful by the F. B. Zieg 


Lumber Co. 


considered is made plain by the figures. Finch, 
Pruyn & Co. keep at all times an accurate record 
of their truck operating costs. The trucks were 
new when bought by the company and the cost 
figures shown are accurate in every respect. The 
company figures depreciation at 25 percent but as 
the trucks are kept in its own garage, no garage 
rental charge is made in arriving at cost of opera- 
tion. The charges under the heading ‘Drivers’ 
Incidental Expenses” are those expenses incurred 
on the road when out on trips. 

In the Glens Falls section the roads are, gen- 
erally speaking, very good during the summer but 
during the winter are very bad. Nevertheless, 
when it is possible to do so the company operates 


“We were so enthused 
over the success we have 
had that we thought it 
might be interesting for 
some other of your readers to know about the lay- 
out. We purchased two of these trucks. They 
are the Gramm-Bernstein make, from Lima, Ohio, 
equipped with log loader made by the Amos Lum- 
ber Co., of Edinburg, Ind., and having Kelly 
Springfield Caterpillar tires. We can _ scarcely 
imagine an outfit for logging or hauling lumber 
better than this, and it is certainly doing our work 
in fine shape. The loader is so constructed that 
the power is taken direct from the transmission 
and will load almost any kind of log in two or 
three minutes. We feel that these trucks are each 
doing the work equivalent to that of four teams 
—quite a saving—but, not only that, they do the 
work quickly.” 


ONE of the big advantages of operating trucks 





167,000,000 Feet 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT.—AIl the live 
timber marked or designated for cutting, and 
all merchantable dead timber, located on 
the Granite Basin Logging Unit, embracing 
about 13.660 acres in Townships 22 N., 
Ranges 6 and 7 E., and Townships 23 N., 
Ranges 6 and 7 E., M.D.M., Plumas National 
Forest, California. estimated to be 7700 M 
feet B. M. of yellow and Jeffrey pine, 72.500 M 
feet B. M. of sugar pine, 2.700 M feet B. M. 
of white pine. 48.500 M feet B. M. of white 
fir and lodgepole pine, 800 M feet B. M. of 
Douglas Fir, 32,500 M feet B. M. of red fir, 
and 2,300 M feet B. M. of incense cedar, a 
total of 167.000 M feet B. M. of sawtimber, 
more or less. 


STUMPAGE RATES.—Lowest rates consid- 
ered, $3.00 per M feet for yellow pine, Jeffrey 
pine and white pine. $3.50 per M feet for 
sugar pine, $1.00 per M feet for white. red, 
and Douglas fir, lodgepole pine. and incense 
cedar, and for material below the specifica- 
tions of sawlogs as defined in the contract, 
to be removed at the option of the pur- 
chaser, for which payment is required by 
the Forest Service, $U.5U per M fect. 


DEPOSIT.—$3,000 must be deposited with each 
bid to be applied to the purchase price, re- 
funded, or retained in part as liquidated dam- 
ages, according to the conditions of sale. 


FINAL DATE FOR BIDS.—Sealed bids will be 
received by the District Forester, San Fran- 
cisco, California, up to and including Septem- 
ber 15, 1922. Before bids are submitted, full 
information concerning the character of the 
timber, conditions of sale, deposits, and the 
submission of bids should be obtained from 
the District Forester, San Francisco, Cali- 
fornia, or the Forest Supervisor, Quincy, 
California. 








BEST LOCATION IN AMERICA 
FOR FOREST PRODUCTS INDUSTRY 


Unlimited supply of hardwood, Beech, 
Birch and Maple as well as softwood, makes 
this city ideally situated for furniture manu- 
facture, wood turning industries, etc. 

The Sault is growing into the center of a 
great wood-working industry, with several 
big plants locating here recently, and two 
handle factories in the past year. 

Ideal residence, location, good schools, 
etc., transportation, cheap electric power, in 
city of 14,000 make situation ideal. 

Unlimited raw material supply. 


Addreee, Civic & Commercial Association, Sault Ste Marie, Mich. 








LATADY, ANDREWS & Go. 


CERTIFIED PUBLIC ACCOUNTANTS 





JOHN F. ANDREWS, C. P. A. 
Formerly General Auditor Kaul Lumber Co. 
In Charge of Lumber Department. 





Brown- Marx Building, 
BIRMINGHAM, ALABAMA 





























its trucks during the winter season. When they is that they advertise the business. See that they f } 
aré not being operated the chauffeurs are kept on are neat and that they properly represent the com- 
the payroll and part of their wages is charged pany. 
Cost of Operat- Cost of Operat- Cost of Operat- GILBERT NELSON & CO. 
ing 3/2-ton truck ing 2-ton truck ing 1-ton truck 
for two years for two years or one year 
aaie poset te onmed Public Accountants 
Dec. 31, 1921 March 31,1922 April 1, 1922 t 00-601 LUMBER EXCHANGE BUILDING 
Total Per Total Pd Total —_ Cc ° 
cost mile cost mile cost mile HICAG 
MVNNCGEI WUMEDS od fiaiele ¥ia.s 6.0 o% 6032 cb Hee Wesalens $2,435.13 .119 $2,632.50 .123 $1,175.22 .105 TELEPHONE RANDOLPH 7777 
Driver’s incidental expenses...............ee0% 226.25 .011 64.27 .003 20.30 .002 7 
CR BR OA hoe Oe Kare Read Ree ek Ree meee 1,458.23 .072 862.77 .040 356.00 .031 — —$——— 
ee eee ee ee eee ee 142.35 .007 111.37 .005 16.74 .001 
Repairs ee ae ere 1,461.74 .072 1,166.39 054 276.99 .025 THE ACTUARY DOES A MAN’S WORK 
WIS a atin aoa ae Wi ee RAS 8 CRS eee» 8.9 Sims 80.00 .004 56.24 .003 18.75 .002 
6 9 011 130.47 .011 Amd does it accurately. A book to use for figuring 
Insurance, fire, theft, property damage......... 126.28 .006 229.07 . 30. 5 moulding, lumber bills, car freights, car invoices, yard 
Insurance, accident .....cccicccccccessssvcces 81.74 .004 89.52 .004 36.97 .003 ‘nyentories, odd sizes, etc. Has a table for determining 
Depreciation (25 percent) oc cc ccccescesccssees 2,473.18 .121 2,091.43 .097 389.59 .035 the list of new mouldings, a table of prices on door and 
Sundry garage and miscellaneous expenses...... 246.84 .012 250.84 .012 210.60 .019 window stock, a table of measurements on wall board 
if in 32 and 48-inch widths and various other valuable 
(No rental charge.) — Seon PEER —_———— stables. The Lumberman’s Actuary, price postpaid, bound 
RNG Shalala a CRE ek A Re Mees $8,731.74 .428 $7,554.40 .352 $2,631.63 .234 nm jeather, $8.50. AMERICAN LUMBERMAN, 431 8. 
NUE, QUCEIIOU ss 6 oc cccicc cde et ene iw eanmeoan ee 20.377.9 21,453.7 11,233 Dearborn 8t., Chicago, 
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Every Business 


of comsequence ought to have proper card representation. 


WIGGINS 
Peerless Patent Book Form Cards 


are used by many of America’s largest card users 
—superiority of engraving and the con- 
venience of the book form style 
explains why. 





Send for tab 
of specimens, 
detach them 
one by one and 
observe their 
sharp edges 
and general 
excellence. 


The John B. Wiggins Company 


Established 1857 
Die Embossers 


Engravers Plate Makers 
1108 South Wabash Avenue CHICAGO 


Or EEL COMPANY 
° nd TSSURGH. CA 
C1SHER OUILOIN® 
CHICAGO 








Carpenter Aprons 17 Cents Up 
Nail Aprons 11 Cents a 


They Advertise Your Business }¥ 
They Please Your Customers 


The advertising expense of 
— these aprons is very 
small. 


We also are makers of adver- 
tising shop caps and all kinds 
of household items made of 
cloth. 

Write for samples and prices di- 
rect from the manufacturer to you. 
We have no commission agents, 
Samples and quotations sent on 
receipt of 25c in stamps. 


Ford, Lincoln “4 










Fe thn St, & Co. 
CHICAGO, ILL. 








| Gen'l Office—2200 Insurance Exch., 





ROBERT W. HUNT & CO. 
INSPECTING ENGINEERS 

Independent Unprejudiced Inspection of 

LUMBER: PILING - TIES 

TREATED MATERIALS 

New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Hibernia Bank Bldg. Bisbee, Bldg. 


CHICAGO 





Ce nme ee 





 Pianiad Oak FLOORING 


THE Best Onk Hooring 








WARREN AXE & TOOL CO. 


WARREN, PA. 


fey-V-\ oR -1 p43 


Were awarded highest 
honors Panama - Pacific 
international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tocis 








The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 


$1.25 postpaid, 


AMERICAN LUMBERMAN, Publisher 
431 Seath Dearborn St,, CHICAGO 








or 











FOREIGN FIELDS FOR INDUSTRIAL END 














Notes from Germany and Elsewhere 


WASHINGTON, D. C., Aug. 7.—Despite the large 
forest area of Germany, it has great difficulty in 
supplying its present lumber needs and is obliged 
to import for domestic consumption, according to 
a report received by the lumber division of the 
Department of Commerce. The low purchasing 
value of the mark, however, makes it impossible 
for Germany to cover its demands from foreign 
markets as in prewar days. For this reason the 
Prussian Forest Administration proposes to in- 
crease the domestic supply by felling more trees 
in the near future. FE. M. Zwickel, assistant trade 
commissioner, Berlin, says this undoubtedly can 
be done for some time without impairing the for- 
ests, since before the war they were never over- 
worked and were well taken care of. It is esti- 
mated that 2,145,657 hectares will be worked or 
cut over during 1922 as compared with 2,542,870 
hectares in 1913. The production is expected to 
be as large as in 1913, or 5,451,000 cubic meters 
(190,785,000 cubic feet). 


Germany’s foreign trade in lumber is intrusted 
to the Aussenhandelsstelle fuer Bohholz und 
Erzeunisse der Saege-Industrie. This semiofficial 
organization has the authority to grant export 
and import licenses. It also checks the sales price 
made by the exporters in order that there will not 
he too great a difference between the selling price 
und the world market. Mr. Zwickel says: 

During the early part of the year there was 
much speculative buying. The point was reached, 
however, where almost all stocks of seasoned logs, 
rough timber and other lumber were absorbed and 
rumors were afloat that there was-a decided short- 
age, which tended to increase the price. The high 
prices, together with the stringent money market, 
caused a decided slump in orders beginning in 
April, 1922. It is claimed that the price of Ger- 
man lumber has reached the world market level. 
Kears are expressed that when the price of other 
German products reach the world market level 
there will be a still greater slump in the lumber 
trade. The present market notices the absence 
of speculative buying and only purchases are being 
made which are actually necessary. 

The nonactivity of ihe building trade and the 
officially enforced low rents, which retard building, 
have brought about an acute shortage of houses, 
apartments, stores and other buildings thruout 
Germany. The recent increase of rents permitted 
by the Government has brought about a change in 
building circles, thereby increasing the demand for 
building lumber. From all indications the demand 
for building timber will continue for some time. 

In spite of the high prices of lumber the furni- 
ture and veneer industries have experienced a very 
busy period. The shook and stave business, which 
is a large one in Germany, has also been very 
active and the latter feels the shortage of Amer- 
ican hardwoods. The shipbuilding industry has 
revived and the demand for lumber for this pur- 
pose is heavy. Demand for miring timber also 
has been favorable. The opportunities for im- 
porting American lumber to the extent before the 
war at present is impossible, Mr. Zwickel says. 
Only small quantities are being shipped to Ger- 
many from this country, consisting chiefly of wal- 
nut, cedar and oak. This is due principally to the 
high value of the dollar. 

Vice Consul Charles J. Pisar reports from Cape 
Town that there is a fairly important market for 
southern pine in the Union of South Africa, but it 
is generally believed that with better shipping 
facilities and more favorable prices a greater de- 
mand could be developed. 


Trade Commissioner Alex. V. Dye reports from 
London that lumber arriving from Archangel, Rus- 
sian White Sea port, is unsatisfactory and that 
complaints have been frequent, with some litiga- 
tion. The lumber is of bad quality and shipments 
unsatisfactory. The Surrey Commercial Docks, 
London, are very busy now, he says, with steam- 
ers coming in from Scandinavia. In one day as 
many as thirty steamers were unloading. 


The city of Melbourne, Australia, has approved 
a loan of $4,543,450 for street paving. On the 
recommendation of the city engineer it was de- 
cided that about 50 percent of the funds would be 
expended in laying wooden blocks and the re- 
mainder on asphalt and tar preparations. 

Consul Lester Maynard reports from Alexandria 
that the Egyptian State Railways have called for 
bids covering 201,700 ties. Certain American 
hardwoods and softwoods are included. Tenders 
must be in the hands of the General Manager, 
Egyptian State Railways, Cairo, Egypt, by Sept. 
7, and it is recommended that this matter be 
taken up preferably thru local agents in Egypt. 
A copy of the tender may be consulted on applica- 
tion to the bureau of foreign and domestic com- 
merce, or its branch offices. 





Improvement in Latin America 


WASHINGTON, D. C., Aug. 7.—Generally speak- 
ing, economic conditions in Latin American coun- 
tries show improvement, according to the latest 
cable advices received by the Department of Com- 
merce, 

There has been a steady improvement in most 
lines of Brazilian trade, and altho a few large 
orders have been given business prospects are con- 
sidered fair. The forthcoming exposition at Rio 
is a strong factor in increased buying. Continued 
improvement is noted in Argentina. The rumor 
of a Federal loan of $200,000,000 had a favorable 
effect on the exchange situation. 

The Cuban outlook is better. The sugar crop is 
4,000,000 tons. A tone of optimism prevails. 
President Zayas recently signed the budget bill, 
setting the amount of public expenditures during 
the new fiscal year at $55,638,800, a reduction of 
nearly 50 percent from the previous budget. New 
taxes are under consideration to produce the neces- 
sary revenues. 

Some improvement is noted in the situation in 
Mexico. There hag been some renewed activity 
in the mining industry, and rains have improved 
crops in the north central section. However, com- 
mercial loans are restricted and there is little de- 
mand for such accommodation on account of the 
stagnation of business and the prevailing high 
rates of interest, which are from 1% to 2 percent in 
Mexico City, but higher in the country outside the 
Federal district. Banks report a large demand for 
gold, but the supply on hand is small and de- 
posits have decreased slightly. The general credit 
situation remains unfavorable and cellections are 
difficult. 

Gradual improvement is noted in Uruguay, while 
a revolution retards progress in Paraguay. The 
general economic situation in Uruguay shows a 
noticeable improvement over conditions during the 
same time a year ago. The improvement is cred 
ited to increased export of various commodities at 
fair prices. Exchange on New York is steady. 
Until a settlement of the revolution in Paraguay 
is effected business promises to remain at a stand 
still. 

Gains in Peru’s foreign trade are reported. 
Wholesale buyers still hesitate to place large or- 
ders, hoping for a more favorable exchange situ- 
ation, but there was a slightly better undertone in 
Peruvian business during the last month. Signs of 
improvement are evident in the outlying depart- 
ments of Peru, except Iquitos, where the depres- 
sion which followed the insurrection last year con- 
tinues unrelieved. 

The rise in exchange value and increase in 
nitrate sales lend a tone of optimism to the mar- 
ket in Chile, and the gradual improvement in the 
general economic situation has been maintained. 
It is expected that the continued sales of nitrate 
for August delivery will bring increasing strength 
to the economic position of the country. 


Australian Depression Continues 
[Special Correspondence to AMERICAN LUMBERMAN | 


PERTH, WESTERN AUSTRALIA, June 23.—Echoes 
of Mr. Tiemann’s visit to this State are publications 
dealing with his investigations now being issued 
by the forests laboratory department of the local 
university. Mr. Tiemann made many recommenda- 
tions as to forest policy, particularly stressing the 
necessity for fire control, but it is doubtful if much 
good will accrue, as the forest lands of this coun- 
try are very far flung, exceedingly sparsely inhab- 
ited, except where actual sawmill operations are 
carried on, and the rooted conviction of the average 
bushman of Australia that a fire is the very thing 
a forest needs for regeneration. Pastoralists are 
among the worst offenders. Having a hundred 
sheep they have no regard for forest wealth and 
turn their minds solely to grass, so year after year 
these men scatter firebrands thru the bush and set 
vast tracts of country ablaze in the hope of seeing 
a few inches of more succulent grass as soon as the 
winter rains fall. 

Much concern is being shown, by Australian saw- 
millers and the ever increasing body of people who 
desire the Commonwealth to be more self-support- 
ing, over the vast imports of softwoods into the 
country. Immense quantities of both Oregon and 
Baltic woods have reached these shores of late, 
and trade reports show further big shipments to 
come immediately. Just what is going to be done 
with it all is mystifying because of the slump which 
exists in so many trades, building included. Per- 
haps everyohe concerned in these consignments 
imagines that the night of uncertainty will vanish 
of a sudden like summer morning fogs and the way 








AvuGus? 12, 1922 


AMERICAN LUMBERMAN 


oN 
Ko) 





to industry and prosperity open clear and golden. 
The present condition of the industrial mind does 
not lend much encouragement to the view. As a 
body the industrialists are still dancing like a lot 
of Shakespearean witches round the capitalistic 
eauldron daring the mixture to overflow. They 
are meeting in a big conference at the moment in 
Sydney devising how best they can change the 
political complexion of this country, debating hotly 
whether they will go in for red revolution or pink 
evolution along old established political lines thru 
the ballot box. At a preliminary conference in 
Brisbane six months ago they adopted the I. W. W. 
preamble of all the profits for those who made them 
and all the world’s good things for all the world’s 
workers, but the gradual effect of this was to 
frighten the “man in the street,’ the individual 
who as a rule doesn’t much care which party is in 
office so long as it leaves him alone to live as he 
likes, and impel him into the ranks of the so called 
reactionaries. The culminating disaster of the 
policy was seen in the recent elections in New 
South Wales, which resulted in the complete over- 
throw of those who had fondly dreamt that Aus- 
tralia was ripe for Soviet forms of Government. 
Now the moderates and the extremists are wran- 
gling among themselves and settling whether the 
I. W. W. preamble shall go or stay. If it goes it is 
forecasted that the red raggers will secede and 
form the “Organized Workers’ League’’—they are 
getting a bit afraid of the wider sounding title of 
I. W. W. These men assume as a fact that the 
workers of Australia have become disgusted with 
the weak-kneed parlor Bolshie and want the real 
redblood type which will do things and not dream 
them. Somehow the rational folks of this land are 
beginning to think it is safer to let these windy 
beings hold forth to their heart’s content. As the 
years pass and the economic relationships of the 
world slowly adjust themselves the dawn of revo- 
lution recedes rather than approaches. That they 
will kick up as much dust as possible goes without 
saying, and sections of them are now engaged in 
yelling at their loudest that the capitalists are now 
in league with the Federal Arbitration Court to 
force down wages. Following upon the decline in 
the cost of living figures, this court has simply had 
to order wage reductions. First came the shearers, 
who are tearing around swearing that they won’t 
accept the award and will strike and hang up the 
wool industry—leave the sheep warm with its wool 
and not at the mercy of winter’s winds. Now come 
the engine drivers and firemen, and following them 
closely the engineers, both up against a fairly 
substantial cut which has completely exasperated 
them, and they too are threatening to ignore the 
awards and resort to the old weapons of strike. 
The Bolshies behind them would no doubt dearly 
love to see a crisis precipitated, but the community 
as a whole is not worrying and regards’a deal of 
it as bluff. 


Notes on British Timber Trade 


LONDON, ENG., July 26.—The common sensation 
of the week is the lowering of the British bank 
rate to 3 percent for the first time since prewar 
days, which, it is boped, will stimulate trade. In 
the meantime the drastic fluctuations of the Ger- 
man mark is having a disastrous effect upon the 
world’s markets. Up till recently Germany has 
been purchasing large quantities of American hard- 
woods, but the depreciations in monetary values 
will have the effect of curtailing business. 

There is a revival in the demand for mahogany 
from the United States. At the recent Liverpool 
auction sales a considerable quantity of African 
mahogany was bought for shipment to America. 
Prior to the war American buyers were a distinct 
feature of the Liverpool sales and it is encourag- 
ing to notice a revival of this outlook from the 
African productions. 

Dealings in all descriptions of hardwoods are 
chiefly confined to small lots from stock or to 
newly arrived shipments. Individually, transac- 
tions may not be large, but in bulk a fair amount 
of stock is changing hands. Interest is chiefly 
centered in good grades of 1-inch oak, %-inch chest- 
nut, canarywood, and hazel pine. Forward con- 
tracting is seldom indulged in except for items 
unobtainable from stock. In this connection it 
may be noted that several orders for wide cotton- 
wood have been placed recently. A slightly im- 
proving tendency in the dollar exchange is bene- 
ficial to importers. Fresh arrivals during the 
week have not been very extensive. 


(SEEEEERBLBEREEZABAAS 


COCOBOLO FOR CLOCKS 


Clocks of a. beautiful color and design and of 
an unfamiliar wood attracted the admiring eye 
of the visitor to Chicago’s Pageant of Progress as 
he passed the booth of the recently organized 
Astronomical Clock Manufacturing Co. of this city. 
Upon examination the wood proved to be cocobolo, 
a very hard Mexican wood, taking a light red fin- 





ish similar to what is known in the furniture 
world as “Sheraton” mahogany. The clock was 
ornamented with an intricate design of inlay and 
bead work of Ukrainian workmanship and is some- 
thing new in this country. Other clocks of the 
same style and similar ornamentation are made of 
Mexican mahogany, rosewood and ebony. One of 
these is said to have cost $5,000. The tiny per- 
forated beads of various colors are set into the 
extremely hard wood and many thousands of them 
are used in the design. The patience and delicate 
workmanship required is easily appreciated by the 
most casual observer. 


(SPEER EBBRAEELGGAASA 


WOMAN EXECUTIVE OF TEXAS FIRM 


LUFKIN, Tex., Aug. 7.—Demonstrating the abil- 
ity of women to adapt themselves to almost any 
business career, one of the successful hardwood 
manufacturing concerns of Texas has as its sales 
manager a capable young woman who is holding 
her own in the hardwood industry, in which com- 

petition is very keen. 

—— Miss M. E. McCafferty 

came to Lufkin a few 
months ago as secretary 
and sales manager of the 
Philip A. Ryan Lumber 
Co. Miss McCafferty had 





MISS 
M. E. McCAFFERTY, 
Lufkin, Tex: ; 
Secretary-Sales Manager 
Philip A. Ryan Lum- 
ber Co. 





been employed in the 
Memphis office of that 
company for about a year 
and when that office was 
discontinued she was 
transferred to Lufkin and 
made sales manager. Be- 
fore becoming connected 
with the Philip A. Ryan 
Lumber Co., Miss McCaf- 
ferty had several years’ 
experience with other lumber concerns and is well 
posted on all grades and species of Texas hard- 
woods. She has not only a keen appreciation of 
the qualifications necessary to successful salesman- 
ship, but her years of experience in the lumber 
trade has given her a broad and accurate knowl- 
edge of the manufacture and grading of lumber, 
and no operation connected with a sawmill is a 
stranger to her, and buyers of hardwoods who deal 
with the Philip A. Ryan Lumber Co. find their in- 
quiries and orders given prompt and efficient 
attention under Miss McCafferty’s direction. 


— 


PARA BEAREEAEEAAAAB: 


POPULAR FIRE EQUIPMENT 


The largest single order ever recorded in the 
history of the fire apparatus industry recently 
was secured by the American-LaFrance Fire En- 
gine Co., when the city of Philadelphia ordered 
forty-two pieces of fire fighting apparatus. An- 
other large order is one recently placed by the 
city of New York, which ordered twenty additional 
pieces of apparatus, bringing the total number of 
American-LaFrance fire fighting trucks in use in 
New York to 171. This company is the oldest and 
largest manufacturer of fire apparatus in the 
world, having been established since 1854. The 
smaller fire fighting equipment, such as the La- 
France chemical engine, is all made with the same 
thoroness as is the large American-LaFrance fire 
apparatus, and is experiencing a popular demand 
in all kinds of industry. 


SAREE AEABAAaEAAAE 


NEW USE FOR WOOD FLOUR 


Visitors to Chicago’s Pageant of Progress have 
been interested in the display of a new mechanical 
pencil, called the “Realite.’ Those who paused 
to examine the pencil and its makeup more par- 
ticularly were surprised to find that it is com- 
posed of a new kind of chemical product in which 
wood flour is the most prominent constituent. 
This material is said to be a dense, hard composi- 
tion, as light as wood and almost indestructible. 
It will not chip, crack, warp or discolor, it is 
claimed, and a beautiful finish is possible on its 
hard surface. The material is manufactured by 
a Chicago concern, and is used for numerous other 
purposes, such as telephone mouth pieces, various 
parts of many instruments and for ornamental 
work on certain kinds of furniture, 


: It’s the * ‘Best Bet” 
{ 


for dealers who want to attract the 
trade of the better class of home 


builders. 

is guaranteed not to have any cutter- 
head or knife marks on the face. It 
therefore finishes beautifully. Your 
customers will be delighted with its 


superior quality and uniform milling. 
Buy it in L. C. L, or carlots with 


Tenn. Aromatic Red Cedar 
Closet Lining and Beech Flooring : 


MMinnvilleM Co 


9° Minnville Tenn. 
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HAND MADE 


CYPRESS 
SHINGLES 


Quality Guaranteed 


Rhem Shingle Company 
RHEMS, S. C. 


We manu- 




















BEST BOOK IN THE LUMBERMAN’S LIBRARY 


Is ‘*fote-road and Trail,’’ just published. Here is ‘‘the 
lumberman poet’’ at his best, singing heart-winning 
songs on logging, lumbering, and life in general. TIllus- 
trated in color. A book no lumberman skould miss. 


$1.50 postpaid. AMERICAN LUMBERMAN, 


Publisher, 
431 S. Dearborn St., Chicago, Ill. 











NO STOP 


to our business — now operating 
under Receivership. 


All purchases on cash basis. 


MILLS: Send Us Your Stock Lists. 
BUYERS: Send Us Your Enquiries. 


AMERICAN LUMBER & MFG. CO. 


PITTSBURGH, PA. 
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West Penn Lumber Co. 


Wholesale Lumber 





















WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 
PITTSBURGH, PA. 

IDAHO 
MINNESOTA 
WESTMONT 
LONG and SHORT LEAF 


_— { Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 














B.W. Cross Lumber Co. 


301 Oliver Building, 
Pittsburgh, - - Pa. 


White Pine,Yellow Pine, Hemlock & Fir 
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MAKE ANOTHER ROOM 
IN THE ATTIC 


Showing 
stairs and make \ Stairway 
xtra profits. The \\ 
nost practical stairs \\ 
made. Excellent 
m market for it in every \ 
town. Saves space— 
simple and safe—any- 
one can operate it. Easily 
and quickly installed in 
any home already built.6 No 
stock required. Write for 
prices. 


FARLEY & LOETSCHER MFG, 
‘ DUBUQUE — IOWA 





Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 


















Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 


NewYork Chicago 
enver 
Francisco 


No. 1 











MICHIGAN 

















REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Samer Flooring, 
Sash, Doors, Blinds, Window Frames, ‘Mouldings 
x Shooks from SAGINA 


Western White Pine and ih White 
Pine for direct shipment from Idaho. 


and 











17 Northern 
Hardwoods 


The Best Produced—We have it 


Maple, Elm, Birch and Basswood 


VON PLATEN-FOX CO. 
Main Office, IRON MOUNTAIN, MICH. 
1 7 Grand Rapids Office, Chicago Office 


Perkins Bidg. No. 1329 Peoples Gas Bldg. 1 7 
Michigan Hard Maple Ber* 


Can Ship i -4 to 16-4 No. 1 n- & P oo” 

















-4,5-4 & 6-4 No.1 . Basswood 
Now Also Pine, Hemlock and Tamarack 


ABBOTT & WAGNER, Cadillac, Mich. 


HARDWOOD Goevlaslliig FLOORING. 


114 kinds Maple, Beech, Birch and Oak Shipped in 
Mixed Cars with Northern & Southern Hardwoods. 


NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICH. 











FOR SALE—TWO HUNDRED a OF LOGS, 
LUMBER AND LIF 

In the new book, ‘‘Tote-road and = * by Douglas 

Malloch, “The Lumberman poet.’’ Illustrated in color. 

$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 

431 S. Dearborn St., Chicago. 











COLUMBUS, OHIO 


Aug. 7.—-While lumber trade is holding up well 
as far as orders are concerned, still there is a 


considerable slowing up in shipments. Retailers 
are the best buyers of hardwoods, altho certain 
factories, especially those making boxes, imple- 
ments, automobiles and furniture, are in the mar- 
ket. Southern pine trade is still good; prices 
generally steady. D. 8S. Benbow, of the Sowers- 
3enbow Lumber Co., reports a good retail demand 
for lumber, especially southern pine and cypress. 
J. E. McNally, of the J. E. McNally Lumber Co., 
says trade is holding up well. KE. J. Jones, of 
E. J. & W. E. Jones, millworkers and retailers, 
reports a good demand for millwork of all kinds. 
Orders have ben booked ahead for the only dif- 
ficulty now is to get sufficient skilled labor. The 
Central West Coal & Lumber Co., reports a good 
demand for southern pine thru its lumber depart- 


ment, 
MERRILL, WIS. 


Aug. 7.—Lumber manufacturers thruout this 
territory are predicting increased scarcity of many 
grades of lumber during the coming fall and win- 
ter. Only a few of the sawmills in northern Wis- 
consin, they say, have approximated an average 
cut this year, most mills contenting themselves 
with a very curtailed cut. The cost of logging 
was Still high the last year and mill owners fre- 
quently found it much more economical to buy 
logs from those who were obliged to log last win- 
ter than to put in their own cut. Many mill op- 
erators plan to buy logs this winter and a con- 
siderable number do not expect to put in their 
own crews this winter. The rail strike is already 
interfering with the operations of some mills, cur- 
tailing the shipment of logs to the mill, 

Prices have not advanced materially due to a 
falling eff in export, it is said. Advances are 
expected, however, in view of the increase in 
southern pine prices and the keen demand for 
building lumber. Box companies report no let-up 
in orders and July building reports thruout the 
State show an increase over June. 

The big sawmill of the Connor Land & Lumber 
Co. at Laona is scheduled to close down Aug. 10 
until early fall and will undergo extensive re- 


yairs. 
INDIANAPOLIS, IND. 


Aug. 7.—Those of the trade in Indianapolis who 
have been working almost night and day to fill 
orders and all the time have been wondering “how 
come” now know how it happens. According to 
figures put out by the building commissioner of 
Indianapolis, new construction during the first 
seven months of 1922 only lacks a little of equal- 
ling the mark of 1921,-which until that time was 
the best building year in the history of the city. 
The total valuation in building, for which 1,167 
permits were issued during July, amounts to 
$3,349,348, making the month one of the best of 
the present year. 

Continued expansion features the hardwood mar- 
ket here in spite of coal and rail strikes. While 
deliveries have been slowed somewhat, a surpris 
ing number of cars are arriving and dealers and 
the industrials here report some very satisfactory 
service for the most part. The midsummer season 
has failed to show any appreciable reduction in the 
volume of new construction and the hardwood 
flooring and interior finish factories are running 
to capacity, many of them being behind with 
orders. There appears to be a considerable ac- 
tivity by furniture factories, but the buying is 
strictly for present and immediate future use. 
There is no hoarding of stocks. Unless coal is 
available soon many of these plants will be forced 
to shut down. Many of the executives say they 
will close their plants indefinitely before the; 
will submit to an excessive price for coal. 

Charles C. Deam, State forester, is each month 
putting out something new that will attract the 
attention of the farmers to the advisability of 
putting some acreage in timber lands. The latest 
is a pamphlet on “Indiana Woodlands and Their 
Management,” which is being mailed to all the 
farmers of the State. He shows the value of the 
lot in dollars and cents around the houses and 
orchards. He speaks of elimination of dust from 
the roads by means of trees, of the protection 
from high winds in winter and summer, of the 
forest protection to windblown fruit, which brings 
a far less price than hand-picked fruit, of the 
windbreak to the poultry house and what not. He 
speaks of the added fuel supply, the saw timber 
available and the value of walnuts and hickory 
nuts. 

Ira A. Minnick, president of the National Dry 
Kiln Co., reports business holding up in a gratify- 


ing way. Among orders recently placed with his 
company is one from Detroit, Mich., the Briggs 
Manufacturing Co., of that city, making an in- 
stallation of ten additional Nationals at its Harper 
Avenue plant, after having used large batteries of 
National kilns at two of its plants for several 
years. The Fairfield Manufacturing Co., of Fair- 
field, Me., another old user of National kilns, re- 
eently has placed an order for an additional kiln. 


LOUISVILLE, KY. 


Aug. 7.—The rail and coal strikes have r°ached 
a point where the lumb’r business is threatencd 
with almost a complete standstill. Some produc- 
ing companies can not get logs in or lumber out. 
The W. P . Brown & Sons Lumber Co. is not making 
much of an effort for business but is going right 
ahead with production. J. S. Thompson, of the 
Louisville division of the Southern Hardwood Traf- 
fic Association and secretary of the Louisville 
Hardwood Club, reported that members were gen- 
erally complaining. 

Demand for lumb-r continues fairly active, with 
bettcr business reported from Canada, and more 
inquiries from the furniture trade. Prices are 
firm all along the line. Quotations, inch: Oak, 
plain, FAS, $115; common, $55; quartered, 
$140 and $70; walnut, FAS, $225; selects, $150, 
and common, $100; poplar, $110; saps and selects, 
$80; common, $50; quartered red gum, $115 and 
$70; plan red, $100 and $62.50; sap, $47 and $34; 
ash, $90 and $45. 

All those present at the last meeting of the 
Louisville Hardwood Club discussion reported 
lower stocks than on Jan. 1. 


MILWAUKEE, WIS. 


Aug. 8.—Building operations that had slackened 
after their booming spurt in early spring have 
again resumed their quickening pace and have 
bolstered the local lumber market. Common con- 
struction lumber sales have shown a large increase 
over those of the previous week. Hardwoods for 
interior finish are in good demand. Furniture, 
musical instrument, and auto-body manufacturers 
are still in the market for sizable purchases. In- 
dustries are slowly improving and judging from 
their lumber purchases, their progress is steady 
and certain, for each week's average is slightly 
larger than the last. Many of the jobbers who 
see the lumber price levels rising and the railroad 
strike threatening to paralyze lumber movement, 
are buying heavily and “sitting tight.” Fall build- 
ing is expected to carry thru until the end of the 
year, as the country trade’s advance purchases indi- 
cate a large volume to come. Lower grade hard- 
woods, while fair, are not yet in satisfactory motion 
due to the quiet box trade. Retail yards have been 
buying heavily within the last week. Southern 
pine, hemlock, and west Coast woods are the 
favorites. 

W. S. Heddles, secretary-treasurer of the Brit- 
tingham & Hixon Lumber Co., Madison, Wis., who 
suffered a paralytic stroke recently is reported to 
be in a serious condition but is showing signs 
of recovering. This is his second stroke in two 


years. 
MEMPHIS, TENN. 

Aug. 7.—Demand for hardwood lumber con- 
tinues very satisfactory. The expanding call for 
low grade lumber is tending very greatly to en- 
courage lumber interests thruout Valley territory. 
Priees on this character of stock are improving. 
Furniture manufacturers are placing orders with 
considerable freedom and are asking that tracers 
be placed behind shipments. Flooring interests, 
too, are reéntering the market in a large way and 
they are not quite so reticent about paying prices 
asked. Automobile manufacturers are taking lum- 
ber with the same freedom as heretofore and there 
is a fairly active demand from miscellaneous in- 
terests, including box and heavy crate manufac- 
turers and manufacturers of agricultural imple- 
ments and vehicles. 

The Patton-Tully Transportation Co. is now 
negotiating for several new all-steel barges. It 
foresees a general revival of water transportation 
on the Ohio and Mississippi. The Patton-Tully 
company is a subsidiary of the Anderson-Tully 
Co., Memphis and Vicksburg, Miss., manufacturer 
of hardwood lumber, veneers and box shooks, and 
devoted most of its time for some years to han- 
dling logs and lumber for this firm. 

The Louisiana Red Cypress Co. will remove its 
sales offices at Memphis back to New Orleans 
Sept. 1. Chris A. Walker resigned to become as- 
sociated with the Hoffman Bros, Co., of Fort 
Wayne, Ind. 

Nickey Bros. (Inc.) have begun construction of 
a 2-unit flooring plant in East Memphis adjoining 
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its band mill and veneer equipment. The plant, 
with a daily capacity of 35,000 feet, will be ready 
for operation about Nov. 15. This makes the fifth 
hardwood flooring plant for Memphis and brings 
the total number of units to fifteen. 

The Chicago Lumber & Coal Co. has opened 
division sales offices here in charge of F. V. Ford. 
This company on July 1 this year removed its 
general hardwood department from Memphis to 
St. Louis but has decided to have representation 
in Memphis. Mr. Ford was connected with the 
Anchor Sawmills Co. prior to enlistment during 
the war. After the armistice, he engaged in the 
logging business of his own account: In 1921 he 
became associated with Thompson & DeFenlon. 


EVANSVILLE, IND. 


Aug. 7.—The hardwood demand in this section 
has fallen off to some extent during the last week, 
altho a good many inquiries continue to come in. 
Orders placed are for immediate shipment, there 
being practically no buying for future delivery. 
Manufacturers do not look for any improvement 
in trade until the railroad and coal miners’ strikes 
are settled. A car shortage is reported in many 
sections and shipments of lumber are being greatly 
delayed. Coal mines in western and northern 
Kentucky are being operated steadily. Furniture 
manufacturers and other wood consuming plants 
are able to operate now, but they report there was 
some falling off in business during July as com- 
pared with June. Box manufacturers report a 
fairly good trade, but the railroad strike is delay- 
ing shipments. Plow manufacturers are optimis- 
tic over the fall outlook in the South and South- 
west. Veneer manufacturers report a very good 


trade. 
BUFFALO, N. Y. 


Aug. 7.—Business of all sorts is hampered by 
the many strikes, locally the street car strike; 
industrially the coal miners’ strike and, generally, 
the car shop strike. The shortage of coal is felt 
everywhere, but somehow the industries manage 
to keep going. One lumber firm, which has a lake 
tow as well as a local mill, has confined the mill 
to the use of shavings and the like and given the 
coal on hand to the lake steamer. Shippers are 
beginning to complain of car shortage. There are 
cars enough, but the slow handling of those need- 
ing repairs keeps the available number short. 

Vacations are so general that people wonder 
how so much business can be done in lumber, 
Among the list is the following: C. N. Perrin, on 
a canoe trip to northern Canada; Hugh McLean, 
with a party fishing in the Ottawa district of 
Canada; R. BE. Fairchild, motoring with family to 
the Adirondacks and Massachusetts, returning 
by way of the Catskills; W. A. Perrin, at his farm 
near Conssus Lake; Henry I. George with family 
in Georgian Bay district, stopping at his sawmills 
at Byng Inlet incidentally; F. T. Sullivan and F. 
M. Sullivan making periodical fisHing trips to 
Port Maitland on the Canadian shore of Lake 
Erie ; Edward W. Conklin, manager of the southern 
pine department of Taylor & Crate, at the Yellow- 
stone; B. E. Darling, at Chautauqua; Millard S. 
Burns, at Lake of Bays, Canada; and so on. 
Business proceeds much as usual. 


MARINETTE, WIS. 


Aug. 7.—Dealers in logs report that tho there 
is a scarcity prices have not materially changed. 
There have been small increases in the higher 
grades, but the lower grades remain unchanged in 
price. Quotations on the better grades of building 
lumber indicate somewhat stiffer prices on some 
grades, tho in the main prices are stationary, with 
the demand fair hereabouts. Log shortage is 
causing a number of mills in this vicinity to shut 
down for the present, among them being the Ford 
plant in Iron Mountain, Mich. A large amount of 
lumber is being shipped, however, from the plant. 
About 27,000,000 feet is piled in the yards. The 
shutdown will not interfere with the body plant, 
which uses lumber from the dry kilns. 

The Morgan Lumber & Cedar Co.’s mill at Fos- 
ter City, Mich., has been obliged to suspend opera- 
tions due to log shortage. It is probable that log- 
ging operations will start several months earlier 
than usual, and indications are that the input 
the coming winter will be the largest in years. 

The coming week will mark the beginning of log- 
ging operations by the I. Stephenson Co. at Wells, 
Mich. A number of jobbers have been operating 
for the company for some time and the opening 
of the first camp by the company this week will 
be followed by others until all camps are in full 
operation. It is expected that the company’s hard- 
wood mill will operate a full year without inter- 
ruption. It is-possible that the big pine mill will 
be abandoned and dismantled. 

The J. W. Wells Lumber Co., of Menominee, 
Mich., and the Von Platen-Fox Co., of Iron Moun- 
tain, Mich., are logging upon rather an extensive 
scale at present, about three hundred fifty men 
working in the camps of the Wells company, ac- 
cording to W. E. Hallenbeck, superintendent. 


CINCINNATI, OHIO 


Aug. 8.—With business tied up rather badly by 
the railroad strike, Cincinnati lumbermen are 
availing themselves of the opportunity to get their 
vacations over before fall. 

The committee of the Yellow Pine Wholesalers 
Association, working on the details of its liquida- 
tion and merger with the American Wholesale 
Lumber association, is making good progress and 
expects to have all matters settled so that the 
business of the Yellow Pine association can be 
terminated Sept. 1. President J. R. O’Neill said 
that practically 100 percent of the membership 
would go into the American. 

President W. H. Hopkins, of the Cincinnati 
Lumbermen’s Golf Association, has begun prepar- 
ing a program for the golf tournament to be held 
in September. The weekly meetings of the as- 
sociation are being well attended, with a large 
percentage of the members in town appearing on 
the links for the Tuesday afternoon play. 


SASH, DOORS and MILLWORK 











20M’ 5/4” No. 2 Com. 
& Btr. Basswood 

30M’ 6/4” No. 1 Com. 
& Btr. Basswood 

50M’ 5/4” No. 2 Com. 
& Btr. Ash 

150M’ 4/4” No. 1 Com. 
& Btr. Soft Maple 

30M’ 5/4” No. 2 Com. 
& Btr. Soft Maple 


DRY STOCK 
GOOD WIDTHS AND LENGTHS 


Anything in Northern Hardwoods. 


The Adams-Thom 
wayssl- Lumber Co. 





Jean LaRue says: 
“*She’s dam’ good 
mans to deal wid!”’ 

















The sash, door and millwork business, as re- 
ported by correspondents in various sections of the 
country, shows continued activity, with many 
plants working overtime to keep up with their 
orders, and with prices uniformly good and indi- 
cations of betterment. 


The Buffalo (N. Y.) door factories and planing 
mills have a good volume of business on hand, 
tho a little let-up has taken place at some plants 
in the last week or two. Builders are somewhat 
concerned over the railroad strike, fearing that it 
may result in an embargo on building material, but 
as yet this has not taken place. Some materials, 
however, have advanced sharply in price. 


San Francisco (Calif.) sash and millwork plants 
are doing a good business, as building operations 
are active in the city and neighboring territory. 
Sash and door factories in the bay counties region 
are busy and are getting fair prices. Finished door 
factories connected with the white and sugar pine 
mills are operating steadily and have a good de- 
mand for sash and doors. There is a demand for 
all the sash and door cut stock that is produced. 


Sash and door firms in the Merrill (Wis.) dis- 
trict have been advancing their prices by reducing 
discounts, and even with this advance the fac- 
tories have found it very difficult to fill orders, 
in many instances because of shortage of raw 
material, which situation promises to become more 
acute unless the rail strike is promptly settled. 

Kansas City (Mo.) plants have enough business 
to keep them busy until Oct. 1 if not another 
order is taken, and outside plants in that territory 
also are doing a big business. The Kansas City 
plants are all working overtime to keep up with 
the demand and probably will have to keep on that 
basis for some time. Yard stock is moving freely 
and there is a heavy volume of special work, with 
new figuring coming in every day. Country trade is 
growing steadily. Prices are firm and some ad- 
vances were made last week. 

The Baltimore (Md.) sash and door men give 
an encouraging characterization of the present 
situation in the trade and take a decidedly hope- 
ful view as to the future. Construction proceeds 
here at a rate that ought to make the sash and 
door jobbers busy, while the factories report that 
they have orders in hand to run them for months 
if they did not book another call. Prices are well 
sustained, but advances are expected. 


Minneapolis and St. Paul manufacturers report 
interest of country retail dealers in the market 
is continually on the increase. They are selling 
many small bills to stock up yards for expected 
fall trade. The city demand is comparatively 
light but still not far behind that of the early 
summer. More special work is being ordered now. 
Prices are firm and are expected to rise soon. 

Despite the railroad and mine strike, all mills 
making millwork, doors and sash in Columbus, 
Ohio, are busy. Orders have been booked ahead 
and indications point to a continued activity in 
the trade. Embargoes are holding up shipments 
to a certain extent, but have not yet reached a 
serious stage. Prices hold firm and there is no 
cutting to force trade. The big difficulty is short- 
age of skilled labor and all mills are in the market 
for additional skilled workmen. 

The railroad strike is the only cloud on the 
horizon of the window glass manufacturers, whose 
activities are beginning to be limited by the short- 
age of cars. Prices are firmer, with stocks becom- 
ing broken. 

Frederick W. Rockwell, of the Pennsylvania 
Door & Sash Co., Philadelphia, Pa., has sailed for 
Europe, where he will join Mrs. Rockwell, and 
they will make a seven or eight weeks’ tour of the 
continent. 





White Pine 


We manufacture and carry in stock at all 
times a complete assortment of 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory Selects 
are our Specialties. 


We solicit your business. 











Rust-Owen Lumber Co. 


ORUMMOND., WISCONSIN. 








Kneeland-McLurg 
Lumber Fin 


PHILLIPS, WIS. 


Manufacturers of 


“SHAKELESS” 
HEMLOCK 
Hardwood Lumber 


Maple and Birch Flooring 














Sawmill For Sale 


COMPLETE DOUBLE BAND MILL 





Refuse Burner, Generators, 
Pumps, Lumber Trucks, Russell 
Logging Cars, Flat Cars and 
incidental equipment. 


All located at Odanah, Wis., 
and available for inspection at 
any time. 


J. S. Stearns Lumber Co. 


° ODANAH, WISCONSIN 
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MISSISSIPPI 


Nature Made It 
a Good Seller 


It’s the fine qualities nature put 
into our “Nearwhite” Shortleaf 
Pine that makes it sell the way 
it does. It’s because it possesses 
the qualities builders are seeking 
—softness, lightness, even texture, 
good manufacture 


Wa fi / te 
SHORTLEAF PINE 


is cut from Mississippi Virgin 
Shortleaf that is famed for its 
fine quality. It is unequalled 
for Finish, Ceiling, Siding, Floor- 
ing, Mouldings, Lath, Boards. 
Nothing over 16 feet. 











Mixed or straight cars. 


The 
Sumter Lumber Co. 


ELECTRIC MILLS, MISS. 


D. H. FORESMAN, N. NICHOLSON, 
Gen. Mar. Ass’t Mer. J 








We invite your future inquiries and 
orders. Daily Capacity, 125,000 Ft. 


COLUMBUS 


LUMBER COMPANY 












Cae COLUMBUS, MISSISSIPPI 
D.F. McCullough, Gen’l. Mgr. M.D. Thomason, Ass’t nen / 


¥ 
ego 
es 
B 
Rough or Sized 


~ 
O° 
si 
3” and 4” Ceiling and 


xt and “Flooring, No. 116 Siding, 
4 to 24 Ft. Moulding, etc.,in all grades. 


Williams Yellow Pine Co. 


POPLARVILLE, MISSISSIPPI 



















4x4 to 
18x18—10 to 70 ft. 











THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publigh- 
ers, 431 8S. Dearborn St., Chicago, Il. 











EVERETT, WASH. 


Aug. 5.—Several lumber mills in Everett are 
idle this week, due to lack of raw material, that 
of the Eclipse Mill Co. being the largest among 
those affected, the others being small concerns. 
Relief is expected early next week for all of these. 
The forest fire situation, which has forced suspen- 
sion of logging operations in many sections of the 
State under order of Gov. Louis F. Hart, is re- 
sponsible for the momentary tie-up of the Everett 


plants. 
With orders booked far ahead, both for domestic 
and foreign consumption, the Everett millmen are 


devoting their energies during the period of car 
shortage incidental to the railway strike to turning 
out that class of product going into ship bottoms, 
and the activity of the Everett waterfront is de- 
veloping steadily, Concentration of control of all 
local docks under one management has resulted in 
a reaching out for business in both directions, 
the effort to find tonnage for ships being intensi- 
fied with the result that skippers are offered larger 
inducements to come here for cargo. 

No improvement in the forest fire situation is 
expected until rain falls. August really is rain- 
less. Lumber manufacturers looking ahead predict 
that the log production period extending from Sep- 
tember until winter conditions again close the 
camps can not be expeeted to develop any surplus 
of logs, and some expect a midwinter dearth of 
raw material. 


CENTRALIA, WASH. 


Aug. 5.—Continued dry weather is responsible 
for the falling off in production in this district, 
the mills being unable to run their logging camps 
to full capacity, and only booking orders enough 
to keep going. Mill stocks in uppers, dimension 
and small timbers are below normal, in fact there 
is practically no clears in stock. Shipments dur- 
ing the last week were unusually heavy, the mills 
cleaning up all the odds and ends possible before 
the car shortage becomes acute. While the North- 
ern Pacific and the Great Northern railways have 
raised the car embargo placed last week, grain and 
fruit has commenced to move which will take a 
great number of the closed cars. The destruction 
of so many cedar logs has resulted in shingle 
prices advancing. Lath is weak. The Japan in- 
quiries continue to come in, with but very few of 
the mills taking on any of this class of material. 

The Snow Lumber & Shingle Co., of Littell, be- 
gan operation of its mill this week, which has been 
closed since July 1 on account of fire in its logging 
camps, which is now under control. 

The Joe Wilkins shingle mill at the mouth of 
Salmon Creek, near Toledo, will be ready to oper- 
ate in a few days. The mill will have a daily 
capacity of 250,000 shingles, 

J. A. Munson and T. T. Leonard, of Winlock, 
have begun cutting shingles at their new mill near 
Knab. It will have a daily capacity of 70,000 
shingles. 


BELLINGHAM, WASH. 


Aug. 5.—The car shortage is casting its shadow 
over northwestern Washington and millmen say 
that the outlook is not good. The Samish Bay 
Logging Co, has closed its mills on account of lack 
of cars, but its camp is operating, The Bloedel 
Donovan Lumber Mills is getting only a small 
percentage of its needs; the E. K. Wood Lumber 
Co. reports that cars are “hard to get,” and the 
Puget Sound Sawmills & Shingle Co. says its sup- 
ply is meager. The Siemons Lumber Co., de- 
scribes the situation as “tightening.” 

The Bloedel Donovan Lumber Mills has dis- 
pensed with its night crews at Larson and at its 
cargo plant, but the car shortage is not given as 
the reason. General Superintendent C. L. Flynn 
says that the chief object of the night shifts, the 
production of box lumber, has been achieved. Fur- 


thermore, he said, there has been a decrease in the © 


log supply on the Sound. 

In this district most of the camps are running. 
The Wood-Knight Co. is operating again after the 
removal of its equipment. The Bloedel Donovan 
Lumber Mills is salvaging fire damaged timber at 
Saxon, and on the Milwaukee railroad all camps 
are busy except those of the Chinn Timber Co. 
The McNeill-O’Hearne and Faber camps in Skagit 
Valley are cutting. The fire hazard is extreme, no 
rain having fallen since May 24 in this section. 
All campers’ fire permits have been revoked and 
warnings against violations have been sounded by 
fire wardens. The air is thick with smoke every 
day. 

July was the greatest month of the year thus 
far for cargo business. Twelve cargoes were 


moved, representing 13,650,000 feet. This lumber 
was shipped to Honolulu, California, South Amer- 
ica, Japan and the Atlantic coast. Shipments by 
companies were: E, K. Wood Lumber Co., 6,450,- 
000 feet; Bloedel Donovan Lumber Mills, 4,500,000 
feet; Puget Sound Sawmills & Shingle Co., 2,700,- 
000 feet. Box shooks were shipped by the Mor- 


rison Mill Co. 
BEND, ORE. 


Aug. 5.—Plans for an additional sawmill, which 
will increase the company’s actual annual produc- 
tion at Bend to 160,000,000 feet in 1923, have been 
announced by the Shevlin-Hixon Co, thru J. P. 
Hennessy, general manager. The new sawmill will 
be the company’s third unit, will be electrically 
driven thruout, and will have a monthly capacity 
of about 4,000,000 feet. It will be placed just to 
the south of the second mill, and will be of the 
same size and general appearance as the other 
two. It will be equipped with one band and a 
gang. The saws, and a trimmer and edger, will 
be furnished by the Filer & Stowell Co. 

Plans for the new sawmill were made by Fred 
W. Horstkotte, of Dion & Horstkotte. E. H. Dea, 
mechanical superintendent of all Shevlin plants, 
is to come here soon to advise concerning prelim- 
inaries to construction. The mill will be built 
under the supervision of William J. Coleman, 
superintendent. Construction is to start Sept. 1, 
and the mill is expected to be in operation by 
March 1, 1923. As a result of the increase in 
capacity it will be necessary for the company to 
rearrange the planing department, add another 
locomotive and skidding outfit, and increase its 
forces by 350 men. 

The Shevlin-Hixon Co., already interested thru 
associated companies in large bodies of timber in 
central Oregon, began its operations at Bend in 
the summer of 1915 by building its first sawmill 
and factories. Actual production began on March 
23, 1916. In the fall of the same year the com- 
pany added its second mill, and installed a fourth 
band in 1918. Completion of the new mill will 
mark the fulfillment of plans that have been car- 
ried forward during the last three years. In 1919 
a third turbine and new burner were installed ; 
last winter, five boilers; and a battery of ten kilns 
is now being installed. 


LOS ANGELES, CALIF. 


Aug. 5.—The steadiness that prevailed in the 
cargo market during July has begun to show a bit 
of welcomed disturbance in added strength. A 
fair average for cutting orders is said to he $23 a 
thousand, with few offerings at less than that 
figure and some operators asking $24. The recent 
heavy receipts in lath have resulted in a some- 
what peculiar situation. The wharves have held 
a big stock in storage until they have become air 
dried and are a drug on the market at any price 
obtainable, while fresh green lath are in fair de- 
mand at about $5.50 a thousand. Shingles show 
no change at the continued range of $3.50 to $3.65. 

One hundred and ten lumber cargoes entered 
Los Angeles Harbor during July, eighty-six of them 
fir and twenty-four redwood. The total fir boats’ 
capacity was 97,360,000 feet and that of the red- 
wood carriers 14,310,000 feet, all but about 10,- 
000,000 feet of the total being discharged locally. 
Most of this is ordered stock, taken by consumers 
promptly ; unsold stock and randoms are but little 
in evidence, According to advance figures from 
the harbor commission, this harbor received in 
May 76,936,180 feet of lumber, 28,526,960 lath, 
10.209,486 shingles, 156,050 shakes, 97,933 ties, 
158,046 lineal feet of poles and piles, a total 
equivalent to 87,910,463 board feet. 

Retail business last month was comparatively 
light. Building permits for July called for an 
investment of a little over $8,000,000, about $2,- 
000,000 less than the June figures. San Diego’s 
activity is shown in a report of construction work 
valued at over $630,000, bringing the year’s total 
to $4,884,000, as against $3,736.000 last year. 

A decision has been rendered by the California 
railroad commission in the long delayed Imperial 
Valley case. By it the rates on lumber in connec- 
tion with other commodities from Los Angeles 
Harbor to valley points have been reduced 2 to 5 
cents a hundred pounds beyond the general reduc- 
tion of July 1. 

The local representation of the McCormick in- 
terests has been incorporated as the Charles R. 
McCormick Lumber Co. of Los Angeles, with John 
Olsen as general manager. The E. K. Wood Lum- 
ber Co, is negotiating with the Shipping Board for 
the purchase of three “lake type” boats in addition 
to the Lake Shore, recently bought. The Costa 
Mesa Lumber Co. has entered into business on the 
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mesa above Newport Beach. A yard has. been 
started at Hawthorne by the Ratliffe Lumber Co. 
The C. Ganahl Lumber Co., Anaheim, is now the 
Ganahl-Grim Lumber Co. Henry S. Patten, of 
the Patten & Davies Lumber Co., has gone north 
accompanied by his car. He intends to motor 
about the Northwest and return here about the 
middle of this month. 


TACOMA, WASH. 


Aug. 5.—With the lumbermen complaining of a 
car shortage the situation is becoming more tense 
with the first movement of the new wheat crop. 
Trains on the Chicago, Milwaukee & St. Paul rail- 
way are already carrying the first grain to market. 
Under ‘the present unsettled condition cars are 
moving more slowly and manufacturers are averse 
to loading up with new orders. Waterborne ship- 
ments are being stimulated by the railroad tie-up. 
Shingles are firm and prices are climbing. Scarcity 
of cedar logs and increased manufacturing ex- 
penses are factors in the present firm condition 
of the shingle market. 

Permits issued by the Tacoma building inspector 
during July were 50 percent more than in the 
corresponding month of 1921, the total amount 
being $375,036 as against $252,881 for July, 1921. 
It is a significant fact that of the building per- 


the other in western Lewis County, north of Doty. 
The unprecedented drouth continues. No rain 
has fallen in this vicinity for seventy-one days. 

The Peterman Manufacturing Co., manufacturer 
of sash, doors and millwork, of this city, which 
sustained a loss by fire recently, has rebuilt most 
of the damaged part of its plant, and operations 
have again been resumed. The company has in- 
stalled two dry kilns of the Moore progressive type 
with the graduated heating system, and is con- 
structing others of a similar type. 


SEATTLE, WASH. 


Aug. 5.—Car shortage is becoming the upper- 
most topic affecting west Coast lumber. An in- 
stance of the tightening of the supply is found 
in the experience of Everett mills one day this 
week, the total number of cars available being 
twelve, of which only two went to the Weyer- 
haeuser mill. Similar conditions are encountered 
everywhere, so that a car number is beginning to 
take on an actual premium value. Manufacturers 
are unfavorable to transits, but find themselves 
facing a condition which is rapidly taking the 
situation completely out of their hands. Surprise 
is expressed at the report of wert Coast produc- 
tion, which continues steadily above normal, 
notwithstanding the curtailment in log supply. 
An explanation is the 





practice of loggers in 
cleaning up all their 











down timber, and the 
warning is given that 
after the resumption of 
logging operations there 
will be a considerable in- 
terval before the output 
will be ample, since the 
last vestige of supply is 
being exhausted. A sur- 
vey of British Columbia 
logs was made last week 
by a well known millman, 
who found about 60,000,- 
000 feet in the water, 
and of that total the 
Hastings and Dollar in- 
terests each had about 
15,000,000 feet—leaving 
only 30,000,000 feet for 
the remainder of the 
mills, There is a wide 
difference of opinion as 
to the danger of a run- 
away market. Prices are 
firming up steadily, and 
considerable premiums 
are being paid occasion- 
ally; but the conclusion 
seems to be reasonable 
that a falling off in de- 
mand will forestall run- 
away conditions. Mill- 
men generally hope there 
will be no runaway mar 
ket, which logically would 
invite an upward shoot 
in log prices and bring 
about a train of circum- 
stances which would 
harass the industry for a 
long time. The West Coast 
Lumbermen’s Association 
review for the week 
ended July 29, covering 
124 mills, shows these 
figures: Production, 83,- 











511,834 feet, 4 percent 


REDWOOD BARK USED IN MANUFACTURING FELT—A San Fran. 2bove normal; orders, 
clsco concern is using redwood bark in connection with waste paper 78,639,026 feet, 6 percent 


and rags in the manufacture of roofing felt. 


The redwood is run thru. below production; ship- 


a shredder and reduced to a pulp before it enters the beater machines. ments, 75,496,800 feet, 4 


Before the bark can be run thru the shredder it must be chopped up percent 


as shown in the accompanying illustration. 


This chopping is done by % 
means of a steam operated ax. All the operator has to do is to put Thirty-four 


below orders. 
percent of 


the timber on, turn on the steam, and feed the corpse Into the shred- "[¢W business was for 
der. The operator controls the ax similar to a steam hammer, and Water delivery, amount- 
stands behind a heavy screen to protect himself from flying particles ing to 26,889,026 feet, of 
of bark. Redwood bark is the oldest living material In existence, which 18,986,906 feet 


does not rot, is practically fireproof and acid proof, and imparts these 
qualities to the substance which is used in the manufacture of felt 


was for domestic cargo 
delivery, and 7,902,120 





mits issued so far this year 485 were for resi- 
dences, 

Reports received Aug. 1 by State Forester Pape 
at his office in Olympia reported a forest fire raging 
in Clallam County threatening the homes of one 
hundred families in Little River, south of Port 
Angeles. All available men were immediately 
ordered into service to fight the fire. M. A. Fisher, 
of Port Angeles; reported that the fire had cov- 
ered three miles in twelve hours. The 7,000-acre 
fire on the north shore of Lake Chelan is said to 
be under control; the blaze is reported to have 
been started by lightning on July 27. Two new 
fires were reported from southwest Washington, 
one on Joe’s Creek in Grays Harbor County and 


feet for overseas ship- 
ment. New business for 
delivery by rail amounted to 1,725 cars. Thirty- 
one percent of the week’s lumber shipments moved 
by water. This amounted to 23,116,800 feet, of 
which 15,610,213 feet moved coastwise and inter- 
coastal; and 7,506,587 feet export. Rail ship- 
ments amounted to 1,746 cars. Unfilled domestic 
cargo orders total 98,274,364 feet; unfilled ex- 
port orders, 58,932,744 feet; and unfilled rail 
trade orders, 6,260 cars. In thirty weeks produc- 
tion has been 2.413,359,295 feet; new business, 
2,421,312,163 feet, and shipments, 2,385,917,504. 

Congressman John F, Miller, who is widely 
known to Puget Sound lumbermen, was guest of 
honor at the luncheon of the Seattle Lumbermen’s 
Club on Friday, and gave an informal talk which 








NEW DEEMER 


Manufacturing Co. 


Incorporated 
H. H. Bates, Manager. DEEMER, MISS. 


High Grade Shortleaf 


Yellow Pine 


Finish, Flooring 
and Siding 


Specializing in 4-4, 5-4, 6-4 and 8-4 
Virgin Shortleaf Finish. 


—also— 
Band Sawn 


Pain Oak = Gum 


Address all inquiries 
for Hardwoods to 


Southern Hardwood 
Sales Company 


Indianapolis, ~ ° Indiana 























Red Gum 
1,500,000 feet 

Magnolia sticks and ready to 

White Oalk | tp: 2% inautic 


Red Oak licited. 








Poplar ‘ 
Hickory Eastman-Gardiner 
White Ash Hardwood Co. 














Two by Fours 


Dress S4S Standard and 1-4 Scant 
9 to12 ft. 


Shortleaf Yellow Pine 


ALSO OAK CROSSTIES 


McRae Lumber Company 
CORINTH, MISSISSIPPI! 





Pocahontas Lumber Co. 
CORINTH, MISSISSIPPI 
Specialists in Two by Fours 
Planing Mills at Corinth, Tishomingo, Miss. 


and Lynn, Ala. 
L. F. GARRETT, Owner and Manager 











FOR THE USE OF RETAIL LUMBERMEN 


And contractors. The Lumberman’s Actuary—it pre- 
vents errors in making out bills and estimates and saves 
time in figuring the average cost of performing all kinds 
of labor in the erection of buildings, including masons, 
Carpenters and painters. Send for sample pages. 
Seventh edition. 
Bound in leather. Price $8.50 postpaid, 

AMERIOAN LUMBERMAN, ._.. 

481 8S. Dearborn S8t., Chicago, ™. 
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SIX MILLS 


at Your Service 


With four modern Pine mills, we invite 
your inquiries on and orders for long joists 
factory flooring, dimension, flooring, finish, 
drop siding, boards and shiplap in 


Yellow Pine 


Concentration yards and dressing plants 
at Meridian, Miss. and Lisman, Ala. Our 
two up-to-date ‘Hardwood mills are ever 
ready to meet your demands in 


Southern Hardwoods 


ALL GRADES AND THICKNESSES 


Address all inquiries to 


C. L. Gray Lumber Co. 


MERIDIAN, MISS. 


Members: Southern Pine Association, American Wholesale 
Lumber Association and National Hardwood Association. 














LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. _ We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 


Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, ““PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents 
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Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock— 
** Ask the Wholesaler’’ 


The Alger-Sullivan Lumber Co 


CENTURY, FLORIDA 


QURESHI 

















| Cummer Cypress Co. | 


Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypress 


Rough and Dressed 


Shingles and Lath 


| Sales Office, 280 Madison Ave., New York City | 


MOTOR TRUCKS AND TRACTORS 
Gold using the classified department. If you want 
ae or want to buy, insert advert RE. in the 
Swranted and For Sale eg yl of the AMBRICAN 
ZDMBERMAN, Manhattan Building, Chicago, Ill. 














aroused keen iriterest among the business men 
present. Mr. Miller described the makings of a 
tariff bill, and incidentally touched on the im- 
portance of membership on the ways and means 
committee. 

Elbert S. Miner, of the Miner & Frees Lumber 
(‘o., Ridgeway, Mo., is in Seattle on a visit to 
west Coast mills. He has been in Portland, Ore., 
and on Grays Harbor, and next week will go to 
LaGrande, Ore., and to Spokane. Mr. Miner is a 
director of the George Palmer Lumber Co., operat- 
ing a mill at LaGrande, and while in that city 
will attend a meeting of the board. ‘ 

George Duffy, of the Duffy-Hamacher Co., lum- 
ber merchants, of Spokane, is in Seattle today on 
«u comprehensive tour by automobile of the Pacific 
Northwest, in which Mrs. Duffy and their two 
children are also taking part. They reached Ta- 
coma in time for Mr. Duffy to attend the mid- 
summer meeting of the West Coast Lumbermen’s 
Association on Wednesday, and from this place 
will drive to British Columbia, where they will 
make a tour of the scenic beauties of the Province. 

George M. Davidson, manager of the Vance Lum- 
ber Agency, presided at the Thursday luncheon of 
Seattle wholesalers. The discussion touched on 
numerous points, including car shortage, commis- 
sions, and the fact that production, orders and 
shipments at fir mills are close to normal—despite 
car shortage and the general slowing up process 
due to the shopmen’s strike. 

The Puget Sound Mills & Timber Co., of Port 
Angeles, Wash., has under construction five new 
dry kilns of the Moore moist air charge type for 
drying hemlock box lumber. 

Harry B. Clark, known far and wide as the 
manager of the National Lumber Manufacturers’ 
Inter-Insurance Exchange, Chicago, is in Seattle 
today completing one of the laps on a compre- 
hensive swing around the circle of west Coast 
mills. He is accompanied by W. J. Rasmussen, 
Coast representative with headquarters at Port- 
land, Ore. Mr. Clark will drive to Spokane, and 
thence to California, before returning to Chicago. 
“T am renewing my acquaintance with old-time 
friends,” he says, “and at the same time am look- 
ing over our risks. The exchange is making won- 
derful progress, as anyone can realize on learning 
that for the first six months of the year losses 
incurred were less than 15 percent. ‘The figures 
for the first six months of 1922 were $16,900, 


‘as contrasted with a total of $140,915.55 for the 


first six months of 1921. I am much pleased at 
the outlook generally.” 

R. E. Krause, formerly of Cairo, Ill., has be- 
come manager of the Riverside Lumber Co., oper- 
ating dry kilns and a, planing mill with a capacity 
of 60,000 feet a day, on the Duwanish River, 
south of Seattle. 

Cc. R. Jensen, treasurer and manager of the 
Pacific Fir Co., left this week for an eastern trip 
of about a month. He will combine business and 
pleasure, and early in September will go to Boston 
us representative of Seattle Redmen at the na- 
tional meeting of that organization. 


SPOKANE, WASH. 


Aug. 5.—Rain has fallen in many sections of 
Washington, northern Idaho and Montana in the 
last twenty-four hours in sufficient amount to be 
of great help in the forest fire situation, which 
still remains serious. Forest Service men confess 
to considerable anxiety about. the fires in the Clear- 
water region. No word has been received today 
from the fire on ‘twin Creeks in this forest near 
the Montana-Idaho State liné where some of the 
finest stands of timber owned by the Government 
are situated. 

Progress is reported by the fire fighting crews 
in other districts where fires are raging. In the 
Kootenai forest in northwestern Montana, there 
is a large fire where the fire fighters have to carry 
their supplies in on their backs. The fire is in 
an inaccessible area and while one crew is fighting 
the fire, another is working at top speed to build 
eight miles of trail into the fire line. The Otis 
Creek fire in this forest is yielding to fire fighting 
measures. 

In the St. Joe forest, south of Avery, Idaho, ten 
miles of fire trenches are being held by the fire 
crews on Homestead Creek. Water from the creek 
has been available for pumping on a portion of 
this fire. The Fohl Creek fire burning over three 
hundred acres in the same region is being brought 
under control. Improvement in conditions for the 
Marble Creek fire is also reported. Over six hun- 
dred men are working on these fires. 

The Priest River fire in the Kaniksu forest in 
northern Idaho, burning on 800 acres, has been 
kept out of the experiment station proper, but 
some damage has been done to the plot. The 
Myrtle Creek fire on six hundred acres between 
Bonners Ferry and Copeland, Idaho, is keeping 
seventy men busy. The 1,000-acre fire in the 
Blackfoot forest, which has crept over into the 
Glacier National Park, is reported not to be mak- 
ing headway against the hundred men fighting it. 


. Where there 


W. A. Fairburn and a party of high officials of 
the Diamond Match Co. from New York have been 
in Spokane for the last week. In a talk with the 
news representative of the AMERICAN LUMBERMAN, 
Mr. Fairburn gave high praise to the company’s 
plant here and to the match block wood of this 
district. He also stated that his company was 
in the lumber business in this section simply and 
entirely to secure a match block supply and would 
be glad to purchase a part of its supply instead 
of sawing all required from its own timber. 

Not many months ago, the difficulty was to find 
lumber orders to fill a small number of cars, now 
the difficulty is to get a small number of cars to 
carry many orders for lumber. The Loon Lake 
Lumber Co. is reported to have closed its mill 
recently because of car shortage and some of the 
larger mills are said to be getting only about a 
car a day where five to ten are needed, The 
ear trouble is much more aggravated on some 
roads than on others. Some roads claim to be han- 
dling this traffic with a nearly normal service. 
is trouble, it seems not to be on 
focal divisions nor west of here, but on divisions 
east which are unable to accept trains from other 


divisions, 
ASTORIA, ORE. 


Aug. 5.--Waterborne shipments from Columbia 
River mills during July show that the domestic 
demand for lumber is continuing to supplant the 
foreign. The Astoria district continues to surpass 
the Portland district, the July movement from the 
tidewater mills being nearly twice that from the 
district higher up the Columbia. Total shipments 
of 69,184,935 feet in 81 vessels were as follows: 


Astoria District Portland _——- 
Mil = 


ls 
Ships Feet Ships 
California ..... 35 86,109,850 14 5.576.000 
VORGIER oc ssc 7 6, 565,397 13 16,023,232 
Atlantic seaboard 5 3, 062, "310 7 1,848,146 
POA snes 47 45,737,557 34 23,447,378 


The second ocean-going log raft to be sent south 
to San Diego, Calif., by the Benson Lumber Co. 
cleared from Astoria July 31. This raft contained 
6,000,000 feet of fir logs and carried a deckload 
of cedar poles. 


SAN FRANCISCO, CALIF. 


Aug. 5.—There is a steady demand for lumber 
in this market, with building quite active. Local 
yards have moderate stocks and are buying for 
their immediate needs. Receipts of lumber at 
this port during July were good and there is 
comparatively little unsold random. Redwood 
clears and uppers generally are scarce. San Fran- 
cisco commission men and mill agents find many 
Douglas fir mills in the Northwest unwilling to 
quote for prompt delivery because of light stocks. 
The railroad strike has not interfered much with 
the lumber shipments here. San Francisco build- 
ing permits for July amounted to $3,024,000. 

The export market is quiet, but there is some 
improvement in inquiries from Japan, with buy- 
ing in small lots. Business with Australia is 
light. The west coast of South America is very 
dull, The Douglas Fir Exploitation & Export Co., 
this city, made light sales during the week. Total 
sales during July were 15,500,000 feet. Ship- 
ments are being made to China and Japan. Mills 
in the Northwest have curtailed production owing 
to scarcity of logs and some orders from prompt 
shipment have been turned down. The Redwood 
Ixport Co., this city, finds new business light, 
but has some Australian inquiries. Three vessels 
will load redwood for Australia this month. 

The Pacific Lumber Co., of Scotia, is cutting 
about 11,000,000 feet of redwood a month. Dry 
clears are scarce, as are all sorts of uppers, both 
green and dry. 

Harry Lowell, formerly logging superintendent, 
has taken the place of J. F. Nash as resident 
manager of the Yosemite Lumber Co.’s white and 
sugar pine sawmill at Merced Falls. The market 
on shop lumber is strong. 

The Red River Lumber Co., of Westwood, finds 
a continued demand for shop, which is moving 
as fast as produced. There is a demand for all 
items on the list. A clean-up this winter is indi- 


‘eated. 


The Union Lumber Co.’s annual picnic was 
held, July 29, at Eagle Nest, between Fort Bragg 
and Willits. About sixteen hundred employees 
and their families attended. Music and dancing 
were enjoyed. President C. R. Robinson, Vice 
President Otis R. Johnson, and forty employees 
of the San Francisco office were present. 

M. L. Euphrat, manager of the Wendling 
Nathan Co., this city, reports an improved de- 
mand for Douglas fir, with shipments coming 
thru from the Northwest without much delay. He 
has a good demand for redwood. 

Arthur Cahill has been made president of 
Sudden & Christenson, this city, effective Aug. 1, 
by action of the board of directors. He succeeds 
D. W. Rasor, who recently died. He is one of 
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the youngest executives on the Pacific coast in 
an important lumber and shipping concern. The 
company is interested in seven sawmills in Wash- 
ington State and has a fleet of steamers engaged 
in the coastwise lumber trade. Robert Sudden is 
now vice president and Frank Lawler, secretary. 
A. Keough looks after lumber sales. 

Charles R. McCormick & Co., this city, have a 
good demand for fir and are keeping their steam 
schooners moving with shipments to California 
ports. Log scarcity in the North makes it difficult 
for coastwise vessels to obtain cargoes. The At- 
lantic coast demand is encouraging. 

J. W. Rodgers, vice president of the Lassen 
Lumber’ Box Co., reports a strong demand for 
shook. There is very little unsold dry lumber. 

Walter S. Johnson, of Tarter, Webster & John- 
son, this city, reports that the pine box shook 
factories have good business for at least ninety 
days ahead. Dry box lumber is not very plentiful, 
with prices at about $22.50, mill. 

W. C. Ribenack, chairman of the board of direc- 
tors of the California & Oregon Lumber Co., and 
W. W. Stout, both of Thornton, Ark., are here 
after conferring with President J. H. Owen at the 
mill at Brookings, Ore. The construction of a 
railroad to Smith River, Calif., will permit red- 
wood logs from the company’s holdings to be cut 
at the mill. 

R. E. Danaher, president of the Booth-Kelly 
Lumber Co. and general manager of the Michigan- 
California Lumber Co., this city, paid a visit to 
the former company’s plant at Wendling, Ore., on 
his recent trip north. Tentative plans are being 
prepared for a mill to replace the one that was 
recently burned. 

Among the lumbermen in the city as visitors 
during the week are: J. F. Lanerman, of Osh- 
kosh, Wis.; J. Sidel, of St. Louis; Everett A. 
Morgan and L. Gerlinger, of Portland. 


ABERDEEN—HOQUIAM, WASH. 


Aug. 5.—Shipments by water during July 
totaled 45,420,000 feet. Twenty-four vessels car- 
ried 24,000,000 feet to California; three, 3,725,445 
feet to China and Japan; seven, 15,827,291 feet to 
the Atlantic seaboard, and two, 1,827,291 feet to 
Honolulu. 

The car shortage gets more serious every day. 
Only seven cars were received in Hoquiam this 
morning, and distribution of cars to all mills west 
is made by the agent at Hoquiam. Markham mills 
are trucking their shingles to Cosmopolis to take 
advantage of the three lines that serve that point. 
The Grays Harbor Lumber Co., which closed July 
27 on account of log shortage, resumed operations 
July 31 but was obliged to close again Aug 3 and 
hopes to resume Monday, Aug. 7. Practically every 
other mill on the Harbor is operating. The saw- 
mill and logging camps at McCleary resumed 
operations this week after a shutdown of over a 
year and a half. 

H. H. Judson, secretary of the Mercantile Cor- 
poration of China, with headquarters in Seattle, 
visited the Harbor this week. Mr. Judson also 
represents Wong Tik Tsun, one of the wealthiest 
men in the Chinese Empire, who is seeking lum- 
ber connections on the Coast. 

The Grays Harbor Manufacturing Co., of Aber- 
deen, is installing in its millwork plant two new 
dry kilns of the Moore moist air progressive type, 
which are expected to be ready for use by Sept. 1. 


PORTLAND, ORE. 


Aug. 5.—The forest fire situation is still seri- 
ous, for there has been no rain for a period of 
fifty days. In Clatsop, Tillamook and Columbia 
counties men are out preventing the scattered fires 
from spreading to green timber, and as a result 
logging is retarded a great deal in what is known 
as the Columbia River district. About 50 percent 
only of the camps are in operation, said John 
Dougall, manager of the Columbia River Loggers’ 
Information Bureau, the others being busy guard- 
ing against fire dangers. 

Fifteen Japanese business men were in Portland 
today on a tour of the country and they were enter- 
tained by the Portland Chamber of Commerce. 
One of the things arranged for them was a visit 
to the mill of the Peninsula Lumber Co., where 
they had opportunity to see manufactured the big 
squares of fir that go in large quantities from mills 
in this district’ to their country. Reizo Yama- 
shina, chairman of the party and vice president 
of the Tokio Chamber of Commerce, said that the 
Japanese have been coming here for more and 
more lumber and the demand will increase rapidly 
and steadily. 

Charles R. McCormick & Co. announce here 
that an office has been opened in Aberdeen, Wash., 
in charge of J. C. Shephard. This is a buying 
office put in to keep closer in touch with the mills 
in that district. Mr. Shephard was for twenty 
years in the lumber business in Duluth, Minn., 
and for the last three years has been in the busi- 
ness on the Pacific coast. 

The St. Helens Creosoting Co. is doing a big 


business and has its books filled with big orders, 
so Manager Clyde W. Osborne was pleased to state 
today. 

The Griswold Lumber Co. will be the name of 
the Griswold-Sand Lumber Co., since the with- 
drawal the first of the month of Charles E. Sand. 
With Mr. Griswold will be associated P. S. Me- 
Kenzie, another well known Portland lumberman. 
The company handles the output of a number of 
Willamette Valley mills in which Mr. Griswold is 
interested, and also carries on a general whole- 
sale business. It is understood that Mr. Sand is 
going into the wholesale game on his own account, 
altho he has not made any definite announcement 
as yet. 

The Murphy Timber Co. has decided not to re- 
build the mill at Banks, Ore., which was destroyed 
by fire about a month ago. Instead the company 
will log its timber—about two years’ cut—and 
put the logs on the market. 

H. B. Cooper, who has for the last three years 
been the Portland representative of the J. R. 
Hanify Co., has recently severed his connections 
with that company and joined the staff of the 
Brigton Mills Co., of this city. 


ATLANTA, GA. 


Aug. 7.—Should the strike situation not improve 
within another week or ten days Atlanta dealers 
advise that it will likely compel the shutting down 
of numerous mills over this section because of a 
shortage of cars. Some lumber mills have closed 
already, principally in Mississippi, while others 
are stacking such lumber as is produced until cars 
can be obtained to ship it. The tendency among 
wholesalers is to place business in volume, and 
retailers seem to be able to supply their require- 
ments to a large extent from transit shipments. 
As yet the strike is not having a serious effect 
on construction work but will have within an- 
other few days for stocks of all materials are being 
rapidly exhausted, and it is impossible to obtain 
immediate delivery of needed items due to the car 
shortage. There have been no changes of conse- 
quence in southern pine or hardwood prices in 
this section recently. 

W. J. Rutland has resigned as executive secre- 
tary of the Georgia Forestry Association to ac- 
cept a position with the International Accountants’ 
Society. He has been very active in forestry work, 
and is largely responsible for the many local for- 
estry clubs that have been organized the last few 
months thruout Georgia. 


NORFOLK, VA. 


Aug. 7.—The North Carolina pine manufactur- 
ers have enjoyed a rather brisk business during the 
first week of August, in both kiln dried and air 
dried stock. There are a great many inquiries 
being received and many mills are under the neces- 
sity of turning down much new business offered 
because of lack of stock and indisposition to sell 
any further ahead. Prices are being well main- 
tained and weak items are back to where they were 
during the first part of July. Heavy rains continue, 
so many small air drying mills will be out of the 
market for some time. Prices of air dried items 
are better than two weeks ago. 

There has been a marked increase in the sale 
of 4/4 edge No. 2 and better, much moving in 
small lots in mixed cars with 4/4 stock widths 
and 5/4 and thicker edge. Mills appear to have 
no difficulty getting their prices on mixed cars. 
The surplus is not large. No. 2 and better stock 
widths are still active. Edge, 5/4 and thicker, 
is moving satisfactorily. Edge No. 8, 4/4, is 
showing a little more life, while No. 3 stock widths 
are active and scarce. Nos. 1 and 2 bark strips 
and miscuts are being inquired for more freely 
from New England territory. Prices on good 
lumber hold steady. 

Sales of 4/4 edge No. 1 box were not as heavy 
as in the week previous, many large mills being 
oversold, while others can promise shipments on 
large orders for the latter part of September only, 
and will not consider solid cargoes. The demand 
for dressed and resawn edge box for rail delivery 
is also picking up. Sales of edge No. 2 box, 4/4, 
fell off, as mills have little to offer for prompt 
shipment. No. 2 stock box, 4/4, is in brisk de- 
mand, with little to be had in 6-, 8- and 12-inch. 
No. 1 stock box, 4/4, rough and dressed, has been 
much more active. Box bark strips, dressed, are 
active in small lots. 

The demand for flooring, thin ceiling, partition 
etc. continues to improve slowly but surely. No. 
2 and better }#-inch flooring, 2%4-inch face, is in 
good demand and higher prices are being asked. 
Inquiries for roofers in all widths, air dried and 
kiln dried, are numerous. Many air drying mills 
are now well sold ahead, so there have not been 
as many large sales. These mills are asking prices 
about in line with kiln dried. Price of kiln dried 
roofers have gone back to their old level. Nos, 1 
and 2 pine lath are still very active and hard to 
buy. 

Below is a statemant of exports of forest prod- 
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Southern Pine 
Structural Timbers 


Our mills can fur- 
nish anything you 
need on short no- 
tice. They also cut 
large quantities of 
Railroad and Car 
Material, Heavy 
Ties, Box and 
Crating stock. 


Tell us your needs 


H. D. Foote Lumber Co. 


Alexandria, La. 

















Established 
Manufacturers 
for 38 Years 


ised MOND, pla. 


Manufacturers of 
LONG AND SHORTLEAF 


Southern Pine 
Lumber and Timbers of Quality 


Rough Piling All Len 
Daily Capacity 75,000 

















Manufacturers 


| Short Leaf Pine and Hardwoods 
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Long Leaf Yellow Pine 
Calcasieu Lumber 
WESTLAKE LOUISIANA 











RUSTON, LA. 
Manufacturers of 


! Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mills at 
CANDY, LA. 






Office. 
RUSTON, LA. 














POWELL LUMBER CoO. 
LAKE CHARLES, LA. 


YELLOW PINE 
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HAMMER BRAND 
Hand-Made Heart Cypress 


SHINGLES 


The Shingles of our Grandfathers 
Write for Booklet 


f= 


The Hammer Lumber Co. 
DREXEL BUILDING. PHILADELPHIA 
Member Philadelphia Wholesale Lumber Dealers‘Association 
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HARDWOODS 


CHOICE (| 


Thick Hardwood 


23,000’ 10-4 No. 1 and Better 


a 12-4 No. 1andB 
J if 0. 1 and Better 
BIRCH 16000" 16-4 No- 1 and Better 


Soft Gray Elm 


100,000’ 8-4 No. 1 and Better 
21,000’ 10-4 No. 1 and Better 
34,000’ 12-4 No. 1 and Better 








All thoroly Air Dried. 


Foster-Latimer 
MELLEN. WIS. [,uwmber Co. ) 








JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech, 
Basswood, Hemlock, Pine, 
Spruce, Cedar Shingles. 


Main Office, BUFF. ALO, Pe we 














Sales Office: 605 Murray Bldg, Grand Rapids, Mich. 
Short 


Yellow Pine fi 


Shop Lumber 


STEAM DRIED—1”, 134”, 


A good cutting grade for sash, door ne finish mills. 
us tell you more about it. 


mun: Kentucky Lumber Co. 


Sulligent, Ala. Lexington, Ky. 


13 uct 2” 

















i LATHROP 







OAK AND Mixed 
GUM Cars if 
Dimension Desired. 









LUMBER CO,, Lathrop Ala.) 





ucts thru Norfolk and Newport News, Va., during 
June: 


Item Destination Feet Value 

lar .+.eee-eUnited Kingdom 760, poe $ 67,626 

eeeeeeees United Kingdom 1, 356.0 91.276 
Oak 00000006s DOIGD. 06.06.00 oe 000 650 
ORK . 50.04.0000 5 CeO . 5:0:0,64 5 .00 1,814 
Chestnut &gum.United Kingdom 10,000 1,428 
Basswood ....United Kingdom 4.00 1,392 
Walnut .....-United Kingdom 17,000 ,020 
Walnut logs...Germany ..... 14,000 750 
Walnut logs...France ..... ° 14,000 800 
Poplar logs.... —— pesos 8.00 150 
Hickory logs...France ....... 2.000 500 


1 
175,000 9,676 


2,421,000 ae as 
Other forest products, all destinations. . 736 


Maple fig....<«. United Kingdom 





$220,318 

Exports in June, 1921, amounted to 502,000 

feet, with a total value of $47,547. The average 

per thousand value in June, 1922, was $73.35, 

while in June, 1921, it was $94.72. May, 1922, 

exports amounted to 1,668,000 feet, valued at 
$134,763, and of an average value of $80.78. 


ST. LOUIS, MO. 


Aug. 7.—A substantial gain in building during 
July is shown in the permits issued, which called 
for 744 new buildings to cost $1,691,915 and for 
583 alterations to cost $294,032, a total of $1,985,- 
947, as compared with $1,118,215 in July, 1921. 

The report of the Merchants’ Exchange shows 
receipts of lumber during last month to be 14.370 
cars, aS compared with 9,946 cars in July, 1921, 
a gain of 4,424 cars, while shipments last month 
were 10,958 cars, as compared with 8,216 cars 
in July, 1921, a gain of 2,742 cars. 

Vern N. Cornelius, of the Cornelius Lumber Co., 
who has just returned from a trip to furniture 
factories of New York and Pennsylvania, reports 
that many plants are using plain sap gum instead 
of plain red and quartered gum because of the 
lower price. He said that these factories are 
placing orders for their requirements for the re- 
mainder of the year, and have no complaint to 
make of the demand, 


SHREVEPORT, LA. 


Aug. 7.—It is generally conceded that there has 
been an advance of probably $1 a thousand on 
common southern pine, especially No. 2. Demand 
for 2x4- to 2x10-inch No. 2, and likewise for No. 2 
center matched 6-inch flooring, has been keen. The 
railroads have practically stopped buying, and have 
for the most part held up orders already placed, 
but the regular yard demand has been growing. 
Evidently the yards and factories are putting in 
their fall orders rather early. Many dealers ex- 
pect a car shortage. There seems to be a good 
supply of cars, for normally the South buys more 
in carloads than it ships out, but the mills have 
difficulty in getting empties placed for loading. 
Recent bookings have been so heavy that many 
mills are withdrawing from the market; some are 
advancing prices, thus giving the market the 
aspect of a speculative advance. Volume of ship- 
ments is unusually good, in spite of the strike, 
which, however, threatens to slow up industrial 


activity. 
MERIDIAN, MISS. 


Aug. 7.—Practically all mills thruout this sec- 
tion are out of the market temporarily, on ac- 
count of being unable to get equipment to load out 
orders on hand. Manufacturers are well supplied 
with orders and do not care to accept business they 
can not promise shipments on. From all indica- 
tions it appears that orders are being offered 
freely at advanced prices, some buyers being will- 
ing to pay premiums for quick shipments, with- 
out any apparent results. The lumber movement 
continues to decline due to the fact that mills are 
not getting over 25 percent of their requirements 
in the way of equipment. 


NEW ORLEANS, LA. 


Aug. 7.—Railroad troubles, so far as lumbermen 
are concerned, have increased during the last week. 
Shipments east of the Mississippi River are pretty 
thoroly discommoded. Roundabout routings via 
other lines are being arranged when and as pos- 
sible. 

The Louisiana Red Cypress Co. announces that 
its hardwood department, which some months ago 
was transferred to Memphis, will be returned to 
New Orleans on Sept. 1 and placed under the 
management of Harvey Moynan. Mr. Moynan 
served as assistant manager under Chris Walker 
and is a thoroly experienced hardwood man. 

The Joyce-Watkins Co., prominent dealer in 
cross ties, continues heavy shipments from south- 
ern Mississippi territory and has insured trans- 
port by chartering the Shipping Board steamer 
Sag Harbor, which is plying between Moss Point 


and Gulfport, Miss., and New York, with solid 
cross tie cargoes. 


TUSCALOOSA, ALA. 


Aug. 7.—There is demand for all items on the 
list. While there are no indications of sharp ad- 
vances, prices continue to show strength, except 
that 2x12-inch random No. 2 common and better 
has been weak. Car supply is only about 10 per- 
eent of normal, and this week the railroads with- 
drew the use of gondolas for lumber. Several 
small mills have closed down, being unable to ship 
enough lumber to meet payrolls, so production has 
been further curtailed, altho labor conditions are 
fairly satisfactory and the weather is good. 


JACKSON, MISS. 


Aug. 7.—The southern pine market continues 
to strengthen on practically all items. Mixed 
orders are very hard to place, on account of 
scarcity in some items. Embargocs are hampering 
shipments to some sections. A few northern 
buyers are in this section trying to place orders 
to best advantage and at points where shipment 
can be assured, but they are not meeting with 
much success. Building in this section is very 
heavy, and corporation limits are being extended 
in many nearby towns. Lath are very strong. 

Local hardwood manufacturers report a_ brisk 
market. The demand is strong for all items, 
especially the lower grades, the principal call com- 
ing from furniture factories. 


BOSTON, MASS. 


Aug. 8.—Demand for lumber thrueut New Eng- 
land is generally improving, with prices steady to 
firm on most items. Lack of cars is hampering 
business, particularly trade in southern timber. 
Eastern spruce dimension demand is unevenly dis- 
tributed; there are no concessions from base, $42. 
Trade in random lengths of spruce is very fair, at 
unchanged prices. Northern and eastern boards 
are rather quiet, as the southern roofer market 
continues to be irregular. Want of cars is likely 
to strengthen the quotations on this class of lum- 
ber. Hardwood wholesalers here are particularly 
hard hit by the car shortage. Spruce lath orders 
are increasing and prices are stiffer. Red cedar 
shingles are very firm. Demand for southern pine 
flooring continues to improve. 

Contracts for New England building construc- 
tion awarded during the week ending Aug. 1 are 
valued at $5,560,200. Retail yards are quite busy 
for midsummer. 


PITTSBURGH, PA. 


Aug. 8.—With the railroad embargoes in effect 
during the last few weeks, lumber deliveries have 
fallen off greatly. There was a slight lull in 
hardwood demand last week, except that for 
flooring, which has been in particularly good call 
all season. There is a market for the better 
grades of chestnut, birch, maple, cherry, ash and 
mahogany, while white pine is selling in a limited 
way, with slight concessions on the lower grades. 
Other grades of lumber are in fair demand at un- 
changed prices. 


PHILADELPHIA, PA. 


Aug. 7.—Strike conditions have necessarily made 
the local lumber business slow up, and volume is 
much reduced. More lumber is being received 
here now, however, than was coming in last week, 
but much of it has been in the hands of the car- 
riers for some time. Demand is now beginning to 
feel the effects of conditions, retailers being re- 
lieved of the steady pressure for deliveries. Never- 
theless, local yards are finding their stocks get- 
ting lower, Some are buying freely and others 
are still holding off. There is an extra lot of big 
work being started here. Contractors as well as 
speculative builders are busy; planing mills are 
behind with their orders; jobbing carpenters are 
rushed ; inside trim men and cabinet makers have 
all they can do; some of the big industrials are 
getting near enough to activity to be sending out 
inquiries, and a few of them are actually buying. 

With the possible exception of that for flooring, 
demand for hardwoods lacks pep. There is a good 
demand for all the high grade, dry lumber, but 
there is still plenty of the lower grades. Prices 
generally are firm. Oak, ash, poplar and basswood 
seem to be leading in demand. Walnut demand is 
low. Western lumber is now coming in here at a 
rapid rate. Most of this is fir, but the proportion 
of western white pine is said to be increasing. 
White pine from north and south is in fair de- 
mand, and prices are very firm om the upper 
grades but not so tight on the lower. Spruce is 
inactive, but keeps steady in price. Hemlock is 


offered in broken lists, with prices firm. Cypress 
is gaining a little in demand for the lower grades, 
and the demand for the better grades is strong, 
with prices inclined to tighten on the entire line. 
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Southern pine demand is strong, and shipments are 
far behind and fast getting worse. Prices are 
rising steadily, and the local supply is going down 
perhaps faster than that of any other wood. North 
Carolina pine is not as badly hit as southern, 
and there is a fair volume moving, with tightened 
prices in flooring, building sizes and timbers. Lath 
of all kinds and sizes are in good demand at firm 
prices. Shingles are selling well in the suburban 
territory and are bringing good prices, altho the 
substitute shingles seem more in evidence out of 
town than formerly. 


NORTH TONAWANDA, N. Y. 


Aug. 7.—The closing down of Coast mills, forest 
fires and an unfavorable rail condition have tended 
to create a decidedly strong market for all Coast 
woods. They are decidedly scarce and prices are 
constantly on the upward trend. The strengthen- 
ing of prices and the scarcity of supplies are 
creating a stronger demand for other woods and 
making for increased quotations. Many dealers 
who are in the habit of taking vacations at this 
time of year find their presence at their places of 
business essential. 


BALTIMORE, MD. 


Aug. 7.—The value of July building permits 
was $3,804,720. Thirty-one frame bungalows to 
cost $102,500, along with 179 brick structures, 
costing about $1,000,000, and 114 2-story frame 
houses, costing about $600,000, are included. Build- 
ing calls for large quantities of lumber, and the 
local yards are quite busy. 

The Southern Pine Sales Corporation, of which 
Chas. E. Hill, New York, is general manager, has 
rearranged some territory. John R. Stephenson 
will change his residence from Richmond to Bal- 
timore and will continue to look after this city, 
Washington and Richmond; but Norfolk and ad- 
jacent towns will be under the eye of H. B. 
Butler, sales manager for the Montgomery Lumber 
Co., of Spring Hope, N. C. 

Exports of lumber and logs from Baltimore in 
May amounted to $171,309, against $114,535 in 
May, 1921. This gain was made possible by ship- 
ments of hardwood timber and gains in the move- 
ment of oak boards, other hardwood boards, and 
“other manufactures of wood.’ A marked nar- 
rowing in range of demand took place. The re- 
port as a whole indicates that some improvement 
has taken place of late. The figures for May, 
1922, follow: 





Quantity Value 
Timber, hardwood, cub. ft... 4,826 $ 15,578 
BGG WACGMOGE é6sveteciene caesns | S408e 
Boards— 
an | See Vtacerenny 10,000 604 
GEM ERS, chs con Reaneewes 307,000 20,635 
White We. wivwacanecuce Subtame i whemas 
Pa Ae | 70,000 8.775 
Ro aly See coe 08,000 6,750 
Other hardwood, ft....... 286.000 25.787 
Implement handles, pes.... 91,400 2.306 
Other manufactures of wood ...... 90,874 
ONE  weceddunstiewaciaad, wana $171,309 


DULUTH, MINN. 4 


Aug. 7.—Lumber companies here have not so 
far experienced any slackening in business because 
of the coal and rail strikes. The railroads have 
up to the present filled all the requisitions made 
upon them for cars to load lumber. Demand from 
dealers in Minnesota and North Dakota is being 
maintained. The proportion of the lower grades 
of northern pine lumber that has been going out 
for house building lately is larger than previously 
this season, probably because of the wide spread 
between Nos. 3 and 2 boards. While eastern in- 
quiry for lumber was received during the last 
week, no sales were effected. Three cargoes are 
scheduled to be loaded this week with an aggre- 
gate of 2,600,000 feet of northern pine lumber for 
Tonawanda and Buffalo delivery. It will be di- 
vided about equally between the best grade boards 
and box lumber. Lake lumber shippers have been 
facing a fuel shortage. The sawmills at Duluth, 
Cloquet, Virginia and at International Falls, Minn., 
are cleaning up their saw logs and figure that 
they have sufficient to operate thru the regular 
season. No summer logging camps have been put 
in, owing to difficulty in obtaining men. No west- 
ern lumber is moving this way at present, on 
account of the transportation situation, and build- 
ing projects are being delayed because of inability 
to obtain dimension stuff. 


John J. Junge, general manager; John Monahan, 
comptroller;.A. D. Field, auditor, and Curt Wil- 
liams, superintendent of timber, have resigned 
from the International Lumber Co. Mr. Williams 
will come to Duluth to engage in business, Mr. 
Monahan was reported to have made plans to en- 
ter the retail trade. 

James E. McGrath, pioneer lumberman of north- 
ern Minnesota, has disposed of his interests at 


McGrath, Minn., and he has announced his retire- 
ment after having been engaged in the trade there 
for thirty-six years. In announcing his retirement, 
Mr. McGrath asserted that beginning in the lum- 
ber business forty-four years ago, he worked in 
the woods for $15 a month. At the time of his 
retirement he had thirty-five camps in operation, 
employing fifteen hundred men, in addition to his 


sawmill. 
KANSAS CITY, MO. 


Aug. 8.—Demand for lumber is picking up in 
nearly all lines. Prices show notable firmness, 
and there have been numerous price readjustments 
lately, especially in southern pine. Activity in 
the country trade is expressed in both orders and 
in volume of inquiry. The car situation has grown 
worse in the South as well as on the west Coast. 


Local trade is somewhat slow, but is reported to 
be picking up a little, and local yards are buying 
freely. Building permits in July totaled 475 for 
a valuation of $1,944,300. Included were 243 for 
frame residences. 

The death of R. J. Hurley, president of the R. 
J. Hurley Lumber Co., has been followed by sev- 
eral changes. George D. Hurley, who has been 
general manager, succeeds his father as president 
and will continue as general manager. L. F. Cald- 
well, formerly auditor, has been made assistant to 
the president. J. R. Muckles, who has been man- 
ager of the company’s yard at Oscevla, Mo., has 
been made manager of the hardware department. 

J. E. Kasper, formely auditor of the Nebraska 
yards of the Dierks Lumber Co., has been made 
general manager of the Nebraska yards with head- 
quarters in the Kansas City office. 

Harold E. Frost, who returned last week from 
a visit to the company’s mills, has been placed in 
charge of sales here for the East Oregon Lum- 


ber Co. 
MINNEAPOLIS, MINN. 


Aug. 8.—M. J. Scanlon, Dr. D. F. Brooks and 
A. S. Brooks, of the Brooks-Scanlon Lumber Co., 
are on a business trip to the west Coast. They 
went first to Vancouver, B. C., where they will 
look over some British Columbia interests. Mr. 
Scanlon expects also to go to the company’s plant 
at Bend, Ore., and to spend some time on the 
Coast. He recently returned from a visit to the 
firm’s plants in the South, and reported that de- 
mand for southern pine was showing another 
spurt, after a short slump late in July. 

Directors of the Minnesota Loggers’ Association 
had a short business meeting here last week. 
T. S. Whitten, of the Virginia & Rainy Lake Co., 
was among the out-of-town members of the board 
in attendance. 

Charles E. Castle, formerly assistant superin- 
tendent of the Bloedel Donovan Lumber Mills, has 
taken an interest in S. P. Wood & Co., whole- 
salers here, and will also represent them on the 
road in Wisconsin and southern Minnesota. 


W. C. Coles, of the Arkansas Oak Flooring Co., 
Pine Bluff, Ark., has been on a business visit here 
and visited with Frank W. Tozer, the company’s 
representative in this section. 

L. A. Page, jr., of the Page & Hill Co., is back 
from a trip thru northern Wisconsin, on which he 
learned that stocks in some lines are running low. 
He predicts a normal output next winter and 
higher price levels. 

John Junge, of the Junge & Gray Lumber Co., 
has resigned as general manager for the Inter- 
national Lumber Co., and will devote his time 
hereafter to the Minnesota Transfer concern. 


Offices of the .Nortz Lumber Co., Baker Lumber 
Co. and the Lewiston-Clarkson Transit Co., have 
been moved from the Palace Building to the 
Fawkes Building at 1645 Hennepin Avenue, 


L. C. Schmoldt, general sales manager of the 
Thompson Yards (Ine.), is back from an inspec- 
tion trip in northern Iowa and southern Minne- 
sota, where as a rule he found crop yields splen- 
did and prospects good for business. 

T. H. Skonnord has been made head of the 
accounting department of the Thompson Yards 
(Inc.) He was formerly with the Central Ware- 
house Lumber Co., but resigned some months ago 
and took an extensive trip to the old country. 

Hugh R. Patriarche, of Edmonton, Alta., man- 
ager of Knox Bros. (Ltd.), proprietors of four 
mills, was here last week and spent some time 
looking over the prospects for introducing their 
product into this territory. 

H. E. Beckwith, of Chetek, Wis., president of 
the Wisconsin Retail Lumbermen’s Association, 
and D. 8S. Montgomery, secretary, came over here 
last week and visited officers of the Northwestern 
Lumbermen’s Association. They drove over from 
Cumberland, where they attended a meeting of the 
Northwest Wisconsin Retail Lumbermen’s Associa- 


tion. 
(Concluded on page 89) 





PACIFIC COAST 















Pacific States Lumber Co. 
Mineral Lake Lumber Co. 


TACOMA, - - WASHINGTON 









Watch this space weekly 
for attractive offers. 











Until we have assur- 
ance of an adequate 
car supply, we will 
refrain from adver- 
tising our specials in 
this space. 










AGENTS: 


K.F. Richards, 518 Peoples Gas Bldg., Chicago 
G.A.Jones, 706Lumber Exchange, Minneapolis 
JosephLean, - - P.O. Box 774, Omaha 
Frank Probst, - P.O. Box1187,Fargo,N.D. 
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ATURE SAEED HUMES OO 


Builders of Trade 


for lumber dealers are those products 
plainly stamped with the manufac- 
turer’s trade mark, as for example our 








Vertical Grain and Flat Grain 
Fir Flooring 
ca” FIR STEPPING 3, 


Fir Lumber, Hemlock Boards and Shiplap 


Let ‘‘ Electric Brand’’ products help 
you build business and bring repeat 
orders. 


Write for prices on straight or mixed car. 


Ferry-Baker Lumber Co. 








General Office and Mills, EVERETT, WASH. 


LONGFIR JOISTS 
anBIG TIMBERS 


( Sa FIR CEDAR AND SPRUCE 
CALIFORNIA REDWOOD 
RED CEDAR SHINGLES 





MILLS. 
Granite 
Falls, 
Wash. 


YARDS: 
Minnesota H. B. WAITE LUMBER co. 
Transfer MINNEAPOLIS, MINN. 

















Resawed Fables 


is a collection of the funniest 
prosewritingsof* “the lumber- 


man poet.” 


It is the day experi- 
ences of pte wont wn any told 
with a smile. Every lumber- 
man owes it to hi 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St., CHICAGO 
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TLL 


BEST FOR 
SIDING 


You can insure builders a siding 
that will last for 100 years when 
they use the proper nails to lay our 


XXXXX Shingles 


These Shingles are cut Vertical 
Grain, strictly clear and we guaran- 
tee the grades to be right, there 
are none better, order them in 
mixed cars with 


CEDAR BEVEL SIDING 


Northern Pacific : 
Logging Co., Ltd. : 


PORT MOODY, B.C. 


mn HN nidLNUHE Mn is 














ee Siding 


Thurston-Flavelle, Ltd. 


PORT MOODY, B.C. 





{ INLAND EMPIRE } 


VITIIIII LILIA 


= — 


THE 


Polleys Lumber Co. 


Manufacturers of 


Western White Pine. 


Dry Selects 


Shipments via 
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General Offices and Milis 


Milwaukee Rys. MISSOULA, MONT. 
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Pine Zone Lumber Co. 


Manufacturers and Wholesalers 
of 


Western White Pine 


FIR AND LARCH LUMBER 


ALL GRADES 


also 


Western White Pine Lath 


and 
Lodgepole Pine Lath 


SPOKANE, WASHINGTON 














FOR THE USE OF RETAIL LUMBERMEN 


And contractors. The Lumberman’s Actuary—it pre- 
vents errors in making out bills and estimates and saves 
time in figuring the average cost of performing all kinds 
of labor in the erection of buildings, including masons, 
carpenters and painters. Send for sample pages. 
Seventh edition. 
Bound in leather. Price $8,50 postpaid. 
AMERICAN LUMBERMAN 


481 S. Dearborn St., ’ Chicago, Ml. 











LOCAL AND PERSON 











Asher J. Boyles, of the Angora Lumber Co., 
Angora, Minn., transacted business in Chicago this 
week, 


E. L. Pierce, of the Pierce Lumber Co., Marked 
Tree, Ark., transacted business in this city during 
the week, 


M. Meeds, president of the Meeds Lumber Co., 
Meridian, Miss., this week passed thru Chicago 
on his way south following a five weeks’ stay in 
Colorado. 


F. B. McMullen, of the MeMullen-Powell Lum- 
ber Co., returned this week from a business trip 
to Memphis, Tenn., and other southern hardwood 


manufacturing centers. 


David D. Rosenberry, of the Winton-Rose Lake 
Sales Office, Gibbs, Idaho, spent a few days of this 
week in the city, calling on a number of his friends 
in the local trade and making a general survey of 
the business situation. 

Mr. and Mrs. H. L. Dierks, of Kansas City, Mo., 


anounced the birth of a daughter on July 7. The 
father is secretary of the Dierks & Sons Lumber 


Co. Mr. and Mrs. Hans Dierks and their children 
are now traveling in Switzerland. 

lL. R. Putman, directing manager of the Amer- 
ican Wholesale Lumber Association, this week 


attended the meetings held by the Southern Pine 
Association and the Hardwood Manufacturers’ In- 
stitute, at Memphis, Tenn. 


of the John Hansen Lumber Co., 
a three weeks’ vacation trip in 
during which he also intends 
to gather some first 
the production and 


John Hansen, 
this week left for 
northern Wisconsin, 
to visit a number of the mills, 
hand information regarding 
stock situation. 


L. L. Daugherty, of Daugherty McKey & Co., 
Valdosta, Ga., who was in Chicago during the last 
few days, reported that demand for lumber of all 
descriptions was exceedingly heavy and that were 
it not for the acute car shortage, which is cutting 
the southern mills off from practically all their 
markets, an almost unprecedented activity for this 
time of year would prevail in the lumber trade. 
Mr. Daugherty from here went to Detroit, Mich. 


J. N. Boyington, of the J. N. Boyington Lumber 
Co., Rockford, Ill, while on a business visit in 
this city this week stated that the Rockford fur- 
niture manufacturers were having a fair business, 
were running steadily and were buying fair quan- 
tities of lumber. The trade in hardwoods might 
not be active, but the plants buy often rather 
than in the usual quantities, and the net 
result is that business is a little better than it 
might appear to be at first glance. 


charge of northern hard- 
wood sales at the Chicago office of the Steven- 
Jarvis Lumber Co., Eau Claire, Wis., has returned 
to the local office after having spent several weeks 
at headquarters in charge of general sales while 
W. H. Sill, the sales manager, has been ill. Mr. 
Sill is not yet fully recovered and will probably 
not return to his post for some time, but as busi- 
ness in this territory required Mr. Andrew’s atten- 
tion, arrangements were made permitting his re- 
turn here. 


Fred E. Andrews, in 


Minor Botts, of the Botts-Desale Lumber Co., 
who went to the Pacific coast about two weeks ago 
for the purpose of looking over manufacturing 
conditions there, sends back word that forest fires 
and consequent lack of logging, mill shutdowns, 
extremely low stocks of practically every im- 
portant item, a heavy demand and a dearth of 
transportation facilities combine to create a most 
chaotie condition in the west Coast lumber indus- 
irv. He expects Douglas fir, and indeed all west 
Coast products, to assume a very strong position 
for an indefinite period. 


I’. W. Reimers, of the Natalbany Lumber Co., 
Ilammond, La., was in Chicago the latter part of 
Jast week, conferring with W. E. Snider, who rep- 
resents that company in this territory. Mr. Reim- 
ers was returning south following a visit to Rock 
Island, Ill., where his father, John J. Reimers, of 
Davenport, Iowa, was seriously ill following an 
operation. V. A. Stibolt, assistant general man- 
ager of the Natalbany Lumber Co., also passed 
thru Chicago about the same time, on his return 
to Hammond following a short trip to various 
northern lumber distributing centers. 


Cc. J. Atkinson, vice president of the C. D. John- 
son Lumber Co., Portland, Ore., and of the Pacific 
Spruce Corporation, Toledo, Ore., this week left 


for LGoston, Mass., where he will transact some 
business before returning to the West. Mr. Atkin- 
son has spent about a month in Chicago, making 
a study of conditions in this market. The mill 
of the Pacific Spruce Corporation, which was built 
by the United States Government during the war 
to cut material for the aircraft production de- 
partment, has recently been reopened and is now 
converting into lumber the excellent timber grow 
ing in its vicinity. 

Harry H. Butts, manager of the Chicago office 
of the Sawyer-Goodman Co., Marinette, Wis., re- 
turned recently from a two weeks’ business and 
pleasure trip into northern Wisconsin and _ the 
Upper Peninsula. During his visits to a number 
of mills in that section, he found that both dry and 
green stocks are very low, and that few manu- 
facturers expect to be able to produce more than 
25 percent of normal for the rest of the season, 
due to the practical impossibility to secure woods 
workers, and consequently logs. Prices, he re- 
ported, are firm with a pronounced upward tend- 
ency. Mr. Butts also found time to do some fish- 
ing, and was pleased to report that the finny tribe 
is biting pretty good this year. 


Ansel J. Olson, of the Charles Gill Lumber Co., 
Wausau, Wis., transacted business in this city 
during the week. He reported that the acute 
shortage of woodsmen, and consequently of logs, 
is curtailing the production of northern hardwoods 
and hemlock very materially, and that stocks of 
both dry and green lumber, particularly of hem- 
lock, are badly depleted, with little prospect of 
replenishment until the winter’s log input becomes 


available. Another visitor from the North this 
week was J. J. Brennan, of the R. Connor Co., 
Marshfield, Wis., who reported that business was 


pretty good, but that considerable difficulty was 
being experienced in Wisconsin, as in practically 
every other section of the country, in securing 
transportation facilities. 


A PROOF OF GOOD FISHING 

accompanying illustration shows ©. bh. 
of the CC, E. Matthews Lumber Co., 
Mo., at the pleasant task of displaying 


The 
Matthews, 
Webb City, 


« 








Cc. E. Matthews and 17!4-Pound Great Northern 
Pike He Caught 


a 174%4-pound pike which he caught July 19. On 
July 28 Mr. Matthews landed a larger one, which 
weighed twenty-three pounds. Mr. Matthews, 
accompanied by his wife, left Webb City early in 
July and is spending the summer at Piney Ridge 
Summer Resort, Jenkins, Minn., where these very 
excellent fish were caught. Mrs. Matthews under- 
went an operation last winter but now has recovy- 
ered and is enjoying camp life very much. This 
is the ninth summer Mr. and Mrs. Matthews have 
spent at Jenkins, Minn., where the fishing is good 
in the summer time and hunting is excellent in 
season. 
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OFFICIAL TOURS OF FIELD MUSEUM 


Arrangements have been made by the manage- 
ment of the Field Museum of Natural History, in 
Grant Park, Chicago, to conduct visitors thru its 
halls, and the services of a guide-lecturer are pro- 
vided without charge. Each department will be 
visited at scheduled hours, the lecturer giving a 
comprehensive synopsis of the display. The large 
section devoted to various woods and plants from 
all parts of the world is toured regularly every 
Friday beginning at 3 p. m., the tour and lecture 
lasting one hour. Special arrangements for the 
services of the lecturer-guide at other times may 
be made by writing the director of the museum 
one week in advance. 


eauxanaaanaaaaa 


BUILDING IS BOOMING IN CHICAGO 


That Chicago is having an unprecedented build- 
ing boom is proved by the statistics on permits 
issued during the first seven months of this year 
by the city building department. These show that 
the permits taken out during that period had a 
valuation exceeding by a comfortable margin the 
total for any one full year in the city’s history. 

The valuation of the construction of all types 
authorized from Jan. 1 to Aug. 1 totaled $127,- 
712,000, compared with $125,004,510 during all 
of 1921, the previous high mark. The number of 
building permits was 7,569, of which 3,904 were 
for residences and 2,238 for apartment buildings— 
which means approximately 13,500 new homes, 
compared with 4,566 in 1921. 

With such a high total of permits taken out so 
far, it appears probable that this year will top all 
others in point of numbers as well as of valuation. 
The numerical record is held by 1910, when 11,4069 
permits were issued, and 1922 to beat it will have 
only 3,840 to go in five months’ time. As regards 
valuation, the city building department confidently 
expects it to reach $175,000,000 by the end of the 
year, which would put 1922 a full $50,000,000 
ahead of its immediate predecessor and nearest 
competitor. 

Looking thru the pages of Chicago’s building 
history the interesting fact is gleaned that the 
average cost of buildings in 1892 was approxi- 
mately $5,000; in 1919, $17,000; in 1921, $18,670, 
and during the first seven months of 1922, $16,870. 

Following are the detailed figures on building 
permits issued in 1921 and 1922: 





1921 1921 1922 
{12 Mos.] [7 Mos.] [7 Mos.] 
ROBIGONEGR 2.6006 4,622 2,326 3,904 
Apartments ....... 1,453 521 2,238 
INGUSEFIES onc cccee ,294 622 1,005 
ce 384 148 422 
Total permits.... 7,753 3,617 7,569 
PYODtASE ..<.cic.cwwns 230,626 104,543 233,949 


ROTARY HONORS THESPIANS 


Arch C. Klumph, president of the Cuyahoga 
Lumber Co., Cleveland, Ohio, was in Chicago for 
several days this week, attending the meeting of 
the international officers and chairmen of com- 
mittees of Rotary International, of which he is a 
past president. Mr. Klumph has just returned 
from a tour of northern mills, going as far north 
as Georgian Bay. On this trip he purchased two 
cargoes of white pine lumber for his yard in Cleve- 
land. He reports gratifying activity among the 
industries in Cleveland territory, but notices a 
lull in building activity. This he believes to be 
only seasonal, and looks for a renewal of building 
operations on a big score a little later on. Mr. 
Klumph expects to leave within a short time for a 
trip to Europe, to which he is looking forward 
with great interest. During his visit to England 
with the Rotary contingent in 1921, he visited 
Stratford-on-Avon and was deeply interested in 
the Shakespearian art gallery at that place. In 
this art gallery were displayed portraits of great 
Shakespearian actors, but he was impressed with 
the fact that not one of the American Shakes- 
pearian actors was represented in the group. Upon 
his return to the United States he discussed this 
matter with a wealthy citizen of New York, who 
agreed to have a painting made of the late Edwin 
Booth, with the thought that this would be hung 
in the Shakespearian art gallery at Stratford. On 
Aug. 24 the Rotary Club of New York is to have a 
300th memorial, at which practically all eminent 
American Shakespearian actors now on the stage 
will be present. Among them will be Julia Arthur, 
who will make the trip from Long Beach, Calif., to 
New York for the purpose of attending this 
memorial luncheon. At this luncheon this paint- 
ing of Booth ,will be presented to Rotary and 
shortly after that Mr. Klumph will sail for Europe, 
taking the painting with him and, in the name of 
Rotary, will present it to the Shakespearian art 
collection. It will be bung among those of other 
Thespians whose portraits are shown at Stratford. 
While in Europe Mr. Klumph, as a representative 
of Rotary International, will visit the new clubs 


that recently have come into existence at Chris- 
tiania, Norway; Copenhagen, Denmark; Amster- 
dam, Holland; and Paris, France. 


(sa@aaaaaaana 


TWO CONCERNS CONSOLIDATE 


Announcement was made this week that a con- 
solidation of the Thomas J. Warren Co. and the 
Barnett & Fitts Lumber Co. has been effected. The 
name of the consolidation will be Warren, Barnett 
& Fitts Co., and headquarters will be at 444 Stock 
Exchange Building, where the Thomas J. Warren 
Co. has done business during the two and a half 





THOMAS J. WARREN, CHICAGO; 
Who Has Organized New Concern 


years since its establishment. The new concern 
will handle Pacific coast products, southern pine 
and southern hardwoods on a commission basis. 
Thomas J. Warren, having a few decades in the 
lumber game to his credit, is well known to lum- 
bermen both in this territory and thruout the 
South. For several years he was chief inspector 
for the old Yellow Pine Manufacturers’ Associa- 
tion, and afterward was connected with a number 
of such prominent southern manufacturers as the 











WM. E. BARNETT 
Members of Warren, Barnett & Fitts Co. 


DUDLEY FITTS 


W. T. Ferguson Lumber Co., St. Louis, Mo., and 
William Buchanan, Texarkana, Ark. He will make 
a specialty of industrial trade under the new 
arrangements. 

Dudley Fitts and William BE. Barnett, the other 
two members of the partnership, have been doing 
a commission business in Pacific coast products in 
the Chicago territory since last February, under 
the name of the Barnett & Fitts Lumber Co., with 
office in the Lumber Exchange Building. Both 
had previously spent some time on the Coast, 
working in the woods and mills of some of the 
best operators there, gaining practical experience 
in the manufacturing end of the lumber business. 
Messrs. Fitts and Barnett will concentrate on the 
retail vard trade. 


JOINS THE ‘‘HOLE-IN-ONE’’ CLUB 


While there have been a number of additions 
to the “Hole-in-One” Club from the ranks of men 
who play golf, it has remained for the daughter 
of a lumberman to attain‘ that distinction among 
the gentler sex. A letter to the AMeRICAN LuM- 
BERMAN from A. J. Sine, who with his daughters 
is spending the summer at St. Andrews by the 
Sea, N. B., conveys the information that Miss 
Lucile Sine, in a recent game at that place made 
the No. 4 hole in one stroke, and thus qualified as 
a member of the “‘Hole-in-One”’ Club. Miss Lucile 
Sine is a student at Wellesley College and will be 
a senior in the fall. Mr. Sine, in order to prevent 
recurrent attacks of hay fever, spends some time 
every year at St. Andrews by the Sea, where he 
finds the sea air a complete preventive. He 
said the golf course there is an unusually good 
one and his only regret is that some of his lum- 
bermen friends from Chicago can not be there to 
enjoy the game with him and his daughters. 


(SPB EBaAEaE: 


OPENS WHOLESALE DEPARTMENT 


The E. L. Cook Lumber Co. has opened a whole 
sale department in connection with its retail yard, 
which department will be under the management 
of H. M. Halsted, until lately of Chattanooga, 
Tenn. 

Mr. Halsted has for many years transacted con- 
siderable business in the Chicago territory, and is 
well known here among both lumbermen and con- 
sumers. He formerly was in the wholesale lum- 
ber business in Milwaukee, Wis., as a member of 
the Halsted-Hughes Lumber Co., but two years ago 
went to Chattanooga, where he since has operated 
a hardwood mill under the name of the Halsted 
Lumber Manufacturing Co. 


AMALGAMATION TO BETTER SERVICE 


Commenting upon the action recently taken by 
the Yellow Pine Wholesalers’ Association, of Cin- 
cinnati, whereby it will discontinue its work and 
merge with the American Wholesale Lumber Asso- 
ciation, L. R. Putman, directing manager of the 
latter organization, said last week: 


It is needless for me to say that the American 
Wholesale Lumber Association is proud of the con- 
fidence shown in it by the officers, directors and 
members of the Yellow Pine Wholesalers’ Associa- 
tion, as evidenced by their recent action. To give 
up an organization to which they have devoted so 
much time and money and to come bodily into a 
younger association is about the strongest endorse- 
ment of our endeavors that could be given us. 
A study of the persennel of the Yellow Pine Whole- 
salers’ Association emphasizes the importance of 
this wonderful acquisition to the American. The 
Yellow Pine wholesalers were organized more than 
five years ago and led the way in compulsory arbi- 
tration in the lumber field. The membership has 
been carefully selected and their ideals and pur- 
poses lived up to most earnestly. No group of 
wholesalers in America stand higher in the busi- 
ness world than the members of the Yellow Pine 
Wholesalers’ Association. Their activities in the 
merchandising field of lumber have brought them 
the confidence and good will of both the producers 
and buyers of lumber thruout the southern and 
central States. 

If the American Wholesale Lumber Association 
was effective before the amalgamation, then it 
must hereafter be vastly better fitted to serve the 
wholesale trade with the addition of these Yellow 
Pine members. 

Mr. Putman further announced that a new plan 
of organization is being adopted by the American 
Wholesale Lumber Association, whereby the mem- 
bership will be classified into divisions according 
to the woods they handle. In this connection Mr. 
Putman stated : 


Many members handle several kinds of wood and 
they may wish to be represented in more than 
one division, which can be easily handled. Most 
wholesale concerns give preferred attention to one 
species and will be especially interested in that 
division. ‘These divisions will be in the hands of 
committees composed of the most successful whole- 
salers in the country specializing in these particu- 
lar woods. 

The trend of the lumber business makes such an 
organization very necessary at this time. It is 
the desire of the American Wholesale Lumber Asso- 
ciation to work closely with the manufacturing 
organizations and with the buyers of lumber. All 
wholesalers have common problems, altho their 
individual businesses may be radically different. 


HYMENEAL 


WASHBURN-MORIN. The marriage of Al- 
bert L. Washburn, secretary and general man- 
ager of the Menominee Box & Lumber Co., 
Menominee, Mich., and Maude Morin, of Mar- 
inette, Wis., took place on Monday evening, 
July 31, in Menominee. Rev. T. A. Greenwood, 
of the Menominee Methodist Episcopal church 
officiated. The bride taught in the Menominee 
and Marinette schools, and both bride and groom 
are prominent in Masonic and Eastern Star 
circles. They will reside in Menominee. 
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Latest Reports on Lumber Prices 








The demand for high grade birch is reflected in further advances. 


ent values f.o. b. Michigan mill points: 


MICHIGAN HARDWOODS 





Prices on other hardwoods remain firm. The following list represents pres- 











- FAS Selecta No. 1 com. No.2com. No.8 com. FAS Selects No. 1 com. No.2com. No.8 com. 
ASS WOooD— 
4/4 $ 70.00@ 75.00 $ 55.00@ 60.00 $ 40.00@ 45.00 $23.00@25.00 $18.00@20.00 ihe $5. 00@ 90.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 swale» 
5/4 = 75.00@ 80.00 60.00@ 65.00  45.00@ 50.00 26.00@27.00 20.00@22.00 | 39/4 ~— 95. 00 90.09 80.00@ 85.00 65.00@ 70.00 38.00@40.00 .....@..... 
6/4  80.00@ 85.00 65 00@ 70.00 50.00@ 55.00 28.00@30.00 20.00@22.00 | 3274 105.00@110.00 90.00@ 95.00 75.00@ 80.00 #8.00@45.00 cnnenwees 
8/4 85.00@ 90.00 70.00@ 75.00 65.00@ 60.00 33.00@35.00 .....@..... 16/4 125.00@130.00 105.00@110.00  90.00@ 95.00 48.00@50.00 .....@..... 
10/4 90.00@ 95.00 75.00@ 80.00  60.00@ 65.00 38.00@40.00 .....@..... ates iiaan. 
—— 4/4  80.00@ 85.00 60.00@ 65.00 45.00@ 50.00 30.00@32.00 14.00@16.00 
5/8 No. 2 common and better 32.00@35.00 12.00@14.00 5/4  85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 33.00@35.00 15.00@17.00 
4/4  60.00@ 65.00  45.00@ 50.00 35.00@ 40.00 23.00@25.00 15.00@17.00 6/4 90.00@ 95.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 15.00@17.00 
5/4 65.00@ 70.00 60.00@ 55.00  40.00@ 45.00 26.00@28.00 16.00@18.00 8/4  90.00@ 95.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 16.00@18.00 
6/4 70.00@ 75.00 55.00@ 60.00 45.00@ 50.00 29.00@31.00 16.00@18.00 10/4 95.00@100.00 75.00@ 80.00 60. woe 65.00 38.00@40.00 18.00@20.00 
8/4 75.00@ 80.00  60.00@ 65.00 50.00@ 65.00 33.00@35.00 16.00@18.00 | 1274 105.00@110.00  85.00@ 90.00 70.00@ 75.00 43.00@45.00 18.00@2v.00 
Birco— 14/4 115.00@120.00 95.00@100.00 80.00@ 85.00 48. : 50. oe peeks i 
4/4 115.00@120.00 85.00@ 90.00 45.00@ 50.00 23.00@25.00 15.00@17.00 | 16/4 125.00@130.00 105.00@110.00 — 90.00@ 95.00 48. 00 ser@eee. 
5/4 120.00@125.00 90.00@ 95.00 50.00@ 55.00 26.00@28.00 16.00@18.00 | Sorr MarPL—e— 
6/4 120.00@125.00 90.00@ 95.00 55.00@ 60.00 29.00@31.00 16. 00@18.00 4/4 10.00@ 75.00 50.00@ 55.00 35.00@ 40.00 23.00@25.00 15. 00@ 17.00 
8/4 125.0000130.00 _95.00@100.00 60.00@ 65.00 33.00@35.00 .....@..... 5/4 75.00@ 80.00 55.00@ 60.00  40.00@ 45.00 26.00@28.00 16.00@18.00 
10/4 130.00@135 00 100.00@105.00  65.00@ 70.00 38.00@40.00 .....@..... 6/4  80.00@ 85.00 60.00@ 65.00 45.00@ 50.00 29.00@31.00 16.00018.00 
12/4 135.00@140.00 105.00@110.00 cae 75.00 43.00@45.00 .....@..... 8/4  85.00@ 90.00 65.00@ 70.00  50.00@ 55.00 32.00@34.00 16.00@18.00 
16/4 145.00@150.00 115.00@120.00 80.00@ 85.00 48.00@60.00 .....@..... | xp Driep Waite MapLe— 
Sorr ELm— 4/4 90.00@105.00 ...... 60.00@ 75.00 .....@..s0.  veeee@eee 
4/4 75.00@ 80.00 60.00@ 65.00  45.00@ 50.00 25.00@27.00 18.00@20.00 5/4 95.00@110.00 ......@....+- 65.00@ 80.00 soneeiBnes ee tee 
5/4  80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 28.00@30.00 19.00@21.00 6/4. 100.00@115.00 ......@......  70.00@ 85.00 .....@..... senek 
6/4  80.00@ 85.00 65.00@ 70.00  50.00@ 55.00 30.00@32.00 19.00@21.00 8/4 115.00@130.00 ...... @......  85.00@100.00 :....@... ee 
Quotations f.o. b. Wisconsin mill points are: 
Hemvocg, No. 1, §181E— FAS Selects No. 1 com. No.2com. No. $ com. 
8° ’ 12- , 16° 18-20" AsH— 
2x 4” $31.00@ 33.00 $ 31.00@ 33.00 $ 29.00@ 31.00 $31.00@33.00 $34.50@36.50 4/4 $ 95.00@105.00 $ 75.00@ 80.00 $ 50.00@ 55.00 $25.00@30.00 $14.00@16.00 
2x 6” 26.50@ 28.50 27.50@ 29.50 ~27.50@ 29.60 30.00@32.00 33.50@35.50 5/4 100.00@110.00 80.00@ 85.00  55.00@ 60.00 30.00@32.00 16.00@18.00 
2x 8” 30.00@ 32.00  30.00@ 32.00 28.00@ 30.00 30.00@32.00 33.50@35.50 6/4 105.00@115.00 85.00@ 90.00 55.00@ 60.00 30.00@32.00 16.00@18.00 
2x10” 28.00@ 30.00  29.00@ 31.00  29.00@ 31.00 31.00@33.00 33.50@35.50 8/4 110.00@120.00  90.00@ 95.00  60.00@ 65.00 35.00@38.00 16.00@18.00 
2x12” 29.00@ 31.00  30.00@ 32.00  30.00@ 32.00 32.00@34.00 34.50@36.50 
No. 1 Hemiock Boarps, 81S— OaK— 
> esd el ane vail 3/4 10s:00Q 115.00 © 85.006 90-00 © S:00G 60.00 °30.0032.00 “12,00 14-00 
od 5/4 105. 115. . . y ’ . j t 
“4 én +7 50 $0 39. 380 ’ 28. 80 30:80 ' 30:00 32.00 $2.60 3460 7000 31:00 8/4 110.009 115.00 90.00@ 95.00  55.00@ 60.00 36 00@ 38.0 12 00g 14.00 
1x 8” 28. 20 30 50 29.50@ 31.50 31.00@ 33.00 33.50@35.50 30.00@32.00 8/4 110.00@120.00  90.00@ 95.00 60.00@ 65.00 40.00@45.00 12.00@14.00 
1x10” 29.50@ 31.50  30.50@ 32.50 32.00@ 34.00 34.50@36.50 31.00@33.00 E 
1x12” 30.50@ 32.50 31.50@ 33.50  33.00@ 35.00 35.50@37.50 32.00@34.00 | Rock ELM— 
From prices of No. 1 dimension or boards, for merchantable deduct $2; us $ aap .00@ B cocceeQeeeeee $ oe “2 eth tie ery ee 
for No. 2 deduct $4, and for select No. 3 deduct $8. 8/4 Te 00M 85.00 2 @setLL  48,00@ 60.00 28.00@27.00 15.00@17.00 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. 8/4 715.00@ 85.00 ......@...... ys aged oye Age 44 15.00@17.00 
No. 3 hemlock, h, 6’ and longer; 2x4” and wider, $16; 1x4” and | 10/4  80.00@ 90.00 ......@..... ; ' ; .00@35. Piven: (at 
wider, $15.50 * $16.50. nips caca enc itaminesi elias 12/4 85.00@ 95.00 ...... .. 65.00@ 60.00 35.00@40.00 .....@..... 
St. Louis, Mo., Aug. 7.—The following are 
: . 9—The following cross tie Cincinnati, Ohio, Aug. 7.—The following are 
Peeps quotations on southern hardwoods f. 0. b. Sh eS Chi : * average prices, Cincinnati base, obtained for oak 
on ouis: a =o iit prices prevail, f. 0. b, cago. muneatiiin flooring during the week ended July 29: 
UM— 5 n ea e ” ” w ” ” 
OT AS $105@110 $110@115 $110@115 ee ee | as. aie, ees e14i.04 ~, aaa 
erry ir. . Ww prnieiets .05 fo Ee 
Lio. = iH 38 a i 48@ 60 riecllage cg Sel ata oa Wee 2. 
0. com... oe ” ’ sel, CG, W@T. GU.GE .coces 6 eB ccccce 
Plain red: No Se ‘ Stem fone... See Cir. pin. wht. 101 43 104.69 103.40 74.30 72.44 
WAS scene 1 1 11 f oe a? manic : ‘Ir, pin, red. 5. Saree R 5 . 
Not com.. one os ase 90 aia 7 3 ao ® oars 7 Bin ai ee ‘ae Sel. pin. wht, $115 001.01 8.06 570 BRLUD 
6 ° ’ ’ ov.0.0 + . ° . . W.ob fc ceoce 1 vod. OP Pt 
Plain — a a a | ae, 8"; 6-inch face..... 1.10 65 No. 1 com B1L.1B ...00. 62.86 38.00 39.63 
agg se ceeee $ se * $ Ho | = $ 53a re Red oak and heart cypress ties, 10 cents less than NO. 2 COM... weveee seeeee 22.17 seveee eevee 
10 com... RIM ZR 4 5 3s 
; : ; DO 7h On white oak; sap cypress 20 cents less than white 
com, 2coms* 8G 20 BG 23 22q 25 | Tye OM MAPLE FLOORING 
_ housand 
No. s com..... . ina a1 . 310 40 eae abaiaselaaialatatiaaaa tee sctaiey Current prices on maple flooring, f. 0. b. Cad- 
No. 2com...:. 30@ 32 82@ 35 Switch Bridge | ‘llac, Mich., basis: 
QUARTERED WHITE OaKkK— Tics Plank Face— Clear No. 1 Factory 
FAs +2. -: +. - ,6180@185 $140@145 $150@155 | white oak ssscscsceeccceresss@ATO0 = BUR: & 2”......$ 85.00 $50.00 os 66 
‘ ’ ee — . err 5. 
ovdletd eh: 65@ 70 75@ 80 s90@ 95 | HOA’ arcs! Begg az00 | ae III 8t00 7700-38-00 
QUARTERED RED OaKkK— x3 Scns Sars ape eros ones 
eee $110@115 $115@125 $125@135 Re hy, ‘ 
NO 8 DOM 65s 58@ 60 . 62@ 67 . oq 80 17/1632" coecccces 100.00 90.00 40.00 
No. 2 70m... ... 38@ 41 48@ 561 58 St. Louis, Mo., Aug. 7.—The following cross XS” wocceeee. 95.00 85.00 45.00 


PLAIN WHITER OaK— 
F. 


--$105@110 $115@125 $125@135 


No. 1 com. and 
Re --- 55@ 58 61@ 66 68@ 71 
No. 2 com..... 34@ 36 87@ 39 42 46 
NO, SB. 20M. ¢.<.% 8 22@ 24 22@ 24 
Sound wormy.. 80@ 382 387@ 39 39@ 41 
PLAIN Rep OaKk— 
ee Fae nie $105@110 $120@125 
No. 1 com. an 
RR 52@ 55 57@ 60 638@ 68 
No. 2 com..... 34@ 386 37@ 39 42@ 44 
PoPpLAaR— 
Maas Sune ne eee $110@115 $120@125 $130@135 
Saps & sel... 77@ 82 80@ 85 9=0@ 95 
No, 1 com..... 50@ 52 55@ 57 61@ 63 
No. 2 com. A.. 32@ 34 ia 385 383@ 35 
No. 2 com. B.. 283@ 25 28@ 29 28@ 29 
Sorpr MapLp— 
IE TOR cece $40 $45 $50 


tie prices prevail, f. o. b. St. Louis: 


Untreated 

White Southern 

Oak Sap Pine 
No. 5, 7x9”, , 9-inch face.... es 4 $1.15 
No. 4, 7x8”, a? 8-inch face..... 1.00 
No. 3, 6x8”, 8’, 8-inch face..... ii 90 
No. » 6x7”, 8’, 7-inch face..... 1.04 -80 
No. 1, 6x6”, 8’, 6-inch face..... 91 -70 


Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 
white oak. 


Switch Bridge 

Ties Plank 

White oak eeenansidkeseeneee ae $40.00 
DRE OMEE Gin de95405% seas Gene -- 35.0 35.00 





WEST COAST LOGS 


Seattle, Wash., Aug. 5.—Logs are at a pre- 
mium, altho the prevailing schedule is un- 
changed. Quotations: 

Fir: No. 1, $25; No. 2, $18; No. 8, $13. 

Cepar: Ten percent base, ." 

HEMLOCK: ~~ 2, $14; No. * 

Spruce: No. 1, $25; No. 2. sis No. 3, $13. 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Aug. 9.—Log quotations: 
Fir: her $18 and $12. 


CEDAR: 
HEMLOCK: $12, $10 and $8. 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Aug. 7.—The following are average prices, Cincinnati base, quoted on Vir- 
ginia, West Virginia, Kentucky and Tennessee hardwoods today: 


4/4 5/446/4 8/4 





4/4 5/46/45 8/4 


VALLEY HARDWOODS 


Cincinnati, Ohio, Aug. 7.—The following are 
today’s average prices on southern Mississippi 
Valley hardwoods f. o. b. Cincinnati: 

GumM— 





CHESTNUT— Qtrd. red FAS. “5 135 $140@150 $150@160 
QUARTERED WHITE OAK— FAS $120@125 $125@130 $125@130 Qtrd. No. 1 com. 80 85@ 90 woe 100 
ee ceeeees ‘ 5 
Bag ou Naas Sie Mets | ieee RES RES BGS | Petar ot Se ae a 
WEOCED ccccvcse oO 5 oO. CU: sv 0% % e 
No. 1 com..... 70@ 75 80@ 85 85@ 90 Sd. wormy and ann ‘yerherts 60@ 6 = 15@ 80 85@ 90 
No. 2 COM. .... 43@ 48 53 58 58 63 No. 2 com... 380@ 32 32@ 35 35@ 38 7”. : 55@ 60 — "! 
Sound wormy. 40 45 50 55 60 65 as ae ta coi Sap FAS, 6” ‘é pion :, elena 
« e eecee 
QUARTERED RED OAK— and better. 35@ 38 42@ 44 42@ 44 Sap No. 1 com. a 35 ae 37 88@ 40 
FAS apr Sear vy 8 i of: .. | Mapte— é Sap No. 2com. 23@ 25 26 «24@ 26 
No. 1 com..... O@ 6 ...@... ...@... OTTON WOOD— 
. ices tiwes $ 75@ 80 $ 85@ 95 $ $ 20@100 - 
NO. S COMis 60s 40 Ge <«c@iccs «ov@hees No. ‘egies... m0 55 ie 10 70 S5@ 75 og | pa. wadr.$ p> bo $ by S wae ¢ aha 
PLAIN WHITE AND Rep OAK— No, 2 com..... 82@ 3535 40@ 45 Ne. 2 com..... 30 33 | ieee ees 
Cee ae 120@125 $125@130 $130@135 | Bircu— oxboards 
Selects 22222! wa 00 90@ 95° 90 BS | FAS ......... $110@120 $115@125 $120@125 wis... ale | mney 1 Qee 
NO. FT COM. 65. 70 75 13 78 T5@ 80 No. 1 com..... T0@ 75 QuaRTERED W eh O ots eres 
No. 2 com..... 42@ 47 43@ 48 45@ 50 No. 2 com..... 353@ 40 40@ 45 42@ 45 ED WHITE OAK-— 
so. 20@ 22 25@ 28 8 32 it tkeceens $115@120 150 125 $125@130 
Sound wormy.. 45@ 47 55 60 55@ 60 BEECH— Selects eweeves 90 95 . 100 105 
. BAS ooo eeee $ 75@ 80 $ 80@ 85 $ 80 85 a ; ere b> > ing is 
OPLAR— oO. COM. ccc vo a ae BP ete lien, tS, - 
“ guss@ieo g10@195 sisnetes No. 2 com..... 25@ 30 30% 35 30@ 35 —- RED aT _ 
Saps and se. WHITE ASH— No. 1 com..... 60 epee 
baie wuaewe 85@ 90 90@ 95 95@100 WARE gcewaceas $ 85@ 90 $ so's $100@110 No. 2 com..... aaa 43 scaQ@edas 
No. 1 com..... 609@ 65 65@ 70 67@ 72 No. 1 com..... 50@ 55 65@ 70 | PLAIN WHITE AND RED Oak— 
No. 2 com. A.. 37 40@ 45 40@ 45 No. 2 com..... 32@ 35 40@ 42 42@ 45 eR aaeinaree $100@105 $105@110 $110@115 
No.2 Com. K.. 26@ 28 27@ 30 27@ 30 | pickony— Selects ....... 35 80 80 85 8 90 
e oO. COMB s cccs * ‘4 i) 
No.1,18 to 23” 155@165 175@185 180@190 re a $110@120 $110@120 No. 2 com..... 32@ 36 35@ 38 3 rr 
Roxbearie No. 1 com..... we 0@ 80 70@ 80 No. 3 com..... 20@ 22 23@ 25 25@ 28 
~ i ° 7 ee 5 5 . wormy .... 37 35 38 
13 to 17”... 115@120 ...@... ...@... Oca ciauaa $@ 40 S5@ 40 ihre 80@ 32 33@ 3 
ALNUT— ps 
Bass woop— : WMesacdceued $ 90@ 95 $ 95@100 $100@105 
a $240@250 $250@260 $260@270 s sate. ; 
Ee $ 80@ 85 $ 85@ 95 $ 95@100 Selects ......- 155@160 175@180 +800 155 No.1 pee 50 3 ey 80 = Po 
INO. ‘2. COM. 6.0.0: 45 50 50@ 55 55@ 60 No. I cOM<. css. 110@115 120@125 125@130 No. 2 com. A.. 33 36 35@ 38 38@ 40 
No. 2 com..... 82@ 34 87@ 42 40@ 45 No. 2 com..... 50@ 55 55@ 60 60@ 65 No. 2 com. B.. 22@ 25 25@ 28 2s@ 30 
The following are current f. 0. b. Chicago | YELLOW CYPRESS— The following are the prevailing redwood 
prices on cypress: disite 9 ofl ws Fo pa 2s? prices, f. 0. b. Chicago: 
-” e. 6 eee 6 6 eae e ~) 
SS RED CYPRESS— Selects 122221222 75@ 80 85@ 95 95@100 Bevel Siding, SiS2E 
Cation No. H shop. .-. 47@ 50 60@ 65 68@ 75 — A n 
7 andom 1 s— Lm 1 , a i . 
Tank FAS pire ccnndd Shop Box Peck 1 a es 32 40 42 Size— = ve ~~ &/20 8/a0” 
4/4 - $118. 50 $106.50 $ 76.50 $46.50 $27. 50 $26. 80 No. 2 com..... 25 28 30 x4" errr r $25. or $42. 25 $22.25 $39. = $23.25 
5/4 ... 123.50 111.50 86.50 56.50 30.50 No.1com. No.2com. | (2X0, scr++0s: 28.25 45.25 26.25 43.25 38.25 
6/4 12. 126.50 114.50 89.50 59.50 29.50 Oe | BM iciiesicnsvivicasen: $3 : IOP oreerere 27.25 44.25 25.25 42.28 87.25 
8/4 ... 135.25 122.25 97.25 67.25 31.25 29.25 WON BI oe iccetarccwinseacwns 47 38 3. ~~ fom —. 10 percent 8- to 7-foot; balance 
12/4 (2114138 12898 10RRs 8a LL LI! For specified lengths, add $2. 
16/4 ... 146.25 183.25 SOGGG FSR sacs scare gre: Minn Aug. — arog - — Bungalow Siding, $1S2E 
oards ons on cypress f.o. b. 3 e pe ing popes 
th We Wi icitiecrsitata: $.. 30 $36.50 $29.50 GULF COAST RED CYPRESS— Size— eed oe sedind lal 
Finish, ,, See, 1 ee Lengths New Grades 56E So ccows $43.25 $46.25 $41.25 $44.25 
12” $108.00 $ 9800 $9000 $80.00 $62.00 ns ee 50.35 £3.35 4825 at 3s 
ix 4 to 12° .$1 8.0 : ‘actory me ore . m1 
4 a ae Tonk Selects Shep ex ee 2.25 55.25 50.25 53.25 
spe. widths 108.00 98.00 90.00 80.00 62.00 | 4/4 ........44. $121.75 $73.75 $43.75 $24.75 | BX she o077: oie o.78 64.75 67.73 
_ _errere 5.00 106.00 98.00 88.00 69.00 | 5/4 2.022000, 126.75 83.75 53.75 27.75 | skioe *'°°': 7075 ote Sis os 
ott 5/4 aaa. $5 to above prices: for, $/4, add | 6/4 .....++.+0- 129.75 86.75 56.75 27.75 For rough bungalow siding, add $2. ” 
or a or an “Ey” Geees | BS. vicecbvees 75 my 5 5 . 
add $3; for 8/4, add $6. ee Riavadalsuces 142 15 104 75 34.76 ied Finish—Rough—S2s or S4S 
= Es acpi y 2.75 104.75 ’ eben 
eS eee 7.75 109.75 «79.75 31. 


No. 1 No. 1 No. 2 
FAS Selects shop common common 

4/4.. “es pd $ 90.00 $55.00 $45.00 $32.00 

5/4.. 95.00 67.00 45.00 32.00 

G/4..... "Ho, 00 95.00 67.00 45.00 32.00 

8/4... 120.00 100.00 75.00 50.00 32.00 

10/4... 130.00 110.00 80.00 50.00 32.00 
12/4... 130.00 110.00 80.00 50.00 35.00 


Boards 
1x6.8&10” 1x12” 1” random 
No. 1 common...... $50.00 NB ee 
No. 2 common...... 35.00 A00S seas 
DOOM eictcanecicadce santa cowed $28.50 
YELLOW iia 
Factory 


No. 1 No. 1 No. 2 
FAS Selects shop common common 

4/4 ....$ 95.00 $75.00 $47.00 $33.00 $27.00 
5/4 .... 105.00 85.00 60.00 35.00 29.00 
6/4 .... 105.00 85.00 60.00 36.00 29.00 
8/4 .... 110.00 90.00 70.00 38.00 31.00 


Boards 
1x6” 1x8” 1x10” 1x12” 1” rand. 
No. 1 common. .$40.00 $40.00 $42.00 $48.00 ..... 
No. 2 common.. 32.00 32.00 34.00 36.00 ..... 
PORE Sact chase beads Seeus $24 


Cincinnati, Ohio, Aug. 7.—The following are 
average prices today f.o. b. Cincinnati: 
RED CYPRESS— 
Rules of March 18, 1922 


Factory 
Factory 
Selects Shop 
Wisc ivceusbcaveiaicws 6 ewnneaee $44.00 
Finish—S1S or S2S 
poy a 
1x4 to 12” B C 


art D 
incld. S2S8.. $100. 50 $96.2 50 $90.50 $78.50 $60.50 
Common atin. oy Rough 
1 No. 2 No. 3 
DY e605 corona peje mais $43.00 $31.00 $25.00 








Finish, S1S or — 
Clear Heart A 
1x4—-10” .$106.00 $ 96.00 $ a3, 00 $ 18. 00 $60.00 


1x12” ,... 113.00 104.00 96.00 86.00 67.00 
1x14” .... 126.00 116.00 108.00 105.00 ..... 
1x16” .... 136.00 126.00 118.00 115.00 ..... 


Common Grades, Rough 
No.1 No. 2 No. 3 
BIG-ORUS sc césaksaweacars $48.75 $33.75 $26.75 
BONS Catia vee Re nsiewds 55.75 38.75 26.75 


Flooring, ~— ne Drop — 


C&Bt D 
1x4,6& a - $103.50 $88, 50 $75. 50 $84. 50 $61.50 
Vyx4 & 6” b 

Oe 49.00 44.50 39.50 ..... 28.00 
Bungalow bev- 

eled siding, 

from 14x8 

& 10" stock T21.78. 62.76 3.0 ee 


No. 1 Cypress Pickets 
1Y%x14¥%” 14%x1%” 1x3” 


SF Cvcai ve nenceacwes $25.75 $38.25 $45.50 
DP wasn Guddeaeomana 29.50 43.75 52.00 
9," Panel _— 8” and Wider . 

: Ya, 
$45.25 $32. 00 $68. 00 $64.75 
Lath 
ING Be MOOR at eke atalan a sciacios cow neeenad $8.95 

YELLOW CYPRESS— 
4/4 5/ 6/4 8/4 10/4 
Me cceeddiawdeaae $85 $90 $90 $100 $115 
LL Oe 70 75 75 80 90 
Woe © Mein 6 é esas 42 58 58 65 75 
No. 1 common..... 30 35 35 35 er 
No. 2 common..... 22 25 25 28 
Boards 
3x6” 338° t510° 1232° 
No. 1 common.......$36.00 $36.00 $37.00 $44.50 
No. 2 common....... 26.00 27.00 28.00 30.00 
Peck 
DT DN oaths Hie andi deacon eee cee eae $20.00 








r-——Clear——__,, - A ~ B 
8/20’ 8 20’ 3/29" “8/20’ or A 2/20° 4/20° 
1” 1%4-1%_" 1” 1%-1'%4" 2” i" 


ceccoces =. 50 $94.50 $92 50 -. 50 om. 50 $85 50 $72. = 

& 26 ee 50 96.50 94.50 2.50 50 8750 745 
oe ee a1, 50 9850 96 50 $450 93.59 9150 76 30 
91.50 9850 96.50 84.50 91.50 8950 7658 
91.50 98.50 96.50 84.50 93.50 91.5@ 7650 
pag 99.50 97.50 85.50 94.50 9250 177 50 
5.50 102.50 10050 88.50 97.50 9550 80.50 
4 to 12”.. ‘OL 50 98.50 96.50 84.50 92.50 9650 16.50 


Short Finish—Rough—S2S or S4S 








Clear. ~ 
TY Sma 
Pare Bw Fe boo" 3°-4°6" 5°-9° 





Width— 
3 & 4”, $47.1 4 $57.50 $54.50 $64.50 $52.5 rn $62. 24 
5 & 6”.. 49 59.50 656.50 66.50 654. 4.: 
SP wcccece 44:50 64.50 61.50 71.50 59. sO 6 50 
E weanme 65.50 75.50 72.50 82.50 70.59 80.50 
Ee Lecdsee 77.50 74.50 84.50 %250 &2.50 
3 to 6”.. 44.50 54.50 a, 61.50 49.50 59.50 
3 & 4”.. 42.50 52.50 49.50 59.50 47.50 57.50 
BM sccese 44.50 54.50 53.50 63.50 51.50 61.50 
Be ad dia 44.50 a 51.50 61.50 49.50 50.50 
Penne 49.50 59.50 58.50 68.50 5650 66.50 
IO wecane 60.50 70.50 69.50 79.50 67.50 77 
Da téeuea 62.50 72. 50 71.50 81.50 69.50 79.50 
3 to 6”.. 39.50 49.50 48.50 58.50 46.50 56.50 


Other specified lengths, add $2. 
Shop, Rough, or S2S, Random Width and 
Length, 8 to 20’ 
i 1%" 1%" 2” 22" bad 4” = =« 846" 
Width— 
5” &wdr. $42.50 $52.50 $52.50 $45.50 $75.00 $73.00 $77.00 $31.50 
Short Stock, “A” & Better, Rough, S2S 
S$4S, or T&G 


— -—1%4 & lk”— 
Over Over 
20-40” 42-54” 54-96” 20-40” 42-54” 54-96" 





—— 


Width— 
kk Se weer ay 50 $44. ro $54.50 $44. 7 $5 1. = $61.50 
-— #cseneoan 150 46.5 56. 50 48 55. 65.50 
Gy sveasaae 39.50 46.50 56.50 46. 50 53.20 63.50 
er sncaans 44.50 51.50 61.50 53.50 60.50 70.50 
10” ....... 55.50 62.50 72.50 64.50 71.50 81.56 
12” ....... 57.50 64.50 74.50 66.50 73.50 83.50 


3 to 6”... 34.50 41.50 51.50 43.50 50.50 60.50 
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prices obtained in this territory during the two weeks ended July 29: 
Week ended- July 29 July 22 Week ended— July 29 July 22 


82 





Jacksonville, Fla., Aug. 7.—Following isa recapitulation of f. 0. b. mill 
Week ended— July 29 July 22 Week ended— July 29 July 22 




















Siding Boards 
Flooring Ceiling 4x6” Square edge— No. 2 common— 
1x4 B&better ......... 45.75 mabecter fester cae —- ‘s6ke cae ee 23.00 Ere 
a No. 1 com.... 35.00 37.00 MO; 2 COB). «dccce 20.5 0 Tx 46S io csceces 1) oOo 
int Gaheter ..... OER See No. 2 com.... 18.65 17.15 No. 2 com,....-.- 11.00 9.00 =“ Siageecee 22.00 ..... 
oe 5 Sem. -~. Sere 36.75 No. 3 com. & Mey 3 GBs a scne se. ov xe 5.00 a i pete 21.00 21.00 
ong p< cael ae 7.00 7.35 Roofers ts - eaweeaes 22:00 19.00 
oe j cm = 9.50 9.50 | %x3% Bé&better 37.00 36.00 1x6 No. 1 com.... ..... 34.00 in80 EB ....-ss- 22.35 21.75 
i eee ” ges No. 1 com.... 40.00 30.70 No. 2 com.... 24.25 20.80 1x12 D48 .......- 20.85 23.75 
5/4x3 B&btr. ht. face..... 75.00 No. 2 com.... 15.50 14.00 No. 8 com.... 15.00 ..... 1x 8 Shiplap ..... 21.00 22.00 
No. 1 ht, face..... 55.00 | Ax3% B&better vee 26.00 7.00 1x8 No. 2 com........- 20.00 1x10 SHIPIED «<0. Sauer 22.00 
ieee  S ae 63.00 No. 1 com.... 23.30 22.05 Boards No. 3 common— 
B sap rift.... 70.00 70.00 No. 2 com.... 10.00 — 10.90 etait. - om 6 i WOO cies. 
oe | eee 55.50 1x6 No. i com.... 33.00 ..... é 4 D4s 46.00 tie © TER cas oscars TOO ovens 
No. 1 sap rift 52.00 58.00 = na te aa | 1x 8 Shiplap ..... 19.55 ..... 
C Fitt....... «++. eens — ee < ieee aan |... / 1x10 Shiplap 1.1... 19.200 <1... 
1x3 B&btr. R..... 67.70... 1x4 B&better 48.75 43.00 -t—.... ——— ~.... 1x 4 & up mill run 
No. 1.......- 52.00 ..... No. 1 com.... 41.75 38.00 T<t0- DAS «50 cas MOBS ccs kiln drd., rgh...... 23.00 
No. 2........ 27.00 ..... No. 2:com.... 20.25 ..... hc el rear 0 | ere Shingles 
1x3 B&btr. flat... 52.60 91.65 Sidin 5/4x 4 D48 ........ 52.00 ..... : d 
No. 1 com. ht. “ 1x6” Novelty— 9 5/4x a) D4 aE ey Re 54.00 rere ee £ Bogan — —— a 
_face ........ ae 50.00 B&better ........ 38.25 38.50 5/4x 6 D4S ........ 52.00 ....- No. “4 std. kiln dried 
No. 1 com.... 42.15 42.30 No. i com:........ 37.70 =. 36.30 No, 1 common— PINRO cccceceweee ce een 
No. 2 com, ht. No. 2 com........ 22.05 21.60 1x 4 D48 Saabs acne Uh ee Lath 
Sg: yi oat eae Hes 20.00 No. S$ com.....°..% 10.00 11.50 Ix 5 D4S ......-. 44.00... : aS ii 
No. 2 com 17.50 15.00 6” Bevel PEOO MO. oiscs. + $0 38.00 $4.85 4’ No.1 std. kiln dried 4.35 4.25 
No. 8 & cull.. 7.59 10.00 | 2*8 Sevel— Se 32.60 37.55 | 4’ No.1 air dried cy- 
int Ste. 6b 35.00 ere ne 24.60 DEUO. ES: iccsweas sbewe 38.80 ROB catiiietere ae s-c38 7.00 
i} : » Dom... ye rete OE 19.00 18.40 2E1S: TORS oscars. 9-60 45.00 38.25 4’ No.1 partly dry cy 
0.2 com.... 21.00 ..... No. 2 com........ 8.25 8.00 1x 4, 6 & 8” Rough..... 30.00 MEN wae ues ao ean 6.50 
The following f. 0. b. mill prices are taken from sales reported during week ended Aug. 5 in sections named* 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
Alew- ming- ties- 8a8 Aleaz- ming- ties- 8as8 Alewn- ming- ties- 8a8 
andria, ham, burg, City, andria, ham, burg, VCity, — ham, burg, City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. Ala. Miss. Mo. 
Flooring Fencing, 81S ae. S1StE 
1x3 EG Bé&better 69.94 68.50 68.94 No. 2 (all le ngths): No. 2 xi 2” ER 27.50 26.00 27.50 
ene) roeeeesie cae = " Bheonae 2 eee 16.22 13.32 ..... 15.55 12’ ...... 24.00 23.93 25.00 
a” Sala cea 5425 52.00 Zhe a. grrr 20.038 21.75 24.33 20.21 ees Be oie 28.63 27.50 25.70 
Sige aap oe 299.28 31.00 ..... No. 3 ~ lengths): ss 18 & 20’. 29.56 ..... 26.92 80.00 
7G & r4 coe 0 MEY Sune eeeweae $067 11-50. .:.05. DHSO 10’ to 20’ 29.56 ..... 23.00 ..... 
FG Bé&better jeans 50.48 ..... 54.21 63.37 s oe _ Re ee 
wag teeta ee ia ot Nd lee ictetahe 15.93 15.00 16.75 16.52 | No. 3, 2x4" .........00, 13,18 11.00 cae oe igceaate 
4 See 23.28 18.50 18.01 25.00 Boards, S18 or S28 os SL aeene 4 brent Rees 
1x4” KEG B&better ..... 61.77 : 62.45 We: 2). 28) te Oe oss vase eke 40.50 Eran me sat? aa ead 15.50 i. Bg 
Bios GSE sees aes o7.87 ..... 1x8”, 14 and 16’ 31.38 31.46 2x4 to 12”....... wets Oe 3.50 
Dn ows 6 a anshes ee ere Other lengths. Ane 31.97 Longleaf Timbers 
D. Geiiacwes oon sien. wave eae 1x10”, 14 and 16’ 33.30 33.48 No. 1 Sq.E&S S458, 20’ 
De: BiuSesnieaae 50.00 michGie:. <u Other lengths. ye ccose Oa000 and under: 
FG B&better ..... 45.88 44.383 45.42 46.25 1x12”, 14 and 16’ 41.59 eee RR Reon ares : 24.00 22.76 
eres 47.67 eines: wietede Other lengths... ..... 42.00 43.41 A ee en ee she 32.00 28.28 
D yriteeenees 56°36 4 ‘.... 688.79 No. 2 (all 10 to 20’): " ae eerie 113 oe cece See 
"ie SRSRRE Rey: 39.20 38.09 37.41 ..... RBG EE oo ss seas akan cae NGES  Liukess tots 
i ahaeg Sages 23.22 1851 17.33 22.63 | _aRReeEy Mie> 9240 Sas $1.38 | nc. 1 0 a Timbers 
‘ ae SED coeos, 8022 “SRO . cise BID: ikinemiso nie Kite os 22.17 22.67 21.68 22.53 "g” " 21.20 
x6” No. & GM......55 soos SEDO RE ch cst ies «iyi 23.76 22.00 23.53 25.48 MO ari eka oe ee 24°44 
No. 2, G.M........ 20.64 21.34 No. 3 (all lengths) : | PEE 26.78 
NOB; ME oe sc.a50:0 cesses 100 Pe OER x cs'co oo 8ea'e siiccie. MRO ARSE. sa Sau ae teeta RMX 2998 
EROS. co ck rciaGeiateans 17.75 sce CRO SR Ee hoes si 
Celling BRANT: cure coreecissw ete 17.87 Sasa eG “eo Plaster Lath a is dm 
%x4”" B&better ........ 40.00 43.25 ..... 42.29 IKI” oss 'a 000009 0:96 0:4 17.76 19.61 17.08 re nt fare ae ee d 4's “93 
Te Bssc0cceonnes ".. 16.00 2...) ..... | No. 4, ali widths and No. 2, 6", 4’... c eevee 42 301 427 4:18 
™% x4” — PO: saseoeee 39.20 43.20 40.37 39.37 ER os a O04 025 ese 7.00 7.93 Byrkit yg 
YO. Lewes eee neon 84.21 35.00 37.00 34.22 Roofers ie Pe ee 13.36 
No 7 | hte oom oilee 15.99 15.67 18.63 15.58 | No. 1, 1x6” .......00005 be 45.25 es TAs 2 ee ee te 1350 16.31 
s 5 No. B..c..c.sceec. on 7.00 Sawa GO; ACERS naive wates-s-cton 22.24 22.66 12° and loner... css 17.87 15.66 
% x4 B&be tter ........ See 48.00 IES” u.occtunees 22.91 22.98 Car Material 
Bs cancun = 22.00 Shiplap (All 1x4 and 6”): 
Partition No. 1, 1x8”, 14 & 16’... 30.56 31.42 B&better, 9 and 18’.. 59.98 
Ix4 & 6” B&better...... 46.00 50.25 48,81 Other lengths....  ..... 31.29 : 10 and 20’. 54.00 
ESI ae eae eee 32.00 41.00 41.16 1x10”, 14 & 16’.. 31.71 32.25 No, 1, 16’......-e eee ees 38.00 
ID: Biss cvs 05 ctleae 17.00 20.00 26.50 .. » Other lengths.... ....- $2.27 Car Decking 
Bevel Siding SS 20’): Poymer pre No. 1, 2”, 9, 10,18 or 20’ .. 30.00 
ih dita 27.46 ee 21.63 21.40 22.49 22.18 See te 
PRMD occ inser 22.59 22.13 22.91 22.95 ese e ar Sills 
Drop Siding No. 3 lengths) : S458, ae oy ou ae 
or 6” B&be 16 46 nak eee | 8 BABY oicccnsysiaws 17.75 18. 00 18.00 17.56 SOU Sema h ee « 5. : 
PE etter BEG BRIS BASE 4LOG SOR ehh: 18.02 18.25 18.50 18.00 | 1. 1, qe 38 to 40"----- a 36. 30 
a ee eee 29.27 23.15 238.44 25.68 Grooved Roofing ( ae i a ‘98 0 ‘ 
US Missiew aun bee ok . reses 1438 v.c.. | No. 1, 1x10", 14 &@ 16’.. 80.04 .. 38 to 40 —. 38.00 
Finish Dimension, S1S1E F Suringers 
Bé&better rough No. 1, 2x 4”, 10’ ...... 26.71 26.50 28.00 28,64 | "72 brt, [x16 & 8x16 35.57 
TRG: £0 12". veers. 44.00 oot , $B as 26.29 ..... 27.00 26.97 | no. 1 . ge ae 42.42 
Ea, Ores ve b eve renee e. 44.50 62.75 gees 27.02 27.50 27.18 27.52 | "© "ONS. “© M0 ns . 
Be eh oan aceasta a 45.50 62.75 8 ’ 28.95 5 i 30.55 
inp oudaer 22020077 50.30 62.75 10" to 20? o98 it CALIFORNIA PINES 
EE. cnteb aren vanenes 50.50 62.75 SEO 80" nce 24.50 27.05 : 
TEs a ae | enna 64.75 70.80 | ae 233 2428 San Francisco, Calif., Aug. 5.—The following 
1% and 2x4 to 12”.... suis 69.25 iy ais coe 23.42 24.36 are average f.o.b. mill prices on California 
6/4 & 8/4x6"......... iy oon 18 & 20’.. 25.78 26.62 | pines: 
8/4 & 8/4x8”......... 2.7: 10’ to 20’ 25.48 ie se 
6/4 & 8/4x5” & 10”... 66.75 2x 8”, 10" ...... 20.00 25.70 | California White Pine  (, Mixed Pines 
B&better Surfaced: | re 25.86 25.66 Nos. 1 & 2 clr. .$102. v4 —s.. 50.90 
naa ae a cs se 26.64 5. 26.21 | C select........ 90.9 Sie gi sures +32 
ore eee ere eee ee eae . *eeee va. x € , or 6 a4 hi . ee eeeee 
__ eee ae 51.14 48.12 52.16 58.31 es aeae 5.00 egal Has: ae named 81. 5 eer 20.50 
BT cou icbie SERGE OS Ss 52.94 59.25 51.86 53.12 9x10”. 10° -- O75! Bn Mighell ree , > aaaereaee 15.70 
1x5 and i0”...5.1..2: 9.07 64.25 57.58 62.29 anak) Macagen ao * org | inch shop....... 44.90 oe epaarbigg 1.60 
RPT 60.73 65.838 58.99 62.19 ike 2762 36:50 97.68 | No 1 shop..... 60.90 4%" ali width 16.76 
1%x4 to 12700000002: 65.50 ..... 65.77 a ae aoa ne aver | Mo. $ anep..... 48.85 2", all width 16.70 
BES csengescas- = eee sh aa “' | No. 3 shop..... ee nena | tt 
cers Le ieietabe 58.00 22... x12”, 10" .-.... 29.02 36:63 | Short C&btr.... 60.30 o. 1 dimen. eH 
5/4x5 Me BO i ssehnstnax BOD .. cvs. ‘ ees 28. 49 28 G2 Stained vs. cos cs 46.90 No. 2 dimen. 12.15 
LL | i a DEO asses Ae oo 30,08 on RR 38°87 ; Panels ......... 85.75 
15x4 to 12”.......... .ucee 84.83 18 & 90°). 31.72 28:00 81:79 : Sugar Pine a... ee ee 22.90 
dia alaiacedis & , 31. 00 381. Nos. 1 & 2 clr..$148.65 9 G0, 
urfacec 10’ to 20 31.54 ‘nie. iteniees No. 3 clear 100.70 Siding— 
ee re 42.00 = eat Sore ae ae: 2 on rrr aT 25.19 25.00 26.00 I s sh aad 50.05 B&btr. bev... 44.80 
ST sttnenn des espa ss 39.00 43.40 OO <a .... See Seb os “OE C bev 43.80 
1x5 and 16"...222220: 51.60 ak. eae ec 24.80 22.25 23:00 25.20 | No. 1 shop..... 77.05 a. 44,75 
DME daleissrekasentecs 53.00. 44.00 18 & 20°.. 27.47 ..... 25.14 28.50 | No. 2 shop..... 52.70 Short C&btr. 25-75 
s 10’ to 20° 27.20 292 00 . NO. 8 SHOD..... 30.50 shor na ele te rig 
sibilities Casing and Base on @", 10" ...5.. pena 18.50 21.50 | Stained ......... 53.70 She teens avs 40.55 
eee eis, " lair OB ccos cosas SOBA White Fir 
ee ee 61.55 63.06 61.96 + 20. on 6 a Be Cedar z 
eee, | eee ee 60.79 62.00 71.50 a naas** anes _ i978 3183 ia cae Pao «iS ee ae 22.4() 
Jambs 10’ to 20’ 22.33 eesind conse Lath a a tae a 
B&better: Qui SMO! 6.4. 22.94 nasiecn. WARD Av. Price N90. 4 com...... ET aa 
Lp Pere 64.00 oe eR 23.28 23.29 24.00 | No. 1 pine...... $ 6.75 ixed .......-5 24.10 
1%, 1% & 2x4 & 6” Si 68.00 69.50 cuts 25.01 23.03 25.00 | No. 2 pine...... 5.50 No. 1 dimen.... 18.70 
Fis 18 & 20’ 28.00 24.00 27.11 S07 MING woseess 1.55 No. 2 dimen.... 14.10 
Fencing, 818 10’ to 20’ 25.94 ike) Sesee' | WMG, WENGs,5% 5) — Bylp Australian 
ae ec a | er 32.45 ..... 80.88 2x10”, 12’ ...... 22,20 2.005 26:22 ‘ $ 75.00 
Other lengths. Re ‘| 35.00 31.22 Pres 23:00 22.00 23.95 2.1): i eS MYER e Ne +26 sii 
18”, 16”"........ $38.08 1... 1... 82.66 18 & 20’.. | .... 2400 25:89 28:00 | Common ....... $ 26.70 Mountain Pine 
Other lengths. . 41.00 83.98 10’ to 20’ 23.36 ..... Ree A Sed Ties & timbers. 29.50 COMATBOR. «2 4.6.0%' $ 16.05 
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/ 
The following are current f. 0. b. mill prices for Arkansas soft pine made during the week ended Aug. 4: 
Bdge, grain— —— 5 wk Nes 2s) ae 10, 18, 12, 14, 10, 18, ols. soho Sis otis | 
OTTTT Te rs Cee 5 4 vee eeeeeeeees $30.5 ole 25 16 2 B&better . 10.58 00 
reek ott BRE) | xe eee tees 33-00 323 Th38 | $26.50 $28.50 2x 4” $24.50 $25.50 | No. 1 ..... 34.00 94-75 87.00 99.50 
WM ethane chccuinvnnel CT ee DE eee 82.50 23.00 18.50] sop soo ne : : No. 2 0... 10.50 
os Seber nce seeessese6t Ie Oe DM ciccnskecens | 50 23. ; 26. 28. 2x 8” 21.25 22.75 1 
0 Flat grain— MEM ate acecaccsas 44.50 26.25 19.25 26.50 27.75 2x10” 22.00 24.50 Lath | 
0 So) ae ae gre 52.50 46.75 , 27.00 29.50 2x12” 24.00 25.50 No. 1 No. 2 i 
75 No. VD vececeeeeeeeeeeees 40.00 37.00 Finish—Dressed SEIN ss «ds we Seeaueade $5.25 $4.30 ' 
15 ID SE steve csias cccesaes ; 21.25 B&better ‘‘C’”’ = 
10 BOGE ace eani cds Ohoeane: $59.00 $52.00 aaariaieiimatts od Moldings 
0 Casing and Base BE cane nc daccenccawciue 63.00 54.00 No.1 No.2 No.3 | 1% and under......... 31 percent discount 
B&better ee ER DE ccadudennace ee 66.00 57.00 BM wecddudexpdaas $32.50 $21.50 $17.25 | 1% and over.......... 26 percent discount 
PESOS .riveanusanscneves ohunes $67.00 1y, 114, SS 16. O vc ciccs 69.00 bie ee cco dvcdassmuae 32.50 23.00 18.50 
SO edaennn kee ncn uakend creas @ 71.75 356, Fs oy 1G, Be cus 72.00 BRM. tcdediaudeces 33.50 23.25 18.50 **None sold. 
r 
“ NORTH CAROLINA PINE . 
Norfolk, Va., Aug. 5.—The following prices for North Carolina pine have been obtained f. o. b. Norfolk: 
Edge, rough— No. 2 & better No. 3 Box Cull & red heart No. 2 & better 
Lee re eee $50.50@52.50  $33.00@34.00 22.00@23.00 $19.00@20.00 | Lath, No. 1. -$ 6.00@ 6.80 Roofers, pod bey 50 D4S, 6”..$56. ems 
WEA) Caahabudas ace 55.50 @58.50 35.00 @37.00 +FF Oona. 00 cavedQuasene No. 2.. 3.25@ 3.75 $° - 00 @ 27.00 8”.. 58.00@62 
OIE cnurtecestans 58,.50@ 61.00 37.00 @39.00 23.00 @ 24.00 cocee@eeees | Factory, om. 26.50@30.00 10”. 37 00 @ 28.00 10”: . 61. 00965.00 
WEE cakesaveshews 61.00 @ 64.00 41.00 @ 43.00 er eR wee «dances Sizes, 2”..... 22.50@25.50 as 28.00 @ 29.00 12”.. 67.00@73.00 
25) Rough 4/4— hed widths— 3 t No. . 
‘ gp rae 56.00@58.00  36.00@38.00 25.50@26.50  22.00@23.00 ecaggee te gp cog ot prin & better = —_ 
10 We oS oe ae 58.00 @ 60.00 38.50@40.50 26.50 @ 27.50 23.00 @ 24.00 Flooring, 18x2% and 3” ree $76.50@81.50 -@ eevee eceee @. ceee 
OP xcegsinnsinss 64.00@66.00 —43.00@45.00 —27.50@28.50 24.00@26.00 | 4, 7 Sa en nteens pratense = pea be Da  aeaanan 
. Yeiling, Metdécadausvouusewenwaas u .f 3 e 
50 i Bark stripe, Nos. 1 and 3...984. po by 56 OS ee. eneats Wires dsccevveddnsctasanieg 35.75@37.00  —-27.00@ 28.50 = 16.00@ 16.75 
: Cull re@ heart.... 00> 11,25 @12.25 WONGIION, SE anes cc dneecccenaécuees 53.00 @ 60.50 42.50 @45.00 22.50 @ 24.50 
; NORTHERN PINE 
y, Duluth, Minn., Aug. 8.—Northern pine boards and dimension stuff are firm and prices remain unchanged. Demand for lower grades is improved. 
. Quotations f. 0. b. Duluth follow: 
50 CoMMON BOARDS, RouGH— FENCING, RougGH— 
70 No. 1, 8” $68.00 $65.00 $68.00 $68.00 $68.00 $7100 $71.00 = S 10,12414’ 16” 18420° 
NO. 1, 8 weeeeee : . : . : : ° ee 2D PEE CE Oe i 0 .00 q . 
00 ROP iiacwce 66.00 68.00 74.00 74.00 70.00 76.00 76.00 : = oe ene -s 106. ret vee ee wees o7e.8e 
ee | Were 72.00 75.00 81.00 81.00 75.00 76.00 81.00 ; ET RS ahs 22.00 b> 00 34.00 35.00 34.00 
NO. 2, SP .ccccee 49.00 51.00 54.00 57.00 55.00 58.00 60.00 | a” eS 57.00 59.00 63.00 69.00 69.00 
$ ae steeees ice oe oe ees oe-ee ones ores bo Wr Siiesenscacdes 40.00 43.00 48.00 54.00 55.00 
50 weeeeees . : . . . . . Piienusieadeads 27.00 2 1. 2.5 1. 
” Na Se ccceces 31.00 33.00 34.00 34.00 34.00 34.00 34.00 —- . nate canes — ates 
NG vacecea 31.00 33.00 34.50 34.50 34.50 34.50 34.50 No. 4, 6-foot and longer, mixed lengths, 4”, $24; 6”, $27. ' 
We osecicns 33.00 34.00 35.00 35.00 35.00 35.00 35.00 5” fencing, same as 6”. | 
. For all white pine, Nos. 1, 2 and 3, add $1.00. All white pine, Nos. 1, 2 and 3, add $1. 
81 No. 4, 6 to 20’, 8”, $25; 10”, $27; 12”, $27. $1 or 2S, add $1; SIS1E, add $1.50; S48, add $2. 
For S1 or 28S, add $1; S1S1E, add $1.50; for resawed, add $2. Flooring, %- or %-inch ceiling, or beveled well tubing, add $2. i 
Drop siding, grooved roofing and O. G. shiplap, 8’ & up, add $3. Drop siding or partition, add $3. 
Shiplap and D&M, 8’ & up, add $2. Well tubing, D&M and beveled, add $4. i 
No. 1 Piece SturF, S1S1E— Siding may contain not to exceed 20 percent of 4- and 9-foot. J 
6° 8’ 10’ 12° 14° 16’ 18’ 20° or a run to O. G., $2 a thousand extra; product of the strip as it { 
3 Se ee ee ee ee | 
18 ax Gr ..«s FEO A . : . : . . Beaded ceiling, inch, $1.50 more tha 
2x 8”.... 32:00 35.00 36.00 36.50 35.50 35.50 39-00 88.00 | sinned aun Gr dno DOr iain eens i 
36 2x10”.... 33.00 35.00 36.00 36.00 36.00 35.00 39.00 . 38.00 . i 
31 2x12”.... 34.00 37.00 37.00 37.00 37.60 36.00 40.00 40.00 J ss Se” 4” 6” i 
66 2x14”.... 37.00 40.00 45.00 44.00 44.00 45.00 45.00 45.00 Bé&better ere: $52.75 $52. RT” sn aiiicel $27.75 $27.75 
No. 2 piece stuff, $2 less than No. 1; pine rough, deduct $2; D&M or S4S, | C .... eee eee ee ees 48.00 48.00 Norway, C&better... 44.00 44.00 
o- add $2. D dade dkenaneneaane 42.00 42.00 ; 
00 H 
0 WESTERN PINES DOUGLAS FIR ! 
a [Special telegram to AMERICAN oo [Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] i 
Portland, Ore., Aug. 9.—The following are Seattle, Wash., Aug. 9.—The following prices 1s 
f.o. b. mill and f. 0. b. Chicago shop prices: paid for ‘yard items, f.0. b. mill, were reported Portiand, Ore., Aug. 9.—Fir prices today 
No.2 No.3 today: f.o. b. mill are as follows: 
sf2%) sf | am | 
Ix 4°, 10 tO: 16% 6 06s c cicviscscccens ; ° ; aili Vertical Grain Flooring ' 
1x 6”, 8” ond 10°, 10 06 16? 6 ees 35.00 20.50 be = ng , 
IT ove cx atiniesaxae 36.00 21.00 e BEA” Neh GAGs. iio dic vives ncccnscceas $54.00 
1x13” and wider, 10 to 16’........ 38.50 23.00 vinnie | ec Be EE CLEOTET CP ETE cocee 51.00 
No.4 No.5 1x4” No. 2 — Vv. .-$51.75 $47.00 $49.00 EG isso bind os. send ween ditt 43.00 
com, COR NO Wet Bint cs wawawe 41.00 39.00 41.00 | 1x3 and 14x4” No. 2 clear and better..... 55.50 
1x4” and wider................--$15.00 $ 8.50 No. 2 and better s. g. 37.00 36.00 36.00 Ne: 3 Giiiewewevvievwens 42.00 
SELECTS— B&better ake “p” INO Be Ee weakens ace 30.75 rere 
1g 1x 4”, 6” and 8”, 10 to 20’. .$84.00 $79.00 $63.00 | 1x6” No. 2 and better s. g. 39.00... 39.00 Slash Grain Flooring 
la WEEE 856s RC KEES CED OO CHES 88.00 83.00 72.00 No. 3 8s | Serrrrr rey 37.00 ‘nee. daane 1x4” No. 2 clear and better.............. 38.00 
WAGE “gc die na waste ReRieeelnele be yo 89.00 77.00 Stepping No. 8 clear 31.00 
1x13” and wider.........-, 00 94.00 82.00 | No. 2 and better clear.... 65.00 ..... 00 sees. 156° Na, 3 dee ont ee.. ............. 41.00 
5/4, 6/4x4” & 7, 10 to 20’ H+ ‘00 92.00 80.00 Finish x NO. clear anc DOTTOCR. wc cc cccccccce A 
90 8/4 and wider...........+. 99.00 94.00 82.00 eee om “as | eerrerr rr ert Terre Tree 35.00 
r y RINGS BU cscscccvscusese od. OL.UU ge eee 
: SHop 828, — CHICcAGo— cones Possope Posi Casing and base.......... Beye Vertical Grain Stepping 
anlté‘iRSOOCt~*«‘é‘«é AR MN ]/4e ccc cc ccccccces . wv. ot : 
i _ecsihsnoniennetant enn 90.00 75.00 47.50 Ceiling ‘ 1% and 1% No, 2 clear and better........ 65.00 
5,x4” No. 2 ¢ atte Of 29.0 35. 
70 y* straight orders for “No. 3 shop and better” x4 _ 3 mate ier “30 =f —_ Finish 
90 without specification as to amount of each grade, 1x4” No. 2 and better. “06M 2.00. toes No. 2 clear and better............eeseeee 55.00 
70 deduct for No. 3 shop, $2.50; for Nos. 1 and 2, $3. OE Geeipeeectee = =—_ ae . 
15 Ceiling 
5 Drop Siding 
90 WEST COAST SPRUCE 1x6” No. 2 and better..... 38.00 37.00 38.00 54x4” No. 2 clear and hbetter...:...-...-. 37.00 
7 : PROD, Phiedinwvdwnten ss 34.50 A ee 1 Oe Pr pee 
Rt [Special telegram to AMERICAN LUMEERMA) Boards and Shiplap, No. 1 1x4” No. 2 clear and better............. 38.00 
80 Portland, Ore., Aug. 9.—The following are ee Ae | a 16.50 14.50 16.50 IROL BS GIGRE 8 a3 sidinie oda new daddsccxss 31.00 
75 prices prevailing here today: EGER ssccuceetudedivdeawes 17.00 CS | arcs 5 Sidi d Rusti 
ih Finish, 1X12.........scceccccccccecccccccees . Dimension, No. 1 S&E rop ng an ustic 
: 1x4 and 1x10 68. Te. Sa eo ace ewnde 16.50 13.50 15.50 1x6” No. 2 clear and better..........-. .. 40.00 
Bevel siding, Yx4........ceee eect cence eeees 38. Plank and Gmal Timbers Py NOge EN Me nt Sie se) 33.50 
40) Lath AED EIRP Sit 4x 4”, 12 to 16’, S4S...... 20.50 16.50 Miscellaneous items 
03 Vactecd snake Wee coerce: 3x12”, 12 to 16°. S48...1., 30:00 21001 
10 1 oe q Timbers, 32’ and Under Dimension, below 22-foot, off Rail B list.... 1.00 
70 VIE? cccccccccsscccccccccres . O56P BIBS esos coc ase cee 4.00 19.00 ..... Long dimension, 22-foot and over, over list.. 1.00 
10 Mee eee POO ee 0:00 Vertical Grain Fir Shop Boards, off Rail B Mats... 2. ccccccccceees 3.00 
2% to a Semsin sia Otis HRS seit Oe eee nD 7 re Henall tim aia n's dois cdesiecdsicsan seg List 
00 ae a Renn vee eee ER Ee casi idcai ney vision ace 6x6” and larger timbers, off Rail B list..... 5.00 
iit » ween: = = «62 i: at REE mae TAP. cates. aed Fir lath, per thousand, green............. 4.00 
05 
| 
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S EA TTLE : FIR, WESTERN HEMLOCK RED CEDAR SHINGLES 
¢ 
N AND CEDAR Susie, Wash., Aug. 5.—Eastern prices, f. 0. b 
mill, are: 
Centralla, Wash., Aug. 5.—The following First Grapes, Stanparp Stock 
prices were realized on fir, western hemlock and Per Square Per M. 
) cedar for the week ended Aug. 5: Extra stars, 6/2....... jar . of,8, Bunches 
E t 5/2 2.6 3. 
Extra. etare,..6/3...+0. s 35 
DOUGLAS FIR— FSSCIA-CIOBED: o.siccncoves -28@3.32 > p 4.15 
Perrects, O/2..0600%60% ee xe Had 
ag Dx Vertical Grain Flooring nate tn ee +3 
No.2 No.3 No.2 No.3 | Perfections ............ 8.68@3.72  5.00@5. 
C&Btr. C&Btr. C&Ktr. C&Ltr. First GraDEs PE Nash 9 was. 
1x3”, eves = 00 7 00 1%x3”....$59.00 $48.00 . SS 
1x4”...... 52.00 45.50 1%4x4".... 56.00 48.00 dt gone, $43 seeeeeee eOs-46 $3. Sues. -20 
” SUTRA STALE, O/bevcceces . 
SEW scoese He 00 47. 50 1%x6”.... 58.00 48.00 Seton aime 403. y 30@4.35 
Slash Grain Flooring oe 5/2.. ae 4.45@4.50 
1x3”......$35.00 $32.00 1%x3"....$51.50 $40.50 | WuUreKas .......eeeseeee 2 4.40 
Pre are for 1x4”. ..... 35.00 32.00 1%x4"..., 48:50 40.50 | Perfections ............. 3.78 5.10 
1x6”...... 88.00 386.00 1%x6”.... 50.50 40.50 SECOND Grapes, STANDARD STOCK 
Fall Trad Vertical Grain Stepping Common stars, 6/2.....) Te <83 * Sp@u0s 
a Ya e 1%, 1% and 8x 6 to 187....ccccees $65.00 $52.00 | Common clears ........ 1.64@1. 68 2.05 @2. 10 
1%, 236 GAA CKIe” cicwcccscees seeee 67.00 54.00 British COLUMBIA Pg SEATTLE MARKET 
If the demand continues Finish, No. 2 Clear and Better, S2S or S4S XXKXX (U.S). teeeees ‘. 6385. . = 50a. ” 
to increase there will OI lata rien eat ccclhGe ..$54.00 $48.00 | Eurekas (U.S.)......... 3.49 48 
é . i ©  csbnsseseeee ST Ter rer eeeee 55.00 49.00 Perfections (U. ae 3.79@3.90 5. 156. 30 
surely bea shortage in 1x 5, Sand 10”.......6..eccseeeeees F 56.00 50.00 xX 6/2 16 (Canadian)... A om 5 1 a5 1. 90 
i ie IRAE” Gudssiaeavescnasned© re 0 Tan (ee. Gk ee ik @ OS 8 ae .30@2. 
fore suggest placing or- || | spite waa oe ois BR. | £8 Seteeasl clas atoaae. - eta 
- inl a te naa ; perfections |. A 
ders now for P <q PSN, BORG Te", cccssncscseces OOe  Beae 
Ceiling, CZEB and C&EV, and Partition CYPRESS SHINGLES & LATH 
- x4”. ey ” $27.00 %%x6”..... $35.50 $40.50 Cincinnati, Ohio, Aug. 7.—The following are 
Fir, Spruce, Hemlock os ae heer 34. 00 3 ° exe, sveee - 4 ey average prices today f. o. b. Cincinnati: 
evecee 5 eevee . . 
and Pine Lumber ix4”... 7! 35.00 32.00 1x6"... 38.50 35.50 | Rules of March 18, 1922 
reptirengsdionguae lear = Primes Economies 
We are manufacturers and x6”. eee - $34.00 $31.50 1x6". aeee - $38.00 $34.50 $5.38 $2.18 $ eer 
wholesalers of lumber, . box x4”. 00 36.00 33.00 1x8”...... 45.00 42.00 6.38 4.38 3.43 
’ 6.68 4.93 8.68 
shooks, veneers and cottonwood . Fir Gattens 6.68 4.93 3.68 
egg cases. Write us tuday = tee? cceoanene 4 2, 2. e+ eeeee $ = Lath, %x1Yo 
about the items you will need =— ff | “terres aor saireain — No, 1, 4-foot No. 2. t-Jout No. 8, 5-foot 
to balance assortments. Lath $9.05 $8.5. $4.05 
Fir, per thousand. .......sceccscs jivepen eases $ 4.75 étisgacvnndemmaawe 
Common Boards and Shiplap For Editorial Review of Current Market Con- 
C. M. Post Box & Lumber Co com, corn, een calane 
" “ ie CARP ANAIEIS os Sic ciccevwewat $17.00 $14.00 : 
Sales Office: ce aeetiees Jadigakd ua biknan Aenea 15.00 12.00 Chicago Building Permits 
Securiti “Has 1X 6” ees eeeceeeseeeenes sete eeeees 2. . The following are the comparative building per- 
marstees Building, <> ree soveee Seeseverssevseseos os ee a mit totals for July, 1921, and June and July, 1922: 
Seattle, Wash. 114 x8 and 10, iigxig’.22222IIIIIIIED 19°00 16.00 gi LERMITS Fon— July, 1921 June, 1922 July, 1928 
Mex and Go° LIES 1880, 15:80 | Offlees and’ hotels = B10 
Common Planks and Small Timbers Halls and = 
churches ...... 1 5 9 
‘ Qe seseeers sess $20.50 $17.50 oe 
Try Our Mixed FIR oe 0 an 4, 48 On. oo ses cccceecees De 1 ee ae - = a70 
. Flooring, Siding, BK 0, 45.5" oeece SigSw.se vibin/eewioie eoeee 20.50 18.50 5 She ei 3 7 4 
Car Service Ceiling, "Timbert, brik, ase, Gale? 222 coon Se SOR | ee ae es 
— Dimension, Lumber Common Dimension, S1S1E, 12’ weedeat: 7 17 14 
you time, CEDAR No.1 No.2 No.1 No.2 MOORES 2.50000 12 35 15 
trouble and | LONG FIR] Siding ana com. com. com. com. | Miscellaneous ... 6 4 1 
sen Shingles ee Ee EoD 1800 Fel 1880 1660 Total 754 1,421 1,144 
z 2x6, - ot i x aeons i a OLA on0ce R ‘ 
every order. TIMBERS Tell us your ox10"...., 16.60 13.00 2x18”..... 21.50 18.50 | Brick ........... 549 1,185 873 
It always be § needs now. 2x13"..... 17.00 18.60 323x20"..... 23.60 20.50 a Sole cio wee son i & win 
. PORTRRCS .cecocs 
satishies. JOHN D. COLLINS Common Dimension, 2x4”, $1S1E 3 $14, 004" “650 $26,576,850 $16,214,300 
HEMLOCK LUMBER CO. ld 15.00 $12.00 18.......$18.00 $15.00 
Board d Shipl White Building, ee 00 $13-00 PR acaipare 23.00 20.00 NORTHERN PINE 
oOards an Iplap SEATTLE, WASH. IG ccceces Aee00 ASIDD 82!5 os 565 24.00 22.00 Chicago, Aug. 9.—Trade in northern pine is 
Common Timbers, Rough, 32’ and Under ee re tec er this ag — to 
the culty experienced in securing acceptance 
i 6x 6”....$20.00 $23.00 i —— 00 $27.00 of orders for southern pine or Douglas fir, and 
10x10”.... 21.00 24.00 20x20". 5028.50 to the slow deliveries of these woods caused 
| The Atlas Lumber C oe: fae oye ace 22x22". teil st) oe Hat) by the transportation situation. Not a great deal 
2 ee es ee ee inp ake oi : of the northern wood is offered, but shipments 
SEATTLE, WASH. Common Timbers, 12x12 , are still reasonably prompt. Prices are firming 
Manufacturers = rd - ' -— =. a2 - 130": a ‘0 “F400 up, especially on Norway pine dimension. 
FIR, HEML ond UMB 52 to 60’.. 35.00 38.00 92 to 100’. 71. . Minneapolis, Minn., Aug. 7.—Northern pine 
H OCK CEDAR L ER 62 to 70’.. 41.00 44.00 mills are profiting by conditions which make 
CEDAR SIDING and SHINGLES Ties, Rough supplies from the far West uncertain and sub- 
Straight or Mixed Cars. 6x9 $14.00 7x9 ; $16.00 | Ject to delays. Yards heve been ordering pine 
7X8... 0. ccc. cece 14.00 No. 2..22222.1115 “9.00 | from Minnesota mills in a number of cases. 
Mills are having a very fair run of trade, There 
WESTERN HEMLOCK— is difficulty in getting cars, but shipments are 
1S, Ship! being made. Country yard trade shows more 
Established 1891 Pager ie iliac No.1 No.2 | 2¢tivity, but city demand is still rather slow. 
com. com. com. com > 
Carstens & Earles 1x2 & 3”..$16.00 $13.00 1% & 1%” Buffalo, N. » ee Aug. 7.—Tho northern pine 
CS re 14.00 11.00 x 4”....$18.00 $15.00 | demand is fair, not so much interest is shown 
(INCORPORATED ) BEN abies 14.50 11.50 x 6”.... 16.50 12.50 by buyers as several weeks ago. This is re- 
Red Cedar =e 10”. sees Ley e4 —" 4 bed garded as due to the widespread labor troubles, 
: Ra” sues ‘ 3 : 3) ‘ ; 
Shingles PACIFIC COAST sascha 14x2 &'4 19.50 16.50 | the lakes is hard to get; ite soareity helpe to 
: FOR = kee rices firm. . 
Transit. EST PRODUCTS Common Boards and Shiplap ere —— 

SEATTLE, WASH. SS er $15.50 $12.50 ix10”..... $17.00 $14.00 North Tonawanda, N. Y., Aug. 7.—An active 
1x6” TT 26:00 23000 x22"... 17.50 14.50 building program along the Niagara frontier 
1x8”...... 17.00 14.00 section of New York State this summer is held 

LET US BE YOUR SALESMAN Flume Stock —. by er cig for a healthy 
Your advertisement in the Wentes and For Sale De R260....san6 19.00 $22.00 1x10”..... 21.00 $24.00 emand experienced. Some business is coming 
partment will reach the people 1x8” a. wire yee 1x12” GS. ee woe from more distant territory but it is spasmodic. 
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In the central part of the State dealers are find- 
ing a let-up in consumption. 


EASTERN SPRUCE 


Boston, Mass., Aug. 7.—Ordinary schedules 
of eastern spruce remain at $42 base. Quota- 
tions, rail shipments, 8 to 20-foot: 8-inch and 
under, $42; 9-ineh, $43; 10-inch, $44; 12-inch, 
$46. The call for random is about normal for 
August. Quotations: Provincial, 2x3 to 2x7, 
$30 to $32; 2x8, $37 to $39; 2x10, $40; Maine, 
2x3 to 2x7, $32 to $34; 2x8, $38 to $40; 2x10, $40 
to $42. Boards are quiet, with quotations about 
steady. Covering boards, S1S, 5-inch and up, 
8-foot and up, are $31 to $33. Matched, 10- to 
16-foot, are $35 to $36, with all 12-foot available 


at $34, 
WHITE CEDAR 


Minneapolis, Minn., Aug. 7.—Posts are mov- 
ing fairly well tho the situation is spotted. Some 
buyers are optimists and are confident of a good 
fall trade, while others prefer to await devel- 
opments. There is not much retail trade now 
as farmers are busy with harvest and thresh- 
ing, but the outlook is good. Pole business 


still lags, 
HARDWOODS 


Chicago, Aug. 9.—The hardwood trade con- 
tinues to enjoy a fair demand, but many dis- 
tributers express disappointment over the fact 
that activity is much below earlier expectations 
for this month. The flooring, interior trim and 
sash and door factories and the automobile in- 
terests are the chief factors on today’s market, 
the furniture demand being characterized as 
rather poor. Among the northern hardwoods, 
birch retains its former strength, but the other 
woods appear to be a.bit softer. Sap gum has 
eased off in price, and also oak to a lesser ex- 
tent.. The demand for this wood is not heavy, 
except for No. 2 common, which moves in large 
quantities to flooring manufacturers and allied 
industries. Chestnut is weak. The other hard- 
woods show little change. 


Minneapolis, Minn., Aug. 7.—Hardwood whole- 
salergs report a demand that is normal, or in 
some cases more than normal, Buyers are 
stocking up in expectation of a car shortage. 
The coal scarcity is likely to curtail buying 
later on, but so far has had little effect. Sum- 
mer production of northern hardwoods is un- 
usually large. 


St. Louls, Mo., Aug. 7.—Furniture manufac- 
turers are reported to be using considerable 
plain sap gum because of its lower price as a 
substitute for quartered and plain red gum, 
with the result that the former item is show- 
ing some strength. FAS plain sap gum and 
No. 1 common have advanced $1. Some improve- 
ment is noted in the demand for southern hard- 
woods. The car shortage has caused some mills 
to be long on certain items. 





Kansas City, Mo., Aug. 8.—The hardwood mar- 
ket shows increasing strength and it is pre- 
dicted that there soon will be a scramble for 
stock. Oak is becoming more difficult to find and 
gum demand is heavy. Trim manufacturers and 
furniture buyers are in the market. High grade 
stock is becoming scarce. Birch is in good 
demand and cottonwood business is also good. 
Heavy stock is moving well and a very good 
demand for piling and rough stock has come 
recently from western States. 


Cincinnat!, Ohio., Aug., 8.—Things are pretty 
dull in the hardwood market with much diffi- 
culty experienced in getting cars, or putting 
them thru. Many buyers have either canceled 
orders or sent instructions to postpone shipping, 
this being particularly true of the automobile 
trade. Prices show little or no change. 


Columbus, Ohio, Aug. 7.—Demand for hard- 
woods holds up well, despite the strike situation. 
Shipments are being interfered with by embar- 
goes and congestion. Retailers are the best 
customers, altho furniture, automobile and box 
factories are in the market, and interior trim 
manufacturers are also good customers. Prices 
of oak at the Ohio River are: 

No.1 No. 2 No. 3 


FAS com. com. com, 
Quartered? .....i0 $150 $75 $50 was 
ij peers rere 115 75 45 $20 


New York, N. Y., Aug. 7.—All hardwood items 
show improvement with the first week of 
August. Industrials are thriving, altho the 
market has suffered to a certain extent from 
transportation obstacles, Flooring manufac- 
turers are coming into the market very strongly. 
Oak is the leading item in point of volume. 


Buffalo, N. Y., Aug. 7.—The hardwood demand 
has not been as large as during the early part 
of last month. Labor troubles have interfered 
with the operation of industrial plants. Auto- 
mobile concerns are now getting adjusted to a 
cut in their prices and some are at work on new 
models, so they do not want much lumber. 
The movement of southern stock has been 
slower, because of the railroad strike. 


Baltimore, Md., Aug. 7.—Hardwood men com- 
plain that the railroad and coal miners’ strike 
have begun to interfere with the movement 
of freight, and that many cars loaded with hard- 
woods, are tied up at the mills. As a result, 
consumers are inclined to hold off with orders. 
There is a somewhat larger export movement. 


New Orleans, La., Aug. 7.—The hardwood 
market is visibly affected by the transportation 
tie-up, which is interfering seriously with ship- 
ments. Demand continues on about the same 
basis, the trade still contenting itself with hand- 
to-mouth purchases for the most part. Quota- 
tions are fairly well held. 


HEMLOCK 


Chicago, Aug. 9.—The hemlock market is fea- 
tured by its strength, and prices show a pro- 
nounced advancing tendency as a result of the 
very low stocks, both dry and green, and the 
greatly curtailed production. Demand in this 
territory is stronger than it has been for some 
time, due to the difficulties in getting the 
major competing woods for reasonably prompt 
shipment. 


Buffalo, N. Y., Aug. 9.—Hemlock is in fair 
demand, as the volume of building trade is large. 
Prices are held strong by the lack of tonnage 
on the lakes and unless some way is found to 
get more fuel for boats many of them will have 
to lay up. 


North Tonawanda, N. Y., Aug. 7.—The increas- 
ing scarcity of Coast stock, attributed to rail 
conditions and the forest fires along the Pacific 
slope, has tended to create a stronger demand 
for eastern hemlock. Wholesalers’ stocks are 
reduced to the lowest point this season and 
inability to secure dry stock from the mills as 
readily as desired has tended to strengthen 
prices, especially on the lengths that are the 
scarcest. Advances of $2 are reported on the 
scarcer items. 


Boston, Mass., Aug. 7.—The hemlock market 
is quiet and prices hold about steady. Eastern 
boards attract little attention on account of 
the radical concessions recently offered on south- 
ern roofers. Clipped boards, 10- to 16-foot, have 
been sold at $32, but $33 is a more usual price 
and some producers hold out for $34. All 12-foot 
boards bring $32, with random offered at a little 
less. Stocks are light at producing centers. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., Aug. 5.—The principal factors 
in the fir situation are car shortage, due to rail 
strike, and log shortage, due to forest fires. A 
surprising feature is the record of production, 
which continues to be above normal. The 
strengthening up of the market is placing 
dimension close to list. Cedar siding continues 
to advance. When it reached $37 a short time 
ago a leading manufacturer withdrew from the 
market. The price rose to $40, then to $42, 
and this week there are sales at $45. Stocks 
are extremely low. 


San Francisco, Calif., Aug. 5.—There is a con- 
tinued good demand for fir in San Francisco 
and an improvement in the call thruout the 
State. With stocks low and badly broken and 
production curtailed at many mills in Oregon 
and Washington, owing to log shortage due to 
forest fires, prices hold firm. With a good 
Atlantic coast demand for water shipments at 
fair prices, many mills are not eager to quote 
for early delivery in California at present prices. 
Local commission men and mill agents find rail 
shipments from the North slowed down a little 
by the railroad strike. A number of steam 
schooners are tied up owing to lack of cargoes. 


Chicago, Aug. 9.—The local Douglas fir market 
is very strong, especially on account of its 
being practically impossible to secure deliveries 
from the Coast, where the mills are suffering 
acutely from car shortage. Prices meanwhile 
are moving upward, and demand is active, in- 
deed feverish. 


Kansas City, Mo., Aug. 8.—Fir business is 
good and buying is well scattered. The market 
has a very firm tone in the lower grades and 
upper grades show increased strength. Long 
lengths of commons are being held at list. the 
shorter lengths going at around $2.50 off. There 
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alifornia White Pine 

alifornia Sugar Pine 

and Arizona Soft Pine 
Best Stock for Faetory and Pattern Lumber. 


4s LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
CHICAGO, ILL. 














DAVENPORT 
HOTEL 


Spokane, U. S. A. 


Headquarters for 
Lumbermen of 
the Northwest. 


Reasonable Rates 
Informal 
Numerous Dining 


Rooms Including 
Coffee Shop. 


Circulating Ice Water. Washed... 
Air Ventilation. 
































PORTLAND, ORE. 


AND THE COLUMBIA VALLEY 


= Geo. T. Mickle 
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Gio Lumber Co. 


WHOLESALERS — MANUFACTURERS 
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Timber Douglas Fir 
T ed _ Spruce 

Ya ti 

Mine Timbers Hemlock 
Railroad Red Cedar 
Material Port 


Orford Cedar 


MILLS:—North Portland and Thornburg, 
Oregon; Yacolt, Washington 








, Yeon Building, PORTLAND, =5 
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Write ) 
for a List of our 


Special Odds 
and Ends in 


Fir and Spruce Lumber 











Buehner Lumber 
Company 


1508-9-10 Yeon Building, 
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GET WHAT YOU WANT 


By advertising in the Wanted and For Sale Department. 
Do it now, 
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SoftElm, Rock Elm, 
Soft Maple, Hard Maple, and 





A Tip to Factory Buyers~ 


HEMLOCK LUMBER 


E want every buyer of 
factory hardwoods to 
know about the uniform texture 
and attractive figure found in 
Langlade lumber — about our 
high quality, careful milling 
and grading. 
Let us tell you fully about 


our facilities for supplying 
your needs. 


| Langlade Lumber Co. 


ANTIGO, WIS. 














Cypress 


Is Good Seller 


Finish 

Siding 

Ceiling 

Flooring 

Mouldings 

Shiplap 

Sheathing 

Decking 

e.o, 6,10” 

No.1 and 2 Com. Rough 





Its durability appeals to the builder 
and its easy working qualities to the 
carpenter, making a combination 
dealers find it easy to “cash in” on. 
Try a car and be convinced. 


Special patterns cut to order 


MPHILL LUMBER (, E=- 


KENNETT, Mo. 

















has been a gratifying volume of railroad busi- 
ness in the last week. The railroads also have 
been buying good quantities of ties and timbers. 
Fir men here report considerable trouble at the 
mills in getting enough cars, aside from the 
embargoes. 


New York, Aug. 7.—Fir will close out the 
summer season in general use in the metro- 
politan .district. Retailer dealers have a good 
supply of this wood, which has gained enor- 
mously in popularity in Long Island sections. 
Fir timbers are in great demand. The market 
is unusually healthy and has not been affected 
in the least by the railroad strike. 


WESTERN PINES 


Chicago, Aug. 9.—One of the leading producers 
of western pines on Friday of last week ad- 
vanced its prices by an average of $2 prac- 
tically thruout the list, taking in fir and larch. 
The effect of this, local distributers expected, 
would be a general advance to the same extent. 
Demand meanwhile is heavy, but much difficulty 
is experienced in securing cars for shipments. 
‘Tt is no longer a question of price but of de- 
livery,”’ said one local western pine dealer. 
“You can sell anything and everything on which 
you can promise shipment.’”’ 





San Francisco, Calif., Aug. 5.—There is a good 
demand for white and sugar pine. Practically 
all California mills are sold ahead, and dry 
stocks are not accumulating rapidly. Buyers 
are demanding prompt shipments, but mills are 
behind in filling orders on shop and uppers 
generally. White pine shop is oversold with 
prospects for an early clean-up this season. 
Box lumber is not accumulating and is being 
held very firm. Prices quoted are around $23.50 
at some mills. On shop prices are being well 
maintained with prospects of going higher, as 
not more than 75 percent of normal production 
is expected this season. 


New York, Aug. 7.—California white and sugar 
pine shipments are arriving in healthy volume. 
Some dealers complain of inability to get their 
orders filled and have been notified that mill 
stocks are oversold. Some grades are very 
scarce. Idaho white pine is in good demand. 


Prices of all western pines are firm and some 


quotations are at slightly higher levels than 
a Week ago. 


Kansas City, Mo., July 8.—With the new cut 
available it is easier now for buyers to place 
orders for western pine. Shop lumber is very 
much sought after and prices are firm, tho 
orders are much easier to fill than they were 
six weeks ago. Yard demand is reported good, 
especially for boards, small dimension and 
finish. There is a fairly good transit line being 
offered by wholesalers. 


REDWOOD 


San Francisco, Calif., Aug. 5.—Redwood is 
firm, there being a steady demand from Cal- 
ifornia buyers. Eastern business holds up well, 
with yard stock in better demand than indus- 
trial. Mills are rushing out dry lumber where 
they have dry kilns and air dried stock is 
coming along better now. All items are in 
demand in uppers and sales of lower grades 
are improving. There are no complaints of car 
shortage as yet. Everything points to a good 
fall trade. 


Kansas City, Mo., Aug. 8.—Redwood business 
is said to be somewhat spotty. Industrial con- 
sumers are good purchasers of moldings and 
shop, and yards are buying siding freely in some 
localities. 


New York, Aug. 7.—A slight falling off in 
inquiries for redwood from builders has been 
more than offset by an increase in industrial 
demand. This wood has enjoyed a more pros- 
perous season than usual, and wholesalers see 
a splendid future for this product. Prices have 
a tendency to go upward, due to the increased 
industrial activity. 


NORTH CAROLINA PINE 


New York, Aug. 7.—That buyers are going to 
spend an active month is indicated in a con- 
tinuance of inquiries for North Carolina pine. 
Retailers are restocking with no complaint of 
price lists and a wholesome movement is under 
way in all directions. 


Buffalo, N. Y., Aug. 7.—Trade in North Caro- 
lina pine is reported as fairly good. Prices 
hold firm, with a few advances shown in the 


last week or two, due to a curtailment of sup- 
ply. Many cars have been held up by embargoes 
and few are being placed in transit. 


Baltimore, Md., Aug. 7.—Last week showed 
indications of an expansion in the North Caro- 
lina pine demand, and the range of prices was 
on the whole rather steady, tho without any 
positive advances. Some gains were made in 
the distribution of box lumber, and the needs 
of the contractors were as large as ever. 
Mill reports show that demand is ahead ot 
distribution. 





Boston, Mass., Aug. 7.—There is not much 
change in the North Carolina pine market. 
Rough edge, 4/4 under 12-inch, air dried, is 
sometimes offered here as low as $58.50, but 
some quotations for kiln dried stock range 
around $62.50. Shortleaf flooring and partition 
sell freely on the following basis: Flooring. 
1x4, A rift, $78; B rift, $74; C rift, $61; B&better 
flat, $55. Partition, B&better, $56.25. 


SOUTHERN PINE 


Chicago, Aug. 9.—Demand is very active, but 
the car situation is extremely difficult and few 
shipments are coming thru. All the lumber 
that can be brought to Chicago just now can 
be easily sold, almost irrespective of price. Con- 
sumption continues heavy and retail stocks are 
being rapidly run down, with the result that 
retailers are showing real anxiety over the prac- 
tical impossibility of securing deliveries. Prices 
are gradually moving upward. 

Kansas City, Mo., Aug. 8.—Southern pine mills, 
which had begun to catch up with their order 
files, are running behind again as a result of 
an increasing demand and the difficulty of get- 
ting enough cars to keep their cut moving. 
The level of the market is higher and very firm. 
Dimension is up 59 cents, boards 50 cents to 
$1; C finish, $4; 10-inch B finish, $2; B flooring 
$1; ceiling, $1. Country trade has been growing 
steadily in volume and there is a good line of 
inquiry coming in. Demand has been especi- 
ally good in the east central States and in Texas. 
The oil field demand, however, has fallen off 
with the rapid decrease in crude oil prices. 

St. Louis, Mo., Aug. 7.—A car shortage and 
slow movement of freight caused by the railway 
shopmen’s strike, combined with a heavy demand 
have resulted in a firm market for southern 
pine, and some items have advanced considera- 
bly during the last week. There has been an ex- 
ceptionally strong demand for No. 1 common 
dimension, and some heavy advances. Mill 
order files are heavy, and some shippers have 
withdrawn from the market. Retailers are mak- 
ing pressing demands for shipments of orders 
already placed. The demand thruout the agri- 
cultural districts is very strong. 


New Orleans, La., Aug. 7.—Reports for the 
week indicate a slight gain in southern pine 
bookings, a slight reduction of output—both so 
small as to be negligible—and a material slump 
in volume of shipments, due to new embargoes. 
Transportation seems destined to be the trouble- 
some market factor for some time. Inquiry con- 
tinues brisk and the price tendency is toward 
greater firmness. 


New York, Aug. 7.—The southern pine market 
continues to absorb all shipments and no serious 
complaints of transportation difficulties have 
been heard. Prices are unusually firm. Whole- 
salers expect a large fall business. 


Buffalo, N. Y., Aug. 7.—The southern pine 
market is: firm, owing to no large amount of 
stock being offered, Building continues on an 
active scale, with no decline in prospect, so 
long as material is available. Lumbermen think 
they will be able to supply the trade needs 
right along. 








Boston, Mass., Aug. 7.—Demand for southern 
pine has improved. Building activity is moving 
a great deal of lumber and fear of rail embar- 
goes is stimulating retail buying. Longleaf 
flooring is selling particularly well, as also is 
partition, and it is hard to get prompt ship- 
ment. Quotations: Longleaf flooring, 1x4—A 
rift, $83.50; B rift, $78.50; C rift, $73.50; B&bet- 
ter flat, $63.50. Partition—B&better, $62.50. 
Particular customers will pay $33 for No. 2 com- 
mon 1x6-inch roofers from well known mills, but 
air dried stock is available at $29. Longleaf 
dimension is moving fairly well at steady prices. 


Cincinnati, Ohio, Aug. 8.—The southern pine 
market is almost strictly a spot market. Dealers 
able to make deliveries are getting the orders 
and also premiums for their cars. This situa- 
tion has boosted the transit car business. The 
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difficulty in securing cars and the uncertainty 
of getting them thru has about put a stop for 
the time being to firm orders. Prices show 


distinct advances. 
YPRESS 


New Orleans, La., Aug. 7.—A continuance of 
brisk demand is reported for cypress, with quo- 
tations firmly held thruout the list. The week’s 
feature, and an unpleasant one, was the embar- 
going of lumber shipments by the Illinois Cen- 
tral to all points north of Fulton, Ky., and by 
the Louisville & Nashville to all points north 
of Nashville. These embargoes seriously inter- 
rupt rail transport service east of the Mississippi 
and threaten serious interference with ship- 
ments, which are, however, being routed by 
other lines as far as possible. 





St. Louis, Mo., Aug. 7.—The cypress market 
is strong, and some items are higher. B and C 
bevel siding (Gulf coast stock) have advanced 
$2 a thousand and D is up $1, while timbers are 
up $6; yellow cypress has advanced $2 to $5. 
Gulf coast cypress manufacturers have heavy 
order files and more business is being offered, 
while shipments have been curtailed on account 
of the car shortage. 


Kansas City, Mo., Aug. 8.—Cypress trade is 
reported to be without any special features. 
Prices are firm and unchanged and demand is 
running mostly to well mixed cars. 


New York, Aug. 7.—The midsummer lull failed 
appreciably to diminish deliveries and whole- 
salers are much gratified at the present status 
of the market. Cypress perhaps has shown a 
greater revival than any other item in the build- 
ing line. Shipments continue heavy. The price 
situation is described as ‘‘not all it should be.’’ 


Buffalo, N. Y., Aug. 7.—Cypress trade dropped 
off somewhat this month. Wholesalers have 
pretty fair stocks and are not making much 
effort to replenish them. The railroad move- 
ment is slower, but it is believed stocks will 
be in fair supply when wanted. 


Cincinnati, Ohio, Aug. 8.—The cypress market 
is still active, a fair amount of business 
being placed. The strike situation has had 
some effect, but lines west of the river have 
been more open than those east, so that ship- 
ments have been coming thru with fair regu- 


larity. There are no changes in prices. 
Baltimore, Md., Aug. 7.—Cypress demand 


keeps up in a gratifying manner, and the re- 
quirements of some consumers, among them 
the sash and door men, have increased. Mill 
output is being disposed of readily enough, 
despite the railroad strike, which interferes with 
the car movement. Prices are firm, if not 
higher, and local yard stocks of southern cypress 
are very low, the North Carolina product is to 
be found in some volume. 


Boston, Mass., Aug. 7.—Orders for cypress are 
being secured by New England wholesalers in 
very satisfactory volume and quotations are 
firm. The tendency is to insist on the higher 
figures in the following list: FAS, 4/4, $103 to 
$108; 5/4 and 6/4, $108 to $113; 8/4, $114 to $121; 
selects, 4/4, $85 to $91; 5/4 and 6/4, $90 to $96; 
8/4, $102 to $107; shop, 4/4, $55 to $60; 5/4 and 
6/4, $65 to $70; 8/4, $73 to $78. 


SHINGLES AND LATH 


Seattle, Wash., Aug. 5.—Red cedar shingles 
are higher by a few cents; otherwise there has 
not been much of a change in the situation 
aside from a further tightening in car supply. 
Log shortage is more acute than ever. Some 
mills are closed indefinitely; and a large propor- 
tion of those in operation are working part time, 
owing to inability to secure raw material. With 
the base price of raw cedar at $22, whatever 
sales are now made command $23 for shingle 
logs. Shingle stocks are short. Numerous mills 
which have booked orders are unable to obtain 
rail equipment. It is reported that mills at Bell- 
ingham and northward have an ample supply of 
cars, but must route them eastward over the 
Canadian Pacific. 


Minneapolis, Minn., Aug. 7.—Prices are still 
soaring and it is evident from conditions that 
buyers who wait too long will have hard work 
to get supplies). Premiums are being paid for 
transit stock. and little appears in the market. 
All sorts of quotations are being made. Retail 
demand is not heavy. 


Kansas City, Mo., Aug. 8.—After reaching 
$4.25 for clears and $3.25 for stars last week, 
the shingle market began to decline and prices 











of long length lumber. 


wasted. 
its forest products. 


narily ordered. 


To stimulate the use of 
this high grade, short 
length Redwood lumber. 
assist in lowering build- 
ing costs and further 
the cause of timber con 
servation by more intel- 
ligent use of our forest 
resources, we have made 
prices on this stock that 
will prove attractive. 
Write for quotations. 
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How the lumber dealer 

can aid timber conser- 
vation and assist in 

lowering building costs 


| pce dealers and building contractors do not al- 
rays realize that the custom of continually ordering 
and demanding long lengths of lumber is not in the inter- 
est of timber conservation—that it also makes the price of 
long length lumber unnecessarily high. 


Just so long as short length lumber is unsalable, its cost to 
the lumber manufacturer must be paid by the purchasers 
Furthermore, refusal to buy and 
use short length lumber means that immense quantities of 
good lumber, suitable for many building purposes, are 
The nation does not get maximum value out of 


The Pacific Lumber Company makes every effort to se- 
cure the full utilization of every part of the Redwood log. 
A study of the marketing and use of lumber shows that 
there is a considerable waste, largely due to the ordering 
of standard long lengths for purposes where shorter 
iengths would be suitable and more economical. 


Short length Redwood lumber of high grade, thoroughly 
seasoned, is aiways available in ample quantities. 
be used to excellent advantage for many building and 
manufacturing purposes where full length lumber is ordi- 


CHICAGO 
2067 McCormick Bldg. 
THE PACIFIC LUMBER CO. of Illinois 
SAN FRANCISCO 
$11 California St. 
THE PACIFIC LUMBER CO. 


Chhe Pacific Lumber Co. 


It can 


NEW YORK 
S41 No. 40 Rector St. Bldg. 


LOS ANGELES 
Central Bldg., 6th and Main Sts. 
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now are about 25 cents lower on each grade. 
The high prices asked restricted demand to pur- 
chases for immediate requirements. Demand 
for siding continues very good and prices are 
firm at $41 for 6-inch clear red cedar. South- 
ern pine siding has advanced $2. Redwood and 
white pine are firm. Lath demand is heavy and 
southern pine mills are oversold; prices are now 
$5 for straight cars. Fir lath are offered at 
$5.25 mill, and white pine at $7.25. Cypress lath 
are unchanged. 


New Orleans, La., Aug. 7.—Further improve- 
ment of demand for cypress shingles is noted, 
and cypress lath are still selling abreast of pro- 
duction, acceptances being generally limted on 
this item to mixed cars. Prices are reported 
unchanged, but firmly held. 


New York, Aug. 7.—In the spring and first two 
months of summer this market has absorbed an 
enormous amount of red cedar shingles and is 
crying for more, in the words of one wholesaler. 
Huge cargoes continue to find a ready market, 


but reports from the West indicate there will be 
a decrease in supply from now on. Dealers are 
stocking up. Spruce lath are rather scarce and 
the market could take many more than it is able 
to obtain. 


Buffalo, N. Y., Aug. 7.—The shingle market 
holds strong, with some mills not furnishing any 
quotations. The curtailment of production, due 
to forest fires and shortage of cars, seems likely 
to keep prices firm. Retailers are not buying 
to any extent. Building continues on a large 
scale. 


Boston, Mass., Aug. 7.—There is only a fair 
business in shingles, but prices are very firm. 
Red cedars XXXXX, rail, bring $6.36 to $6.41. 
White cedar clears are hard to find at less than 
$4.50 and some attractive lots sell at $5; extras 
are $5.50 to $6. Wholesalers are shipping spruce 
lath into New York territory at $8 for 1%-inch 
and $9 for 1%-inch; demand is good and the 
supply is rather light but it seems possible to buy 
1%-inch at $7.75. Spruce furring is receiving a 
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Port Orford Cedar 


OFFERS MAXIMUM DURABILITY 


ie 


23 SES BE 


This is particularly true where it 
comes in contact with the soil or is 
exposed to moisture. 


The photo herewith shows some 
piles under an old dock at Marshfield, 
Ore. These piles had been in use for 
50 years when this photo was taken 
and were still in a state of perfect pre- 
servation. 





As the wearing qualities of Port 
Orford Cedar are becoming better 
known, County Supervisors, Railroads, 
Mining and Municipal engineers are 
using large quantities of it. They recog- 
nzie it as 


Best for Piling, 
Whari and Bridge 
Planking, Railroad 


Crossing Planks, 
Mine Timbers, Etc. 


Port Orford Cedar Pili Retail dealers will also find Port Orford Cedar 
ore lar Piling 
After 50 years of service. a good seller. 





At our Bay Point, Cal., plant we have 15,000,000 feet of Port Orford Cedar in stock and we 
continue to saw at the rate of 135,000 feet daily. Our holdings of this valuable timber insure a 
steady supply for sixty years. 


For further uses of PORT ORFORD CEDAR Watch this Space. 
We also manufacture Annually 125,000,000 feet of DOUGLAS FIR (Oregon Pine). 


Coos Bay Lumber Company 


GENERAL SALES OFFICES, 1000 BALFOUR BUILDING, 


San Francisco, California 
Saw Mills, Marshfield, Oregon Distributing Yards, Bay Point, California 























fair a t of attenti t $32 to $33 for 2-inch 
Se ees STAY-SHARP KNIVES SAVE TIME 


Spruce clapboard sup- 
ply is light and quotations are very firm; extras FItcHBurG, Mass., Aug. 5.—Visiting the plant 
are $120 and clears $115. of the Simonds Manufacturing Co. here today, a 
ee representative of the AMERICAN LUMBERMAN was 
Columbus, Ohio, Aug. 7.—The demand for impressed with a new product of that company, 
shingles continues steady. Rural dealers are which has been given little publicity but which 
buying rather liberally, and city dealers are also promises to become important and of much inter- 
coming into the market. Railroad congestion est to people who cut lumber. This is a welded, 
and embargoes have not affected Coast ship- high speed steel knife. There are many cutting 
ments to any great extent. Prices hold steady knives used which are made of ordinary carbon 
with every change towards higher levels. Extra steel, because to manufacture one of all high speed 
clears, red cedar shingles sell around $5.75, and steel would entail too heavy a cost. The Simonds 
stars at $4.70, Columbus. Other varieties are ¢ompany has therefore made welded high speed 
moving briskly. Lath trade is good and prices’ knives, giving them the same heat treatment that 
continue firm. is given to thin high speed steel knives. These 
ae ee ae nmi Ss welded knives are particularly adapted to the pur- 
THE FRUIT of the garden balsam when ripe poses for which thicker knives are used, being suit- 
splits at the least touch into five fleshy valves able for use as hog knives, chipper knives, bark 
which eurl up and shoot the seeds to a dis- knives, paper cutting ire ageecer a 
tance—nature’s provision for their distribu- ters, veneer cutters, stave jointer knives and other 


4 > uses. It is claimed that these knives will stay 
tion. The botanical name of the balsam is sharp three to five times as long as ordinary carbon 


Impatiens, derived from the curious trait knives, doing away with the loss of much time 
noted. heretofore wasted in changing knives. These 


welded high speed steel knives cost about twice 
as much as ordinary carbon knives but, because 
of the great saving effected thru their use, mill 
owners can well afford this price. 


COMMERCE BUREAU OPENS NEW OFFICE 


ATLANTA, GA., Aug. 8.—The bureau of foreign 
and domestic commerce will open its new At- 
lanta office Aug. 15, the only office of the 
bureau between Washington and New Orleans. 
B. C. Gelsinger will be in charge of the dis- 
trict, and advises that the Atlanta territory 
will include Georgia, Florida, Alabama and 
North and South Carolina. It will largely 
devote its work to further development of 
export trade with Latin American countries, 
and lumber manufacturers and wholesalers of 
the district interested in such trade are ad- 
vised by Mr. Gelsinger to address the Atlanta 
office, 205 Chamber of Commerce Building. 


GOOD MARKET FOR MACHINERY IN FAR EAST 


MILWAUKEE, Wis., Aug. 7.—‘‘I was much 
impressed with the possibilities of the Far East 
and believe that there is a good market there 
for labor saving machinery of all kinds.’’ Thus 
did Henry Harnischfeger, president of the Paw- 
ling & Harnischfeger Co., of this eity, who has 
just returned from a six months’ tour around 
the world, sum up his observations of the trip, 
during which he visited Japan, China, the 
Philippine Islands, India and several European 
countries, 

The object of the trip was the investigation 
of business conditions and possibilities in the 
Far East, particularly in Japan, China and 
India, where the Pawling & Harnischfeger Co. 
has branches. Mr. Harnischfeger found these 
countries suffering from the effects of the world- 
wide business depression, since there is a large 
overstock of materials of all kinds which must 
be used up before new supplies will be needed. 
Contrary to the general opinion, there is a 
growing market in the Far East for labor 
saving machinery of all kinds. In spite of 
the fact that labor is cheap and inefficient, the 
labor costs on projects can not be figured 
much lower than in this country, said Mr. 
Harnischfeger. He continued: 


There is considerable activity in the steel mak- 
ing line, and also in large civil enginecring 
projects, such as power plants, drainage, irrigation 
and buliding construction, 

I was particularly impressed with the + ys 
nities in Burma for flood control. They buve a 
problem with the flood disasters on the Drawadi 
River such as we have on our Mississippi River, 
and they are constantly building up embankments 
to keep the rivers within their channels. For this 
reason gasoline driven excavating equipment will be 
needed over there, [It will be necessary, however, on 
account of the intense heat to design gas engines 
especially to withstand the high temperatures pre- 
vailing in that country. On large railroad projects 
particularly the use of gasoline driven excavators 
has been recognized as economical, and the Pawling 
& Harnischfeger Co. has a man en route at the 
present time to start equipment going in this field. 

It is an interesting fact that particularly in the 
interior of India there is a large amount of con- 
struction work to be done, but up to this time it 
has been very hazardous due to the loss of life 
among workmen because of wild beasts and rep- 
tiles. It is believed that this work can be done 
very much more safely with the use of machinery. 
The Indian people are very well disposed toward 
American made goods. They feel that owing to 
the vastness of their own country and also of ours 
that we have had problems which are very similar 
to theirs, and for this reason they believe that the 
machinery which Americans designed for the con- 
struction of the Erie and Panama canals. Missis- 
sippi flood control and other projects will meet 
their conditions. This experience which United 
States manufacturers have had has not been shared 
by European manufacturers, since they have never 
had to contend with these propositions on such a 
large seale. There are only two differences be- 
tween the conditions in India and the United 
States; first, the different class of labor which they 
have in India, and secondly, in weather and 
climatic conditions, 

Another feature which must be taken into ac- 
count in the design of equipment for use in these 
countries is the fact that their bridge capacities 
and clearances are much less than ours, and for 
this reason, for the present at least, mobile equip- 
ment must be built in such a manner that it can 
be easily dismantled. 


While in Japan Mr. Harnischfeger witnessed 
the operation of one of his company’s gaso- 
line driven shovels, owned by the Musashi En- 
gineering Corporation, on the Imperial Japanese 
railways. 
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What Constitutes a Good 


Lumber Inspector 
[By Henry Eustice] 


It has often been said that a man can suc- 
ceed in doing anything he wants to do. This 
is likely true, provided he possesses at least a 
common education; the will to succeed; and suf- 
ficient powers of concentration. Naturally the 
question of what constitutes a good lumber in- 
spector presents itself. Lack of space of course 
prevents the fullest discussion of the subject. 
Briefly, his necessary qualifications may be 
described as follows: 


Average Good Health 


A man with ability and desire to be a sue- 
cessful lumber inspector should have fair physi- 
cal health, first of all. Its absence is sure to 
affect his work from a good many angles. The 
fellow who suffers from natural causes, or from 
those due to his own carelessness, can not help 
but have reflected in his work whatever physical 
handicap he labors under. The bright, even 
tempered inspector accomplishes much more in 
less time than the dull, ill mannered individual, 
and with much less effort for all concerned. 
The atmosphere the former creates, especially if 
the shipper is not of the genial kind, and one 
whose product is not of the best quality or man- 
ufacture, makes it far easier to get away with 
necessary rejections. 


Thoro Knowledge of Wood Species 


One who attempts to inspect lumber or tim- 
ber for others should possess as much knowl- 
edge as the owner, if not more, to identify cor- 
rectly the many wood species. For instance, in 
oak alone it is astonishing to the ordinary lay- 
man whenever he is told of the approximately 
fifty species of oak in the United States, many of 
which grow to merchantable size. The same 
may be said of the pines. 

In addition to his ability accurately to iden- 
tify species, it does him no harm to have some 
general ideas about the physical properties of 
the material he is going over, such as its break- 
ing strength, its crushing strength, its tensile 
strength, or maybe its shearing strength. Some 
knowledge also of its hardness, toughness, stiff- 
ness, or shrinkage would help him to settle 
many arguments that arise. 

In my experience with the supervising of the 
inspection of timber, it was found that the in- 
spector best acquainted with the structure of 
the various wood species saved himself many 
moments of embarrassment thru being able to 
explain the whys and wherefores for doing or 
not doing certain things. 

Wood is a commodity that no one knows all 
about. However, the most successful inspector 
is the one who aims to know as much as the 
person on whose material he is passing judg- 
ment, if not more. 


Tact Smooths the Inspector’s Way 


Even if an inspector possesses good health 
and thoro knowledge of the technical side of his 
business, failure is often his lot if he neglects 
the use of tact as he goes about his work. 

I have in mind some instances where shippers 
would insist on having certain of our force do 
work for them. Others assigned instead were 
almost invariably sent away almost before they 
had started to work. The inspectors asked for 
were considered our most careful and rigid 
graders, and we could not understand these ship- 
pers’ preference for the stricter inspector until 
after investigation. The answer to our surprise 
was ‘‘tact.’? We found that the inspectors 
desired had a way of getting the best material 
for their employer, and at the same time a 
pleasant way of overcoming rejection troubles 
thru being able tactfully to explain themselves 
out of every discussion that arose. The writer 
believes that most shippers will accept rejections 
without unnecessary argument after the inspec- 
tor gives his reasons for such rejections in a 
courteous, explanatory manner. Many inspectors 
make the mistake of accepting sticks they have 
already rejected for good reasons in an effort 
to terminate pleasantly an otherwise unsatis- 
factory job from the shipper’s standpoint. 














Such practices only add to the inspectors’ diffi- 
culties on their return engagement with the 
same shippers, because their apparent indeci- 
sion on their previous trip has left the impres- 
sion that they can be swayed one way or an- 
other. 

Many inspectors make their work hard and 
also create a bad impression on their arrival, by 
passing general judgment on a shipper’s mater- 
ial. Again, such lack of tact gives the shipper 
a feeling at the start that he is in for a rough 
inspection, and often results in his sending 
away the inspector responsible for this ‘‘chip- 
on-the-shoulder’’ attitude. 


Punctuality Is Much Appreciated 


Armed with the three preceding qualifications, 
an inspector is sure to succeed in enjoying pleas- 
ant and satisfactory relations with shippers, if 
he is punctual. Many shippers go to much 
labor and transportation expense in expectation 
of an inspector’s arrival to pass on their prod- 
uct. Arrival unreasonably late without good ex- 
cuse, or failure to arrive at all, without pre- 
viously advising the shipper, is often the cause 
of much avoidable expense and dissatisfaction. 





News Letters Continued 


(Continued from page 77) 
NEW YORK, N. Y. 


Aug. 8.—Dealers themselves have difficulty in 
finding exact quotations. Some of them attribute 
the uncertainty to the railroad strike; others to 
the closing down of the mills in the West, but the 
general opinion is that a stiffening of prices has 
been occasioned by an avalanche of buying. Re- 
tailers report business unusually brisk and many 
of them are replenishing stocks as fast as possible. 
No let-up in construction activities is in evidence. 

Cypress has come forward quite prominently 
within the last two weeks, due to a temporary 
scarcity of white pine, the cypress interests trying 
with might and main to dispose of their trim as a 
substitute. Some of them have met with consider- 
able success, and they advance the argument that 
they can sell at lower values than the pine men, 
The movement of Canadian lumber continues brisk 
and a ready market exists, especially for spruce. 

William C., Reid, of Leary & Co., and president 
of the New York Lumber Trade Association, has 
just returned from a motor tour of two weeks in 
Canada. 

Frank Neill, vice president of the Queensborough 
Lumber Co., Flushing, has returned from a vaca- 
tion of two weeks at Tupper Lake. 

Harold Varcoe, widely known in the wholesale 
cypress field, has returned from a stay of several 
months in Toledo, and will open a wholesale office 
in the metropolitan district. His headquarters 
temporarily are at his residence, 736 Highland Ave- 
nue, Newark, N. J. Mr. Varcoe will represent the 
Gulf Red Cypress Co. in this city and western 
New England and the Pine Plume Lumber Co., of 
Montgomery, Ala., in New Jersey, this city and 
New England. He will also handle the products 
of the Bradley Lumber & Manufacturing Co., of 
Ashepoo, 8S. C., including hardwoods and kiln dried 
North Carolina pine, 


RECENT PATENTS 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies thereof may be obtained from R. E. 
Burnham, patent and trade mark attorney, Conti- 
nental .'rust Building, Washington, D. C., at the 
rate of 20 cents each. State number of patent and 
name of the inventor when ordering: 

1,422,119. Method of and apparatus for treat- 
ing timber and the like. August Meyer, Minne- 
apolis, Minn., and Philip R. Walsh, St. Louis, Mo., 
assignors to Duplex Holding Co., St. Louis, Mo. 


1,422,228. Logging hook. Patrick H. Schaffer, 
Richwood, W. Va. 

1,422,316. Guard for circular saws. Gilbert 
E. H. Spiller, Eaglehurst, England. 
‘ —_— Edger. Arno Mereen, Berkeley, 
alif. 

1,422,486. Saw filing machine. Ludlow 8S 
Sherwood, Chicago, IIL 

1,422,797. Collapsible crate. Enos E. Suther- 


land, Los Angeles, Calif 


1.422.912. Collapsible box. Elias M. Averill, 
Sparta, Mich. 

1.422.958. Lumber carrier. Carl F. Gerlinger, 
Dallas, Ore, 

1,422,966. 


Package blank and pectam (blank 
for wirebound packages). Jason H. Greenstreet, 
Indianapolis, Ind. 





Advertisements will be. inserted in this d 
Dartment at the sr narteweo rates og _ 





MANAGER—WANTED 

og a large lumber company of the metropolitan district 

New Jersey. We ure expanding rapidly and have an 
unusual opportunity for an alert, wide-awake and ver- 
sutile retail lumbermaun, possessing p.oven executive 
ability, thorough knowledge of retail lumber merchan- 
dising in all its branches, including lumber, sash, doors 
and trim. You must have thorough knowledge of ac- 
countuncy, general office work and manngement and 
must pussess the necessury executive quulifieutions to 
assume full charge in emergency of a retail lumber and 
mill work distributing business doing two million dol- 
lurs worth of business. If you are capable of meeting 
the keenest competition and fully prepared to give your 
undivided time and efforts to the success of the busi- 
ness without stint or limit, apply at once, giving age, 
experience, nationality, status of your health, married 
or single, references, salary requirements to start with, 
and time when avuilable, 

Address “G. 16." care American Lumberman. 


WANTED—ORDER CLERK 

By large wholesale Sash & Door House located in St. 
Louis, a mun to take charge of Country Order De- 
partment: should have a knowledge of plans; be able 
to bill work into mill: a good correspondent and capable 
of handling subordinates; position offers good wages 
with attractive future. 

In making application give age, experience. references 
and address “K. 5,"° cnre American Lumberman. 


EXPERIENCED YARD FOREMAN 
Retail lumber yard, Western [linvis. Must have knowl- 
edge of Southern Pine Grades, Permanent position. Give 
age, married or single, experience and salary expected, 
Address “RK. 22," cure Americun Lumberman. 


WANTED BY LARGE WESTERN PINE MILL 
First-cluss shop grader with long experience. Do not 
apply unless you cun x Ione: Salary $1,800 per year. 

Address care American Lumberman, 


WANVED-COMPETENT LUMBER INSPECTOR 
For saw mill in Kentucky mountains. Salary $125.00 
per month. Must be suber. Advise whether married or 
single and when can come. Reply ‘“‘K, 1,” care of 
American Lumberman. 


WANTED—A FIRST CLASS BILLER 
And detailer for special millwork, who understands 
billing from plans into the factory. A good position is 
open for an experienced man. Address THE McCLEL- 
LAND COMPANY, Davenport, Ia. 


WANTED—EXPERIENCED, CAPABLE 
Hardwood lumber inspector for factory yard 
about 3,000,000 a year. 




















using 
Steady work, good town, near 
Chicago, Address with reference, stating salary wanted, 
“K, 20."" eure American Lumberman. 


EXPERIENCED TIMBER BUYER 
With thorough knowledge of softwood timber in Minne- 
sotu, Michigan and Wisconsin suitable for box shook 
mills. Must be familiar with logging operations. State 
fully experience, sulary, age, etc. 
Address “K. 16,"° cure American Lumberman. 


EXPERIENCED LUMBER INSPECTOR AND 
Yard foremin. Must be familiar with both pine and 
hardwoods. State experience, references and salary ex- 
pected. ROX NO. 462, Richmond, Va. 


EXPERIENCED PLAN MAN 
Wanted for good mill in town of 50,000 in Central 
States. Permanent and agreenble connections for accu- 
rate reliable man to bill and detail millwork into fac- 
tory. Estimating experience desirable but not essen- 
tial. Applications confidential. 
Address “H. 24,"’ care American Lumberman. 


WANTED—BOOKKEEPER AND ESTIMATOR 
Assistant manager. Location Northern Ohio. Good live 
concern. Opportunity for hustler. Must have yard and 
planing mill experience. Give age, references, salary 
to start in first letter 

Address “H. 6,’’ care American Lumberman. 


VENEER DEPARTMENT MANAGER WANTED 
For Pacific coast plant. State age, experience and give 
full details in first letter. 

Address “H. 26,"° care American Lumberman. 




















FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 

In the new book, ‘‘Tote Road and Trail,’’ by Douglas 

Malloch, ‘‘the Lumberman poet.’’ MMflustrated in color. 

$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 

431 S. Dearborn St., Chicago. 
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WANTED—AN EXPERIENCED YARD FOREMAN 
For retail lumber and building supply yard near Chi- 
cago; also can use a good tallyman. State experience 
and salary expected. 

ddress “G. 14,’’ care American Lumberman. 


WANTED—A NUMBER ONE 
Hardwood yard foreman. Prefer a man that under- 


stands cypress. 
Address “HH. 14,’’ care American Lumberman. 


WANTED—PRACTICAL ALL AROUND 
Sawmill man to take charge of small circular and band 
resaw mill, one who can hammer saws and file for both. 

Address “G. 29,’’ care American Lumberman. 











WANTED—EXPERIENCED DETAILER AND 
Biller. 
Address mre, 


Good opportunity for right man. 
. 8,’’ care American Lumberman. 


Vanter 


Soh cde 


WANTED—SASH & DOOR — FOR 
ILLINOIS AND INDIAN 
By wholesale millwork house in Chicago. Mon with sales 
ability. Prefer men who have previously sold sash and 
doors in above or nearby territories, or those who have 
sold other building material lines. Men employed in 
wholesale sash and door offices, interested in selling on 
the road will be considered. Can also use a few high- 
grade experienced millwork estimators. State age, mar- 
ried or single, experience and by whom, salary expected. 
Address “K, 7,"" care American Lumberman. 





ora oar 


>, 
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COMMISSION SALESMEN WANTED 
Want a commission man in each city east of the Mis- 
sissippi to sell yellow pine, oak flooring, poplar bevel 
siding and red cedar shingles and siding. We always 
have many attractive transit cars available as well as 
good graded stock for prompt mill shipment. Pay good 
commissions. Our oak flooring very best, steady supply 
and price that will get the business. 
Address “H. 4,’ care American Lumberman. 


WANTED—LIVE ENTERPRISING SALESMAN 
Of proven ability, by large manufacturer and wholesaler. 
One who knows the trade in Philadelphia, Eastern Penn- 
sylvania, New Jersey and New York. Must have thor- 
ough knowledge and be qualified to sell Western White 
Pine, Southern Pine and West Coast products. Salary 
and profit-sharing basis. Excellent opportunity for right 





man. State age, experience, references and salary 
expected. 
Address “F, 28,’ care American Lumberman. 





WE WANT A SALESMAN 
for Northern Hardwoods, who is as good a grader as a 
salesman. The right man can name his own salary, 
depending upon what results he can show. Name refer- 
ences first letter, stating if now employed and by whom. 
Past experience and average sales past year. All com- 
munications confidential. 
Address “G. 42,’ care American Lumberman. 





EFFICIENT RETAIL YARD MANAGER 


wants to change towns for personal reasons. Knows 
practically all that needs to be known about retail yard 
management, including builders’ hardware, mason sup- 
plies, sash and door line, coal, tile, fertilizer and other 
farm wants. Small, run- down, one-man yard preferred 
in Wisconsin, Illinois, Iowa, Indiana or Ohio. 

Address “cr, ‘93, ’? care American Lumberman. 


A HARDWOOD MAN 
Familiar with both northern and southern hardwoods. 
At present with an automobile body corp. Would con- 
sider road work. Not a position wanted but a man- 
sized job. 
Address “K, 27,’’ care American Lumberman. 


YELLOW PINE SALES MANAGER 
30 years of age—married; eight years’ manufacturing 
and wholesale experience. Exceptional qualifications 
for management southern buying and sales office or 
production and sales department of large mill. 
Address ‘“‘ABILITY,’’ care American Lumberman. 


BOOKKEEPER AND OFFICEMAN 
Will keep your books so as to give you a correct and 
practical cost from the stump to the finished product 
on cars. Am 35 years of age and married. A-1 refer- 
ences. 
Address “H. 28,’? care American Lumberman. 














WANTED—HIGH CLASS LUMBER SALESMAN 


To cover Southern Michigan, Southern Wisconsin, North- 
ern Illinois and Northern Indiana for a firm selling 
direct for a big Wisconsin mill and wholesaling south- 
= hardwood. Give references as to whom sold for 
efore. 

Address “AH. 16,’° care American Lumberman. 





WANTED—SALESMAN 
West Coast manufacturer wants salesman for Chicago 
sales office. Must have established trade and experience 
selling fir to industrial trade. Write or ae in person. 
L. B. MENEFEE LUMBER C 
727 Conway Building, Chicago, Til. 


EXCEPTIONAL OPPORTUNITY 
For lumber salesman. I will make opening in my 
office for man who can get industrial business in 
Chicago or elsewhere by letter or personal calls, and 
will give him every opportunity to make big success. 
RUSSELL J. MATTHIAS, Chicago. 





WANTED—LIVE LUMBER SALESMAN 
To sell hardwoods, white pine, cypress, northern New 
Jersey and outlying districts surrounding New York. 
Must have established trade. egg nae opportunity to 
make real money on profit sharing basis, drawing ac- 
count to get started. Only man in a position to pro- 
duce results at once need apply. 
Address “q. 1,°° care American Lumberman. 


WANTED—SALESMAN OR REPRESENTATIVE 
One thoroughly conversant with Gulf cypress and who is 
acquainted with the trade throughout Ohio and In- 
diana, especially Ohio. We have in mind starting an 
Ohio office and none but thorough cypress salesmen need 
apply. 
Address 





“H. 7,’’ care American Lumberman. 


WANTED—A SALESMAN 
To travel Central and Western New York selling yellow 
pine and Pacific Coast products. Advise age, experience, 
salary required and date services would become avail- 
able. 
Address 


WANTED—EXPERIENCED TRAVELING 


Lumber salesman familiar with West Coast and Inland 
Empire products. Territory Minnesota and North Da- 





“H. 9,’’ care American Lumberman. 





—. State experience, give references and salary ex- 
pected. 
Address “qG. 9,’’ care American Lumberman. 





A NEW MERITORIOUS ARTICLE 
Now ready for distribution to the trade. To those 
selling sash and doors, mouldings or millwork, this 
proposition will prove highly remunerative. Main or 
side line. Sample carried in pocket. Excellent chance 
for added income. - 


Address G. 26,’ care American Lumberman. 


WANTED 
Experienced salesman familiar with Detroit, Buffalo, and 
Pittsburgh territory. Send references, state experience 
in first letter. Do not reply unless competent to handle 
sale of both Northern Hardwood and Hemlock and under- 
stand grades. Either salary or commission basis. 
Address “G. 27," care American Lumberman. 


WANTED—CAPABLE COMMISSION MAN 
To handle our line of black walnut lumber; eastern 
markets; Philadelphia, Baltimore, Williamsport Terri- 
tory, New York Central Territory Buffalo to Bingham- 
ton. Address ‘‘K. 4,’ care American Lumberman. 


WANTED—EXPERIENCED SALESMAN 
To sell West Coast lumber in Chicago. 
Address “K., 10,’’ care American Lumberman. 














WANTED—HIGH CLASS 
Sash and Door Salesman for Southeastern Iowa. Must 
be competent to figure estimates. 
Address “G. 43," care American Lumberman. 


WANTED—HIGH TYPE LUMBER SALESMAN 
To represent large manufacturer of Arkansas soft pine 





in Iowa, Northern Missouri, Northern Michigan and 
Southeast Missouri. 
Address “FE, 32,”’ care American Lumberman. 





WANTED—SALESMAN 
Familiar with Pennsylvania and Eastern Territory who 
can handle a good volume of North Carolina pine boards 
and sizes. 
Address “F. 7,°’ care American Lumberman. 


SALESMAN WANTED BY WHOLESALER 
Southern woods specializing in Yellow Pine. Bxclusive 
territory. Straight commission or division of profits. 
R. N. TEMPLEMAN, AGENT, No. 203 Weis Building, 
New Orleans, La. 


YOU MAY BE MISSING SOMETHING 
If you do not read the classified ads each week. If you 
have something to sell or exchange, insert a small ad- 
vertisement in the Wanted and For Sale Department. 
When in need of an employee or employment write us. 
AMERICAN LUMBERMAN, Manhattan Bldg., 431 S. 
Dearborn St.. Chicago. 











WANTED—SALESMAN 
Industrial Trade, Chicago and adjoining states. 
ences and complete record first letter. 
Address 


Refer- 


“EK, 23,’? care American Lumberman. 





POSITION WANTED AS YARD MANAGER 


Twelve years’ experience in retail building supplies, coal, 
estimating. Two years manager retail yard. Desire 
change. Good education, 33 years old, married and pos- 
sess energy and ability to produce right results with 
oon company. In first letter state salary and partic- 
ulars. 

Address “K, 14,’’ care American Lumberman. 


LUMBER BUYER WANTS POSITION 
Yellow Pine Lumber is hard to buy now, it will be 
more difficult to buy later. I will start to work on rea- 
sonable salary on short notice, covering States of 
Alabama, Mississippi and Louisiana. I am now buying 





in these States. I have had several years experience 
in buying. Can furnish best of references. 
Address “K. 3,’? care American Lumberman. 





BAND SAW FILER WANTS POSITION 
Always get results. State what you have and wages. 
Address ‘‘N. P. W.,’’ 57 Kirkwood St., Akron, Ohio, 


MANAGER 
Lumberman, 20 years’ lumber experience domestic and 
export, wants responsible executive position with high- 
class manufacturer or wholesaler. Can assume full 
charge sales office. 
Address ““H. 35,’’ care American Lumberman. 





1 HAVE 25 YEARS’ EXPERIENCE 
In the lumber business as chief accountant and office 
Manager and desire permanent position with strong 
firm. Location preferably Minnesota, Wisconsin or the 
—_ Address ‘‘PERMANENT,” care American Lum- 
rman. 


EXPERIENCED HARDWOOD SALES MANAGER 
Well known to buyers, wants position at mill or as rep- 
—9 in consuming territory. Salary or commis- 
sion. 
Address 





“Gq. 20,’? care American Lumberman. 


WANTED—MANAGEMENT 
Of large retail yard where there is volume or possibili- 
ties to make volume. Also hardware experience 6 years 





city management. Employed. Reasons for changing 
satisfactory. 
Address “A. 17,’’ care American Lumberman. 





WANTED—BY MAN 42 YEARS OF AGE 
Position as general manager or sales manager of lum- 
ber manufacturing operations. Familiar with cypress, 
yellow pine and coast products. Can give reference 
or bond for any amount. Know the markets thoroughly. 

Address “H. 18,’? care American Lumberman. 


ACCOUNTANT—BOOKKEEPER 
High-grade man with 15 years’ experience in general 





and cost accounting, wishes responsible connection. 
Age 38 and married, 
Address “H. 20,’ care American Lumberman. 





ACCOUNTANT—CASHIER—OFFICE MGR. 
Saw mill exp.—capable taking full charge office. Cor- 
respondence, commissary-jobbers, etc. — also install 
cost and other systems. _ h, W. or West Coast 
preferred. P. 0. BOX’ 694, Chicago. Ill. 


SALESMAN AND EXECUTIVE 
With twelve years’ experience in the lumber business, 
Chicago and surrounding states, desires position with 
high-class railroad and industrial wholesaler handling 
yellow pine, West Coast and hardwood lumber. A-1 
references. 
Address “K, 18,’’ care American Lumberman. 


ACCOUNTANT OR HEAD BOOKKEEPER 
Married, age 27, six years’ experience in lumber ac- 


counting. 
Address “K, 17,’ care American Lumberman. 


HARDWOOD BAND SAWYER WANTS POSITION 
Ten years’ experience, knows grades, capable of inspect- 
ing from mill for shipment. Would consider position as 
foreman. Best of references, 

ddress *““H. 30,’’ care American Lumberman. 














GENERAL SUPERINTENDENT OF OPERATIONS 


Of Pine Mill desires change. Can handle operations 
from stump to the car. Can give A No. 1 reference. 
Have been with one company from boyhood. Am mar- 
ried, 35 years old. Reason for change satisfactorily 
explained. Have handled Three large operations for 
one company and got results, 

Address “EK. 28,’’ care American Lumberman. 


A YOUNG LUMBERMAN OF HIGH INTEGRITY 
Exceptionally well versed in accounting, general office 
work, federal and state income tax matters and pos- 
sessing a knowledge of manufacturing end of northern 
and southern woods is open for permanent engagement. 
For full history of applicant 

Address ‘K. 25,” care American Lumberman. 


LUMBER BUYER 
Have twenty years’ experience in lumber game in va. 
rious capacities. Acquainted with producing territories 
in north, south and west. Desire connection with good 
concern where ability and close application to business 
appreciated. 
Address 








“AH. 39,’ care American Lumberman,. 


OFFICE MANAGER 
Desires permanent position with reliable concern. Twelve 
years’ accounting and auditing experience. With large 
lumber concern ay years. Age 33. 
dress . 28," care American Lumberman. 


SaGbiS SUPERINTENDENT 

Fifteen years’ experience, best of references. 
employed but desire to make change. 

Address “HA. 32,’’ care American Lumberman. 


HIGH CLASS HARDWOOD LUMBERMAN 
Knowing the source of production in northern and south- 
ern hardwoods desires a — as buyer for an auto- 
mobile plant or a plant 

ddress Ne care American Lumberman. 


EXPERIENCED SOGRKEEPER WANTS POSITION 
As bookkeeper or second man in retail lumber yard. 
Three years’ experience; best of reference and bonds 
furnished if — . 
Address 








Am now 








. 1,°° care American Lumberman. 





POSITION WANTED BY BOOKKEEPER 
With 8 years’ experience in furniture factory office; 
will be ready to begin by September 1st. 

Address “G. 12,’’ care American Lumberman. 


POSITION AS PLANING MILL FOREMAN 
By thoroughly competent man, experienced in manufac- 
turing southern pine, hardwood flooring, moulding and 
trim. Best of reference. 

Address “AH. 31,’? care American Lumberman. 


TIMEKEEPER OR PAYMASTER 
Young man, 8 years’ experience, rapid, accurate, ability 
to handle men, desires position, preferably in West. 
Report immediately. 
Address “A, 12,’’ care American Lumberman. 


WANTED—POSITION AS SUPERINTENDENT OR 
Manager of lumbering operation by specialist of twenty- 
two years’ experience in handling and manufacture of 
ee lumber. 
ress 











“G, 22," care American Lumberman. 


LOGGING ENGINEER 
Specialty location and supervision construction of logging 
railroads. 9 years’ experience in rough country. 1- 
lege graduate. Position in north preferred. 
ddress “FR, 20,’’ care American Lumberman. 


CAPABLE MILLWRIGHT 
Familiar with circular and band sawing and taking care 


of saws open for immediate position, 
Address “K, 15,’ care American Lumberman. 


HARDWOOD LUMBER INSPECTOR 
Wants steady position; 19 years’ practical experience; 
sete salary. Address JOS. I. SMITH, R. 1, Guysville, 
0. 


FIRST CLASS LUMBERMAN WANTS POSITION 
12 years’ experience in wholesale yards; expert Hard- 
wood Inspector. 

Address “AH. 34,’? care American Lumberman. 
BAND SAWYER WANTS POSITION 
Right or left hand rigs. Good grader in any kind of 
timber. References. Address IRA M. PHILLIPS, Per- 

rvsburg, N. Y 
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INDIANA BAND SAW FILER WANTS JOB 
Either filing or sawing or both. 
ddress “G. 19,’’ care American Lumberman. 


EXPERIENCED BAND SAW FILER 
Wants position. Best of references furnished. Address 
No. 534 8S. Broadway, Dayton, Ohio. 


POSITION WANTED BY BOOKKEEPER 
With 8 years’ experience in furniture factory office; 
will be ready to nem by September Ist. 

Address ’* care American Lumberman. 

SAW MILL MANAGER 
with wide experience, successful record, middle age. 
ddress “D. 9,’’ care American Lumberman. 
A-1 ACCOUNTANT — CONNECTION 
With lumber office or saw mil 
Address ‘‘W. 109,’’ care or Lumberman. 
COMPETENT BAND FILER 
Wants position; how employed but desires change. 
dress “A. 128,’’ care American Lumberman. 




















WANTED—POSITION AS BAND SAW FILER 
Good reference. 


Go anywhere. BOX 38, Laurens, 8S. C. 





LUMBER STORAGE 


Our booklet covering ‘‘Lumber Storage,”’ 
Heights is now ready for distribution. Write us today 
und be sure you get a copy. It tells about storing in 
transit and how to receive this privilege by storing in 
our yard, We store, we buy, we sell. 


GORDON LUMBER STORAGE CO., 


Chicago—1602 Mallers Bldg., Phone Central 8176 
Yard and main office, Chicago Heights, Ill. Phone 562. 


at Chicago 





WANTED—LUMBER 
A large responsible distributing lumber concern, largely 
umong consumers of hardwood and softwood lumber, 
aesires to make further mill connections to place lumber 
ut the market values upon a commission basis. Present 
supply inadequate to take care of requirements of trade. 
Willing to advance 80% cash of f. o. b. mill price to 
reputable and eo erg shippers. 
Address 38,’’ care American Lumberman. 


4/4 WHITE PINE 
One to five cars 2nd growth, small sound red knotted 
stock. 4” wide, 6’0” long and up. White sap and blue 
stain no ene 
SNEDAKER & CO., INC 
9th and Tioga Streets, Philadelphia, Pa. 


WANTED—TWO CARS 4/4 NO. 1 
Common and select bass one face or better white. Can 
use largely 6 or 8 ft. lengths all 4 and 6 widths or 
regular widths and lengths. Quote delivered this freight 


rate. 
MELL & SONS LUMBER COMPANY, 
Crozer Bldg., Philadelphia. 


WANTED—LATH 
10 to 15 cars strictly No. 1 4’ Chestnut Lath. 
3 cars strictly No. 1 4’ Hemlock Lath. 
5 cars strictly No. 1 4’ White Pine i. 
Quote on Columbus, Ohio, rate of freigh 
DODSON SAW MILL & LUMBER COMPANY, 
Columbus, Ohio. 


ONE OR MORE CARS 
Of 2x2—2’0 white pine; sound white sap, 
sound tight red pencil knots, no objecti on. 
SNEDAKER & CO., INC 
9th and Tioga Streets, Philadelphia, Pa. 


24 M PCS. 2'4x3—23 & 25” 
Clear Soft Elm Green. 
27 M pes. 244x2144—24” Clear Soft Elm Green. 
Quote F. 0. B. Mill. Inspection as loaded. 
Address ““K. 24,’’ care American Lumberman. 


WANTED—WHITE OAK TIES 
Delivered St. Louis, Mo. 
8000 6x8—8’ No. 3. 
1000 6x7—8’ No. 
Address 














blue stain and 








2. 
“Gq. 37,’ care American Lumberman. 


WANTED—LATH 
> cars 4’ No. 1 Hemlock; 2 cars 4’ No. 2 Hemlock; 5 
cars 4’ No. 3 Mixed Lath. Also White Pine, Jack 
Pine and Basswood Lath, Also Cedar Posts. Quote de- 
livered Detroit. 
BREWSTER LOUD LUMBER CO., 
508 Lincoln Bldg., Detroit, Mich. 


CRATE AND BOX SHOOKS PINE GUM 
Wanted 1 to 25 cars. Gum veneers, egg case shooks. 
Will advance cash. 

CANNON LUMBER CO., St. Louis, Mo. 


WANTED—FOR FUTURE SHIPMENT F. O. B. 











Minneapolis 50 cars each of 4/4 to 8/4” Western 
White Pine Shop No. 3 & Btr. 
ROBERT ALBRIGHT, Minneapolis, Minn. 





o_o AND WALNUT LOGS 
12” and 
W AYNET ‘OWN MILL & LUMBER CO., Waynetown, Ind. 


WANTED—WALNUT LOGS 
12” and up 
EISAMAN-RICHER LUMBER COMPANY, 





Peru, Ind. 











LUMBER WAGONS . 
New or second-hand, for two-horse teams in retail yard. 
Send photograph and particulars to 
GALLIHER & HUGUELY, Washington, D. C. 





WOOD-WORKING CONCERNS, BOX FACTORIES 
AND VENEERING FACTORIES 


Seeking new locations or stumpage will do well to in- 
vestigate the hardwood timber districts of Minnesota, 
Wisconsin and Upper Michigan tributary to the Soo Line 
and D. 8S. S. & A. Rys. State your wants and we will 
help you find a location. Address 


H. S. FUNSTON, 
Land Commissioner, Soo Line Ry., Minneapolis, Minn. 





FINANCIAL ASSISTANCE 
TO SAW-MILLS SEEKING 
SALES OFFICE CONNECTION. 
Will consider only mills operating in yellow pine virgin 
timber and producing not less than half million feet per 


month; otherwise do not reply. 
Address “C, 131,’’ care American Lumberman. 





I WANT TO BUY A GOOD LIVE RETAIL YARD 


In a good county seat town or small city. Prefer 
Lumber and Coal combination. If your offer will stand 
close investigation and you really want to sell write me. 
Want yard in middle west. Strictly confidential. 


Address ““K, 21,’’ care American Lumberman. 





WOULD LIKE TO MAKE SELLING CONNECTION 
On a commission basis with manufacturer of long leat 
pine whose grades are good, who is rated first credit 
by Bradstreet and who can name delivered prices Bos- 
ton and connecting points as low as any reputable com- 
petitor, especially incn number two common. Please do 
not write unless you can qualify as above stated, but if 
you can, there is a lot of business to be had. 
Address “HA. 21,’ care American Lumberman. 


WANTED—ARRANGEMENTS WITH 
Responsible Pacific lumber mills and Southern Yellow 
Pine for selling their output in the East, for domestic 
and Export, Commission basis only; we have excellent 
trade and first class selling organization. 

RHODES & COMPANY, 44 Whitehall Street, 
York City. 


WANTED—CONTRACT TO SAW 
4 to 10 million ft. Have a first-class heavy, portable, 





New 





circular mill, complete. Will go most any place for 
right job. 
Address “K,. 12,’’ care American Lumberman. 





WANTED—GOOD RETAIL YARD 


located in Northern Illinois or Southern Wisconsin. 
Spot cash. 
Address “K, 19,’’ care American Lumberman. 





WILL BUY FIVE TO TEN GOOD RETAIL YARDS 
In Minnesota, Iowa, Southeastern South Dakota, north- 
eastern Nebraska or Western Wisconsin. 

Address “G. 25,’’ care American Lumberman. 


WANTED—LOCATION FOR PLANT 
To manufacture slack: staves near some good mill using 
their small logs, etc. Prefer the south. 
Address “DPD. 23,’’ care American Lumberman. 


WANTED—I WANT TO BUY ONE OR MORE 
Good retail lumber yards in Iowa, Illinois, Wisconsin or 
Minnesota; spot cash. 

Address “S. 16,"’ care American Lumberman. 











I WANT TO BUY 


A second hand electric American floor sander. 


HENRY BECKER, 415 East Main St., Eaton, O. 


WANTED—ONE 60” SHAVINGS EXHAUSTER 
Also 300’ 18 to 20” blow pipe 
LATHROP LUMBER COMPANY, Lathrop, Ala. 


WANTED—AN 18 OR 20 FT. TWO SAW TRIMMER 
In good repair. A. E. GREENWOOD, Cedar, Mich. 

















WANTED 


A second hand geared locomotive from thirty 


to five 
tons. Must be in good condition. 


Address D. KITCHEN, Wellsboro, Pa. 
HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For Sale Department when 
you want to sell anything used in the lumber industry. 
a LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill. 








NOTICE OF SALE 

Notice is hereby given that the Liquidating Commit- 
tee appointed to wind up the affairs of A. J. Neimeyer 
Lumber Co., of Little Rock, Ark., will offer at public 
sale on October 3, 1922, between the hours of judicial 
sale, at the plant of A. J. Neimeyer Lumber Co., 19th 
St. Pike, Little Rock, Ark., the following property: 

Approximately 52, 060 acres of cut-over land, situated 
in Townships 1, 2 and 3, North, Ranges 13, 14, 15 16 
and 17 West; and approximately 1,040 acres of’ timber 
land, not cut over, situated in Township 1, North, Range 
18 West; also mill site of said Lumber Company, situ- 
ated on the 19th St. Pike, Little Rock, Ark., containing 
59 acres; also the mill and all machinery, lumber and 
other property situated on said mill site, including 
brick store building, other buildings and other property 
that may be owned by the Company, whieh may not be 
reserved at said sale; also 2.30 acres near said mill site 
north of 19th St. Pike and 6.22 acres near said mill 
site north of the right of way of the Little Rock, Mau- 
melle and Western R. R.; also 2 acres of land lying 
south of the right of way of the Little Rock, Maumelle 
and Western R. R.; also Blocks 38 and 39 in Taylor 
and Bodeman’s Addition to Little Rock; and any other 
property belonging to said Neimeyer Lumber Co. 

Said property will be offered to the highest bidder for 
eash, but terms can be arranged with the Committee by 
responsible bidders for time, giving security for deferred 
payments. 

The Committee reserves the right to reject any and 
all bids which it may deem unsatisfactory, either in 
amount or otherwise. 

W. N. BEMIS, Arcade Bldg., St. Louis, Mo. 
ie REMMEL, Little Rock, Ark 
Ww. L. HEMINGWAY, care National Bank of Commerce, 
St. Louis, Mo. 
J. A. MEYER, Arcade Bidg., St. oe Mo. 
FRANK NEIMEYER, Little Rock, Ark 
Liquidating Committee. 


OWNERS OF APPROXIMATELY 
ONE HUNDRED AND FIFTY MILLION FEET 


Of standing timber, consisting of cypress, tupelo, pine 
and hardwoods, well located, in order to finance same, 
will consider selling a half interest at cost price. Tim- 
ber has been carefully cruised and represents a val- 
uable property. Address “SOUTHERN STATES IN- 
VESTMENT,”’ care American Lumberman. 


WILL SELL TO THE HIGHEST BIDDER 


On September 2, 1922, at 10 o’clock a, m., at the Ossa 
Hotel, in Manisti ue, Mich. We reserve the right to 
reject’ any and al bids. 


Cruise 

735,000 feet Fine Hard Maple. 

60,000 feet Birc 
185,000 feet Beech. 
25,000 feet Balsam. 

This timber stands on approximately six forties, and 
can be milled at one setting. 

Terms one-half cash, balance six months, good bank- 
able note with 7 percent, or 2 percent for cash. 

This timber is 12 —_ “— anistique and 3% miles 
from the M. & L. 8. Logging conditions nearly all 
level. Three years ‘e om t 

We will be at Manistique to give information or to 
show parties lines so they can cruise it. 

0. 8. WILKINS. 


WE ARE IN A POSITION TO OFFER 
Desirable location for box and shook plant favorably 
located in Wisconsin, convenient to receive soft- and 
hardwood lumber from West and Northern Wisconsin 
and Minnesota. Ample stocks available for next 15 or 
20 years to supply necessary material. Owing to heavy 
demand for cheese boxes, tobacco boxes and egg cases in 
Southern Wisconsin our location favorable to that ter- 
ritory, giving quick service to buyers and favorable 
rates of freight in, see out. 

Address . 30,”’ care American Lumberman. 


TO Close UP AN ESTATE 

An up-to-date planing mill making sash, doors, blinds, 
ete., along with lumber yard. Five brick and concrete 
buildings and two frame lumber sheds all in fine shape. 
Situated in Chambersburg, Pa., with about 750 feet 
adjoining P. R. R. freight tracks. Orders booked for 
four months ahead. Inquire R. B. NELSON, Box 89,, 
Chambersburg, Pa. 


FOR SALE—ONE SINGLE BAND AND 
Gang sawmill, fully equipped, together with planing mill 
attached. Ample yard room, excellent loading facilities. 
Situated in good town in mountain district of British 
Columbia, with or without three hundred million feet of 
timber. Ample supplies of timber available for long run. 
Price very low and terms easy. 

Address “*R. 106,’ care American Lumberman. 


FOR SALE—RETAIL LUMBER YARD AND 
Sawmill. Only yard in town. Growing community in 
fruit and diversified farming section. Annual retail 
business around $27,000. Have complete saw and plan- 
ing mill and two million feet of standing timber. 
Abundance of good timber available. Excellent oppor- 
tunity for box factory in connection. Ny reasons for 
selling. $36,000, half cash, balance term 

COUNCIL LUMBER Cco., Connell, Idaho. 


FOR SALE—ONE BAND SAW MILL PLANT 
In the Mississippi Valley, best of railroad facilities and 
favorable freight rates to all markets. Logging railroad 
fully equipped now in timber. Favorable stumpage con- 
tract for twelve million feet best hardwood timber. 
Large supply other timber available. 

Address “E. 35,”" care American Lumberman. 


A BARGAIN 
Complete sash and door factory with planing mill, do- 
ing over $50,000 business per year. In the center of 
biggest oil field in southwest. Owner in bad health; 
must leave state at once. Address all inquiries to 
CHAMBER OF COMMERCE, Ardmore, Okla. 


WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 
machinery. locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lum- 
ber industry, you can get it at a small cost by advertis- 
ing in the ‘‘Want-Columns”’ of the AMERICAN LUM- 
BERMAN, *{anhattan Building, Chicago, Il. 
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AN ALL AROUND LUMBERMAN WITH 
$10,000 CASH 


Less will de, more 1s better, to take active Interest in 
an up-to-date 35,000 capacity sawmill, 100,000 capacity 
(per week) dry kiln, all new and in operation, making 


good money. Don’t answer unless you have cash and 
can come promptly. 
Address “H. 15,’’ care American Lumberman. 





FACTORY FOR SALE 


For particulars write. 
KE. F. SAWYER, SEO’Y, Marysville, Ohio. 





FOR SALE—ONE 15,000’ CAPACITY MILL 
Complete in operation, 25 mules, twelve wagons, 1,500,- 
000’ stumpage two and half miles from R. K., store and 
twelve houses included; will take $10,000.00, $5,000.00 
cash and bal. on terms, and will agree to buy lumber 
green from saw, mill run at $15.00 per M’ f. 0. b. cars 
at station. Timber consists of ull virgin pine short leaf. 

Address “HAH. 37," care American Lumberman. 


FOR SALE 100,000,000 
Northern Hardwood timber and plant with 50,000 ca- 
pacity in ten hours, this includes all personal property 
and logging equipment. 
Address “K, 23,’ care American Lumberman, — 


WANTED—RESPONSIBLE WHOLESALE 
Lumberman with established trade to finunce operation 
of tract of timber 75 million feet virgin hardwood, 
mostly white oak, on percentuge basis. 

30X 67, Webster Springs, W. Va. 


WANTED—TO GET IN TOUCH WITH MAN 
Who wants to start in the retail lumber business: ex- 
cellent opportunity; give age, nationality and business 
experience or training, and amount you desire to invest 
first letter; good references furni:hed and required. 

Address “H. 33," care American Lumberman. 


FOR SALE—WOODWORKING FACTORY 
Fully equipped, building and real estate located Central 
Penna., over 22,000 sq. ft. floor space. Cheap for quick 
sale. Address “K. 2,’’ care American Lumberman. 


SUGAR PINE AND FIR PROPOSITION 
Practical lumberman with $25.000 up wanted as partner. 
Complete mill and outfit. 80 million sugar pine and fir 
on railroad. 

Address 

















“FF, 19,’ care American Lumberman. 





FOR SALE 
LUMBER MILL PROPOSITION 
Complete equipment; now in operation. Eastern North 
Carolina, 25,000,000 feet timber. Plenty more available. 
Big bargain. $175,000. Half cash, balance terms. 
Address “G. 106,"" care American Lumberman. 


GOOD OPPORTUNITY FOR PRACTICAL 
Planing mill man to get into business for small amount 
of money with services. Plenty of work on hand, City 
of fifteen thousand inhabitants, living conditions ideal. 

Address “G,. 28."" enre American Lumberman. 


FOR SALE—85 MILLION FEET TIMBER 
Mostly pine, in Citrus and Levy Counties, Florida, in- 
cluding mill, tram road, etc. 

Address Owner, ‘‘S. 131,’° care American Lumberman. 


SASH AND FRAME SHOP 
Keeps two to four men busy, County town in progressive 
State. Owner has other interest and will sell building 
and machinery at considerable lower than cost, 
Address “1—P. 110,’’ care American Lumberman. 


SAW-MILL AND BOX FACTORY FOR SALE 
Located in Washington. In fine western pine district. 
Complete outfit. New buildings. New location. Rea- 
sonable payment down, balance terms. 

ddress “KE. 12,"° eare American Lumberman. 


FOR SALE 

2500 acres unimproved coal land in tracts, $35 per acre; 
has several seams; top drift; adjacent railroad, mines, 
gas and oil write CAVANAGH, McAlester, Okla. 

FOR SALF—RFTATI. LUMRER AND 
Feed Business in New York State. Owner wishes to re- 
tire. Price low and terms easy. 

Address **A. 129."" eare American Lumberman. 























SHAVINGS FOR SALE 
Can ship carlots dry shavings at once 
R. LAIDLAW LUMBER CO., LTD., Toronto, Can. 





WANTED 
Superintendents, foremen, salesmen, retail yard man- 
agers, inspectors, bookkeepers, stenographers, yard men, 
tally men, graders, sawyers, filers, mill mechanics, sash 
and door employees, who are looking for employment, or 
wishing new situation, to advertise in the ‘‘Wanted 
Employment’”’ columns of the AMERICAN LUMBER- 
MAN. Published every week. Goes direct to the peo- 
ple who would be interested. Now is the time to ad- 


vertise. 
AMERICAN LUMBERMAN, 


431 S. Dearborn St., 
Chicago, Il. 





FOR SALE 


Poplar Bevel Siding. 
Poplar lattice. Baled shavings. 


GAMBLE BROTHERS, INO., Highland Park, Ky. 





GULF RED CYPRESS 


We are always able to supply you with rough or dressed 
dry red Cypress in straight or mixed cars of old grade 
1914 rules in the fullowing sizes: 
Ist & 2ds: 1, 1%, 1%, 2 and 3” RW 

2% and 4” 


1%, if 2x13” and Wider 
Selects: » 1%, , 2 and 3” RW 
%, ae, 4” 
No. 1 Shop: 1y%, Ve 2 —_ 3” RW 
Boxing: 1%, 1% and 2” 


| 

2 

is 

1, 

No. 1 Barn: i, 14%, 1% and 2” RW 

1x4, 1x6, 1x8, 1x10 and 1x12 
14%x4, 6, 8, 10 and 12” 

a, 1%, 1% and 2” RW 

1x4, 1x6, 1x8, 1x10 and 1x12 
1\%x4, 6, 8, 10 and 12” 


No. 2 Barn: 


Pecky: 1, 1%, 1% und 2” RW 

1x4, 1x6, 1x8, 1x10 and 1x12 
Shingles: 4 and 5x18” all grades 
Lath: 4 ft. No. 1 and No. 


2 
Also, LB, C and D Finish in mixed cars. 
GRESS MANUFACTURING COMPANY, 
Jacksonville, Fla. 


IDAHO PINE FOR SALE 
84,000 Feet 3 and Btr. 2x6 and wider. 
140,000 Feet No, 3 und Btr. 1x4 and wider. 
10,000 Feet No. 3 and Btr. 5/4x6 and wider, 
This stock is in the rough now but can surface 4 
sides, D and M. or pattern No. 116. Prefer to sell on 
grade. HOME LUMBER CO., Spokane, Wash. 


WANTED—YOUR INQUIRIES 
For rough S. L. Y. P. and oak timbers and rough smoke 
dried Y. P. boards. Convenient for ee in transit. 
Our mill is on main line of I. C. Ry., and we can mike 
prompt shipments. Address DIXIE. ‘LUMBER & LAND 
CO., Elliott, Miss. 


WE HAVE AT OUR DISTRIBUTING YARD 
Quite a quantity of 1” and thicker southern ash. This 
is not tough stock but is soft for texture and if you can 
use we can make satisfactory price and prompt ship- 
ment. 

Address “H. 10,’’ care American Lumberman. 
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33 MLLION FEET PENNSYLVANIA TIMBER 


Consisting of fine red oak, chestnut oak, white oak, 
poplar, bass, chestnut, hemlock and other woods, vir- 
gin timber, also approximately 4,000,000 mine props and 
mine ties, also 200,000 cross ties, a large amount of 
telephone poles, together with about 6,000 acres of land, 
in solid body, within 44% miles of branch of Baltimore 
& Ohio R. R. and within 7 miles of Pennsylvania Rail- 
road. Easy logging. Fine —o ee climute. 

Also in another location about 3,000 acres second 
growth timber, suitable for cross ties and mine timber, 
together with narrow gauge railroad built from Pa. 
R. R. into timber. In heart of bituminous coal field. 

Reason for selling, parties fully occupied elsewhere. 

Address . 9,” care American Lumberman. 


MEXICO FOR INVESTMENTS 
250,000 acres State of Chihuahua, Mexico, 7 miles from 
railroad, cut 7,000 feet highest class. long leaf pine to 
the acre, $1 per acre in fee. Title perfect.. J. D 
PEACOCK, 1412 Monroe Avenue, Memphis, Tenn. 


FOR SALE—VIRGIN YELLOW PINE TIMBER, 


Virgin Yellow Pine ‘Timber in tracts of from 25 million 
feet to 150 million feet on ems For estimates and 
prices—buyers Sy Fay 


brare tht ode e 











OWNER, BOX “42, Jacksonville, Florida. 
BRAZIL 
Pine forests. 100,000 acres. Hardwoods. 60,000 acres. 


All good lands tor colonization. Apply W. MITCHELL, 
Rua Theophilo Ottoni, 38—Rio de Janeiro, Brazil. 


TIMBER AND LAND INVESTMENT 
In Wisconsin, Upper Michigan und Canada. Small 
and large tracts. Let us know your wants, 

CARTIER & RATH, Sault Ste. Marie, Mich. 


NATIONAL FOREST TIMBER FOR SALE 
See advertisement on page 
GET WHAT YOU WANT 


By advertising in the Wanted and For Sale Department. 
Do it now. 














FOR SALE—HARDWOOD TIMBER 


Located in Northern Michigan, Seventeen million feet 
—principally maple, birch and basswood; also hemlock. 
Accessible to railroad. Timber high-grade. Price very 
reasonable. Address ‘‘K. 6,’’ care American Lumberman. 





8000 FT. 4/4 1ISTS & 2NDS PLAIN OAK 
13,000 12/4 elm, No. 1 com, and B. 
20,000 5/4 log run beech, 
25M 6/4 log run beech. 
20M ft. 8/4 oak, com. and B. 
Address “H. 23,’’ care American Lumberman, 


ORDERS WANTED 
For mixed Onk timbers, planking, construction material 
ete. Band Mill prepared to execute orders promptly. 
THE KRAETZER-CURED LUMBER (CO., 
Greenwood, Mississippi. _ 


20 CARS STRICTLY NO. 1 WHITE OAK TIMBERS 
6x6 to 12x12, about even proportion, 10 to 16 ft. high- 
class Arkansas stock for sale at $48.00 per M, Chicago 
rate of freight. 

ROBERT ALBRIGHT, Minneapolis, Minn. 


FOR SALE—SHINGLES N. B. 16” WHITE CEDAR 
Extras, clears, I] Clears, Clear White and Extra No. 1. 
Also Spruce and White Pine Lumber. 
AUGER & SON, LTD., Quebec City, Canada. 
FOR SALE—POPLAR BEVEL SIDING, BASE 
And lattice. One car each 5/4 FAS and No. 1 Common 
Tupelo. BAILEY-ROOD ROX COMPANY, Laurel, Miss. 
R. R. CROSS TIES 
And 4/4 rough white pine. 
A. B. LEOTAUD, Glens Falls, N. Y. 




















FOR SALE—A LUMBER AND SUPPLY YARD 


In a manufacturing town, 3,500 population, surrounded 
by the best farming land in the state of Michigan. 
Yearly sales will average $60,000, 
Good buildings, good stock and fine location, 
Address W. J. MILLER, Buchanan, Mich. 


A GOING RETAIL LUMBER COMPANY 
With good yards on the Nickel Plate R. R., both tn 
Cleveland and Willoughby, O., wishes to sell entire in- 
terest in same. A fair appraisal of physical assets will 
establish the price. For additional information and 
terms, write CALVIN J. HINDS, Attorney-at-Law, 1525 
Williamson Building, Cleveland, Ohio. 


LUMBER YARD RETAIL 
City of about 10 M. Stock and equipment reduced to 
$4.000; will invoice. On Main St. near pub. sq. Will 
lease or sell real estate. GEO. T. FORD, Princeton, Ind. 
FOR SALE 

Retail lumber and coal yard at Britton, Lenawee Co., 
Mich. Live town of 500. Write W. C. ELDRED, 812 
Sybil St., Ann Arbor, Mich. 

YARD IN TOWN OF 1,200 POPULATION 
In Western Ohio; splendid — community, good 
roads: yearly sales tae 000 to $100,000 

Address . 5°’ care American Lumberman. 

FoR SALE—YARD 

In rich farming country. S. E. Neb. 

Address “‘B. 103,’’ care American Lumberman. 

MOTOR TRUCKS AND TRACTORS 

Sold by using the classified department. If you want to 




















sell or want to buy, insert an advertisement in the 
‘Wanted and For Sale Department”’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Ill. 

* 





WRITE US 


When you want employment, employees, lumber, shin- 
gles, machinery (new or second-hand), timber, timber- 
lands, sawmills, planing mills, lumber yards, factories, 
locomotives, cars, rails, ete. If you don’t want any- 
thing you may have something to sell. A cheap and 
quick way to get what you want or to sell what you 
don’t want is to advertise in the Wanted and For Sale 
Department of the American Lumberman. Published 
every Saturday. Goes everywhere. Write us. 


MERICAN LUMBERMAN, 
Manhattan Bldg., 431 S. Dearborn St., 


Chicago. 











TIMBER FOR SALE 
I have two tracts of timber located. 
dred million feet in each trect. Southern yellow pine 
with small percent gum and poplar. Can buy this timber 
at from two to three dollars per thousand feet; easy 
terms. I can resell it and clear two dollars per thou- 
sand feet on it or manufacture it and clear, under normal 
conditions, five dollars per thousand feet. 1 have not 
money enough to handle these tructs alone. If someone 
will help me finance one or both of these propositions, 
I will do the rest. I can give the best references in 
the world. Write for particulars. 
Address “G. 30."’ care American Lumberman. 


400 MILLION FEET BIG VIRGIN 
Long and short leaf pine and cypress, also red gum 
poplar, ash and oak for sale in Carolina. Price $3.00 
per M, including 75,000 acres lund, also small tracts _— 
etc. BOX 411, Charleston, 8. 


TEN MILLION FEET PINE TIMBER FOR SALE 
Two dollars and fifty cents per thousand, in three miles 
railroad, graded and graveled road to railroad—timber in 
central Alabama. BOX 186, Bridgeport, Ala. 


FOR SALE—ABOUT 100,000,000 FEET 
Of high-grade shortleaf pine and oak. Can pay for same 
as cut. For particulars, address H. H. WEFEL, JR., 
Owner, Mobile, Ala. 


YOUR ADVERTISEMENT 


In the AMERICAN LUMBERMAN would be seer by the 
very people who are interested—it 

WILL 
always carry your message to more readers—bring bet- 
ter returns than any other medium and 

MARKB 


you money—send your advertisement to the ‘‘Greatest 
Lumber Newspaper on Earth’’ and get quick results all 
the time—it is a 

GooD 


thing to be in good company—besides it supplies many 
wants each day and has no equal as a salesman. 


About one hun- 














Send your advertisement to 


THE AMERICAN LUMBERMAN, 


431 S. Dearborn §&t., 
Chicago. 
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FOR SALE 
TIMBERLANDS IN BRITISH COLUMBIA 
We are offering for sale several very fine blocks of 


Timber. Some excellent Timber can be bought now 
at a very low price. Particulars sent on request. 
N, McINTOSH TIMBER CO., LTD. 
Timber Cruisers, Civil Engineers and Surveyors, 
Belmont House, 
Victoria, B. C. 


VALUABLE TIMBER LANDS FOR SALE 
The Los Angeles Trust & Savings Bank, of Los Angeles, 
California, offers for sale approximately 35,000 acres of 
timber lund In the southwestern part of Tehama County, 
Califurnia, estimated to cut 30.000 feet to the acre and 
also estimuted to consist of about 55% sugar and white 
pine and 40% fir. For information, address TRUST 
DEPARTMENT, LOS ANGELES TRUST & SAVINGS 
BANK, Los Angeles, California. 


A BARGAIN IN WESTERN TIMBER 

For investment or immediate operation, 27,500 acres in 
Central Washington, 10 miles from R. ‘R., timber cruised 
270 million feet. 70% Western or Yellow Pine, balance 
Fir and Tamarack. Good logging conditions and ensy 
grades for railroud building. Price $10.00 per acre in 
fee, reusonable terms. GRADY & WEBB, 312 Humil- 
ton National Bank Bldg., Chattanooga, Tenn. 


SAW MILLING OPPORTUNITY 
Soft light weight yellow fir timber sufficient to supply 
good sized mill for 20 years, can be logged and manufae- 
tured cheaply enough to meet any competition. Coast 
rates apply. 
Address W. J. SMITH, Rt. 1, Box 11A, Medford, Ore. 


WE ARE INTERESTED IN AND CONTROL 
Both fir and pine tracts and invite correspondence with 
actual investors desiring large bodies of timber for op- 
erations or holding. Or if you desire to sell send us de- 
scriptions and prices 
WELLS GILBERT, 1115 Spalding Bldg., Portland, Ore. 


$3.00 PER M FT. 
180 million feet of virgin, thirty redwood, and 20 mil- 
lion feet of yellow and red fir. Situated near railroad. 
Easily and cheaply logged. Easy terms.  Sucrifice. 
Cheapest timber in redwood region. A. J. JOHNSEN, 
425 Fifth St., Eureka, Cal. 


BRITISH COLUMBIA TIMBER 
The qualities und prices are selling it. We offer for sale 
Fir, Cedar, Englemann and Sitka Spruce. J. RANDALL 
BLACK, 811-17 Palace Bidg., Minneapolis, Minn. 























BRITISH COLUMBIA TIMBER 
Investments of all sizes: correspondence solicited. 
. L. KEATE, 1026-27 Standard Rank Bldg., 
Vancouver, B. OC. 








MOTORS AND GENERATORS 
2—200 HP, 450 RPM, 3 Ph, 440 V, 60 Cy, new G. EB. 
2—150 HP, 500 RPM, 3 Ph, 440 V, 25 Cy, Used. 
1—100 HP, 900 RPM, 3 Ph, 220 V, 60 Cy, new G. B. 


Gen. 





1— 75 HP, 900 RPM, 3 Ph, 440 V, 60 Cy, Used. 
13— 50 HP, all speeds, 3 Ph, 220/440 V, 25/60 Cy. 
1— 30 KW, 125 V, D.C., W.E. Vert. Steam Eng. 
Set. 
1— 30 KW, 1050 RPM, 125 V, D.C. G.BH. Belted Gen- 
erator. 
1— 20 KW, 1150 RPM, 125 V, D.C. F. M. Belted Gen- 
erator. 
1— 12 KW, 1000 RPM, 110 V, D.C., G.E. Belted Gen- 
erator. 
1— 10 KW, 1600 RPM, 230 V, D.C. F.M. Belted Gen- 
erator. 
1— 5 KW, 1350 RPM, 125 V, D.C. G.E. Belted Gen- 
erator. 
1— 6 KW, 125 V, D.C., G.E., Oil Engine Set with 
Swhbd. 
Large Stock Motors and Generators, A.C. and D.C. 
V. M. NUSSBAUM & CO., Fort Wayne, Ind. 
250-VOLT D. C. GENSRATORS--BARGAISS . 
Ww. pee 
15 Westinghouse, MP, type S.........+.- doce ae 
25 Ft. Wayne, 6-pole, comp., type ML....... 875 
25 Northern, MP, (125-250) volt, 3 wire, with 
Danwee CON oo. cccccccdccvccccscescoseccce 750 
25 Milwaukee, MP, type pM direct- connected 
on iron sub-base to 9%x10 in., Erie-Bail 
auto., center-crank self-oiling steam en- 
gine, with accessible stuffing box.......... 340 


_ ooh bok oh 


1 30 Western Elec. MP, type E50B.........+6. 1250 
1 30 Ft. Wayne, 6-pole, type MPL......ec. «oe 400 
1 30 Westinghouse, MP, type S8....... epeknces - 125 
1 150 General Electric Curtis, non-condensing 


steam Psy for 140 Ib. steam pressure. .2 
CLE, A. C. GENERATORS. 
Wetaiane rev. field, 2300-volt, 3-phase, 
turbo-generator, direct-connected to West- 
inghouse-Parsons, Horizontal, 3-stuge, 


steam turbine 
Allis-Chalmers revolving field, 3-phase, 
2300-volt D. C., to Parsons horizontal, 3- 
Stage stenm [turbine........eeeeersceeecces i 
Send for our Monthly Bargain Sheet showing 

prices. All machines like new. America’s headquar- 
ters for second-hand electrical machinery. 

GREGORY ELECTRIC CO., 
16th and Lincoln Streets, Chicago. 


18x36 HEAVY DUTY CORLISS ENGINE 
100 by W. 550 Volt Crocker Wheeler Generator. 
200 K. W. 550 Volt Westinghouse Generator. 
2 Keeler Boilers, Pumps, Heater, 14” double belts, 
piping, valves, etc. Entire plant in fine condition. 
Will be sacrificed, write 
SUSQU EHANNA TRACTION COMPANY, 
Lock Haven, Pa. 


YOU CAN GET EMPLOYEES 
By advertising in the Wanted and For Sale Department, 
Your ad would be rend by the people you want to reach. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago. 


1 625 











FOR SALE 
LOW PRICES—IMMEDIATE SHIPMENT 
PLANERS 


Berlin No. 175—30”x12” Double Surfacer, divided rolls. 

American A 145—30”x8” Double Surfacer, round heads, 
sec, 

bate P-19—30”x7” Double Surfacer, round heads, sec. 
rolls. 

Fay & Egan No. 140—A-27”x8” Double Surfacer, round 
heuds, sec. rolls. 

Americun No. 49—30”x12” Heavy Single Planer, square 
head, divided roll. 

Whitney Bi x7” Single Cabinet Planer, square head, 
sec. 

Buss > x6” Single Cabinet Planer, square head, sec. 

Fay "& : a 24”x6” Single Endless Bed Planer, square 
head. 


FOUR SIDE MOULDERS 


Yates No. 111—10” Five Head Fast Feed Moulder with 
Hopper Feed. 

Fay & Egan No. 37—10” Outside Moulder. 

Fay & Egan No. 181—8” Outside Moulder, 

Fay & Egun No. 375—8” Outside Moulder, round heads. 

Houston 10” Outside Moulder. 

Bentel & Margedant 8” Outside Moulder. 

Hermance 12” Outside Moulder. 

Yates C-3, 4” Fust Feed Moulder 

= _ 107—12” Fast Feed Inside Moulder, round 
eads. 


RIP SAWS 


Yates G-2 Chain Feed Edging Saw. 

Fay & Egan No. 362 Chain Feed Edging Saw. 
Americun No. 1 Chain Feed Band Rip Saw. 

Fay & Egan No. 202 Chain Feed Band Rip Saw. 
Yates No. 282 Combination Band Rip & Resaw. 
Fay & Egan Hand feed Rip Saw Table. 


RESAWS 


wane _ Resaw, 5” blades. 

y & Co. No. 4—40” Combination Resaw, 3” blades. 
Bestia No. 283—44” Resaw, 4” blades. 
Yates No. 281—44” Combination Band Resaw, 4” blades. 
Jones Superior Combination Scroll & Resaw, 2” blades. 


DOUBLE END TENONERS AND SAWS 


Smith Double End Tenoner, stock up to 78” long. 
Bentel & Margedant Double End Tenoner, no copes. 
Hall & Brown No. 142 Hand Feed Double, Cut-off Saw. 
Dauber-Bell No. 1 Automatic bevel double cut-off Saw. 


GRINDERS 


Machinery Co. of America Style K—30” Automatic 
Knife Grinder, motor drive. 

Machinery Co. of America No. 3 Band Saw Grinder, 
up to 5” blades. 


MISCELLANEOUS 


Porter 30” Hand Jointer with Jackson & Church (Her- 
zog) Auto. Feeder. 

Berlin No. 213 Continuous Feed Glue Jointer. 

Falls Continuous Feed Glue Jvinter. 

Mattison Automatic Turning Lathe. 

Whitney No. 9 Double Spindle Shaper, bronze bearings. 

Fay & Egan No. 226 Double Spindle Shaper, bronze 
bearings. 

Single spindle Shaper, reversible spindle. 

Berlin No, 14—30”x14” Timber Sizer. 

Berlin No. 2—30”’x14” Timber Sizer. 


SANDERS 
All makes and sizes. We have the largest stock of used 
Sanders in the United States. 


WE UNDERSELL ALL OTHERS—WRITE FOR PRICES 


WOOD-WORKING MACHINERY SALES 
ORGANIZATION 
CHICAGO 


146 S. Dearborn St. Phone State 7477 





FOR SALE 
SANDER BARGAINS 


Fay & Co. 30” Triple Drum. 

Fay & Co. 36” Triple Drum. 

salt Egan No. 225—42” Triple Drum, direct motor 
riv: 

Fay & Co. 54” Triple Drum, 

American 42” Triple Drum. 

American 48” Triple Drum. 

Berlin Invincible 42” Triple Drum. 

Berlin Royal Invincible 48” Triple Drum, 

Berlin Invincible 60” Triple Drum. 

Berlin Royal Invincible 60” Triple Drum. 

Berlin 42” Single Drum Sander, spiral drum. 

Berlin Royal 30” Six Drum Double Sander. 

Berlin Royal 48” Six Drum — Sander. 

Yates S-3 Oscillating Edge Sand 

Oakley & Jansen (Curtis No. 24). ‘Sand Belt Machine. 


IMMEDIATE SHIPMENT—GET OUR PRICH BEFORE 
BUYING. 


We have the largest stock of Sanders im the country. 
WOOD-WORKING MACHINERY SALES 
ORGANIZATION 


140 S. Dearborn St. CHICAGO Phoae State 7477 





FOR SALE 
Band Resaw, 46” Mershon ‘‘Ideal,’’ $500. 
Band Resaw, 54” Berlin (Yates) No, 289, $1,200. 
Band Resaw, 60” Horizontal, Giddings & Lewis, $1,200. 
Box Machinery, all kinds. State your wants, 
Cireular Resaw, 24” H. B. Smith Mach. Co., $190. 
Cut-off Saw, automatic Railway, American No. 6, 
Cut-off Saw, double, roller table, Beach No. 2, $175. 
Cut-off Saw, double automatic, Berlin No. 229, $675. 
Drag Saw, band, 48” Butterworth & Lowe, $275. 
Dry-kiln trucks, 250, 6’ Channel Iron, roller bearing, 


$4 each. 
End Matcher for flooring, Schindler, $300. 
Grinders, all kinds, for band saws, circular saws and 
knives. 
Hog, Mitts & Merrill No. 5-A, spout 12x20”, $400. 
Jointer, 16” Crescent, round head, $275. 
Linderman machine, 6 ft., only $975. 
Moulder, outside, 4-side, 9” H. B. Smith Mach. Co., $350. 
Moulder, inside, 12”x 6” Berlin No. 114, $600. 
Nailing "Machines, Morgan & Doig. State your wants. 
Planer, single, 36”x7” American No. 4 heavy, only $425. 
Planer, double, 26”x8” American No. 146, sec. roll, $750. 
Planer & Matcher, 3-side, 24”x6” Happy Thought, $550. 
Planer & Matcher, 4-side, 24”x6” L. Power, $750. 
Planer & Matcher, 4-side, 15”x6” Newman No. 99, 
round cylinders, $950. 
Planer & Matcher, 4-side, 20”x6” Berlin No. 44, $650. 
Rip Saw, chain feed, Mattison No. 205, $900. 
Rip Saw, self-feed, Hermance, $290. 
Sander, 3-drum, 36” American “Columbia,” $600. 
Sander, double disc, 48” Fischer, all iron, $225. 
Screw Driving Machine, Reynolds No. 2, $275. 
Slab Resaw, Fischer, $300. 
Timber Sizer, 24”x12” Boss, $1,050. 
Universal saw table, revolving arbor, Baker Bros., $250. 
Variety Saw, tilt table, Fay & Egan No. 1, $190, 
Veneer Machinery, all kinds). State your wants. 
Many other machines. Send us your inquiries. 
CHAS. N. BRAUN MACHINERY CO., 
Fort Wayne, Ind. 


FOR SALE CHEAP, OVER 200 FEET LOG 
Haul up chain and gear, best made, in firet-class condi- 
tion. One 7-inch steam feed, carriage set works, and 
best head blocks, first-class condition. One set log deck 
dump blocks hand power. One set-off bearer, live rolls. 
One set slab slasher, carrier chains, and table. 

E. J. PFIFFNER CO., Stevens Point, Wisconsin. 


SELF-FEED RIP SAWS 
American No. 2 Fig. 5701. 
Berlin No. 256-S. 
Greenlee No. 426. 
Fay & Egan No. 1 Band Rip Saw. 
Hundreds of used woodworking machines in stock. 
do you want? 
HERMANCE MACHINB CO., 
William:zport, Pa. 


FOR SALE—COMPLETE SAW MILL 
Circular and Band Saw Mill complete. Allis Band and 
Edger, Garland Trimmer, Heavy Lath Mill, Wood Ma- 
chine, Steam Feeds, Niggers, Log Kickers and Loaders, 
in good repair. Address 

. M. CHESBROUGH, Thompson, Mich. 


FOR SALE—COMPLETE EXCELSIOR MILL 

2—150 H. P. Boilers. 1—125 H. P. Corliss engine. 

1—Dynamo. 9—double Badger excelsior machines. 

1—Barker. 1—Cut off saw. 1—press including big 
drive belt and other belts. 

Several hundred feet of hose and piping for fire pro- 
tection—also fire pump. 

1 dozen wood trucks—also heavy canvas elevators. 

Address Mr. DAN SHEA. Mercer. Wis. 


FOR SALE—SAW, PLANING MILL AND 


Shop Equipment at Bargain. A complete list will be 
furnished upon application. Will sell items separate 
at very low prices, for instance, F&S LH 9’ Band 
Mill, almost new, $2,000; Clark LH 7° Resaw $500; 5 
stationary engines from $100 to $325 ench; No. 99 New- 
man Matcher, with 6 pair heads, $650, ete., ete. Very 
good equipment. THE RAINE- ANDREWS LUMBER 
CO., Evenwood, W. Va. 


FOR SALE—LATH MILL PLANT 
Entire plant at Atlanta, Mich., fully equipped with Gar- 
land machines for manufacturing lath from bolts or 
slabs. Particulars, price and terms, address. 
BREWSTER LOUD LUMBER CO., 
508 Lincoln Bldg., Detroit, Mich 








What 

















i 
1 
i 


94 AMERICAN LUMBERMAN 





Avucust, 12, 1922 








WAYNE REBUILT MACHINERY 


“Known by every user for its Quality, 
And to be Invariably as represented.’’ 
No similar stock or selection to be found anywhere— 
and Rebuilding Methods that are distinctive. 
1400 Machines in Stock. 
SANDERS 
1—30” Berlin ‘‘Royal Invincible’ 
1—36” American ‘‘Columbia’’ 
1—42” American ‘‘Columbia’’ 
1—48” Berlin ‘‘Royal Invincible’’ 
1—54” American ‘‘Columbia’’ 
1—48” Smith Endless Bed 
TENONERS 


2—No. 55 Hayes Double Wnd 
1—Fig. 966 American Double End 
1—No. 2% American Single End 
1—No. 1 Egan Single End 

BAND RESAWS 


1—60” Connell & Dengler 

1—54” Mershon ‘‘New Standard’”’ 

1—54” Clement 

1—48” Bentel & Margedant No. 85 

1—48” Fay & Co. 

If you’ll put your woodworking machinery needs 
up to us we pledge our complete facilities to serve 


you, 
WAYNE MACHINERY COMPANY, 
Fort Wayne, Indiana. 





FOR SALE 

1 Murray No. 1 sawmill, three block, steam feed 

and steam set works, complete, good condition. “oY 00 
ee Se ee Sree 50.00 
% Doig 18 and 16 spout nailers. 
1 Mershon 4” blade twin resaw. 
are See 3. os sccGsen seb eeunn ee eeas awe 150.00 
‘} Corliss Engines, 75 H. P. to 500 H. P. 
1 Murray « — 

ces f. o. b. Green Bay, Wis 
NELSON MACHINERY CO., Green Bay, Wis. 


FOR SALE—FULL SET OF MORGAN LOCK 
CORNER 


- Machinery as follows: 

No. 8 Morgan Lock Corner Cutter. 
No. 1 Morgan Setting Up Machine. 
1 Morgan Lock Corner Box Trimmer. 
1 Morgan Lock Corner Cutter Grinder. 
1 Set of Copper Glue Pots and Pans. 
1 Extra set of cutters for Locker. 

All the above are in perfect condition and ready for 
immediate use. Used only about three months. Full 
description am price on application. TROY BOX & 
LUMBER CO., P. 0. Box No. 623, Troy, N. Y. 


60” RTI (ROYAL INVINCIBLE) 

4 drum sander, belt drive; condition A-1. 
6” Frank & Co. 4-side moulder. Good working order, 

$75.00. 
Dauber Bell No. 1 double cut-off and mitre machine. 

Belt drive. 95 —— new. 

OAKLEY, 
405-6-7 sieiel: "Bids. Grand ‘Rapids, Mich. 


EQUIPMENT FOR SALE 
One No. 8-60-in. Fischer Band Resaw for saws up to 
6-in. wide, rolls open up to 6-in. On each side of saw, 
will resaw up to 36-in. wide. Variable feed from 15 to 
125 foot per minute. Also 3-6-in. Blades, saw stretcher 
brazing clamps, filling vise, automatic grinder, leveling 
block, wheel rack for grinder, swage, shaper. Complete. 
WOOD WORKERS TOOL WORKS, Chicago, III. 


A REAL BARGAIN 
Complete cireular sawmill and power, located at Charles, 
Mich. Will sell complete mill or any part. Mill con- 
tains steam feed, log jack, steam nigger, edger trimmer, 
ete. Property should be seen to be appreciated. 
SCHWARTZ BROS. & CO., Cheboygan, Mich. 

















THINK WHAT IT MEANS 


Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, ete. Al- 
ways looking for something—your advertisement in the 
wanted and for sale department would be seen by the 
very people you want to reach. Advertise now. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 





FOR SALE—COMPLETE BAND MILL 
Two complete portable mills, filing machinery, boilers, 
pumps, gas and steam engines. All bargains. 
SIMONSON LUMBER & MACHINERY CO., 
Muskegon, Mich. 





30-60 MINNEAPOLIS GAS TRACTOR 
Practically new. 
30-60 Reeves Gas Tractor, good working condition. 
25 HP Reeves, good working condition. 
22 HP Reeves, good working condition. 
27 HP Huber, 
15 HP Rumely. 
75 HP DD Engine oe boil 
MES CARROLL 
917 Wetetaane Bldg., St. Louis, Mo. 


FOR SALE 
One Marinette gas engine, No. 318, 21-inch diameter by 
18-inch face hoisting drum, 9-inch bore, 11-inch stroke. 
Engine in good condition. This engine is on skids and 
housed in. 
THE JOHN WEEK LUMBER CO., 
Stevens Point, Wis. 


24x48 CORLISS ENGINE 
18 ft. flYy wheel. PFANNMUELLER ENGINEERING 
COMPANY, 503 First National Bank Bldg., Chicago. 


250 KVA. 240-60-3 WESTINGHOUSE 
Turbo-generator. Also gangs, boilers, engines, machine 
tools. MILES MACHINERY CO., Saginaw, Mich. 














New and Relaying. 
All sections and weights. 
Write 
NATIONAL STEEL RAIL CO., 


Phone Olive 563. 711 Third National Bank Building, 


St. Louis, Mo. 





RAILS RAILS 


For relaying and Construction Purposes: 
16-lb., 20-lb., 25-lb., 30-lb., 35-lb., 40-lb., 
50-lb., 56-lb., 60-lb., 70-1b., 80-Ib., 100 
angle and splice bars—spikes, bolts, tie 
_. frogs and switches. 
CENTRAL IRON & METAL CO., 
Successors to 
Chicago Rail & Equipment Co., 
3648 S. Rockwell St., 


RAILS 


Chicago. 





RELAYING RAIL 
IMMEDIATE SHIPMENT FROM 
VARIOUS POINTS DESIGNATED 
300 Tons 30 lb. Relaying Rail, Pickens, W. Va. 
350 Tons 35 lb. Relaying Rail, Pickens, W. Va. 
1000 Tons 56 lb. Relaying Rail, Monroe, Mich. 
1000 Tons 60 lb. Relaying Rail, Massillon, Ohio. 
With full complement angle bars. We solicit your in- 
quiries covering your rail and track equipment require- 


ments. 
TRON AND STEEL PRODUCTS CO., 
421 Wood St., Pittsburgh, Pa. 


GEORGIA CAR AND LOCOMOTIVE COMPANY 


Offices and Works, Atlanta, Georgia 
Rebuilt Railroad HBquipment 
Locomotives—Cars—Coaches 
Standard Trucks for Logging 

Repair Parts for Cars and Locomotives 





FOR SALE—LOCOMOTIVES 
Baldwin 0-6-0, 50 ton switcher separate tender—150 
lb. boiler overhauled—$1,900.00 dely Ills. 
Baldwin 2-6-2, 40 ton road engine separate tender— 
170 ~ ae A-1 shape dely, Mich. 
V. KONSBERG, 40 N. Dearborn 8t., Chicago. 


FOR SALE—A 42 TON 
Baldwin Locomotive with tender. JAMES McKENNA, 
Administrator for estate of August Musielak, Sault Ste. 
Marie, Michigan. 








FOR SALE—LOCOMOTIVES 
And logging equipment; narrow and standard gauge, rod 


and geared ee Immediate 
shipment from s 

SOUTHERN TRON & aetna COMPANY, 
Atlanta, Ga. New Orleans, Ia. 


Rebuilt in our own shops. 





TWO 60 TON 12 WHEEL AMERICAN 


Locomotive Company locomotives, good serviceable con- 
dition. M. K. FRANK, Frick Building, Pittsburgh, Pa. 





1—15x22” BALDWIN MOGUL; 18 LB. STEAM 
1 21x30” Baldwin Consolidation, 185 lb, steam. 
1 21-ton, 11x16” Forney type; a bargain. 
1 42-ton, 16x24” Baldwin Mogul; immediate shipment. 
1 36-ton, 15x20” Brooks Mogul, 3’ gauge. 
1 42-ton, 2-truck Shay, located Eastern Oklahoma. 
2 28-ton, 6-wheel Porters, separate tenders, 36” gauge. 
500 tons 35-lb. relay rails, —— 
200 tons 30-Ib. relay rails, Arkans 

BIRMINGHAM RAIL & LOCOMOTIVE COMPANY, 

Birmingham, Ala. 


1—S. G. 28 TON SHAY GEARED, CYLINDERS 8&x1@ 
1—S. G. 36-ton Shay geared, cylinders 10x11. 
1—S. G. 6-wheel switcher, cylinders 17x24. 
1—S. G. 6-wheel Porter saddle tank, cylinders 11x16. 
20—S. G. Russell logging cars, fully equipped with auto- 
matic couplers, hand and air brakes. 
1—15-ton Holt caterpillar tractor. 
HARRY P. BOURKH, Escanaba, Mich. 








BEFORE BUYING WRITE FOR OUR BULLETIN 


We have 10,000 tons of relaying rails with angle bars 
for sale, 20, 25, 30, 35, 40, 45, 50, 56, 60, 65, 70, 80, 85 
Ibs., all guaranteed first quality relayers subject to in- 
spection during loading or will ship subject to approval 
at destination. 

New rails—8, 12, 16, 20, 25, 35, 45 lbs. up to 100 lbs., 
with complete fish plates—at manufacturers’ prices. 
Fish plates for any section in stock. Frogs, switches, 
bolts, nuts, spikes and all track accessories. 

We know lumbermen’s requirements, so be sure to 
write us, no matter what your needs. Can deliver any- 
where in the United States. We buy second-hand rails 
and logging ogneent, no matter where located. 

L. B. FOSTER COMPAN 
Park Building, Tribune Building, 
Pittsburgh, Pa. 154 Nassau St., New York, N. Y. 


LOG LOADER FOR SALE 
American Log Loader No. 76, Type C. Boom 25’ 4” be- 
tween pin centers; radius variable, 19’ to 26’; engine 
51%4x8 double cylinder non-reversible. Immediate deliv- 
=. a. FORESTRY COMPANY, Horse- 
shoe, ; 


LOCOMOTIVE CRANE—FOR SALE 
One McMyler 35 ton type J bucket handling locomotive 
crane, 8 wheel M.C.B., 50 ft. boom. Will furnish with 
either lap joint or A.S.M.B. boiler. 
INDUSTRIAL SERVICE CO., 
Lincoln, N. J. 


FOR SALE—ONE THREE DRUM CLYDE 
Ground skidder, mule outhaul, good condition. 
CHICAGO MILL & LUMBER COMPANY, 
Helena, Ark. 











NEW STEEL RAILS, QUICK SHIPMENT 
From 8-pound to 45-pound sections, with joints and 
spikes. Also standard sections, relaying rail. 

CHARLES A. RIDGELY & CO., 
1605 Old Colony Bldg., Chicago. 


STEEL RAILS—ALL SECTIONS 
In stock for immediate shipment. Prices cheerfully 
quoted. Also — spikes and bolts. 


Frick Bldg., : 





Pittsburgh, Pa. 





RELAYING RAILS 
56s, 60s, 65s, 67s, hong 75s, 80s, 90s, with Angle Bars, 
Locomotives and 
5s SHERWOOD, 50 Church St., New York. 





WE CAN FURNISH YOU WITH ANYTHING 
In the line of used and rebuilt engines, boilers and saw- 
mill machinery. Write us. 

HELENA REBUILT MACHINERY & SUPPLY CO., 
West Helena, Ark. 


RAILS—NEW AND RELAYING 
New—8 to 45 pounds—Joints and Spikes 
Relaying—all sizes—Frogs and Switches. 

B. E. SCHONTHAL & CO., INC., 

224 South Michigan Ave., Chicago, Il. 





FOR SALE—SANDERS 
1—36” 3-Drum Berlin Sander, $400. 
1—42” 3-Drum Fay Sander, $500. 
Both in good operating condition. 
HAWKEYE LUMBER & COAL CO., Cedar Rapids, Iowa. 


REMANUFACTURED WOODWORKING 
Machinery, over 400 on hand. Write for catalogue. 
CHICAGO MACHINERY EXCHANGE 
1212-1224 a Blvd., Chicago. 

OR SALE 
Complete 6 ft. ~— Cane outfit. 

Address “G. 10,’’ care American Lumberman. 
FOR SALELNEW AND REMANUFACTURED SAW 
Filing machines. Send for list. 

GeBOTT MFG. CO., 











Big Rapids, Mich. 





RAILS, NEW AND RELAYING 
12 to 100-Ib. — 
Also logging equipmen 
L. A. GREEN RAIL & MACHINERY COo., 
First National Bank Bldg., Pittsburgh, Pa. 


RELAYING 4-LB. AND 60-LB. RAILS 
Also 30-lb., 35-lb., 45-lb., 56-lb., 70-lb, and other weights, 
and new rails, all weights, switches, frogs, second-hand 
locomotives. 
ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. 


WHEN YOU WANT EMPLOYMENT 
Advertise in the wanted employment columns. You can 
key the advertisement. All answers mailed daily. 

AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago. 











55-TON yg ey: Rg ney yr 
160-lb. steam; two 24-ton 36-in. . Shays; 6 tank cars. 
WALTER A. ZELNICKER SUPPLY Cco., St. Louis, Mo. 


YOU READ THE CLASSIFIED ADS. 
Most everybody reads these ads. 








THREE F. W. D. TRUCKS 
FOUR ARCADIA TRAILERS 
5 Ton Capacity. 
The above equipment is now fitted with —. aad 
for log hauling, but can be used for any purpo 
Can be seen in successful log hauling cnecathen until 


October 1. Equipment in first class condition. 
OVAL WOOD DISH CORPORATION, 


Tupper Lake, N. Y 








FT. SMITH LUMBER CO. 
PLAINVIEW, ARK 
Manufacturers 


Seer ie YellowPine 
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BUY IT FROM THE NAVY 


On September 7, 1922 


6,917,410 Board Feet of Unused Lumber 


Consisting of Approximately: 


36,200 ft. Ash, white 76,700 ft. Butternut 23,000 ft. Hickory 6,000 ft. Poplar 
1,964 ft. Bass 1,740,000 ft. Cedar 2,846 ft. Mahogany 62,000 ft. Redwood 
545,500 ft. Beech, Birch and 129,000 ft. Cypress 1,253,800 ft. Oak 427,100 ft. Spruce 
Maple 1,419,300 ft. Douglas Fir 1,171,700 ft. Pine 3,000 ft. Walnut 
NOTE:—The above dimensions are given in board measure. The lumber runs in various thickness, widths and lengths. 
40,000 Ibs. Guyacan 8,500 Spruce Laths 75 Hickory Butts 
12” diam. and up Size %4x14y"x4’ 6-8” diam., 6-10 ft. long 
75,548 Ibs. Lignum Vitae 2,850 Juniper Poles 1,286 Hackmatack Knees 
in logs and shapes 5-12” butts, 25-50 ft. long various sizes and degrees 


Full descriptions and locations of this lumber, also the terms of sale, are given in Cat. 124-B, which may be obtained on request, and inspec 
tion arranged for, by communicating with any of the following: 


Supply Officers at Navy Yards or Naval Stations—indicated by * 


(1) Portsmouth, N. H. (6) Key West, Fla. *(10) Naval Air Station, Pensa- *(12) Submarine Base, New Lon- 
(2) Philadelphia, Pa. (7) Mare Island, Calif. cola, Fla. don, Conn. 
(3) Charleston, S. C. (8) Puget Sound, Wash. *(11) Naval Training Station, *(13) Board of Survey, Appraisal 
(4) Boston, Mass. *(9) Newport, R. I. Great Lakes, II. and Sale, Navy Supply De- 
(5) Norfclk, Va. pot, So. Brooklyn, N. Y. 
U. S. NAVY SALES REPRESENTATIVES 
(14) 215 Westminster Bldg., Chicago, IIl (15) 822. Shipping Board Bldg., New York, N. Y. 


Bids must be in the form given in the above Cat. 124-B and should be plainly marked and addressed to the office designated below where 
they will be publicly opened at 


11:00 A. M. (Standard Time) 7 September 1922. 


U.S. NAVY CENTRAL SALES OFFICE, - Navy Yard, Washington, D. C. 




















F 0 R S A L aes 1D @ JR TDI ES J Re ERS 


Equal to New—Prices Reasonable 
Located at Pittsburgh, Pa. A Favorite with the Logging 


1—40 Ton Class B Climax Locomotive, 36” gauge, 2” Industry for many years. 
tires, 11% x12 Cylinders, 4 pocket Drawheads, set 21” 
above rails. Coal burner with Cast Stack with wire 
screen hood, Sellers Injectors, two Sand Boxes on 
rear. British Columbia Inspection Boiler. 


1—50 Ton Class B Climax Locomotive, Walscheart 
Valve, 36” gauge, 121%4x14 Cylinders, 4 Pocket Draw 
Heads, A. S. M. E. Boiler, 200-lb. pressure, coal burner, 
Sellers injectors, 1,500-gallon tank, Steel Cab, Cast 
Stack with Wire Screen Hood, Head Lights Front. 


and Rear. MIO Wy 
BOOTH & FLINN, LIMITED. LEOKCOME@ O “IEILN S 


No. 1942 Forbes Street, PITTSBURGH, PA. 


in Seecding Up Production— ("yee Car Wheels and Axles 


ed, which necessitates the 
immediate shipment of WE HAVE A LARGE STOCK OF ALL STYLES AND 
SIZES ON HAND AND INVITE YOUR RUSH ORDERS 
Let us quote you prices now and also send you catalog showing our various 
styles of Steel Logging and Flat Cars 


KILBY CAR & FOUNDRY CO. Anniston, Alabama 








H. K. PORTER 
COMPANY 


PITTSBURGH, PA. 


VAISS 



























YARD MEN si "222.2 22% | | The Model 22 J. T. Tractor 








WHICH TELLS ABOUT THE re high clearance, maximum tractive power, 
° crawler type,) can work on any ground, turns 
Books That Will Save You Money in 11 feet and is right for lumbering. 
Send a Postal Giving Name and Address to The J.T Tractor Company 





American Lumberman, 431 So. Dearborn St, Chicago 17900 St. Clair Ave., CLEVELAND, OHIO 
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The alphabetical letters following a firm name in this index refer to its other classi- 
fications as indicated by the similarly lettered headings. 
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‘BLOWERS. 










Main Office and Works, HARTFORD. CONN. 


FOR HANDLING 


STERLING SLOW SPEED—LOW POWER BLOWER SYSTEMS 


SAW DUST AND SHAVINGS. 


Designs and Estimates free of charge. Results guaranteed, 


CYCLONE DUST COLLECTORS. AUTOMATIC FURNACE FEEDERS. 


STERLING BLOWER COMPANY 
Branches. NewYork, Boston, Rochester and Philadelphia _| 








CYCLONE BLOW PIPE CO. 


IMPROVED SLOW SPEED SYSTEMS 














National Blow Pipe & Mfg. Co. 
Limited 

NEW ORLEANS, LA. 

DESIGNERS MANUFACTURERS CONTRACTORS 

Complete BLOW - PIPE lanstallations 

Positive High Pressure Pneumatic Systems 

FANS, DUST COLLECTORS, BLOW PIPING 











THE FAMOUS 


“Blow-Ezy” System 


Cyclone Dust Collectors 
Automatic Furnace Feeders 
Steel Plate Exhaust Fans 
Exhaust and Blow Piping 


Complete Systems Designed, Manufactured 
and T talled~: Old Sy +, PR. 





is the most thoroughly practical, efficient and —_ 
factory system on the market. We will be glad 
demonstrate the truth of this statement to you. Write 

us about your requirements. 


Sete 











2542-2552 West 21st Street 
_@axt) Corner Rockwell Street CHICAGO, ILLINOIS 
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The Test of Performance 


HERE are a number of reasons why the next log- 
ging engine you buy should be a Shay Geared Lo- 


comotive. 


There is the all-wheel drive, the flexible driving shaft 
that compensates for curves, the powerful three-cylin- 


der engine, the deep economical firebox. 


But the outstanding fact that should influence your de- 
cision is the every-day performance of Shay Geared 


Locomotives in logging service. 


Thousands of Shays are working in the woods—on long 
hauls, short hauls, grades, curves, under typical logging 
conditions. Some of these Shays have been in continu- 


ous service for nearly forty years. 


If you don’t know what a Shay can do on a logging job, 


ask us where you can see one at work. 


LIMA LOCOMOTIVE WORKS, Incorporated 


17 East 42nd St., New York 


Lima, Ohio 








Portable 


Stationary 


Catalog promptly on request. 










Are Built 


For Hard Service 


Long ago they were recognized as the standard of sawmill construction by some 
of the most experienced operators in the country. Surely, with such a satisfactory 
record of service as they possess, you can’t afford to ignore them. 


The Knight Manufacturing Co., "einras die" 

















| Once Used. Always Used 
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OUR BOARD RULES are popular with lum- 
bermen who appreciate a durable and _ well 
made article. We make BOARD RULES to 
measure any length and thickness of lumber, 
and LOG RULES with any scale, diameter or 
length measurements desired. Write or cata- 
» log describing our complete line. 
iow 5-4 13 14 .¢S 20° -r? 18 19-s-lOn ll: 
ammo 4 3° 14° 15 46° 67 9B 19 1} 
: S28 Punta S ; 












National Hardwood 
Lbr. Ass'n Rule 


POR at 4 -- ot are 
* ACS es le A > r S > 
Even and Odd Length Rule 





Cleveland Rule Co., “siic"* 


~ 
Brass and Aluminum 


Trade Checks $20), i. 
Automatic Counters for Counting Logs 


Get quotations from 
W. W. Wilcox Mfg. Co 


564 to 572 W. Randolph St., Chicago 
Established 1872 




















Complete Catalogue sent on Application J 





Qonfacilithes enable 
USKO RIVE EXception- 
Cale MROMIPE BEPC 


at FOR SAMPLES AND. PRICES 
. WREST 


SOUTHERN COUPON CO, saci ALA. 


PYOSBOX 346 


te 








NEW ORLEANS 


The Grunewald 


Finest Hotel South 
wie 








European Plan. Fireproof. 
Three Restaurants 
in Connection. 




















